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A CAPTAIN OF INDUSTRY HAS GONE. 


At Tuesday of last week a telegram reached the Lum- 
berman office with the startling and unwelcome intelli- 
gence of the death at noon on February 6 at Morgan 
City, La., from apoplexy, of William Cameron, one of 
the great lumber manufacturers and lumber merchants 
of the southwest. This information came as a great 
shock to this office, as it did to the great southwest, 
where Mr. Cameron’s fame as a lumberman, his wide 
personal acquaintance and extensive lumber interests are 
known to all men. 

Because of what he did and was in connection with 
the lumber industry his portrait and a sketch of his life 
find place on this page of the Lumberman which has 
been and will be devoted more to the living than to the 
dead, more to the future than to the past, 
more to present issues than to history. We 
are living at a rapid rate in these days 
and the eyes of the men of this country 
are turned toward the future rather than 
to the past. The now and the soon-to-be 
engross their attention; but though it often 
is said that men learn little from experience 
it is not the part of wisdom to ignore the 
past nor to decline to draw lessons from 
the work and lives of those who have 
passed away. Tor these reasons a review 
of the life and achievements of William 
Cameron will not be out of place nor with- 
out its usefulness. He was essentially a 
pioneer; a man who had to do with primi- 
tive things and comparatively crude condi- 
tions of society and commercial organiza- 
tion, and so a man who, by his force of 
character and by his keen foresight, had 
much to do with shaping the development 
of the southwest. 

William Cameron was born in Perthshire, 
Scotland, January 11, 1834. He received a 
common school education such as is given 
the children of the common people of Scot- 
land and at the age of 14 was apprenticed 
to an attorney in Edinburgh. In 1852, at 
the age of 18, he came to this country, 
landing in New York with barely enough 
money to carry him from that port to Illi- 
nois, where he had relatives. He worked on 
a farm for a while and then engaged him- 
self with a relative who was in the grain 
business in that state. Later on he went 
to Missouri and was for some time a sec- 
tion boss on the Missouri Pacific railway 
as it was extended west from St. Louis. 
When the war broke out he was at Sedalia, 
Mo., and helped organize the “home guards” 
of that town. He was captured at the battle of Spring- 
field, carried to St. Louis and paroled. When he was 
captured he had $150 and a silver watch, which he 
turned over to a locomotive engineer of the Missouri 
Pacific to be sent to his sweetheart in case of his death 
during the war. This lady subsequently became his 
Wife. 

After being paroled he returned to St. Louis and 
went into government contracting, supplying hay and 
feed of various kinds, and about the same time entered 
into the lumber business in a small way. His contracts 
were profitable, and a short time afterward he opened 
a lumber business at Warrensburg and Sedalia, that 
state. From Sedalia he extended his operations south, 
following the extension of the Missouri, Kansas & 
Texas railway, establishing yards at Clinton, Nevada 
and other small towns in Missouri and also in Fort 
Scott, Kas. He also started a pork packing establish- 
ment at Clinton, Mo., of which he made only an _in- 
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different success, closing it out after a few years. He 
followed the Missouri, Kansas & Texas into Texas and 
opened yards in Denison, Sherman and Dallas. His 
identity with the lumber interests of Texas extended 
over a quarter of a century. Wm. Cameron & Co.’s 
north and south divisions were formed in 1882, but 
were consolidated four years later with headquarters 
at Waco, Tex., which was his place of residence. The 
retail yards of the concern are at Waco, Lott, Rosebud, 
Galesville, San Antonio, McKinney, Brownwood, San An- 
gelo, Dublin, Stephenville, Granbury, Weatherford, Para- 
dise, Bridgeport, Chico, Decatur, Wichita Falls, Vernon 
and Quanah, Tex., Terrell, Ryan, Comanche, Duncan, 
Marlow, Rush Springs, Chicasha and Minco, Ind. Ter., 
El Reno, Okarche, Kingfisher, Enid, Waukomis and Hen- 
nessy, O. T. 





WILLIAM CAMERON, 


of Texas, deceased. 


The wholesale business of William Cameron dates 
from 1884, In 1886 he acquired with a partner a saw 
mill business at Saron, Tex., of which he was later sole 
owner. Among other interests of which he was a part 
or sole proprietor are the Texas Land & Timber Com- 
pany, a timber land concern; the Whitecastle Lumber 
& Shingle Company, at Whitecastle, La.; the Cam- 
eron Lumber Mills Company, Carmona, Tex.; the 
William Cameron cypress manufacturing plant at 
Bowie, La.; the Tyler Car & Lumber Company, 
Michelli, Tex. In addition, William Cameron & Co. 
control the cut of a number of heavy maufacturing con- 
cerns, and the concern is among the heaviest owners of 
timber land in the south and southwest. 

Mr. Cameron was also an owner of flouring mill prop- 
erty in Texas, and at one time was considered one of 
the largest dealers in grain and one of the heaviest 
flour mill operators in that state. He was at the time 
of his death chief proprietor of the Cameron Mill & 
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Elevator Company of Fort Worth. His interests and in- 
vestments were not confined, however, to the lumber 
or grain business, for he was a large stockholder in the 
Slayden-Kirksey Woolen Mills at Waco. In addition 
to his manufacturing and commercial interests, he was 
heavily interested in banks, being a prominent stock- 
holder in the First National bank of Waco, the Hi- 
bernia National bank of New Orleans, and the South- 
ern National bank of New York. 

Within a recent time Mr. Cameron had secured con- 
trol of the Jeanerette Lumber & Shingle Company, Lim- 
ited, of Jeanerette, La., at which place he was put- 
ting in a fine new saw mill equipped with a “telescopic” 
band. He had also more recently acquired the saw 
milling property at Rockland, Tex., formerly owned by 
W. H. Aldridge, and at the time of his death was erect- 
ing one of the finest saw mill plants in the 
south at that point, having closed contracts 
for all the machinery of every kind. 

The will of William Cameron was pro- 
bated on February 11, and the inventory 
showed a valuation of about $4,000,000. It 
made his widow, his son William Cam- 
eron, jr., and his sons-in-law, R. H. Down- 
ing and F. A. McDonald, his executors 
and ordered that his business be continued 
as during his life. 

Perhaps no other single individual in the 
southwest has so thoroughly impressed his 
personality upon the lumber business and 
commercial interests generally as has Mr. 
Cameron. Energetic and forceful, enter- 
prising to a high degree, nothing in the way 
of investments in timber or planning for 
manufacture was too great for him, and 
hence it was that in the yellow pine or 
cypress manufacturing industry he was a 
leader always; and as a wholesaler or re- 
tailer his interests were of greater volume 
than those of any other individual or any 
corporation in Texas or Louisiana. In all 
these interests Mr. Cameron’s personality 
dominated. 

One of the marked characteristics of the 
man was the fact that he could make losses 
without their worrying him in the least. 
He went on the principle that a man who 
allowed himself to be worried by matters of 
this kind was incapacitated thereby to do 
business and to repair the loss which had 
been made, but that losses should simply 
lead one to put his shoulder to the wheel 
with so much the more energy and en- 
deavor to make gains which would more 
than overcome the loss. He was also re- 
markable for his capacity for details. It 
was the small things he gave his closest attention 
to, believing thoroughly in the old Scotch adage 
of “many a mickle makes a muckle,” and that other one, 
“look after the pennies and the pounds will take care of 
themselves.” 

While Mr. Cameron had a good Scotch common 
school education, he was essentially a self made man 
who had acquired through his wide experience and his 
power of observation, which were developed to an un- 
usual degree, a wide knowledge of men and affairs. He 
was a kindly man and though sometimes brusque in 
his manner he had after all a tender heart. It has been 
said by some that he was a hard man to work for, but 
that was the case only with those who did not under- 
stand him or whom he did not understand. From the 
employ of Mr. Cameron have come many men who have 
achieved prominence and wealth and he was always 
ready to assist those in need of support or encourage- 

Continued on page 22. 
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The Writing on the Wall 
Is Self-Interpreting. 





The current year will 
be one of increased de- 
mand, higher prices, car 
shortage and such incon- 
veniences as always ac- 
company active business 
conditions. 


Prepare Yourself 


by getting your name on 
our order books for 





OUISIANA LONG LEAF PINE 


.-- AND... 


LITTLE RIVER SOFT PINE, 


In the guaranteed prompt delivery of which, as our 
recognized commercial friends, you will be assured 
against the aggravations of delay. 


Cilfal (0alé (ORE CO 


R. H. KEITH, President. JOHN PERRY, Gen’|l. Manager. 
J. C. SHERWOOD, Auditor. E. E. RILEY, Treasurer. 


CHAS, S. KEITH, General Sales Agent. Kansas (7 Ly, M4 
Keith & Perry Building, 
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JOHN A. GAUGER & CO., 


MANUFACTURERS OF 


Sash, Doors, Blinds and Mouldings, Blocks, Interior Finish, Etc. 
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| Rotunda and Office, Hote Roya! Palm, Miami, Biscayne Bay, Florida. 
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L —— 4 that furnished by Gauger—not a piece missing, nor a misfit when the cars were all in. 
£ 


The Sash, Doors, Blinds, Stair Work, all Interior Finish fur this Hotel, was furnished by John A, Gauger & Co., Chicago, 
and I take pleasure in saying that of the many hotels built for the East Coast Hotel System, none was more satisfactory than 
Some < Yours truly, C. B. KNOTT, Gen’l Superintendent. 
onaneainisiada 





——— Laflin and 22nd Streets, CHICAGO, ILLINOIS. 








PERFECT 
MAPLE FLOORING 


End Matched, Butted, Bored, 
Hollow Backed, Polished, Oiled. 


We are so particularly well equipped 
that we constitute the very best source 
of supply for large orders of ‘Perfect 
Maple Flooring” for quick delivery. 

Our product is kept in warm storage 
rooms, thus assuring our patrons of 
bright, clean, perfect stock. 


We Are Specialists in the Manufacture of 
Forman & Curtis, PETOSKEY, MICH. 
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Retailers of Yellow Pine Lumber 


Note the following list of surplus No. 1 and No. 2 Common Boards and Dimension at our 
Big 4 Mills in Arkansas which must be moved immediately. Please send in your 
orders at once. We guarantee it fully up to grade and solicit your orders. 

NO. 2 COMMON. 


NO. | COMMON. 75,000 ft. 1xl0—14 ft. 
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Combined Sales Department 
of the following mills: 
COTTON BELT LUMBER CO., Bearden, Ark. 
W.R. PEARSON LUSIBER CO., Thornton, Ark. 
LITTLE BAY LUMBER CO., Little Bay, Ark. 
EUREKA LUMBER CO., Harlow, Ark. 
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130,000 ft. 2x4 —14 ft. 24,000 ft. 2x4 —12 ft. 
330,000 ft. 2x4 —16 ft. 25,000 ft. 2x4 —14 ft. WAH. Ixte—I8 &. 
137,000 ft, 2x6 —I2 ft. 35,000 ft. 2x4 —I16 ft. ee Seay S. 
35,000 ft. 2x6 —14 ft. 35,000 ft. 2x12—12 ft. Serer Se. Ee Bs. 
234,000 ft. 2x@ —16 ft. 20,000 ft. 2x12—14 ft. “ee mo. tae Te &. 
10,000 ft. 2x6 —20 ft. 40,000 ft. 2x12—20 ft. 190,000 ft. 1xl2—18 ft. 
132,000 ft. 2x8 —12 ft. 
er NO. | COMMON. NO. 2 COMMON. 
292,000 ft. 2x8 —16 ft. 45,000 ft. 1x4 —12 ft. 60,000 ft. 1x4 —16 ft. 
26,000 ft. 2x8 —18 ft. 50,000 ft. 1x4 —14 ft. 50,000 ft. 1x6 —12 ft. 
20,000 ft. 2x8 —20 ft. 315,000 ft. 1x4 —16 ft. 20,000 ft. 1x6 —14 ft. 
135,000 ft. 2x10—12 ft. 80,000 ft. 1x6 —12 ft. 130,000 ft. 1x6 —16 ft. 
190,000 ft. 2x10—14 ft. 100,000 ft. 1x6 —14 ft. 50,000 ft. 1x8 —18 ft. 
127,000 ft. 2x10—16 ft. 220,000 ft. 1x6 —16 ft. 20,000 ft. 1x8 —20 ft. 
35,000 ft. 2x12—14 ft. 100,000 ft. 1x8 —12 ft. 35,000 ft. 1x12—12 ft. 
44,000 ft. 2x12—16 ft. 150,000 ft. 1x8 —14 ft. 135,000 ft. 1x12—14 ft. 
16,000 ft. 2x12—18 ft. 530,000 ft. 1x8 —-16 ft. 155,000 ft. 1x12—16 ft. 
20,000 ft. 2x12—20 ft. 55,000 ft. 1x8 —18 ft. 100,000 ft. 1x12—18 ft. 


Big A Hout, St. Louis, Mo. 
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“oe THE VNITED STATES (@3322[0 
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To Dealers 





Please send your lists of mill-work or 
plans, specifications and details, to our 
nearest office, and you will promptly 
receive estimates that will be made 
with a view to securing your orders. 
Aside from everything in the line of 
Sash, Doors, Mouldings and Interior 
Finish, we carry a complete stock of 
Building Paper and Glass at Jobbers’ 
prices. 

We have an excellent line of Door and 
Window Screens. Our daily sales for 
spring delivery are an indication to us 
that designs and prices are right. Will 
you not “join the procession” and send 
us your order? 


Catalogues and prices upon application. 
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Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
Laurel, Miss. 
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CAIRO, ILL. 


HARDWOOD LUMBER AND BOXES. 


OUR SPECIALTY: 


High Grade COTTONWOOD for building purposes, guaranteed not to warp, twist or split. Will hold paint equal 
to anv wood known. We practically QUARTER SAW IT to obtain these result.. 
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Gentlemen:- 
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If croperay used, We think cottonwood siding enswers every purpose to 
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CAMDEN hen 3 


| J. W. BROWN, President. 


G. W. MILES, Vice-President. Manufacturers 


JOHN T. BURKETT, Sec’y & Treas. 
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P, C. BLAIN, Manager. 
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Mill No. |, ELLIOTT, ARK. $ Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mill No. 4, FRENCH POINT, ARK. 
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ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 


J. J. COCHRAN, ne TELEPHONE, 
Manager Sales Department. Long Distance, “‘Main 1361.” 





CHEMICAL BUILDINC, 
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We carry the largest stock in the 
South of Edge Grain Flooring, Fin- 
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C. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Co., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS LUMBER 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 
from our offices at Ruddock and New Orleans. 


612 Hemen ug, ew oncans,.  RUDDOCK, LA. 
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Geo. LE. White & Co., 
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Jas. D, KLINE. 


GEo. E, WHITE. 


(DEALERS IN ALL KINDS OF 


Hardwood Lumber. 


YARDS: 
413 to 423 West Lake St., 406 to 430 West Lake St., 
421 to 431 West Randolph St. 
WHITE ASH, BLACK ASH, RED OAK, WHITE OAK, ROCK ELM, SOFT 
ELM, POPLAR, BASSWOOD, HICKORY, COTTONWOOD, HARD MAPLE, SOFT 
MAPLE, GUM, SYCAMORE, WALNUT, CHERRY, CHESTNUT, BIRCH, BUTTER- 


NUT, NEWELS, BALUSTERS, SQUARES, TABLE LEGS, QUARTER-SAWED 
OAK, SYCAMORE, ETC. 


OFFICE: 


406 West Lake St., 
— and Elizabeth CH IC AG O. 
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Here is ONE. 
We have OTHERS. 














ESTIMATES ON TRIM. 


BRONCO. 





E.L. ROBERTS & CO. 


22d Street and Union Place, 


SCREEN DOORS, BUILDING PAPER. 
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True & True Co. CHICAGO. 


Sash, Doors, Blinds, Mouldings, Blocks. 
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ALL 

OUR 
GRAINED 
DOORS 
HAVE 

A 

FINE 
GLOSS 
FINISH 





No. 21214, GRAINED. (Photographed.) 
We also Grain Nos. 210, 211, 212 and 213. 
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[.L. Roberts & Co.’s 
ROUGH RIDERS. 


Brain, Brawn and Bullion produced these wonderful 
HIGH GRADE—LOW PRICED 


COTTAGE DOORS. 
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E. Sondheimer 
& Co. Main office Chicago, Ill. 
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. lain and O AK White and 3 ("We are prepared to ship these goods 


in quantity or car lots. 





COTTONWOOD ae ; 
(3§"Correspondence of contract buyers for 
er D annual supplies especially solicited. 
RED... WHITE DPD OLA 
BROWN ASH tay" Orders — a : = given 
R O CK ELM prompt and careful attention. 
SO ET ELM ("Written orders from responsible frms 


sent us by reliable lumber salesmen 
given consideration. 


OUR SPECIALTIES. 


OUR SPECIALTY IS 
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SHINGLES... 


We wish to announce to the trade that we have 
on hand, DRY and in sheds, a full stock of 18 and 
16-inch Pine and Cedar Shingles. Realizing that there 
is always a shortage of Dry Shingles for the Spring 
Trade before Winter-cut Shingles are in shipping shape, 
we had a full stock manufactured, consisting of: 


18-inch Thick xx xx Pine. 16-inch Sound Butt Cedar. 


iS «+ Thick 6-inch C. B. Pine. 16 * xxxx Cedar. 

iS * Thick xxxx Cedar. ; 16 ‘ Extra Star A Star Pine. 
iS ‘ Thick 6-inch C. B. Cedar. : 16 * 5-inch Clear Butt Pine. 
16 * xxxx Cedar. . 


16 « Extra Star A Star Cedar. 
16 * Star A Cedar. 
16 * 5-inch Clear Butt Cedar. 


Winchester & Daniels, sian’ °° 


WE INVITE 
CORRESPONDENCE. 

















Special Features 


STANDS FOR THE BEST. OF OUR 


“White” Rawhide and ‘‘ Superior” 
Surface Tanned Belting .... 
Strength, Solidity, 
Pliability, Durability. 

It will transmit 25 per cent more power than full 


tanned belting. We alsomake Rawhide Rope, Hydraulic 
Packing, Hame Strings, Hame Straps and Picker Leather. 


WRITE FOR PRICES AND DISCOUNTS. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box G, Hammond, Ind. 





ALL GOODS GUARANTEED. 


























Wisconsin Hardwood Export (o. 


Cable Address, EXPORT, Wausau. 





A B C and Lumberman’s Codes Used. 


EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 


Black Ash, 
Oak, Basswood, 
Birch, and Rock Elm. 


OFFICE AT 


WAUSAU, WIS. 
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We Will 


From $30 to $50 per car 


Save You on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘‘postage stamps,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., MILWAUKEE, WIS. 


OUR BELTING 








ADAPTED TO ITS 
SPECIAL WORK.... 
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Office and Factory, 67-69 South Canal St. 
NEW ORLEANS. CHICAGO. 
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While one lumberman has reason to complain of con- 
ditions, a dozen “have a kick coming” at their own 
shortsightedness. 


BBB 


As indicating the existing tendency of things at large, 
it may be stated that the Carnegie works have orders 
booked for steel railroad cars to the amount of $6,000,000 
and for the construction of which that great concern is 
upon the point of erecting a car shop 500x2,000 feet at 
Homestead, Pa., which structure will be the largest 
ot its kind in the world. As above intimated, this in- 
formation is valuable to the lumber industry chiefly as a 
“sign of the times.” 


PAPO 


Yellow pine manufacturers do not appear to relish 
the idea of “mere dealers” telling them how they shall 
make their tlooring. And yet it is the dealers whose 
trade they are after. 


i i ed 


A well known Cincinnati house lately receiving an 
order by wire for 100,000 feet of poplar turned it down. 
This was done, not because there was anytuing wrong 
with the price, with the party ordering or because the 
stock coula not be shipped; it was decided that it would 
be a better policy to divide up the stutf among a num- 
ber of customers for the reason that before another 
crop could be marketed the concern was sure it would be 
short of available stock. This incident, a bona fide one, 
is cited as fairly illustrating the existing state of the 
poplar market with reference to many, perhaps a ma- 
jority of, operators; but it does not mean that poplar 
cannot today be bought in round lots. 


PRP OOSereeee* 


The unprecedentedly cold weather in the south—zero 
on the guif coast—must have done enormous damage for 
which there is no apparent compensation except a par- 
tial one in the freezing out of yellow fever germs. 

—eeereeeae 

Every period has its own peculiar ethics. A point in 
the latter of today is that, like hospitality and acts of 
distinguished public spirit and enterprise, advertising, 
apart from more direct results, is recognized as denoting 
the caliber and the personal character of the man in 
a position to advertise. Conversely, the merchant or 
manufacturer never advertising, like the inhospitable, 
illiberal and unenterprising citizen, is readily and un- 
erringly set down accordingly. Consistent advertisers 
advertise with a clear understanding of this principle 
and a lively appreciation of its fruits. 

eeererererrorraoerae—r 


There has been no such thing as “this week” in the 
eastern lumber trade. The storm and snow blockade 
Wiped it out of the calendar. 


OPAPP LL I III ION 


An agreement by the seller of a business and its 
good will, not to engage in the same business in the 
United States for twenty-five years, is held by an Ohio 
court to be invalid because tending to create a monop- 
oly; a Massachusetts judge sustains an agreement by 
officers of corporations not to engage for five years in 
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any business interfering with that of a company to 
which such corporations sell their business. 





The state of the lumber trade two years ago and that 
of today afford one of the most startling contrasts imag- 
inable. Then it was how to find a customer at any 
price; now it is how to find a seller with the stuff to 
sell at almost his own price. History is a stranger to a 
parallel. 

rere 

At the hour of sending this paper to press the Maple 
Flooring Manufacturers’ Association is in annual session 
at the Victoria hotel, in this city. The preliminary 
proceedings, reported in another department, indicate a 
harmonious state of feeling, due to past experiences and 
the current business outlook, withal promising stability 
of purpose and generally healthful and helpful results. 

_—_——ororr—or—rrorreraernr" 

In the Saginaw valley the lumber product for 1898 was 
50 percent less than in 1888, while the stock on hand 
at the end of last year was 40 percent less than at the 
end of the year ten years before; comparing 1898 with 
1896 we find a decrease in production of only one-third 
of 1 percent, with a decrease in stock of 27 1-3 percent, 
which shows how good was trade the last two years. 





To have others set the pace in price advances while 
playing “trailer” is by some minds considered an achieve- 
ment worth lying awake nights to bring about. 

PAPO 

Red cedar shingle dealers believe that kicking in re- 
gard to the quality of west coast product has become 
a fad and that many of the objections are imaginary or 
unnecessary. Consequently it is purposed to remedy this 
if possible. 

ororerrererre—r—r—r——~—~ 

It looks as though the National Hardwood Lumber 
Association would justify its name. With manufacturers 
becoming interested in it and with markets of all sec- 
tions of the country represented, it may soon be truly 


national. 
PAPAS 


Canada lumber is as nearly cleaned out as that at 
American mills along the great lakes, and the curious 
feature of it is that in spite of the duty an important 
part of it has been sold to go to the United States. 

PAP LDAP DLP LD DI 

Judging from the record of vessel charters, the im- 

mediate Cuban demand for lumber has been pretty well 


satisfied. 
SBP 


“The demand for wagon stock is more urgent than 
any I have ever experienced,” said a prominent dealer 
in that line, “but I am a merchant. My business is to 
buy and sell and I cannot let the scarcity of supplies in 
the country interfere with my business.” 





HARD TO RAISE PRICES TO CONSUIIERS. 


One of the most difficult things that a retail lumber 
dealer has to do is to raise prices to his customers in 
times of an advancing market. Fortunately this is not 
in every case necessary, for prices to consumers are in a 
good many localities fixed at a pretty high point and 
not changed materially from year to year, so that a 
quite heavy advance in wholesale prices can be met 
without changing the retailer’s selling quotations. But 
the majority of retailers, by force of local competition 
or for one reason or another, follow the wholesale mar- 
ket down but find it an entirely different proposition 
to follow it up. With those whose prices show only an 
ordinary business margin, such an advance as that 
which has been experienced in white pine, and in other 
woods for that matter, within the last year, must be met 
by a corresponding increase in selling prices or trouble 
is certain to follow. But if prices are raised trouble 
follows also, so the average retailer is between the horns 
of a decidedly uncomfortable dilemma. 

The average farmer at once becomes suspicious and re- 
sentful when he is asked to pay a higher price for any 
article than that to which he has been accustomed. He 
suspects at once that the dealer who is trying to sell 
him the bill of lumber is endeavoring to get an undue 
profit out of the transaction. He is often disinclined to 
believe that such an advance is warranted by any mar- 
ket condition, but thinks that the increase of price all 
goes into the pocket of the retailer. The latter cannot 
submit proof of the justness of his price without giving 
away information which he cannot safely place in the 
hands of his customer. Whether the farmer buy the 
bill or not he is likely to be resentful of the advance and 
secks to place his future orders elsewhere. 

A permanent scale of retail prices may be a good 
thing in some cases, but in most instances it only serves 
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to establish the consumer in the practice of paying one 
price and thus making it additionally difficult to se- 
cure an advance when one is needed. We are inclined to 
believe that the best selling policy is to change prices 
frequently to accord with the market and so accustom 
patrons to necessary fluctuations. With such a policy 
there is no especial difficulty in raising prices to meet 
a moderate advance; but without it, and when con- 
sumers are accustomed to a standard price on this, that 
and the other item, a straight out, open advance on 
these items is resented. The easiest way out of the 
difticulty, when it can be adopted, is to make bulk prices 
on the bill as far as possible, ignoring items, and this 
method is oftentimes pursued by the sagacious and re- 
sourceful retailer with successful results. But when it 
cannot be adopted the better policy is to make a straight 
out advance, explaining as far as good judgment will 
warrant the necessity therefor. 





AS TO A RECIPROCAL TREATY. 


Why should a new treaty between the United States 
and Canada be desired? As far as the United States 
is concerned it must be admitted that the reason is al- 
most entirely a sentimental one. During the last year 
England has shown great friendship for the United 
States—it is unnecessary to inquire whether it had its 
origin in the heart or the pocketbook. The United 
States appreciates this friendship so practically ex- 
pressed and includes in its gratitude Canada, so that if 
a treaty would be pleasing to Great Britain and to 
Canada the administration and the people are anxious 
that they be thus gratified; but as far as substantial 
benefits are concerned the United States apparently has 
everything to lose and nothing to gain, while Canada 
has nothing to lose and everything to gain. 

For the most part, Canada offers the relinquishment 
of certain absurd and inequitable claims in return for 
most substantial commercial advantages. There seem to 
be four chief points involved in the treaty: First, lum- 
ber; second, the fisheries; third, sealing, and fourth, the 
international boundary between Alaska and British Co- 
lumbia. 

For free lumber or a reduction in the duty the Cana- 
dians offer free exportation of logs. The consideration is 
inadequate for two reasons. First, the logs are not need- 
ed in this country and, second, the action of the On- 
tario government prohibiting the exportation of logs cut 
under license after April 1, 1899, is illegal as applied to 
limits under license before that date. The best English 
and Canadian authorities admit that fact. Therefore 
Americans and citizens of the Dominion owning licenses 
prior to that date will be able to export their logs with- 
out prejudice. Therefore no damage will be done to 
American saw mill interests, and the so called conces- 
sion is a myth. 

The Canadian claims as to sealing and the Alaskan 
boundary are manifestly manufactured especially for 
“trading” purposes. 

On the other hand, the lumber eccncession which the 
Canadians demand is one of great importance to the 
United States and especially to the American lumber 
trade. The latter made a strong campaign for the $2 
duty and succeeded, and now it is asked to stand the 
brunt of reciprocity. With the present duty far below 
the average on manufactured products, to ask the lum- 
bermen to accept any Jess is to repeat the unjust dis- 
crimination against that industry perpetrated in the 
McKinley and Wilson-Gorman bills; and yet so strong 
is the force of sentiment, so warm the gratitude of the 
people of the United States and of congress and the 
president for the friendly attitude within the last year 
of Great Britain and her colonies that every effort is 
to be made to frame a treaty which by mutual con- 
cessions—or, rather, by concessions on the part of the 
United States—will be acceptable to Canada. Lumber- 
men do not like to appear as the interest responsible 
for the defeat of the treaty, and consequently at one 
time representatives of the lumber trade offered to con- 
sent to the free admission of the upper grades of white 
pine—a concession which was unwise in the extreme, 
owing to the danger of its abuse—and on another occa- 
sion offered to accept a reduction of 20 percent, mak- 
ing the duty under the treaty $1.60 instead of $2 as at 
present. These two propositions were not coincident 
but were merely alternative, with the first one con- 
demned by sound and calmer thought. The second the 
lumber trade will stand by if necessary. 

There is one advantage in a duty fixed by treaty, how- 
ever, which should not be overlooked. 

A duty fixed by act of congress is an uncertain thing. 
It may be raised or it may be lowered, and what the 
lumber trade desires is stability of conditions. A duty 
fixed by treaty. however, is likely to be more perma- 
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nent. Treaties are not made every two years, as is a 
house of representatives, nor every four years, as is a 
president; and any duty established by a treaty be- 
tween the United States and Canada is likely to have 
a long term of existence. Lumbermen in that event need 
not further concern themselves about tariff legislation as 
it affects their industry and can devote themselves to 
their own business with a calm mind. They will not 
have to keep watch on congress or send delegations 
every few months to see that some new coalition does 
not upset the rate. On the other hand, the people need 
not be apprehensive that the lumber trade will be able 
to raise the duty. Such a stability as seems likely to 
be secured by a treaty has a money value and it is 
possible that a permanent duty of $1.60 would in the 
long run be better than a duty of $2 which has to be 
maintained by constant watchfulness and is liable at any 
change in the political complexion of congress or of the 
administration to be reduced an unknown amount or be 
abolished altogether. Since the treaty is so desired and 
is likely to be effected, and since its perfection depends 
so largely upon concession made by the lumber indus- 
try of the country, it is gratifying to feel that the con- 
cession will not be without its reward. 

It is well that some compensation may be found for 
so exasperating a situation. As far as lumber is con- 
cerned what Canada demands is a practical donation 
from the United States. There is much talk on the part 
of the Canadians about the $2 duty being prohibitive. 
It was not prohibitive prior to 1890, when the duty was 
reduced from $2 to $1. The $1 duty was not prohibitive 
prior to 1894, when the Wilson-Gorman bill was put 
into effect. A $2 duty is not prohibitive now, for lumber 
in very large quantities is coming from Canada into the 
United States and paying the impost. Doubtless the 
duty is more of a burden now than nine years ago, but 
this is so simply because the United States kindly made 
the Canadian timber owners and the crown lands de- 
partment a present in 1890 of $1 a thousand on all their 
standing timber and in 1894 of another $1. The Cana- 
dians are afraid that they will lose something of that 
donation and doubtless they will; but they can pay the 
duty, for it simply means taking off again something 
of the added value of their timber given it by the 
American congress. 

The argument against the reduction of the duty is un- 
answerable, but there remains the sentimental aspect 
of the question which cannot be ignored, and so lumber- 
men, as under the Wilson-Gorman bill, will be the suf- 
ferers for the benefit of the Canadians and not of the 
United States. They will, however, bear the burden 
with the best grace they may and will find some com- 
pensation in stability secured under the treaty, which is 
always a desirable thing. 





AS TO THE YEAR IN SOUTHERN PINE. 


“The demand for pine lumber from the mills is un- 
precedented in my experience and I have been sawing 
yellow pine logs for twenty-three years.” This was said 
by Henry J. Lutcher, of Orange, Tex., in a recent inter- 
view, and was but a plain statement of facts, as Mr. 
Lutcher went on to demonstrate by a somewhat ex- 
tended argument and review of current conditions, 
Further on in the interview, which was given the last 
week in January, Mr. Lutcher said: 

There is not a yellow pine mill in the south today that 
is not crowded with orders, and many of them are run- 
ning over time. The interior trade has been exception- 
ally heavy, which is due largely to railroads. One rail- 
road alone, the Santa Fe, placed an order for 1,250,000 
ties, each of which contains thirty-two feet of lumber, 
thus making the aggregate some 40,000,000 feet. This 
week we will ship 1,000,000 feet of yellow pine to Cuba, 
which is only a speck of the Cuban business. Our mills 
may not have gotten much of the Cuban business, but 
some of the mills did, and this took so much of the sup- 
ply off the market, leaving other markets just as good 
open to us fellows who did not do much Cuban export 
direct. 

He also referred to 1898 as being the best year in 
the history of his company and, while we doubt if this 
is true with every manufacturing concern, all that were 
managed with any degree of intelligence were able to 
show up a very good balance on the right side of the 
ledger at the end of the year. As far us the prospects 
for the current year are concerned, Mr. Lutcher, though 
very enthusiastic, merely voices the opinion of all ob- 
servers, particularly yellow pine manutacturers. There 
are some who go so far as to say that no amount of bad 
management or recklessness in conducting the yellow 
pine business during this year can prevent the year 
1899 being a thoroughly prosperous and profitable one. 
This to a certain extent is probably true, but not en- 
tirely so. Let the yellow pine manufacturers pursue 
their present policy of co-operation and consultation 
among themselves, bringing into line the weaker and 
less well informed brethren, and the year will probably 
be all that is anticipated; but times have never been 
so good that there have not been those who have had 
a demoralizing effect upon the market. 

It should not be forgotten that the possible production 
of yellow pine is very heavy. With the methods of 
logging pursued in the south and with all the modern 
improvements which enable production to be swelled 
to an enormous extent, a constant watchfulness of con- 
ditions is necessary. Less is to be feared of new com- 
petition than in the past, for it is every year becoming 
less and less possible at a small outlay to establish a 
yellow pine producing business. But the present mills 
are capable of great expansion in a comparatively short 
space of time if the market situation seems to warrant 
it, and therefore it is the part of wisdom to keep con- 
stant watch of the developments of the trade and con- 
serve its interests by every means possible. 

Organization is the safeguard of profits. 

We do not wish it to be understood that we would 


AMERICAN LUMBERMAN. 


predict anything but an extremely prosperous year, but 
are simply pointing out the reason why prosperity should 
not be allowed to relax efforts toward organization and 
an intelligent control of the situation. 





TO TELL THE TRUTH. 


_Under date of February 10, James A. Smith, of Osage, 
Ia., an extensive line yard retail lumber and coal 
dealer, wrote the following letter to the American Lum- 
berman: 

I want to say to you that at least one retailer appre- 
ciates the ‘‘Coal Department’ recently added to your 
excellent journal, Having ten points at which I handle 
coal, I am, of course, much interested in the market. It 
is a difficult matter to keep well posted on the price of 
coal, as it is subject to conditions that do not surround 
any other line of business. For some months I have 
taken a coal journal and I am free to say that, after 
the few months that you have run the few columns you 
do devoted to the coal interests, I find myself depending 
very much more on your trade reports than on those of 
a journal given up to this business entirely. My reason 
is that during these few months you have more accu- 
rately and more fearlessly told the exact truth about the 
market. If you want to please a retailer, tell him the 
actual condition, without regard to anybody’s interest. 
The retailer knows a great deal better than you give him 
credit for whether a market report is a fake or a real- 
ity. He appreciates a reality, and it is useful to him; 
the fake report brings nothing but a laugh, 

Such a testimonial to the merits of the Lumberman, 
entirely unsolicited as it was, is, of course, appreciated, 
but it gives an opportunity to say that the policy adopt- 
ed in its coal department, an entirely minor feature 
of the paper, is one which it pursues in all departments. 
The Lumberman believes that it is the truth that is 
wanted by its subscribers in all lines and on that belief 
it bases and will base its policy. 

It can tell the truth in regard to the lumber business 
with the more freedom and effectiveness because it is not 
an organ. It especially represents no city, no section, 
no particular branch of the lumber trade, though it rep- 
resents them all. It is not a manufacturer’s paper, or 
a wholesaler’s paper, or a retailer’s paper, though it is all 
and each of these. 

It stands as the representative of the entire lumber 
industry in all its branches and so is neither a repre- 
sentative of the bulls nor the bears nor the seller nor 
the buyer; though if it have a tendency in any one 
direction or the other it is toward an optimistic view 
of the lumber trade. This is so because it has a firm 
belief in the substantial basis of American prosperity, in 
the recuperative power of the American people and in the 
intelligence and progressiveness of the lumber trade. 

But it does not and will not shrink from giving due 
weight to any unfavorable conditions or influences; it 
will warn as well as encourage; and its policy will be to 
give the lumbermen of the United States a full and ex- 
act view of the general situation as well as that related 
to particular sections or departments of the business. 





THE CHICAGO TRADE PROBLEM. 


In the strong and able address of a prominent mem- 
ber of the wholesale lumber fraternity in Chicago to the 
recent convention of the Lllinois retail trade are these 
words: “If you ask us for protection in your territory 
we have the same right to ask you for protection in 
ours. We have the right to say to you, ‘If you buy a 
carload of lumber of anyone who sells to a consumer in 
Chicago you are violating the principles of your associa- 
tion; and unless something is done very soon to stop 
this practice you are going to drive almost every whole- 
saler in Chicago into the business of selling direct to the 
consumer,’ ” 

This seems to mean, if it mean anything, that the 
same division of the trade should be made in Chicago 
as in the country; that those who are engaged in the 
wholesale business in Chicago should not also do a 
retail business there, and that those who elsewhere are 
in the wholesale business, whether in lumber or sash, 
doors and mill work, should observe the same trade prin- 
ciples in regard to Chicago that they do in regard to 
the country generally. 

As it is now, Chicago is practically a free field for 
everyone. There are those who do an exclusively retail 
business in the city and they have to meet the com- 
petition of local wholesale yard dealers, who not only 
ship in car lots to the country but sell in wagon load 
lots to city buyers any amount of lumber desired, at 
practically wholesale prices. Then pretty nearly every 
manufacturer in the north or south thinks that he has 
a right to sell to any consumer in Chicago, notwith- 
standing the fact that there are retailers in the city 
who are organized and equipped to handle that trade. It 
is largely or entirely this miscellaneous and unbridled 
competition which makes the business in Chicago so un- 
profitable and so cuts it up as to make it almost neces- 
sary for the concerns who do cater-wholly to the local 
retail trade to extend their operations and take retail 
orders from whatsoever source they may come. 

If every wholesaler in Chicago would decline to sell to 
the local trade the local retailers would have a much 
easier time of it. But why should the state organiza- 
tion or members of the retail trade through the state 
generally be notified, “If you buy a carload of lumber 
of anyone who sells to a consumer in Chicago, you are 
violating the principles of your association?” 

There is no organization in Chicago which has de- 
manded that wholesalers should not sell to a consumer 
in the city. The local retailers are not members of 
the Illinois Lumber Dealers’ Association nor have they 
any organization among themselves which takes into 
account these methods. There is no official list of Chi- 
cago wholesalers and retailers and no means by which 
the country retailer can decide of whom, on the basis 
of protection to the Chicago trade, he should make his 
purchases. 
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‘This emphasizes the point we have so often made; that 
one of the first things to be done-—the first thing to be 
done, in fact—to remedy the unfortunate local condi- 
tion in Chicago is to organize the local retailers and 
thus establish a basis on which may be specified those 
who are wholesalers, those who are retailers, those who 
are commission dealers, ete. Until the Chicago trade as 
a body asks for the co-operation and assistance of the 
Illinois trade, it would be presumption on the part of 
the country dealers to volunteer such assistance as this. 
If matters in Chicago are put in such shape that the 
country trade can assist their city brethren they will 
be very glad to do so; in fact, they have made over- 
tures to this end, but under present circumstances they 
can do nothing. 

Local organization is the first and most important 
thing to be effected and then a good many of the evils 
which afflict both city and country retailers and the 
Chicago wholesale trade will have disappeared. It will 
not solve all the difficulties of the Chicago wholesalers— 
it will not make their freight rates or their cost of doing 
business less—but it will put them in their proper rela- 
tion to the trade both local and through the country, 
and will make possible the reciprocity which is so much 
talked about of late. 





WOOD IN BUILDING CONSTRUCTION. 


As every lumberman should be in favor of the in- 
creased use of wood, particularly in its ordinary com- 
mercial form of lumber and plank, and as, with proper 
information at their command, all lumbermen are in 
position to be effective advocates of it, it seems well 
to give a brief resume of some of the arguments for the 
use of wood in heavy building construction, briefly stat- 
ing a few of the facts, some of them old and some of 
them newly discovered, that are most effective from 
both the lumbermen’s and the architects’ and builders’ 
standpoints. 

Professor B. E. Fernow, who is an eminent authority 
on the properties and uses of woods, makes this definite 
statement. “A beam of longleaf yellow pine will bear 
without detrimental deflection a load from six to eight 
times as great as an iron bar of the same length and 
weight, a cubic foot of iron weighing ten to fifteen times 
as much as a cubie foot of wood and costing at least 
twenty times as much.” Used as posts wood does not 
have any such advantage over iron, but it is amply 
strong and has other advantages which commend it. 
Not only is the above true of solid wooden beams but 
is also true of properly constructed built up beams and 
posts, so that ordinary boards and planks may be put 
together and have the same strength, or, in many cases, 
a greater strength, than a solid beam. ‘The steel skeleton 
construction, so popular in modern office and other build- 
ing, can, therefore, be duplicated in wood with no sacri- 
fice of strength and at a very much less cost for both 
the materials themselves and the labor required in put- 
ting the materials together. 

It should be borne in mind in this connection that dry 
wood is nearly twice as strong, dimension for dimension, 
as green wood, and that as it is impossible to secure in 
the market dry timbers in any considerable quantities 
the built up wooden frame is at the outset actually 
nearly twice as strong as a frame of the same dimen- 
sions made of solid timbers. Another point is that the 
insurance companies do not allow green timbers used in 
buildings to be covered with fire-proofing or any other 
air tight material until they have been in place two or 
three years, because, if covered, dry rot is likely to set 
in and weaken the construction. Therefore, to fire- 
proof a wooden frame building made of solid timber, as 
is done with a steel frame structure, is impracticable. 
This point shows the advantage of the built up material 
over the solid, for not only is it stronger but it can be 
had dry, so that fire-proofing material can be applied 
when it is erected. 

This leads up to the question of fire resisting proper- 
ties. Take the bare wood without any protection of tile 
or brick or fire resisting paint and a wooden floor four 
inches in thickness will not allow fire to pass through 
it under from three to five hours, while a wooden column 
ten to fourteen inches square will stand seven or eight 
hours’ fire with no detriment to the strength of the 
post except as its cross section is gradually lessened. A 
12-inch post, for example, after being under fire for 
three or four hours will still contain solid material 
equivalent to a round post of about ten inches in diame- 
ter. 

Such a resistance to fire makes a building almost fire- 
proof, for though it is not such it gives firemen oppor- 
tunity to work upon it and it is in no danger of sudden 
collapse as is the case with a steel constructed building 
unless the latter is protected with unusual care at a 
heavy expense. Put some of this expense on to a wooden 
building made of dry material, fire-proofing it with 
plaster or in any one of the several ways known to 
architects and contractors, and it may be said to be fire- 
proof—certainly much more so than the majority of steel 
constructed buildings. This is so for a reason resting 
in the nature of wood which is worthy of particular at- 
tention in this connection. 

Iron and steel have a high factor of expansion under 
heat, and the many so called fire-proof buildings, into 
the construction of which very little if any inflammable 
material entered, have been destroyed simply because the 
action of heat, communicated from the outside or by the 
combustion of the contents of the building, has, by ex- 
pansion, thrown walls apart, thrown beams and posts 
out of line and almost literally torn the building, or al- 
lowed it to tear itself, to pieces. Wood, on the con- 


trary, does not expand with heat to any appreciable 
degree and consequently does not bend and twist as does 
metal. If all sides of an iron beam or pillar were unl- 
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formly heated it would stand true until melted or until 
the application of water caused sudden disintegration, 
but this uniformity is seldom the case, particularly with 
posts, and so the sudden expansion of one side causes a 
distortion of the structural member; while steel beams, 
even if uniformly heated, may expand to such an ex- 
tent as to wreck the building of which they are a 
part. 

Note these points: Dry wood is nearly twice as strong 
as green. The dry wood can be fire-proofed while the 
green cannot. ‘Timber in a commercial way cannot be 
obtained dry but boards and plank can. Boards and 
plank built up into timbers or posts make as strong a 
piece as one of the solid material. 

This requires then for the best wood construction 
the use of boards and planks, which can more readily be 
obtained, are a more important item in the calculations 
of any lumber concern, are more cheaply manufactured 
and do not require so high a grade of timber. Conse- 
quently their use in this kind of construction will yield 
better returns to the manufacturers and lumber dealers 
than the use of timbers as now ordinarily favored by 
architects and builders. 

In the above reference is had particularly to longleaf 
yellow pine as a typical timber wood, but the same 
principles apply to norway pine, to hemlock and to other 
materials, even including white pine. All branches of 
the lumber trade, therefore, are interested in this sub- 
ject, but it is the yellow pine manufacturer and dealer 
that have given it the most attention and so those who 
are interested can be referred to the secretary of the 
Southern Lumber Manufacturers’ Association for more 
detailed information. 

It may be said here that the proper method of con- 
structing built up beams and posts so as to have homo- 
geneity and strength equal or superior to those of solid 
pieces is largely due to the investigation of one man, 
from whose compilation of his own experiments and the 
experiments of other experts, and the theories of stu- 
dents of timber subjects, we are indebted for much of 
the above. 





THE WINDOW GLASS SITUATION. 


The window glass combine which operates under the 
name of the American Glass Company is said to have a 
drag net out after the independent factories. The pres- 
ent combine has been the most successful of any in the 
history of the glass business and up to the present 
season has had no trouble in controlling the market. 
In fact, it still maintains its prestige in this respect, but 
the increase of the independent and co-operative plants 
has become a menace to the maintenance of high prices. 
The combine at presents controls a capacity equal to 
1,912 pots, while the independent and co-operative fac- 
tories have 462 pots, or nearly one-fourth of the pro- 
ductive capacity of the country. The necessity of re- 
ducing the number of independent factories is very ap- 
parent, according to the National Glass Budget. The 
monthly output of the independent iactories reaches 
155,000 boxes and, with 60,000 boxes of import a month 
added, this makes a total of 215,000 boxes a month or 
enough to supply one-half the normal demand of the 
market. 

It has been said that the glass market may easily 
be controlled because the output is regulated not by the 
capacity of the plants in existence but by the number of 
blowers, and it is practically impossible to increase ma- 
terially the number of the latter. It therefore follows 
that if the combine can control the blowers it stands in 
but little danger from the independent factories, but 
the increase in the number of the latter indicates that 
the blowers are not tied up with the combine. There- 
fore the cheapest way is probably to absorb the inde- 
pendent plants, and during the last three weeks it is 
said a trusted agent of the combine has quietly been 
making an inspection of the stocks, factories, gas sup- 
plies and contracts, factory equipages, and value of plant 
of every independent plant in the eastern and northern 
districts, while factories in the western district also have 
been viewed and privately reported upon. It is reported 
that offers have been made by the American Glass Com- 
pany to all independent factories reported on and invita- 
tions signed by President J. B. Chambers have been sent 
to other concerns with a view to lining up the entire 
list of independent factories. The offers made, so it is 
stated, differ according to the location and value of the 
plants and are liberal enough it is thought to amount 
to an inducement to stockholders, who are given their 
choice of cash or stock in the combine. 

It is thought by those who have watched the matter 
closely that the combine will be successful in its at- 
tempts to absorb the independent factories, or at least 
enough of them to enable it fairly to control affairs dur- 
ing this summer and next fall, and perhaps all next fire. 

The present condition of the window glass market may 
be summed up about as follows: The renewal by the 
American Glass Company of its January rebate to large 
buyers during February brought in a batch of orders 
and the independent factories are meeting the prices 
sent out by the combine, while jobbers are offering glass 
in twenty-five box lots of 85 and 10 off on orders to 
be filled up to March 1. The chances are that the cut 
rates will be extended beyond that period, because it is 
not likely that the relative positions of the combine and 
the independent concerns will be changed materially 
during this month. Glass is being piled up by the com- 
bine and stocks are large and well selected. The inde- 
pendent factories are filling orders right along and 
by the end of May stocks will largely be held by the 
combine. The game seems to be to set the prices low 
enough to induce jobbers to buy up the product of the 
independents. The combine is not hurting itself selling 
glass, and is restricting its price favors to such jobbers 
as have behaved well in the past. That prices will be 
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advanced during May is very probable, and there may be 
a push up before that time if success attend the present 
efforts of the American Glass Company to absorb the 
independent factories. 





RED CEDAR SHINGLE ADVANCE. 


The record made by the red cedar shingle business in 
the matter of prices during the last sixty days is al- 
most unprecedented, if there be excepted a brief period 
during 1897, when the advance was even more sharp. 

Red cedar shingle manufacturers and dealers ap- 
proached the end of 1898 with prices demoralized and 
the market overstocked, but in December the mills 
were generally shut down and probably 75 percent of the 
production was stopped for nearly or quite sixty days. 
The result has been what was to be expected—a clean- 
ing up of old stocks, an advance in prices and a gen- 
eral feeling of confidence among producers and handlers. 
The advance during this time has been about 20 cents, 
and the clears were selling a few days ago at about an 
average of $2.48 delivered on a 60-cent rate. It is pos- 
sible that by the time this issue of the Lumberman 
reaches its readers the price will have advanced to $2.55 
or $2.60. 

A good many of the red cedar men deprecate too great 
an advance, for it is likely to lead to a reaction more 
damaging than the advance is beneficial. Such are dis- 
posed to hope that the highest price delivered on a 
60-cent rate will be $2.50. This would leave a fair profit 
to producers and handlers and would not be burden- 
some to the consumer. The red cedar men now have 
their affairs well in hand and it is hoped that prosperity 
will not make them careless and so lead to sudden de- 
moralization as it sometimes has in the past. 





ACTIONS MORE CONVINCING THAN WORDS. 


One of the leading hardwood concerns of the United 
States, whose operations are exceeded in magnitude and 
scope by those of few, if any, in the country, has within 
the last few weeks gently censured the American Lum- 
berman for taking what is assumed to be a too hopeful 
view of the hardwood situation and for having, it is 
said, somewhat exaggerated existing conditions. 

In a letter of recent date from this hardwood con- 
cern a somewhat remarkable admission is made. After 
saying that this has been one of the busiest winters in 
ten years but that, while a few months ago it was diffi- 
cult to get dry stock within the last two months it has 
been receiving about all it could take care of, picking up 
a number of large stocks of oak; and after the com- 
ment that it believed there would be 50 percent more 
lumber manufactured this winter and spring than there 
had been any year for the last four or five, the following 
statement concludes the letter: “WE HAVE UP TO 
THIS TIME FROM JANUARY 1, 1899, BOOKED 
ALMOST AS MANY ORDERS FOR DELIVERY THIS 
YEAR AS WE SOLD IN THE WHOLE YEAR OF 
1895.” 

It is difficult to see how any less hopeful view could 
be taken of the trade of the year than that we have 
expressed, or how any possible increase of the output 
can at all unfavorably affect prices. Under such con- 
ditions stock cannot be accumulated; and the avidity 
with which buyers are taking up all the stock they can 
find—dry or green, high grade or low grade—testifies to 
the strength of the hardwood market. 





THE RATE OF COPSIIFISSION. 


Considerable attention has been paid of late in the 
middle west to the question as to what is the proper 
commission for selling lumber and shingles on a com- 
mission basis by traveling salesmen. In the east this 
compensation has as usual been on a percentage basis, 
but in the whole interior of the country the regular 
charge has been $5 a car, though not a few exception- 
ally capable salesmen have charged and received a 
higher compensation than that. But within the last 
few years an effort has been made by some manu- 
facturers and dealers to reduce this price to $3 or $4 a 
ear. This action has been individual in most cases, but 
recently a manufacturers’ association adopted a rate ot 
€3, which action has led to strong protest by organized 
bodies of traveling salesmen. 

It is asserted on behalf of the salesmen that the 
of selling lumber or shingles by salaried traveling men 
ranges from $7 to $10 a car, and that the higher cost 
is usually im the case of the better class of salesmen, 
who compensate for their higher salaries and perhaps 
higher traveling experses by their ability to secure bet- 
ter prices than the cheaper men and the more desirable 
sales they make as to terms, etc. 

It is further urged that on a commission basis $5 a 
car is small enough compensation and that, in fact, no 
one can sell the goods for any less and make a decent 
living out of it, to say nothing of a profit. 

It is further urged that, within reasonable limits, the 
higher the compensation paid the better will be the 
average results in the way of profit to the manufacturer 
or the wholesaler. This is so partly because only the 
poorer class of salesmen can be secured at such a com- 
pensation and partly because at that rate it be- 
comes absolutely necessary to make a large volume 
of sales and so there is a tendency to disregard, as far 
as practicable, the character of the business being done. 
It is the theory that a concern which pays but $3 a 
car for selling will secure orders from undesirable par- 
ties, misrepresentation may be made as to the quality of 
stock or important facts be ignored, with resulting re- 
clamations and generally an unsatisfactory character of 
business. 

There is unquestionably a good deal in this. 


cost 


The 


laborer is worthy of his hire and though salesmen might 
be found to work for so small a compensation it might 
not be an economical policy after all. It is generally 
better to pay a fair price even though that price may 
be higher than that at which men can be found to 
work. The policy of forcing down compensation, 
whether it is in the shape of a salary, a commission 
or a day’s wage, is seldom a wise one from even the 
most selfish standpoint, and it is believed that this state- 
ment will almost invariably be supported by the re- 
sults of any business where such a policy is adopted if 
those results could accurately be determined. 





BASIS OF REAL PROSPERITY. 


A representative of the Pullman’s Palace Car Com- 
pany is reported to have said a few days ago that that 
company is now employing in its work at Pullman 
about 5,000 men, turning out among its miscellaneous 
products of sleeping cars, railway coaches of various 
description, street cars, etc., fifty freight cars a day; 
while in 1893 the company employed in its works only 
1,200 men, with a correspondingly reduced output of all 
sorts, the work at that time being mainly the repair of 
its own sleeping car equipment. The Wells & French 
Company, also a car builder of this city, is employing 
2,000 men. 

This activity in car building lines, which is not con- 
fined to Chicago interests but is general throughout 
the country, means enhanced prosperity to the lumber 
business both directly and indirectly—directly in the 
lumber required for construction and repairs, but indi- 
rectly in the demand of the individuals who are thus 
given employment and who must be housed, cither in 
buildings of their own or in buildings erected for their 
use. 

It is when working men are generally employed and 
earning good wages that the lumber trade is most pros- 
perous. The demand for building lumber has not been 
as great for the last year or two as some people expected 
it to be, simply because the present era of prosperity 
and of employment for wage earners followed a long 
period of semi-idleness, and the first earnings had to 
go to make up arrears and to pay debts incurred since 
the panic. But when the laboring people of the United 
States and the smaller class of property owners, such as 
farmers, have had a year or two of prosperity they be- 
gin to think about building for themselves or to make 
improvements of the sort that do not come under the 
head of necessary repairs. 

A good many people are inclined to neglect the im- 
portance of the smaller class of construction. They will 
grow enthusiastic over big building schemes, over great 
contracts for mercantile buildings, elevators and the 
like, forgetting that it is the thousands of little build- 
ings which furnish in proportion a much larger demand 
for lumber. A hundred thousand dollars spent on per- 
haps fifty cottages means more to the lumber trade than 
a million dollars spent in one great structure like a mod- 
ern steel office building, whose woodwork chiefly is of 
the finer class and may practically all be imported. The 
small building, the laborer’s cottage or the farmhouse, is 
built almost entirely of wood and of native wood at 
that. 

The farmers of the country have had two good years. 
Their demand for the latter part of 1897 was heavy, but 
was chiefly of stuff needed for repairs or for building 
barns, cribs, sheds and the like, to protect their crops 
and stock. Last year they made improvements of a 
more substantial and costly character while this year, 
unless all signs fail, there will be an amount of rural 
house building which has not been exceeded for a great 
many years. Coupled with this will be a great increase 
in city building of the smaller and more lumber using 
sort. The aspiration of every intelligent, sober and 
industrious working man is to own his own home, and 
the time has about come when by the hundreds of thou- 
sands they will proceed to realize their dreams. And so 
every report of general industrial activity, of the giving 
of work to the laboring man or an advance in wages, 
means clear gain to the lumber trade. 





The commercial traveler in French is “commis voy- 
ageur;” in this country he is the “drummer” and has 
been further described as being to the business world 
what quinine is to Peruvian bark—‘“the active princi- 
ple.” He represents a genus of which no precise dupli- 
cate ever happened. 





One of the most valuable lumber trade compilations 
which_has appeared this year was the annual review 
number of the Trade Register, of Seattle, Wash., which 
gave a list of mills of that state and a review of the 
business done during 1898, and of which the Lumber- 
man in a recent issue availed itself in presenting some 
summaries of Pacific coast business. 

BABA 

A few days ago the representative of a Washington 
fir manufacturer sold a small order of timber consist- 
ing of four pieces 18 by 18 inches by sixty feet long and 
four pieces 16 by 16, fifty-five feet long. The whole 
bill amounted to about one carload, but owing to their 
length the timbers had to be shipped in two cars, mak- 
ing double freight. The delivered price, therefore, was 
very high for this class of material—almost prohibitory 
it would seem—but there is where the Pacific coast pro- 
ducers have the advantage. Long stuff sometimes is a 
necessity. It would be almost, if not quite, impossible 
to duplicate this order anywhere else in the country. 
The stuff was to be used for derrick construction. Into 
this class of work fir is more and more making its way, 
for it has strength equal to any wood on the market 
and can be had in sizes unapproachable elsewhere. 
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The Silent Man. 


Once in a great while I run up against a reticent 
yard man. Within a month I saw a man of that 
stamp. When I entered the office, uncovered my ears 
and felt of them to see if they were frozen hard 
enough to crack off, I scented an iceburg. The retail 
man was sitting at his desk and by the cut of his jib 
I felt there was little in him for me. Before I had 
opened my mouth I wished I had not gone a dozen 
blocks to the yard but instead had gone straight to the 
hotel, bought a Black Cat, Gray Goose, or some such 
animal or bird, read a good yarn, eaten a good dinner 
and gone out on the noon train. Our impressions will 
sometimes lead us in the right directions if we will only 
listen to them. 

Somehow it disgusts me with a man if there is no 
sociability in him. Not that he must everlastingly talk 

that isn’t it. One of the most sociable men I ever 
knew was chary of his words, but you could tell from 
his very manners that he felt as warm toward you as 





a On 
“His fire was as warm as anybody’s.”’ 

though he was a biscuit right out of the oven. If we 

are not here to be kind of decent to one another what 

are we here for? 

It is said that silence is golden. It might have been 
golden at the time the old saw maker got off the say- 
ing, but in these days it may stand for something else. 
If you want competent testimony that this silent man 
was not over wise here it is: He knew nothing about 
the American Lumberman; had never heard of such a 
paper. And heavens! had never heard of me! In your 
opinion wasn’t he dense? 

[ never felt friskier in my life, however, than I did 
that morning, and I must have asked this noncommuni- 
cative man a hundred questions in a half hour. I 
thought I would give him an example of tongue any- 
way. I sounded him on lumber, politics, religion, mar- 
riage and expansion. Sometimes he would faintly smile, 
say “Yes” or “No,” and again lapse into a stoic. 

“You pile the most of your lumber open in your yard, 
do you?” I asked him. “Yes; where else should I pile 
it?” was his response. I thought the answer was a little 
rank; still, I don’t know as it was a bit ranker than 
the question, for couldn’t I see the lumber was piled in 
the yard? “Right where it is,” said I. “That is the 
proper thing to do. There are dealers who get shed 
on the brain and put more money into a shed than 
they can make in two years. They do not think it is 
foolish; but what is the use of it? Great guns! the 
way to save money is to keep what you make and not 
put it into sheds.” 

We talked and talked—that is, I did—and then I told 
him I would have to go, but the next time I was in 
town I would drop in and see him. Of course that was 
irony. If I were to go there every day for a year I 
wouldn’t drop in and see him, and I do not suppose he 
would miss me. If it had not been a cold day and he 
had a fire I hardly think I would have stayed five min- 
utes that time. His fire was as warm as anybody's 
fire. 

This man has some common sense in his head at any 
rate. As I was going away from his place I looked back 
and saw that his yard fence, which was solid on the 
side facing me, was nicely painted and there was not a 
poster on it. It looked much neater than it would had 
it been covered with patent medicine and show bills. 


Mixing Dimension. 

Variety is one of the things that stagger a man 
when he thinks about it. One might suppose that surely 
the points of two needles would be alike, but they are 
not. I once took a paper of fine needles, placed one 
point after another under a microscope and the shapes 
of them differed as much as do those of your fingers 
and mine. I have never met two yard men whose 
ideas regarding the conduct of business were identical, 
and should not expect to if I should come in contact 
with a million of them. Not long ago a dealer remarked 
to me that it had amused him when reading in this 
department that there are dealers who carry only one 
grade of dimension. “I wonder why those men carry 
more than one grade of boards?” he asked. “I order 
about one car of No. 2 to two cars of No. 1, and I 
believe that the car of No. 2 makes me nearly as much 
money as the two cars of No. 1.” 


“Then,” I broke in, “you don’t have two prices.” 

“Not as a rule,” he said. “Half of my customers 
know nothing about No. 2. Dimension is dimension 
with them. I make inquiry what the stuff is to be used 
for, and if strength does not figure as a factor I sell the 
unknowing ones No, 2. For instance, last fall a farmer 
wanted material for a small hog house and for such 
a building No. 1 is not worth a cent more than No. 2. 
Any lumberman or carpenter who knows his business 
will tell you that. Then, why shouldn’t I sell No. 2 
for that purpose and get dimension price for it—that is, 
the only dimension price the farmer knows anything 
about? And with the competition there is in selling 
lumber you can put it down that in such cases it does 
not hurt my conscience to get No. 1 price for No. 2 
stuff. When a man has to furnish bills which do not 
pay him more than 5 percent on the cost of them—and 
I have sold them for even less profit than that—he 
should not hesitate to make a little profit when he has 
a chance.” 

“But when you are dealing with carpenters I expect 
you change the program?” I inquired. 

“Then it becomes a different proposition,” he said. “If 
they want No. 2 I have it for them; and even then my 
profit is as much as though I had sold them No. 1. 
There are some pretty skinny pieces in No. 2 which 
will naturally get left in the yard. When loading No. 2 
I throw out the poorest pieces, an act which invariably 
pleases the buyer, and these pieces I sell at a reduction 
—from dimension prices, mind you—and for these culls 
I often get No. 2 prices. Is there anything wrong with 
the system?” 

“This would be my objection to it,’ I told him. “If I 
wanted low grade dimension I should want to buy it 
where I paid for low grade and keep the extra amount 
I should have paid you to jingle in my pocket.” 

“Yes,” he explained, “that is so, but half of them 
do not know it is low grade. I believe in manipulating 
lumber. The manufacturers and wholesalers do it to 
their hearts’ content. They aim to get every cent out 
of it there is in it, and why should not the retail 
dealer do the same thing? In handling dimension as I 
do I am simply evening up my profits. It is on the 
same principle that the grocer sells sugar at cost and 
charges 50 percent profit on tea.” 

It depends somewhat on the man but more on the 
location whether trade for any length of time could be 
conducted on those lines. We sometimes see it adver- 
tised that a child can buy at a certain store as well 
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as an adult, but certainly a child would make a poor 
stagger at buying at this yard. I did not, however, tell 
the man he was a villain. Which is the greater wrong, 
for a seller to charge me an exorbitant profit, or for 
me to induce him to sell at an inadequate protit, is a 
question which has puzzled as wise heads as ours. It 
would be an excellent question for a cross roads debat- 
ing society to discuss. 


The Care of Fences. 


I do not know why bill posters should not have the 
same respect for a lumber yard fence which they see 
the owner is trying to keep looking nice that they would 
for his office front. But they don’t. And often the 
yard man does not seem to care. If it is a show bill he 
sometimes gets a ticket for the front seat to see the 
serpentine dance; but he gets nothing out of the to- 
bacco and patent medicine fellows. The bill posting 
privilege in the small towns is a bonanza for adver- 
tisers. The minute they strike a big city they must 
pay for space. Yet the bill poster is something of a 
benefactor, after all. In my own town—that is, I don’t 
own the town, simply live there—an acquaintance who 
lives near a livery stable, the side of which was cov- 
ered with circus posters, told me that for months after 
the show had come and gone the people from the coun- 
try, when they drove in, would occasionally stop in 
front of those posters and look at them with the same 
intense interest with which we inspected those famous 
pictures in the world’s fair art gallery. The gorgeously 


printed elephants, horses and bareback riders appeared 
to glue their eyes to the bill boards. It was doubtless 
the greatest exhibition of pictures they had ever seen, 
and I speak for them that they would have thought 
the Angelus was a fool by the side of them. 

Has it occurred to you that the retail men, at large, 
might show considerable more taste when building their 
fences than they do? Maybe it is not taste they are 
after; if not I beg their pardon. I know that a rough, 
unpainted fence will keep a tramp out as well as though 
it was gilded, but to others than tramps it does not look 
so well. The appearance of one fence I saw was to my 
taste. It was well made, painted, and then “So and 
So, Lumber and Coal,” was painted in big letters on it. 
Now, that is business. If I had a lumber yard fence 
I would advertise myself on it instead of hiding my 
light under a bushel and let other people make use of 
the fence as a means of becoming known. It seems to 
me there would be sense in that. As a sign board the 
fence is already made; the only expense would be for 
lettering. 

Said one dealer, “A wire fence is the thing. Get one 
that is man high and ‘bull stout,’ as the fence makers 
tell about, have it nicely set, and you have the ideal 
yard fence. It has the advantage that if along the 
street the people who pass can look right in and see 
your lumber, which in my opinion is a great point. It 
is also an incentive to keep the piles in good shape, for 
they are on exhibition all the time. Yes; I know such 
a fence would not keep out the howling winds in win- 
ter, neither would it shut out the delightful breeze in 
the summer.” 

After all I don’t know but I am grateful to the man 
who wouldn’t talk. He served the purpose of inspiring 
this little fence talk, anyway. 1 suppose that the very 
worst of us are a part of the great machinery of life. 


Bearing the Price of Lumber. 


Years ago more was said about bulling and bearing 
the lumber market than there is now. Back when the 
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east shore mills furnished the great bulk of material 
that supplied the Chicago market was when the bears 
in all their glory growled on the Franklin street docks, 
and the bulls over in Michigan made the woods re- 
sound with their bellowings. If you were then in the 
lumber business you will remember the idea was ecar- 
ried into the advertising pages of the lumber journals. 
I recall to mind one ad (1 suppose it must have been 
that of Thad Dean, the present retail king), with a big 
black bear represented as holding down a pile of lumber. 
Afterward when the bear was supposed to be dislodged 
somebody had an ad in which a bull had got his horns 
under the pile and was throwing the boards in every 
direction, principally up, as that was the way it was 
designed to show the price of lumber was tending. The 
east shore mill men had an idea that the Chicago whole- 
sale merchants were pirates of the first water, and the 
merchants seemed willing to have that term. applied 
to them if only they could buy their lumber cheap. I 
wish the history of the lumber business of that period 
could be written. It would not only portray what at 
this distance we would call a unique condition of the 
white pine industry but it would be of interest to the 
retail dealer as showing the changes which have been 
wrought in the line yard enterprise. 

Those were the days when the line yard men flourished 
in all their glory. Talk about line yard men now, they 
are not in it with those who back, say twenty years, 
showed them the way. Then the line man had what 
may be called fun in trade. No sooner would a new 
town be staked out than in would go a yard, not in- 
frequently in advance of the railway track, and lumber 
would go like hot cakes and at big prices. An old 
dealer told me that in one day he sold more than 
50,000 feet. He and his man could not begin to wait 
on the crowd. The cars were opened and everybody 
helped himself, drove up to the captain’s office and set- 
tled the bill. The profits, he said, were about $5 a 
thousand. It was in those days that hocus pocus was 
played in freight matters. The shipper who could get 
the biggest rebate thought himself the best man. Not 
long ago I.heard two old time shippers talk about the 
freight deals of those days, and they laughed like boys 
over it. A pull with the railroad was then the thing 
desirable. There was then no long haul vs. short haul 
restriction. It was a go-as-you-please gait, if the rail- 
roads would only sanction it. 

Then to think that at that time Chicago distributed 
over all this great prairie territory! Minneapolis was 
not a speck in the lumber eye. Those great mills farther 
up on the Mississippi were yet in the womb of time. 
In fact, at that date the timber resources of northern 
Minnesota were an unknown quantity. Today the Min- 
nesota and Wisconsin mills claim these prairie states as 
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their meat and snap their fingers at the great city by 
the lake. Yet the stream of lumber pouring into that 
city has increased in volume, and the receipts can 
be disposed of without distributing in those states. It 
seems to be the mission of time to work changes. 

A salesman recently said to me that the retailers are 
always bears on the market. I hardly think that is so 
unless the term is taken in a general sense. They are 
no more bears on the market than are the other mer- 
chants of their town when they stock their stores. 
There may be those among them who unnecessarily 
haggle over prices, but let us bear in mind it is human 
nature to buy as cheap as we can, and the most of 
us are going to do it. I have seen an exhibit of a 
man who would jew everybody of whom he purchased 
an article down to the last cent, yet who would be- 
come nettled if the same tactics were used on him. 
There is a heap of difference between you aud me— 
in our minds I mean. ‘There are a great many people 
who think that they are entitled to better sauce than 
the rest of the fellows. 

I know a few yard men who are everlastingly talking 
that prices will decline. Lower values will be along in 
a little while seems to be the thought that cheers 
them. They reason, especially as the situation is now, 
on false premises. I look for a large demand for lumber 
the coming season. If the demand be not large I will 
own the corn, and take in my shingle as a prophet. 

There are other retail men, however, and plenty of 
them who discuss the prospect soberly and without 
bias. Let me say that the most foolish thing a man 
ever does is to fool himself, and when he wants to 
buy, and for that reason thinks that the man who 
has to sell must sell cheap, he certainly is fooling him- 
self. Prices, unless controlled by a close trust, are gov- 
erned by the law of supply and demand. The demand 
the coming season is what will largely control the prize 
of lumber. Should the demand not materialize as it 
now promises to do northern combination prices, as 
pitched at present, would not hold except by strenuous 
effort. Somebody would want money, and Jn order to 
get it would cut prices to stimulate trade. ‘That is the 
history of trade, and its nature is not going to change 
this year. 

Said a retail dealer to me, “I do not expect to buy at 
lower prices than I can buy for today, and possibly I 
may have to pay more for some sorts. I see no reason 
why an active spring demand should not, of the two, 
stiffen prices and possibly advance them. 1 have an- 
ticipated this and laid in more lumber than I usually 
do in the winter. The agents all tell stiff stories, but I 
do not go on what they say so much as I might, for I 
know they reflect the desires of their principals. A man 
can see the way the thing is moving pretty clear for 
himself, though. The two last advances made by the 
combine I did not think would hold. But here is the 
main argument: They are carrying their lumber at this 
advance right through the dull season, and if they can 
do that I want somebody to tell me what earthly reason 
there would be for them to drop when spring trade 
opens. That is the view of the situation 1 take, and I 
do not seem to be able to get around it.” 

There is the talk of a merchant—not of a bear or a 
bull. The true merchant buys the best he can, recog- 
nizing that there are conditions which will lower prices, 
also those which will advance them. Because he has 
a desire to buy for as little money as possible does 
not make him a bear, by a long shot, as that term is 
understood in trade circles. 

“My stock is lighter than I wish it was,’ is the way 
another yard man talked. “I thought the advance 
would result about as it had before, and so I let some 
of my items run pretty low. It looks now as though I 
had put my foot in it, eh? There will be more lumber 
used in this town this year than in any year previous 
since the panic of ’93, and to meet the demand I will 
have to stock up. And I wouldn’t mind if that stock 
was in,my yard now. It will be all right, thou zh, if 
the manufacturers hold prices. What makes a fellow 
sore is to lay in a stock of lumber and then have the 
market drop. He then feels that he is trying to 1aise 
a weight with the wrong end of the lever.” 

That does not sound much like bear talk either, does 
it? The great west is full of retail dealers who are 
soberly considering the question of values, and who 
look at it from every standpoint. To charge such men 
with being bears is senseless. Don’t you think so? The 
bear is a one-sided animal. 


MEK, Gator « 


Of the belated calendars received, that coming from W. 
D. Young & Co., manufacturers of hardwood lumber, 
dowels, dimension stock, plain and quartered sawed oak 
flooring, ash ceiling, with “Finest” polished maple floor- 
ing a specialty, West Bay City, Mich., is among the most 
sumptuous and elaborate. With a border of embossed 
gilt scrollery, intertwined with artistically wrought floral 
decorations also embossed and in natural colors, the cen- 
tral figures are those of an opulently attired little lad and 
lassie of the “old school,” going through the figures of 
a dance. The calendars are suspended below by silk 
cords. 
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Robert Shaughter, James O’Neal and H. D. Campbell, 
of Stillwater, Minn., are looking over the forests of 
Oregon with a view of purchasing some valuable lands 
in that state. They seem very well pleased with the 
prospects and a large amount of money probably will be 
invested before long. 


AMERICAN LUMBERMAN. 
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ADVERTISING FOR RETAILERS. 


There are very few retail lumber dealers who give 
proper attention to advertising in their local papers, and 
it is difficult to understand why this condition of affairs 
exists. The dealer is in business to sell his goods, and he 
cannot sell them unless people come to him to buy. This 
being the case it naturally follows that the dealer should 
take advantage of every means within his reach to fur- 
ther his business interests. The theory that he has been 
in business so long that everybody knows him does not 
hold good always, and he puts himself in a false position 
by assuming that he needs no advertising on that ac- 
count. 

Of course, no business man should use any or all me- 
diums that offer, because if he does he will spend a lot 
of money that will bring no returns, and then he will 
begin telling you how “advertising doesn’t pay.” He 
has not selected his medium carefully, and that is the 
reason he condemns advertising as a whole. Such a man 
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No. 1. 


simply lacks experience and it is his own fault that he 
gets no returns. 

Advertising is a study, and a deep one at that, if it 
is to be made profitable. Too many advertisers simply 
contract for so much space at so much a year, instruct- 
ing the printer to fill up the space. How can returns be 
expected from such contracts? The average country 
printer knows just about as much as any farmer does 
about the “pulling” qualities of an ad, and his chief 
mission in business is to fill that space with a job lot of 
type faces, lined up in geometrical spaces governed by 
“slugs.” Whether the ad pays the advertiser or not is 
none of the printer’s business so Icng as he gets his 
money for the space. 

This condition ef affairs exists in 99 percent of country 
newspaper offices all over the land, and it is deplorable 
because no one seems to make an attempt to set it right 
and derive the benefit that should come from a judicious 
display of advertising matter. 

In the abstract an advertisement to be of value must 
do several things. It must reach the reader; it must 
keep reaching him. It must be so constructed that the 
man who reads the paper will read it. It must contain 
the name of the article it advertises, the name of the 
advertiser and his place of business. It must keep telling 
an attractive story in a new way, and carry the same 
main features in each issue—that is, the article, the 
place and the dealer. Then if it is properly placed to 
attract attention it will do its work. 

Assuming that these deductions are correct, the Lum- 
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No. 2. 


berman takes the liberty of presenting a few reproduc- 
tions clipped from exchanges, and will undertake to 
criticise them in a friendly way simply to bring out the 
points referred to in this article, and not with any idea 
of jumping on the ads in question. 

No. 1 is clipped from the Houston Daily Post, of 
Houston, Tex., where it occupied a one-column inch and 
a quarter space. 

What is wrong with it? First, the space is too small; 
then it is displayed among a lot of others of the same 
size, therefore lacking force of display or conspicuous- 
ness. The main point, “lumber,” is well brought out 
so far in its relation to the rest of the ad., but its 
force is lost by being surrounded in the column with 
too many other ads of equal black and white value. 
Placed in a column of light-faced type it would dis- 
play well and then the only objection would be its 





small size. ‘The wording is terse and tells its story 
better than the average ad of this class. 

Number 2 is from the Courier-Herald, Saginaw, Mich. 
This ad might have been improved by leaving off the 
border, thus allowing more white space around the 
lettering. The words “lumber, lath or shingles” are 
placed too close together—too condensed—though the 
type is a good one and can be well used. The words 
“We are the people you can reach when in want of” 
are of no value in the ad and would better have been 
omitted so more white space could have been used to 
bring the rest of the ad out—that is, to have given 
more contrast to the even gray color of the black and 
white space. As a whole, however, this ad is a good 
example and displays pretty well in its space of two 
columns three inches high. 

Number 3 is from the Hudson Star-Times, Hudson, 
Wis., and it is by far the best of the three examples, 
because it talks directly to the reader; it is well dis- 
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played and carries no needless palaver. This ad is 
worth a bit of study by the small dealer because it con- 
tains nearly every important point that could be used 
in the local ad. It was given a two-column six-inch 
space and that is none too much for a good lumber ad. 
It uses plenty of white paper and plain black-faced type 
so that contrast or display is assurred. 
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AN INTELLIGENT, AVERAGE VIEW. 


“I owe The Timberman and the Northwestern Lumber- 
man $200 each for the general good they have done the 
lumber business and to my business particularly, entirely 
regardless of other considerations, so I would like to 
spend about $400 this year in advertising in the American 
Lumberman, and I shall be perfectly content with the 
expenditure on the above basis if I should not receive 
$1 of direct benefit. But I anticipate excellent results, for 


‘the old papers were good advertising mediums and the 


new one should be the best in existence.” 

Thus spoke W. H. Gilbert, of Ashland, Wis., during a 
visit to the office of the American Lumberman a few days 
ago, voicing the sentiment expressed by very many adver- 
tisers in the American Lumberman and many other lum- 
bermen of the country. Mr. Gilbert referred in the open- 
ing clause of the above quotation to the benefit that a 
wideawake trade journal is to any industry and, as he 
explained further, to the particular work done in behalf 
of the lumber trade by the former incarnations of the 
American Lumberman in their work on the tariff and 
similar matters of general trade interest and importance. 

Such appreciation is grateful to any journal which, like 
the American Lumberman, is published primarily and 
always for the benefit of the industry which it represents, 
depending upon the faithfulness of its work and the 
appreciation of the trade for its reward. Our readers in 
every branch of the industry can be assured that the 
Lumberman will endeavor to earn an even greater reward 
than either or both of its predecessors received, and if 
the sentiments of its friends, so often and so cordially 
expressed, are to be relied upon that reward will be 
ample. 

“oom eer eee 

The Bear Creek Mill Company, at Manistee, Ala., is 
buying materials for a 12-mile extension of its loggging 
road and the erection of a new lumber plant. 








Market Conditions. 


Stringent conditions in the western anthracite coal 
market are at length bearing fruit, pleasing to the pro- 
ducer, less joyous, perhaps, to the dealer and not at all 
to the liking of the consumer. The trend of the mar- 
ket this week has been sharply upward. Taking effect 
last Monday, chestnut coal was advanced 50 cents a ton, 
to $5.50, Chicago. Other sizes were advanced 25 cents 
a ton, the new quotation of egg and stove being $95.25 
and of range $5. The extreme scarcity of nut size has 
at length made a circular difference in the price of it 
and ot egg and stove. When the great demand for nut 
arose last fall the disposition of most sellers was to re- 
gard it as one of the eccentricities which time would 
speedily cure, but there is today a great disparity in the 
relative demand for the various sizes than ever before. 
It therefore appears that nut size will continue to be in 
excessive demand for at least the balance of the present 
season. Whether the difference in values, now estab- 
lished, will remain permanently is a matter of conjecture, 
but for years the drift of increasing demand has been 
towards the smaller sizes. Many sellers are wholly out 
of chestnut coal and those who yet possess some stocks 
are making it last as long as possible by declining to 
honor any orders for the same unless accompanied by 
orders for at least the same quantity of larger sizes. A 
further local advance on nut seems assured within the 
next three days. 

While the crying demand of the hour is for more nut 
coal, it must not be understood that other sizes are in 
ample supply. Relatively this is true, but as compared 
with conditions prevailing at this time last year the 
market is very scantily stocked. In previous reports 
the fact has been alluded to that the sheds on docks 
are rapidly losing their stores with every indication that 
before spring there will be little or none left. As this 
state cf things becomes more and more deeply im- 
pressed upon the minds of the holders as the days fly 
by that same fuel acquires for them a new and a higher 
meaning and they are reluctant to part with it save for 
a greater consideration. Thus does the spirit of con- 
servatism find lodgment and rapid growth among the 
sellers, as it has not done in years. 

As if to add insult to injury, the railroads and the 
mines are “lalling down” upon the western buyers, in 
this their dire extremity. Scarcely any rail coal is 
moving in this direction to relieve the distress. The 
weather has been severe enough in the west, but it has 
been more capricious in the east, closing the mines and 
blocking traflic on the roads. There are at Chicago 
large selling agencies that have not received from the 
mines any coal since a week ago. The burden of the 
shrinking docks has been doubled. 

Orders for anthracite coal from the country this week 
have been arriving at selling oflices by the hundreds. 
Everybody wants coal, because everybody is out of 
coal. It took several days before the full force of the 
buying found expression and this week activity reigns 
in the wholesale anthracite coal trade. ‘The advance 
in quotations is mainly the sequence of the above con- 
ditions. 

Anthracite and bituminous coals often have the curi- 
ous way of acting like two brothers in a quarrel— 
neither does what the other does, if he can avoid it. 
And so bituminous coal has not been so excited and 
hysterical as anthracite, for it had its day last Decem- 
ber. But in great crises even enemies are drawn to- 
gether and the weather last week was almost a crisis. 
The two kinds of coal have been acting with a moderate 
amount of harmony. The disposition of bituminous op- 
erators this week is to look after their own trade ex- 
clusively and to ignore the chance or transient customer. 
There are times when the operator cultivates new friends. 
This week is not an occasion of that kind. The operator 
feels that he is doing his whole duty if he supply the 
wants of his own people. He is doing that with a fair 
degree of success. 

The record breaking weather last week caused a de- 
mand of enlarged proportions that might have been taken 
care of very nicely had not, as usual, the unexpécted 
happened—the shutting down of many mines for various 
causes. One was the indisposition of the men to ven- 
ture out in the inclement atmosphere. They were not 
clothed for Alaskan weather, even though the tempera- 
ture of the mines, when once reached, was all right. 
Other miners were delayed by late trains and, arriving 
at the shafts an hour or two late, decided with a nerve 
that is most admirable in its proportions to lay off for 
the day. Many other miners are down with the grip or 
other ailments. Machinery of the mines was made use- 
less by the freezing of water supply pipes. Every field 
of operation reports delays and stoppages from causes 
that may be traced directly to the uncommonly low 
spirited thermometers. It was the curtailment of pro- 
duction, rather than the largely increased demand, that 
wrought havoc among the supplies. 

When the extreme weather began there were large 
and steadily increasing stocks on track. These have 
melted away and scarcity exists. The demand has been 
proportionately greater for the domestic grades than for 
purely steam coal. Consumption of the latter has in- 
creased somewhat but not notably. But the domestic 
or commercial coals have attained the popularity of a 
war or naval hero, though possibly less lasting. It is 


still active this week. Stocks are everywhere exhausted 
He 


and the consumer has one of his periodic scares. 





realizes what a state of things he would have to en- 
dure if a paralyzing snowstorm should now sweep over 
the west as it did in the east, and shut off his fuel. 
Providence in providing for the future fills his mind and 
the orders that rain in upon the operators are pleasing 
to the eye of the seller. 

Prices have not advanced, save perhaps in excep- 
tional instances. In the large centers there is a steadi- 
ness of values through all the swift and imposing in- 
quiry of the past few days. But with supplies reduced 
to the point of extinguishment, as they now are, there 
is a certain amount of reserve coal to be stored before 
stocks again become oppressive to the holders. 





News of the Coal Field. 


Patent No. 619,191 was granted February 7 to James 
L. Lamb, Trinidad, Col., for an improved coal loading 
apparatus. 

The possibility of framing a compulsory arbitration 
law was under discussion in the Illinois legislature, last 
week. A non-partisan, unoflicial committee from both 
parties, and ex-Representative William Mooney, of Joliet, 
had a conference at Springfield on Tuesday evening of 
last week. Mr. Mooney, who is attorney for the United 
Mine Workers of America for Illinois, addressed the 
committee at length. The New Zealand arbitration law 
was taken as a basis for the discussion. It requires par- 
ties to a labor dispute to submit their differences to a 
board of arbitration and to give bonds in advance for 
faithful observance of the findings of the arbitration 
body. The committee decided to draft a bill on the 
subject. Apprehension is felt that such a law, conform- 
ing to state and federal constitutions, cannot be framed, 
but an effort will be made in that direction. 

After a conference with a representative of the Mine 
Workers’ Union, at Bloomington, Ill., on Thursday of 
this week, the manager of the McLean County Coal Com- 
pany, the only operator in that section, acceded to the 
demands of the union and agreed to the union scale, 
on a basis of 40 cents a ton, mine run, pick mining. The 
state convention is to apportion the price in accord with 
this rate. The new scale will be 58 cents for second vein 
and 638 cents for third, instead of 50 and 60 cents. The 
new wage will go into effect March 1. The mine is to 
be declared a union mine and the boycott against it is 
raised. 

George H. Williams, manager of the Paris Coke & 
Coal Company, Paris, Tex., filed a petition in bank- 
ruptcy February 9, with liabilities aggregating $15,000. 

Advices from Columbus, O., report that the reorganiza- 
tion of the Columbus, Hocking Valley & Toledo Railroad 
Company will be effected about February 24, and that 
at that time control of the Toledo & Ohio Central and 
the Columbus, Sandusky & Hocking railroads will be 
secured by the Morgan syndicate. It is also understood 
that S. M. Felton, at present receiver of the Columbus & 
Hocking railway, will be the president of the new com- 
bination. The laws of Ohio prevent the consolidation of 
parallel lines, but it is claimed there is nothing to pre- 
vent the control of the stock of the three companies 
being held in common. The combination of the three 
roads, it is claimed, is part of a big enterprise to con- 
trol the coal traffic of Ohio. The canal roads of that 
state have suffered severely from ruinous competition 
during the last few years, and it is said that this ele- 
ment can only be removed by a combination of all the 
interests involved. 

At Hartshorne, I. T., a strike of coal miners began 
on February 9 in shaft No. 1, shaft No. 2, at Cowan, 
and shaft No. 9, at Dow, all belonging to the Choctaw 
Coal Company and involving 600 to 700 miners. The 
cause was the discharge of several miners for joining a 
new miners’ organization. All branches of business at 
Hartshorne are paralyzed and it is feared that the strike 
may extend to Halleyville, Anderson, Wilburton and 
Krebs, I. T. 

John C. Douglas, of Leavenworth, Kas., has filed suit 
in the district court against the Leavenworth Coal Com- 
pany for $200,000 damages. Douglas is a tax title pur- 
chaser and has secured claims on many pieces of prop- 
erty in the north part of Leavenworth close to the mine. 
He claims damages for coal mined under the property. 
Should he be able to get part of the immense damages 
claimed other property owners, it is said, will sue the 
company. 

A conference was held at Columbus, O., February 9, of 
the roads interested in coal traffic to the lakes from 
Ohio, Pennsylvania and West Virginia, to consider lake 
carrying rates for the coming season. The conference 
had special significance because of the general effort 
which has prevailed since the first of the new year to 
maintain freight rates on every class of traffic and bring 
to an end ruinous competition. A general effort toward 
a maintenance of rates for the coming season and an 
agreement which would be satisfactory to the various 
interests involved was manifested. Among the railway 
men present were: President Newman, of the Lake 
Shore; Vice President McCrea, of the Pennsylvania lines; 
Receiver Murray, of the Baltimore & Ohio; Vice president 
Cochran, of the Erie; representatives of the Ohio Coal 
Traffic Association, and traffic representatives of the 
lines represented by these executives. It was the most 
notable gathering of railroad men in Columbus in years. 

In the Illinois legislature the house committee on labor 
and industries has ordered a favorable report on Repre- 
sentative Drew’s bill to punish persons who induce, by 
false pretenses, laborers to come to Illinois to secure 
positions. Several minor amendments were agreed upon 
before the bill was reported out, but they do not affect 
the working of the bill, and the penalties remain the 
same. This measure was suggested by the recent im- 
portation of miners from Alabama to take the places of 
miners at Virden and Pana, it being claimed that the 
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Alabama miners were induced to come to Illinois by em- 
ployment agencies who misrepresented the situation at 
those places. 

A bill has been introduced in the Indiana state legis- 
lature prohibiting piping of gas out of the state from 
wells that have as low as 200 pounds pressure to the 
square inch; the present law states that the minimum 
pressure shall be 300 pounds, and is regarded as a dead 
letter. The new law is said to be the forerunner of 
others with the object of preserving the Indiana gas sup- 
ply for the use of points within the state. 

A report from Lexington, Ky., of last week, states that 
a coal famine is threatened throughout Kentucky. T. 
B. Cassidy, of a coal agency representing eleven mines, 
is quoted as saying that to his-knowledge there was not 
early in the week a coal supply that would last longe: 
than twenty-four hours in any town in Kentucky. ‘The 
mines are all flooded, and it is impossible to get coal. 
The temperature in Lexington was eight below zero 
and getting steadily colder. Only one coal yard had coa! 
and its supply was limited. If the present weather 
should continue much loss of life from freezing to death 
was looked for. 

Miners of Webster county, Iowa, have decided to ask 
for an eight hour day, beginning April 1. A joint meet 
ing of miners and operators will be held February 22 a: 
Fort Dodge, that state. The change is designed par- 
ticularly in the interest of unemployed miners. It wili 
make little difference to operators so far as employees 
who work by the piece are concerned. 

An indictment was returned by the United States 
grand jury. at Cincinnati, O., February 11, against the 
so called “combine” of West Virginia coal companies 
and the C. & O. Fuel Company, of Cincinnati. The 
West Virginia concerns involved are the St. Clair Com- 
pany, Carver Bros., W. R. Johnson, W. T. Davis & Co., 
the Mecca Coal & Coke Company, Montgomery Coai 
Company, Chesapeake Mining Company, Belmont Coal 
Company, Kanawha Splint Company, Robinson Coal 
Company, Coalburg Colliery Company, Lens Creek Coal 
Company, Big Black Bank Coal Company, Charlmore 
Coal Company, Great Kanawha Coal Company. The in- 
dictment specifically alleges a combination. Union labor 
is said to be back of the indictment, labor organizations 
having furnished the greater part of the information on 
which it was based. 

The Chickasaw Central Railroad Company has been 
granted a charter to operate in the Chickasaw nation. 
It will tap a rich coal belt. 

The Chicago, Indianapolis & St. Louis (“Monon”) road 
has in contemplation the building of a line in Morgan 
county and neighboring territory, Indiana, tapping coal 
fields that heretofore have been without railroad facili 
ties. 

The barges Emma T, Crowell and Cactus, from Phila- 
delphia for Providence with coal, sank in Delaware bay, 
February 11. 

Delos Hull, president of the Illinois & Wisconsin Coal 
Dealers’ Association, returned this week from a month's 
trip to Florida. 

F. E. Lukens, secretary of the Illinois & Wisconsin 
Coal Dealers’ Association, says that the recent cold snap 
has not been conducive to expansion in the association, 
but nevertheless seven new members have been added 
during the past month, making a total active member- 
ship of 345, as compared with a total of 292 on July 1 
last. The number of new members secured since No- 
vember 1 of last year is 52. This increase in member- 
ship has largely been secured through the medium of let- 
ters alone, but it is now purposed to begin an active 
campaign to increase the membership in the southern 
part of the state. Local meetings will be held at various 
points within- the next two or three months and Secre- 
tary Lukens has set the peg for a total membership 
of 400 before the annual meeting, in June. 





Almost a Coal Famine. 


George Merryweather, general western agent for Coxe 
Bros. & Co., is authority for the statement that the ad- 
vent of milder weather is the only thing that is inter- 
fering to prevent a serious coal famine throughout the 
entire western country. Stocks of hard coal are prac- 
tically exhausted in all territory west of Buffalo, includ- 
ing Canada, and even with normal weather conditions 
there will be a decided scarcity until after the opening 
of navigation. The heavy storm in the east during the 
past week has resulted in the closing down of practically 
every hard coal mine tributary to that territory and 
has also interfered seriously with rail shipments, orders 
have accumulated rapidly and it will take at least two 
or three weeks to clear up this accumulation before new 
orders can be taken care of. 

The stocks of chestnut coal at Chicago are entirely 
exhausted and stocks at Milwaukee and other northern 
lake ports are in almost the same condition. Prices on 
all grades of hard coal have advanced 10 percent, chest 
nut now selling on the basis of $5.50 in Chicago. Ti 
supply of bituminous coal is better than that of anthr: 
cite, although there is no surplus and some of the mines 
are said to be defaulting on contracts, thus forcing co7- 
sumers to place orders with other concerns at a mate- 
rial advance over contract prices. 

The shortage in coal stocks this winter undoubtedly 
will result in retail dealers making provision for carry- 
ing larger stocks another season, and this, together wit! 
the shortage of stocks at wholesale points, will leave 
a big hole to be filled by the product of the mines before 
a surplus will accumulate in sufficient quantities to 
bring about a reduction in the prices now ruling. It is 
not expected that the present basis will be maintained 
throughout the coming season, but there is very little 
— that the low prices of last year will be dupli- 
cated. 
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ASSOCIATED INDIANA MANUFACTURERS. 





Organization of Hardwood Interests at the Hoosier Capital—Depressed Temperature and Appreciated 
Enthusiasm—Prospects for a Permanent Associatien—Notes. 





A telegram from Indianapolis, Ind., published in the 
Lumberman of last week, outlined the particulars of a 
meeting in that city on February 9 of hardwood manu- 
facturers and dealers. Details of the gathering are given 
herewith: : 

Indianapolis, Ind., Feb. 10.—The hoosier capital ordi- 
narily presents many attractions to the stranger within 
its gates, and when it was decided to call a meeting 
of the Indiana manufacturers ut the Grand hotel on 
Thursday last, for the purpose of perfecting an organi- 
zation, many of the state mill men prepared to make 
the trip, and so signified. The attendance was reduced 
materially by the wretchedly inclement weather and 
when the faithful few who had braved the cold looked 
out of the Grand hotel windows they glanced shiveringly 
at a thermometer placidly recording 23 degrees below 
zero. 

1t lcoked for a time as though there would have to be 
a postponement, but at noon the faithful few were aug- 
mented by eight or ten who came in on the morung 
trains. It was evident, though, that the extreme weather 
would keep away many who had signified their inten- 
tion of being present, but those who were on hand were 
none the less enthusiastic and none the less deter- 
mined to start the ball rolling for a Indiana state 
association of hardwood lumber manufacturers, and 
these, it is predicted, will in future years look back with 
pride at this little gathering—the nucleus of a probable 
powerful organization—and think of the difficulties they 
encountered in this, their first effort at organization. 

The need of such an association has been felt for 
some time by the far sighted Indiana hardwood manu- 
facturers and dealers. Many of them are members of 
either the National or the Mississippi Valley organiza- 
tion, or by attending some of the annual retail asso- 
ciation conventions have seen the benefits to be derived, 
and there is a strong feeling that much good will re- 
sult by the formation of this particular association. The 
mill men of Indiana have only been waiting for some- 
one to take the initiative, and from the opinions ex- 
pressed by those attending Thursday’s meeting there is 
no doubt now that the organization will be pushed to a 
gratifying success. ‘There was certainly enough assur- 
ance of cordial support by those lumbermen who went 
into temporary organization on Thursday and it is a 
foregone conclusion that the next called meeting will 
see at least fifty manufacturers at its roll call. 


The Attendance. 


Those present were: 


Sam Burkholder, J. P. Walter Lumber Company, Craw- 
fordsville, Ind. 

B. F. Swain, D’Heur & Swain Lumber Company, Sey- 
mour, Ind., and Swain Bros., Rushville, Ind. 

J. V. Stimson, Huntingburg, Ind. 

John V. Pritchard, Long-Knight Lumber Company, In- 
dianapolis, Ind. 

W. C. Pulse, O. L. Pulse & Co., Greensburg, Ind. 

J. C. Wood, J. C. Wood & Co., Muncie, Ind. 

G. H. Palmer, Sheridan, Ind. 

Cc. W. Putnam, I. F. Force & Co., New Albany, Ind. 

A. B. Garrott, W. W. Garrott, Frankfort, Ind. 

J. N. Woodbury, J. P. Walter Lumber Company, Craw- 
fordsville, Ind. 

H. E. Christian, T. J. Christian, Indianapolis, Ind. 

B. Frank Crane, Indianapolis manager Lawrence & Wig- 
gin, Boston, Mass. 

Oo. L. Wade, Indianapolis manager West & Bigelow, Bos- 
ton, Mass. 

i, J. Cooke, The American Lumberman, St. Louis, Mo. 


Getting Down to Business. 


At 3 o'clock p. m. it was decided not to wait further 
for belated lumbermen, and the meeting was called at 
parlor 7, with the thirteen members mentioned in at- 
tendance. Samuel Burkholder, who had largely been 
instrumental in calling the meeting, explained the rea- 
sons why he had asked the lumbermen of the state to 
eet together, and on motion of W. C. Pulse he was made 
temporary chairman. 

He stated in accepting the chairmanship that while 
he regretted there was not a larger attendance he could 
understand why many mill men were loath to face such 
cold weather, and he congratulated those who did come. 
ile had been thinking of this association matter for a 
couple of years and had studied it in various ways, and 
thought he could see much benefit from such an organ- 
ization. It was high time the plan was launched, if it 
ever was going to be, and if the Indiana manufacturers 
were really in earnest about desiring to get any bene- 
fits out of association work and organized effort. The 
trade needed it, in his opinion. He had been and was 
a& member of the National association, and he had seen 
and experienced direct benefits there, and he thought 
similar benefits could be obtained through a state asso- 
ciation. Further delay was unnecessary. The nucleus 
of an organization was present, and why not get to work 
at once and organize? He suggested the election of a 
temporary secretary at once, and to get down to busi- 
ness. 

H. E. Christian, of Indianapolis, was chosen temporary 
secretary. 


Opinions on the [ovement. 


The presiding officer then called for opinions and sug- 
gestions from those present. 

J. C. Wood, of Muncie, Ind., stated that it struck him 
that an association was exactly the proper thing. He 
had relied upon other dealers and manufacturers to 
take the initiative, but now that they were together he, 


for one, was not only willing but anxious to put his 
shoulder to the wheel and push the organization to 
success. He was heartily in favor of any plan that 
might improve the hardwood trade in any way, shape, 
form or manner, and he felt that a strong association 
ought to be effected as soon as possible. 

W. C. Pulse, of Greensburg, Ind., a prominent lum- 
berman, a member of the state retail association and a 
good, convincing talker, spoke very decidedly in favor 
of the organizing of the state hardwood interests. He 
was a member of the retail organization and believed 
strongly in all concerted effort of this nature. Such 
work has proven of immense benefit to the trade—it was 
necessary for the trade—and he had not the slightest 
doubt that by making the right kind of an association 
of the manufacturers and dealers much good would 
result. Certainly more could be done by concerted 
effort and united action than by individual effort. He 
suggested the naming of a committee to draft a con- 
stitution and by-laws and to prepare to organize at 
once. There was no use in delaying. There were enough 
present to start the movement in good shape. He cited 
the birth of other lumber organizations whose initial 
meetings were no more largely attended than this, and 
which were now, great in membership and powerful in 
influence. 

The president requested Mr. Pulse to suggest such a 
committee, but he preferred to permit some other lum- 
berman that privilege. 

Messrs. J. C. Wood, H. E. Christian and W. C. Pulse 
were named. 

Mr. Wood asked to be excused, and stated that in his 
opinion it was only right and proper for Mr. Burk- 
holder, who had worked so hard for this meeting and 
taken such interest in the work, to.be on this committee, 
and his name was accordingly substituted for Mr. 
Woods.’ 

Mr. Burkholder remarked that the National associa- 
tion had started with a very small number of lumbermen 
and had grown to a powerful organization—one whose 
influence was felt everywhere. For his part, he had 
gotten enough benefits from the recent Cincinnati meet- 
ing of that body to more than repay him for any outlay 
or time consumed, and he intended to go to the Michi- 
gan meeting next season if he lived. The Indiana asso- 
ciation could be made equally as strong as the Na- 
tional, in its way, and give equal benefits to the trade 
if conducted on a high plane. 

Mr. Pulse again spoke of his experience and brought 
out the advantages to be derived in both a business 
way and socially. He had no doubt, with all the 
large manufacturers and dealers in Indiana, that an 
ideal organization would be the result, and that inesti- 
mable good could be accomplished. He referred to the 
great success of all the retail associations, east, west, 
north, south, and what they had done under adverse 
circumstances. The trade respected them. The proposed 
Indiana hardwood organization could do as much. ‘The 
hardwood trade represented a very large industry, and in 
questions requiring arbitration associations of lumber- 
men had an advantage over individuals. No lumberman 
who had experienced such benefits as he had would 
hesitate an instant about becoming a member. 

C. W. Putnam, representing I. F. Force & Co., New 
Albany, Ind., announced that his people would heartily 
co-operate with any plan for perfecting a good associa- 
tion, and asked the president how many favorable re- 
plies he had received to his general invitation sent the 
trade. 

The president stated that some thirty-five or forty had 
responded and said that they would attend any ieet- 
ing called for the purpose. The severe weather had un- 
doubtedly kept some at home, and he could hardly 
blame them for not caring to venture out. He thought 
any attendance at all a most encouraging sign, under 
the circumstances, and that another called meeting un- 
doubtedly would attract fully fifty lumbermen. 

Continuing, the president wished to call attention to 
another fact. While he was sending invitations to the 
state manufacturers it had become known through the 
press that such a step as organization was contem- 
plated, and he had been in receipt of many letters from 
eastern parties stating that they desired to attend and 
meet the dealers. This fact indicated- that the buyers 
in the east would seize upon the opportunity of coming 
to future meetings, and the manufacturers and dealers 
could meet the men they sold their lumber to, and get 
in closer touch with the trade. He had not encouraged 
the buyers who had written him to attend this particu- 
lar meeting, not knowing how it would result, but he 
saw no reason why they could not attend future con- 
ventions, and he thought it would be a good thing for 
both seller and buyer even if nothing more was accom- 
plished than the exchange of business views. 


Work of Committees. 


G. H. Palmer, of Sheridan, Ind., suggested that the 
committee on constitution and by-laws get to work as 
early as convenient, and that a time be set for it to 
meet and make a report. 

Mr. Woods moved, however, that the committee report 
at its own pleasure, suggesting four weeks as a reason- 
able time, the committee to give proper notice to the 
trade. 

Mr. Pulse then moved that a membership committee 
be appointed whose duty it should be to invite every 
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hardwood manufacturer and dealer and the trade gen- 


erally to attend the next meeting. The motion was 
adopted, each member being constituted a committee of 
one for this work, including those who had signified in- 
tentions of being present but were prevented on account 
of the weather. 

On motion of John V. Pritchard, of the Long-Knight 
Lumber Company, Indianapolis, the committee on consti- 
tution and by-laws was given discretionary powers as to 
the date of the next meeting. The secretary was in- 
structed to secure copies of the constitutions and by- 
laws of the various hardwood associations throughout 
the country for reference. 


The Example of Precedents. 


Among the benefits discussed was that of the adjust- 
ment of claims, and the work of the Southern Lumber 
Manufacturers’ Association was taken as a model. That 
association, Mr. Pulse stated, operated on strong busi- 
ness principles. If a complaint was made to a shipper 
regarding grading the shipper referred it to the secre- 
tary, who immediately visited the complainant and 
looked into the matters personally. He had, at one 
time, had occasion to call upon the Southern Lumber 
Manufacturers’ Association in just such a case and it 
was properly adjusted to the satisfaction of both buyer 
and seller. Such a system finally makes buyers respect 
an association, particularly if the secretary be a prac- 
tical man. In the hardwood trade, with different in- 
spection rules prevailing at Chicago, New York, Boston, 
and the other great consuming centers of hardwood, fre- 
quent disputes arose, which could easily be settled by 
clean arbitration, and with satisfaction to all. He hoped 
something along this line would eventually result from 
the organization. 

After a general exchange of personal experiences the 
meeting adjourned, subject to call of the committee. 

A resolution of thanks was extended the American 
Lumberman for sending a staff representative, and for 
its notices of the meeting. 


Notes. 


J. V. Stimson, a large manufacturer whose mills are 
at Huntingburg, in the southern part of the state, stated: 
“There are many benefits to be derived under combined 
effort. Iam in favor of the association. We must avoid 
the errors made by some of the organizations now in ex- 
istence and absorb their good poimts. There must be 
absolute unanimity in everything done. No legislation 
can be one sided in association work. Whatever is done 
must be done for the good of all. The most successful 
bodies of this kind in the lumber world are those which 
have no axes to grind, for the moment an organization 
is used to help any clique or faction it becomes divided 
and it will fall. 

“IT would like to see uniform inspection rules estab- 
lished for the whole country. If the hardwood men 
throughout the country would organize in the manner 
We are now working on, and then call a general meet- 
ing of delegates from each association, I believe that 
in the course of time we could bring about some needed 
reforms on inspection. With the different inspection 
regulations now existing at the various large buying 
centers, the manufacturer or shipper gets the worst of it 
although the shipments he makes up are made faithfully 
and conscientiously. 

“Our mill at Huntingburg is kept busy. We get the 
logs by railroad. We are buyers of stumpage in various 
parts of Indiana, and ship the best logs to Hunting- 
burg, sawing the common in the woods by means of 
portable mills. There is a large demand this season for 
car stock which absorbs considerable of the common. 
Trade prospects were never better, good prices obtaining, 
and the hardwood manufacturers who can control stock 
this year ought to have no cause for complaint.” 

Mr. Stimson came to Indianapolis especially to attend 
the meeting, but missed it, owing to his making a call 
on relatives during the afternoon. However, he is in 
favor of the plan, and will attend future meetings and 
work for their success. 

P. A. Reid, secretary of the Elliott & Reid Company, 
Richmond, Ind., was a visitor to the convention. His 
company manufactures the Richmond, Wonderful, 
United States and Royal brands of fencing. It is a 
large consumer of lath and hardwood lumber, which it 
makes into patent fencing, wire bound, on which it con- 
trols certain patents. Mr. Reid visited Indianapolis in 
the hope of picking up some hardwood stock for his 
mill. 

The next meeting of the manufacturers will doubtless 
be called within a month. It will require no special 
effort to get a goodly number together, and it is ex- 
pected that the meeting will result in a strong perma- 
nent organization, for the general sentiment a!l over the 
state is decidedly in favor of some plan of unified action. 
The committee will send out invitations generally to 
the entire list of state manufacturers, and with weather 
conditions anywhere above the zero mark a full attend- 
ance is confidently expected. 

Indianapolis possesses some advantages for state lum- 
ber conventions. Being situated almost in the center of 
the state, it can be reached in about six hours’ railroad 
ride from nearly every point within its boundaries. For 
this reason, future conventions will be called together 
at 2 or 3 o’clock in the afternoon, making it possible 
for a manufacturer to leave home in the merning and 
return the same night. 

Samuel Burkholder has been a very active worker in 
the matter of organization. It has been his hobby for 
two years, and he felt greatly encouragel when the 
manufacturers got down to business at the meeting and 
pledged themselves to push the matter through to suc- 
cess. 
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CONNECTICUT RETAILERS’ ANNUAL 





An Earnest Gathering at New Haven—Comprehensive Report of the Secretary—Co-operation with the 
National Wholesale Association—Results of the Election—A Dinner with 
Noteworthy Speeches—The Attendance. 





‘The annual meeting and dinner of the Lumber Deal- 
ers’ Association of Connecticut were held at New Haven, 
Conn., February 8. The Lumberman of last week made 
a report of the proceedings of the association's annual, 
sent by special wire and therefore somewhat circum- 
scribed. A full report, mailed since the last issue went 
to press, has been received from the Lumberman’s repre- 
sentative at New Haven and is presented herewith: 

New Haven, Conn., Feb. 9.—Representatives of the 
retail lumber trade of Connecticut to the number of fifty 
or more gathered in the pleasant hall of the Young 
Men’s Republican club on Wednesday for their annual 
meeting. It was one of the stormiest days of the win- 
ter without, but good fellowship reigned within. — 

President Horace L. Hubbell, of Norwalk, was in the 
chair, and Secretary Louis A. Mansfield, of New Haven, 
occupied his accustomed position. - 

The report of the secretary of the work of the direct- 
ors of the association during the year past was sub- 
mitted, and was in part as follows: 


The Secretary’s Report. 


By resignation, misfortune in business and action of 
the board, five who were members at the last meeting 
lost their membership, two regular and three associate; 
three have become regular and seven associate members 
during the year, and our membership is now sixty-six 
more than last year, forty-three regular and twenty- 
hree associate. ; 

During the year thirty-four complaints have been re- 
ceived, ‘sixteen more than last year. In nineteen cases 
settlement has been made, in three the parties have been 
added to our official report, and in seven decision must 
be made by the incoming board after further investiga- 
tion and correspondence. ‘ 

The board of directors has held seven meetings and 
the executive committee three meetings separate from 
the meetings of the board. ‘The business transacted at 
the first two was contained in letter sent out March 31. 
The next meeting, May 20, was devoted mostly to con- 
sideration of complaints. The next, December 6, was 
devoted to consideration of complaints and to various 
matter which we had under consideration with the Na- 
tional Wholesale Lumber Dealers’ Association. An ad- 
journment was taken until the 13th, when we had a long 
conference with E. F. Perry, secretary of the National 
Wholesale Lumber Dealers’ Association, concerning the 
work of the two associations. Secretary Perry had pre- 
viously met the executive committee, and together we 
had canvassed the field to some extent and with much 
care. It seems as though the time had now come when 
the eastern retail associations in hearty co-operation 
with the wholesale association can accomplish a vast 
amount of good. A conference has been held between 
the wholesale association and the New York Lumber 
Trade Association and this resolution adopted: 

“Whenever a dispute as to the classification of any 
consumer is concerned arises, the chairman of the com- 
mittee on wholesalers selling consumers of the New 
York Lumber Trade Association shall arrange for a joint 
arbitration between said association and National Whole- 
sale Lumber Dealers’ Association by a committee con- 


sisting of one member of the New York Lumber Trade 
Association, to be appointed by the chairman of the com- 
mittee on wholesalers selling consumers, and one mem- 


ber of the National Wholesale Lumber Dealers’ Associa- 
tion, to be appointed by that association, and in the case 
of a disagreement of this committee a third member of 
said committee shall be decided upon by the two mem- 
bers already serving, and the decision of this committee 
shall be final concerning such classification, it being un- 
derstood that the concerns decided to be carpenters and 
builders shall never be held legitimate customers for the 
wholesaler to sell.”’ , 

Your board has considered the above resolution but 
decided it was not advisable just at present to adopt it 
and substitute it for section IX. of our by-laws. The 
wholesale association meet in Boston March 1 for their 
third annual meeting, and have extended invitations to 
have committees from all the retail associations meet 
them there, and confer on subjects of vital importance 
to both the wholesaler and the retailer. Most of the 
eastern associations have already accepted this invita- 
tion and it will later come before you for action, and 
the board desires that you accept the same and appoint 
the committee to attend. 

At the meeting of the board January 20, arrangements 
were made for the annual meeting, complaints were dis- 
posed of as far as possible, several matters discussed 
and recommended to be sent to the annual meeting for 
action. 

It has been our custom to appoint a nominating com- 
mittee at the time of the annual meeting, which com- 
mittee retires and later reports; such deliberating must 
be more or less hurried, and as our sister associations 
follow another method, that of having the board appoint 
a nominating committee at one of its meetings, which 
allows time to look the ground over, such a committee 
was appointed at that meeting also, and consists of C. 
S. DeForest, New Haven; F. B. Boardman, Waterbury, 
and L. A. Mansfield, New Haven. 

Learning that a bill or bills had been introduced in the 
legislature amending the present lien law, a committee 
of three—F. G. Platt, of New Britain; C. D. Barnes, of 
Southington, and W. L. Damon, of New Britain—was 
appointed to look after this matter and report to the 
annual meeting. * * * 

You will remember that in the early days of this asso- 
ciation exception was made in favor of three parties 
who were not only lumber dealers, but also builders; the 
conditions under which the exception was made have 
changed since that time, and the board has considered 
this matter at many meetings and is confident that this 
action was the only one to take. We feel that the New 
York resolution cited above expresses this matter very 
aptly—‘‘Concerns decided to be carpenters and builders 
shall never be held legitimate customers for the whole- 
saler to sell’—and we think the time is near at hand 
when the dealer who has a building branch to his busi- 
ness will give it up; it does not seem to us that any re- 
tail yard should have such a branch, 

Early in the year there was sent out by us a list of 


regular retail dealers and wholesale consumers of the 
state. This distribution was confined largely to our own 
members and to wholesalers who call frequently on our 
members. We have ready for distribution now a list 
which explains itself. We want it to be circulated freely 
among our own members and the wholesale trade in 
general. In answer to many complaints received the last 
year came the reply—the old, well worn reply—‘‘We sup- 
posed they were legitimate. Why don’t you issue a list 
so that we might have it at hand?” This list is issued to 
meet such a demand and to reply to such answers. Ad- 
ditions and corrections will be issued as often as the 
necessity exists. * s 

The board has heard again and again from some of 
our good wholesale friends—both those who are our mem- 
bers and those who are not, but should be—of several 
abuses of association principles by those who should in 
all honor uphold them as well as the purposes and 
works of the association. I would speak of some of these 
in a general way: The decisions of the board on all im- 
portant questions are made known to the members and 
we feel that such decisions should be sustained. If, 
however, a member differs from us—every member has 
that privilege; it is his right—he should let the board 
know of it; not, as we know has been done in several in- 
stances, tell the wholesaler that he considers the party 
legitimate trade, a party whom the board says is not 
legitimate trade. When asked to give an opinion, it is 
very easy to refer the inquirer to headquarters. The 
member then escapes all responsibility and the officers 
of the association have to take it. 

There are in the state those who are engaged in the 
building and lumber business together. As I have said 
before in this report, I thoroughly believe the time is 
not far distant when these two will be separate and 
apart the one from the other, and no one will think of 
combining the two. It is not right that a party should 
at the same time sell lumber to and be a competitor of 
the contracting builder; the board is unanimous in its 
decision that all such are not legitimate trade for the 
wholesaler. 

We are sorry to admit it, but we fear there is good 
ground for the complaint made to us that a member 
winks at sales made by wholesalers for fear if he takes 
any ground in the matter he will lose the trade which he 
now enjoys. 

We would give a word of caution: We think it hardly 
good policy—it certainly is not reciprocity—to ignore en- 
tirely those who by their word and actions also support 
the work of this association. Let us give our trade as far 
as we are able to those wholesalers who are associated 
with us in the membership of this association, and next 
to those whom we know are believers in association 
principles. There are a number of wholesalers who 
claim it is impossible to get any trade in one city of this 
state. There are none of us but are willing to sell a 
car of lumber when we can at a very low margin of 
profit, and especially in case it is to a large manufac- 
turing concern, but we question if it is quite the thing 
to bill to your customers cars at the same prices at 
which they are invoiced to you, receiving as your mar- 
gin a commission of 1 or 2 percent. This, we are told, is 
being done in a city of this state. 

Never before have the wholesaler and the retailer 
been so near together in association work as at the 
present time. This is most important and might well 
occupy many pages, but you will hear of this in detail 
from others, and should know much of it from the col- 
umns of the lumber press. The scalper is as great a 
menace to the wholesaler as to the retailer; together we 
may drive him from the field. I think it far from neces- 
sary to urge you to appoint a committee which has been 
spoken of before to meet with committees from other re- 
tail associations, and all jointly confer with the National 
association at its annual meeting in Boston. 

The business considered and accomplished by your 
board the past year has been the most important since 
your organization. Perchance this is evidenced by the 
fact that at no meeting of the board have we had less 
than eight directors, at several nine, and at one eleven. 

We do feel that we deserve and should have the hearty 
support of every dealer in the state. There are some 
few who stand aloof for one reason or another; cannot 
see where they are to receive the return for their money 
or something of that kind. If any serious questions 
should come up to affect the interests of all lumbermen 
we know—we have found it out in two cases in the last 
few weeks—these very parties would be the first to seek 
the assistance of the associations, an assistance which 
we are only too glad to give, for that is the primal ob- 
ject and aim of the organization. 

Success has rewarded the two mutual insurance com- 
panies which were started with the aid and co-operation 
of the retail associations, but we regret to find that more 
of our members do not avail themselves of the oppor- 
tunity to insure with them, thus aiding the companies 
and themselves, 

To you all we extend a hearty greeting; to you, our 
members, who together bear the burdens of the asso- 
ciation, and likewise to the wholesalers, our associate 
members. To you who are not members, retailers and 
wholesalers alike, come and join our ranks and help 
along the cause which has prospered during the last 
seven years and bids fair to gain greater success and 
influence in the coming time. Greeting, too, to the guests 
of the day, the representatives of other associations. To 
=" all may this year be full of success and pros- 
perity. 

In the matter of the improved lien law, it was voted 
after deliberation to submit a bill to the general assem- 
bly now in session in Hartford. One of the provisions 
is that the dealer in building materials can serve a no- 
tice at any time within sixty days after he has ceased 
furnishing materials. Now he must serve such notice be- 
fore he has ceased furnishing. Another provision makes 
it possible to serve a notice of lien on a sub-contractor. 
The bill was dispatched to Hartford in the afternoon. 

It was voted to increase the annual dues of members 
to $5 for concerns doing a business of less than $59,090 
annually; $10 for those whose yearly volume of business 
is between $50,000 and $100,000, and $15 for concerns 
doing a business of over $100,000 annually. 

Other matters of interest to the trade were discussed, 
but no other formal action was taken. 





Election of Officers. 


The annual election of officers resulted in the choice 
of the following: 

President, Charles D. Barnes, Southington. 

Vice president, W. H. Judd, Getman, Judd & Co., Stam- 
ford. 

Director for one year, to fill vacancy: Horace L. Hub- 
bell, of Hill & Hubbell Lumber Company, Norwalk. 

Director for two years, to fill vacancy: E. 8S. Davis, of 
L. O. & E. 8S. Davis, Middletown. : 

Directors for three years: M. S. Stanley, New Britain 
Lumber & Coal Company, New Britain; F. B. Boardman, 
City Lumber & Coal Company, Waterbury; Everett J. 
Lake, Hartford Lumber Company, Hartford. 

Insurance director for one year: Charles E. Alling, 
George Alling’s Sons Company, New Haven. 

On recommendation it was voted to appoint a com 
mittee of three to meet the National Wholesale Lumbe: 
Dealers’ Association at its annual meeting on March | 
in Boston. The committee is composed of F. G. Platt 
Waterbury Lumber & Coal Company, Waterbury; C. § 
DeForest, DeForest & Hotchkiss Company, New Haven; 
Louis A. Mansfield, New Haven. 


The Dinner. 


Promptly at 1 o’clock the meeting adjourned, to re 
assemble at the New Tontine hotel for the annual din 
ner, which has become such a pleasant feature of these 


gatherings. The menu, in an appropriately bound anid 
neatly printed cover, was as follows: 
The Menu. 
Blue Points. 
Celery. Olives. 


Mock Turtle Soup. 
Boiled Salmon, Hollandaise Sauce. 
Chicken Croquettes. 
Green Peas. 
Braised Tenderloin, with Mushrooms. 
Roman Punch, 
English Partridge on Toast, 

Currant Jelly. 

Celery Salad. 
Neapolitan Ice Cream, 
Roquefort Cheese. 

Coffee. 

By the time coffee and cigars were reached everyone 
was in good trim for the speeches, which were of a 
very interesting character. President Hubbell acted as 
toastmaster and after a few brief remarks he introduced 
Mayor Farnsworth, of New Haven, who was present as 
the representative of the city. 

The mayor said that when he appeared before the 
guests assembled at the banquet a year ago they all 
looked well fed, happy and prosperous—that there really 
was no need for them to look more so in any of these 
particulars, but he didn’t see but that they now lookei 
better fed and more prosperous and happy. He felt 
grateful for the opportunity to eat with them, drink 
with them and chat with them as they meet together to 
consider matters concerning their own interests as well 
as the interests of those who buy of them, and that it 
was a compliment to New Haven that so representative 
a body should choose New Haven as a place of meet- 
ing; he hoped they would come again. 

R. R. Griswold, manager of the Pennsylvania Lum- 
bermen’s Mutual Fire Insurance Company, Philadelphia, 
responded to the mayor’s words of welcome on behalf 
of the Connecticut association, saying that the respond- 
ing of so many to the call for the meeting formed a 
fitting response to the mayor’s welcome. 

Secretary Mansfield then read letters of regret from 
the following: Congressman E. J. Hill, Washington; 
W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, Minneapolis, Minn.; K. B. James, sec- 
retary and treasurer of the Massachusetts Retail Lum- 
ber Dealers’ Protective Association, Boston, Mass.; T. 
J. Snowdon, secretary and treasurer Pennsylvania Lum- 
bermen’s Protective Association, Scranton, Pa.; S. H. 
Beach, secretary of the New York State Retail Lum- 
ber Dealers’ Association, Rome, N. Y.; Edward F. Hen- 
son, president Pennsylvania Lumbermen’s Mutual Fire 
Insurance Company, Philadelphia, Pa.; Carl F. Drake, 
secretary Texas Lumbermen’s Association, Austin, Tex.; 
J. J. McKelvey, attorney National Wholesale Lumber 
Dealers’ Association, New York city; N. A. Willcox, 
general freight agent New York, New Haven & Hart- 
ford Railroad Company, and W. E. Morgan and C. M. 
Conklin, of the New York, New Haven & Hartford. 

The next speaker introduced was E. F. Perry, secre- 
tary of the National Wholesale Lumber Dealers’ Asso- 
ciation, New York, who made an interesting address 
on “The General Work of the National Association in 
Connection with the Retail Associations.” “The first 
reason for the existence of the National lumber dealers’ 
association is self-protection, and it was with this 
thought in mind that the association was formed.” The 
speaker told of the bureau of information that had been 
established, which was a sort of clearing house for the 
members, from which could be obtained such informa- 
tion as would affect the moral or financial standing or 
method of doing business of a party; that the bureau 
had grown to be much larger than was anticipated and 
they were now in position to help their members to be 
able to sell their lumber to such parties only as were 
qualified by their reports to purchase it. He called at- 
tention to the fact that members should be careful 
in making their terms of payment; that there shoul: 
be a positive understanding as to the conditions an 
grading of lumber. The information supplied by the 
bureau kept members well informed in regard to scalj- 
ers in the trade, and the members could do much good 
by being more careful of whom they bought their lum- 
ber. Reference was also made to the different commit- 
tees of the bureau, all of which have their part in the 
work, one of the most important of which is the “trades 
committee, which is now in correspondence with twelve 
of the retail associations in the east and west. In order 
to bring about the desired result they must work hand 
in hand; there must be reciprocity to the fullest ex- 
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tent, and the members of the retail associations must 
stand ready to work with the National association in 
its efforts to eliminate scalping competition. This mat- 
ter of trades relations is the most important thing before 
the trade today, both wholesale and retail. 

Richard Torpin, president of the Retail Lumbermen’s 
Association of Philadelphia, spoke of the work in Phila- 
delphia and of their efforts to better the condition of 
the trade there. One statement made by the speaker 
that elicited a hearty amen was this: “There is no busi- 
ness giving less return for the amount of brains, capi- 
tal and labor invested today than the lumber trade.” 
In referring to the lien law, an effort to improve which 
is now being made in this state, he said that the best 
thing to do, in his opinion, was to abolish it entirely; 
that in so doing more would be done to weed out the 
illegitimate scalper than could be done in any other 
way. 

E. C. Pease, representative for William Schuette & Co., 
Saginaw, Mich., was the next speaker, and his remarks 
were very attentively listened to. Mr. Pease had a 
message and he presented it in an emphatic manner. 
His theme was “The Relation of the Wholesaler to the 
Retailer.” The utmost cordiality should exist between 
these two parties. The wholesaler is the man who owns 
his mill, owns his yard, has all the appliances for doing 
a wholesale business, but takes his orders from the 
retailer. The speaker also defined what his conception 
of a retailer was and condemned very severely those 
people who own a yard, a mill and have a building 
business in connection and go around to the different 
towns and take the business away from the local deal- 
ers—that they were not entitled to the confidence of the 
association. If the state associations should come into 
close touch with the National association and the sen- 
timent of the local associations could be brought out, 
more good could be accomplished than in any other 
way, as the wholesale trade would be bound to pay at- 
tention to any appeal which might be made. The whole- 
sale trade is dependent upon the retail trade, and un- 
less the wholesale dealer uphold the retail dealer in 
every right and just measure the wholesale dealer is 
not maintaining the relation which should exist be- 
tween the two. In regard to scalping, the retail dealer 
is partly to blame for not taking more definite action. 
The business has to be put down. “Let us be deter- 
mined about it and we will put it down—not by foul 
means but by fair means, the wholesaler assisting the 
retailer and vice versa.” He spoke of the improved 
condition of business in the west. The lumber in the 
west today is in the hands of men who are perfectly 
able to hold it. It must not be thought that the price 
of lumber had been advanced by the wholesale lumber- 
men for the purpose of making an extra profit, but they 
had been obliged to advance the price to meet the ad- 
vance they had been obliged to pay for the goods 
themselves. “I believe we are entering upon a phenome- 
nal year—a year of years. I believe we are entering 
upon a year of prosperity. We have had our troubles 
and our dark times. We have trusted in God in 
the past and by continued trust in God and by not 
being slothful in business, but persistent in our efforts 
this year, we will have a remarkably good year, for both 
the retailer and the wholesaler.” 

Vv, A. Pickering, local representative of the Bradstreet 
Company, was the last speaker. He urged greater care 
in extending credit. He believed we had crossed the 
threshold of an era of prosperity and that we would 
henceforth see better times. The only unfavorable feat- 
ure was the many combinations that are now being 
formed, which were dangerous. : 

With this closed a pleasant and profitable meeting. 


Those Who Dined. 


. C. Hull, Clinton. 

. C. Pease, William Schutte & Co., Saginaw. 

. L. Damon, T. B. Wilcox, New Britain. 

. F. Jourdan, Branford. 

. H. Silsby, Hartford. 

. 8. Bidwell, Windsor Locks. 

. H. Phelps, Windsor Locks. 

William Stinson, Windsor. 

A. A. Brown, W. W. Cooper, Suffield. 

A. Vanhorn, Brewer Lumber Company, Saginaw, Mich. 
Everett J. Lake, Hartford Lumber Company, Hartford. 
F. B. Boardman, City Lumber & Coal Company, Water- 


ury. 
F. G. Humphrey, City Lumber & Coal Company, Water- 


bury. 

Charles N. Smith, United Lumber Company, Springfield, 
Mass. 

M. D. Randall, East Norwalk Lumber Company, East 
Norwalk. 

Cc. E. P. Sanford, E. H. English & Co., New Haven. 

Charles F. Treadway, E. H. English & Co., New Haven. 

Arthur B. Hill, Hill & Hubbell Lumber Company, Nor- 
walk. 

George K. Root, J. S. Stearns, New York city. 

P. F. W. Bartels, Bartels & Co., Stamford. 

F. H. Buffum, H. E. Wellman, Providence, R. I. 

Parker D. Dix, R. T. Waters & Son, Baltimore, Md. 

George A. Alling, George Alling’s Sons Company, New 
Haven. 

Thomas A. Lake, Rockville Lumber Company, Rock- 
ville. 

F. B. Witherbee, Jones & Witherbee, Boston, Mass. 

F. J. Caulkins, Lumbermen’s Review, New York city. 

Fred A. Lines, Ansonia Lumber Company, Ansonia. 

C. R. Hawley, Sanford & Hawley, Unionville. 


W. H. Bartholomew, Ezra D. Fogg Company, New 
Haven. 
F. A. Beckley, The W. A. Beckley Company, New 
Haven. 
E. A. Beckley, The W. A. Beckley Company, New 


Haven. 
Louis A, Lampson, The W. A. Beckley Company, New 
Haven. 
R. B. S. Washburn, The Edward Chappell Company, 
Norwich. 
R. B. Currier, Springfield, Mass. 
J. _L. Tomlinson, J. L. Tomlinson Lumber Company, 
' Bridgeport. i 
Mayor F. B. Farnsworth, New Haven, 
F. S. Slosson, New Haven. 


W. C. Johnson, Fitchburg, Mass. 

J. Gibb Smith, J. Gibb Smith & Co., New Haven. 

Louis A. Mansfield, New Haven. 

William I. Todd, H. B. Todd & Son Company, Walling- 


ford. 

W. H. Goddard, H. B. Todd & Son Company, Walling- 
ford. 

L. O. Davis, L. O. & E. S. Davis, Middletown. 

E. F. Perry, secretary National Wholesale Lumber Deal- 
ers’ Association, New York city. 

R. R. Griswold, Pennsylvania Lumbermen’s Mutual Fire 
Insurance Company, Philadelphia, Pa. 

H. L. Hubbell, Hill & Hubbell Lumber Company, Nor- 
walk. 

Fred W. Bogardus, Getman, Judd & Co., Stamford. 

S. B. Warren, American Lumberman, Chicago. 

Willard C. Warren, Commercial Record, New Haven. 

— DeForest, DeForest & Hotchkiss Company, New 

aven. 5 

E. H. Barnum, George Alling’s Sons Company, New 
Haven. 

J. H. Fowler, New Haven. 

A. J. Harmount, Halsted & Harmount Company, New 


Haven. 

M. H. Alling, Halsted & Harmount Company, New 
Haven. 

E. A. Prince, Halsted & Harmount Company, 
Haven. 

A. Pn Carr, New York Lumber Trade Journal, New York 
city. 

E. M. Sweeney, A. J. Bentley Estate, New London. 

J. H. Burton, New York city. 

A. Schumaker, Brass City Lumber Company, Waterbury. 

Carlos Ruggles, Gain Robinson, Springfield, Mass. 

Frank H. Barnes, Southampton Lumber & Feed Com- 
pany, Southampton, 

— S. Hatch, Hatch & Bailey Company, South Nor- 
walk. 

H. M. Billard, Lyon & Billard Company, Meriden. 

M. C. Stanley, New Britain Lumber & Coal Company, 
New Britain. 

G. W. Andrew, G. W. Andrew Company, Naugatuck. 

W. C. Morse, Rice & Lockwood Lumber Company 
Springfield, Mass. : 

Charles M. Beach, New Milford. 

George F. Alexander, United Lumber Company, Spring- 
field, Mass. 

H. B. H. Hurd, Derby Lumber Company, Derby. 

> Platt, Waterbury Lumber & Coal Company, Water- 

ury. 

G. B. Van Pelt, Lawrence & Wiggin, Boston, Mass. 

F. H. Russell, New Haven, 

F. E. Weed, F. E. Weed & Co., New Canaan. 


New 





MICHIGAN AND OHIO WHOLESALERS 
CONFER. 


Special to the American Lumberman. 

Saginaw, Mich., Feb. 16.—Yesterday there was held a 
conference of wholesale lumber dealers in this city which 
was attended by a large number of the wholesalers of 
Toledo and Cleveland, who came by special train over 
the Flint & Pere Marquette, which extended this com- 
pliment to one of the most important industries on its 
line. The meeting was attended by the Saginaw valley 
wholesalers generally, both Bay City and this city be- 
ing well represented. W. H. Teare, of Cleveland, acted 
as chairman of the meeting and C. Kirke Eddy of this 
city as secretary. 

The available supply of stocks for distributing yards 
was discussed and it was agreed that the supply was to 
be very much under the demand. This conclusion as to 
conditions brought out a discussion as to what the mar- 
ket value of lumber at wholesale should be, but it was 
decided to take no action in regard to prices. It was, 
however, decided to fix on a uniform list as far as names 
of grades are concerned so the terms might be the same 
in all parts of the white pine list. Terms of payment 
were also discussed, but this question was left for solu- 
tion by the National Wholesale Lumber Dealers’ Asso- 
ciation at its meeting in Boston on March 1. 

The visitors were given a lunch at the Saginaw club 
yesterday, and those from Toledo and Cleveland re- 
turned home this morning by the same special train in 
which they came. 

Among those present from abroad were: C. V. Helts, 
Detroit; L. Dean, Holden; Ralph Gray, Cleveland; F. M. 
Mason, Boston; W. B. Edwards, Philadelphia; J. F. Frei- 
burg, Chicago; A. C. Towers, Buffalo; W. H. H. Smith, 
Toledo; C. H. Norris, Cleveland; H. E. Chapin, New 
York; C. H. Carleton, Cleveland; J. S. Bennett, San- 
dusky; B. H. Whitney, Toledo; E. M. Roberts, Pittsburg; 
P. S. Gill, Cleveland; W. H. Prescott, F. H. Ellenberger, 
Cleveland; G. L. Freeman, H. R. Kelsey, Toledo; C. E. 
Kelso, Manistique; W. H. Teare, Cleveland; J. Selzer, 
Muncie, Ind.; G. 8S. Lynn, Cleveland; H. C. Sprague, To- 
ledo. 





A recent telegram from Washington stated that the 
interior department had received information that Gov- 
ernor McCurtain, of the Choctaw Nation, Indian Terri- 
tory, has renewed the contracts of the number of per- 
sons who acquired the right to cut timber before the 
adoption of the Choctaw agreement. Inspector Wright, 
on the ground, asked whether the validity of these con- 
tracts should be recognized. Acting Secretary Ryan in- 
formed him that Governor McCurtain’s action was en- 
tirely without warrant of law. Under the present status 
in the Choctaw Nation there is no authority vested in 
anyone to make contracts for the cutting of timber-in 
the nation. There is now pending before congress a bill 
which provides that the secretary of the interior shall be 
empowered to make regulations for the cutting of tim- 
ber in the Indian Territory, but until this bill shall be 
enacted into a law by congress no timber can be cut in 
the territory, whatever fancied authority there may be 
for such action, and it is stated that anyone found cut- 
ting timber will be prosecuted. 





J. E. Marsh, of the Link-Belt Machinery Company, 
New Orleans, La., has been spending the week in Chi- 


cago. 





MANITOBA RETAILERS /1EET. 





Work of the Western Retailers’ Association Across 
the Border—The Eighth Annual Convention. 


The Lumberman published last week a necessarily 
abridged telegraphic report of the meeting of the eighth 
annual convention of the Western Retail Lumbermen’s 
Association, at Winnipeg, Man., February 8. From the 
resident correspondent of the paper the following details 
of the convention have since been received by mail: 

Winnipeg, Man., Feb. 10.—The eighth annual meeting 
of the Western Retail Lumbermen’s Association of Can- 
ada was held in Winnipeg on February 8. In spite of 
the fact that many of the members had. been burned out 
of their temporary homes at the Manitoba hotel on the 
previous night and that the temperature on the night of 
the meeting was as low as 40 degrees below zero, with a 
brisk breeze, there was a large and representative attend- 
ance. 

Punctually at 8 o’clock, in the absence of the president, 
Vice President H. Byrnes, of Winnipeg, took the chair. 
After adoption by the meeting of the minutes of the 
proceedings of the last meeting, the secretary reaa the 
president's address, as follows: 


The President’s Address. 


It affords me much pleasure to welcome so many mem- 
bers to this, our eighth annual meeting. I am pleased to 
congratulate you upon the successful year just closed, in 
all branches of business, and especially in the lumber 
trade. Our province and the adjoining territory have 
been blessed with a bountiful harvest, which has enabled 
the public in general to settle its liabilities promptly as 
usual, thus placing trade on a firm and substantial basis. 
There appears to be a favorable prospect for a good 
emigration to our land next season, which certainly will 
have a beneficial influence on the lumber trade. 

Your directors, as requested at the last meeting, looked 
into the matter of fire insurance; also a telegraph code. 
Your secretary communicated with the secretary of the 
Northwestern Lumbermen’s Association, of Minneapolis, 
and from information received your directors deemed it 
not advisable to attempt forming a fire insurance com- 
pany at the present time, as our membership is not large 
enough to insure its success, and considerable expense 
would be incurred in procuring a charter and other ex- 
pense of organization. Two telegraphic codes were pur- 
chased, and after looking into the matter we came to the 
conclusion that they would be seldom used and would in 
all probability lead to confusion and mistakes, as they 
are complicated, there being so many different sizes, 
grades and lengths of lumber, and few manufacturers 


_ using the same terms. 


We wish to express our thanks to the Rat Portage 
Lumber Company and other honorary members who so 
kindly entertained us last summer by an excursion 
through the picturesque Lake of the Woods and up 
Rainy river to Fort Francis, which was duly appreciated 
by all who were able to attend. Our thanks are also due 
to the officials of the Canadian Pacific railway, who so 
generously granted free transportation to all members at- 
tending. 

We regret very much the removal by death of three of 
our esteemed brother members during the past year. At 
our last annual meeting our membership stood at 164. 
During the year 4 honorary and 45 active members were 
accepted by your directors and secretary, 21 having 
withdrawn or sold out to others who belong now in their 
stead, leaving our membership, at the present time, 192, 
an increase of 28 over last year. This is, indeed, gratify- 
ing, as our increase for 1897 was only 4 over the previous 
year. During the year a great many applications were 
refused, as they were from points where there are suf- 
ficient yards to supply the trade, and, in fact, in many 
cases one member less at these points would be an im- 
provement, instead of one extra. If all these applicants 
were able to get stock, the competition would be so great 
and the business of each so much less that it would have 
a very depressing influence on the financial stability of a 
great many men, resulting soon in failures, and our hon- 
orary members would eventually have to shoulder a large 
portion of their losses. 

We are glad to see so many members present at these 
meetings. A pleasant and profitable feature of this con- 
vention is the bringing together of members, both active 
and honorary, renewing old acquaintances and forming 
new ones, and the free and full discussion of all matters 
relating to the trade. 


Election of Officers. 


The meeting then proceeded to the election of officers 
for the ensuing year, resulting in the following board: 
President, H. Byrnes, Winnipeg; vice president, R. H. 
O'Hara, Brandon. Directors: A. M. Stewart, Morden: 
William Armstrong, Portage la Prairie: G. M. Miller, 
Virden; D. E. Sprague, Winnipeg; A. J. Hughes, Souris, 
and T. A. Cudahy, Minnedosa. 


Competition of American Lumber. 


The secretary’s financial report having been read and 
adopted, an animated discussion followed, started by D. 
E. Sprague, who declared that the rules of the associa- 
tion were not being adhered to by all the members, and 
expressed the opinion that if this condition of things con- 
tinued the association might as well be dissolved. 

Mr. Sprague was followed by the two leading honorary 
members present, D. C. Cameron, of the Rat Portage 
Lumber Company, and C. M. Beecher, of the British Co- 
lumbia Mills, Timber & Trading Company, of New West- 
minster. 

Mr. Beecher said that he approved of the constitution 
and the by-laws and, without wishing to reflect on the 
gentlemen responsible for them, he had the following ob- 
jection to make: Clause 3 of these by-laws says that 
honorary members are not to sell stock to any men not 
active members of the association; while clause 32 says 
that active members are to buy from honorary members 
only. Now, the former clause was strictly carried out, 
while the latter was not. It has been the custom to 
buy United States lumber, and he did not think that 
cught to be done. The Canadian manufacturers can sup- 
ply all that is required, equally good and equally cheap. 
He thought that it would be well that this meeting 
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should instruct the directors that it was their wish that 
the by-laws should be carried out. The Canadian manu- 
facturers should have the loyal support of the members 
of the association. They might also break the rules, but 
they don't. 

D. E. Sprague said that as a new director he would 
like definite instructions as to what was desired by the 
association in the enforcement of the rules. About 30,- 
000,000 feet of lumber had been brought in last year from 
the United States. If the rules had been observed, this 
could not have happened, excepting for the reason that 
Canadian manufacturers were unable to supply the de- 
mand. This was not the case, and therefore the rules 
had been broken deliberately. This ought not to be, and 
something must be done. He himself had bought a great 
deal of American lumber, but he has always said that 
he would be willing to buy his stock through the hon- 
orary members if they would make arrangements to 
handle it. He thought that if the rules were not of 
such a nature that they could be carried out by both 
honorary and active members, they should be amended 
so that they can be. He would not agree to assist in 
trying to carry out rules that cannot be carried out. 

Many other active members followed, speaking in the 
same strain. All confessed to having bought American 
lumber, some giving the reason because they must have 
some dry lumber, and they could not get it from the 
Canadian manufactureys; others saying that as American 
lumber was at least $1 a thousand cheaper they had to 
buy it in self protection against competition from points 
such, for instance, as stations on the Northern Pacific 
branch lines, where American lumber can be bought. 
Most of the speakers appeared to agree that as things 
were at present it was impossible tc live up to the rules 
of the association. 

The chairman then explained that last year the asso- 
ciation had an arrangement by which retailers were al- 
lowed to buy a small amount of lumber in the United 
States, as Canadian manufacturers could not supply dry 
lumber. As a matter of fact, it was only a small pro- 
portion that was bought in the United States, at least 
75 percent of the total consumption having been pur- 
chased from Canadian manufacturers. 

D. C. Cameron, of the Rat Portage Lumber Company, 
upon being pressed to express himself on the matter, 
said that the honorary members had agreed at a meet- 
ing some time ago on a tariff of prices. If it were nec- 
essary to revise this price list they were prepared to do 
so, but so long as they had a published price list, any 
American competitor could come in and offer lumber at 
50 cents or $1 a thousand cheaper. “But,” said Mr. 
Cameron, “if we live up to the by-laws, that is no ex- 
cuse for the retailers not doing so.” 

Mr. Beecher, of the British Columbia Mills, then went 
cne better by declaring that, without wishing to pro- 
voke antagonism, he was bound to confess that. so far 
as his people were concerned, if the active members did 
not live up to the by-laws they would certainly with- 
draw from the association. They were willing to meet 
competition from the south by adjusting prices, but the 
by-laws must be carried out by the active members. 


Suggesting a Remedy. 

It was then suggested by D. E. Sprague, after several 
hours of fruitless discussion, that if an equitable ar- 
rangement could be made so that active members could 
buy exclusively from Canadian manufacturers without 
loss, they would certainly be loyal to the by-laws. The 
abolishment of the association would certainly play 
havoe with the trade by removing the regulation of the 
number of retailers. Therefore, as it appeared to be 
impossible to decide anything definite at a meeting of this 
kind, he proposed that the directors of the association 
should meet the honorary members the following morn- 
ing and endeavor to come to some arrangement. This 
meeting might meanwhile be adjourned until the follow- 
ing evening, when the directors would be prepared to 
make a report of the result of their discussion with the 
honorary members. 

This suggestion was then put in the form of a motion 
and carried, after a few words from Mr. Cameron, who 
said that he had no hesitation in saying that the honor- 
ary members would stand by the association by refusing 
to sell to any active members who might be expelled 
from the association for buying American lumber. 


The Evening Sessien. 


The following evening at the adjourned meeting the 
attendance was not so good, but a considerable number 
of both active and honorary members were present to 
hear the directors’ report of the result of their discus- 
sion with the honorary members. 

The meeting having been called to order, Mr. Byrnes, 
again taking the chair, announced the fact that at the 
directors’ meeting with the honorary members nothing 
definite had been done excepting that there was an as- 
surance between them that they would support each 
other in carrying out the objects of the association. 
Meanwhile it was arranged that they should have further 
meetings as soon and as often as possible, and arrange 
a new price list, which they had no doubt would be satis- 
factory to both parties. They expected to arrange a 
definite basis of agreement within ten days or a fort- 
night, and when this was done the result would be made 
known to all the active members, and the revised price 
list would be printed and sent to them. 

A short discussion followed on the same lines as the 
previous evening, in which T. D. Robinson, of Winnipeg, 
took a leading part, maintaining that the only way to 
solve the difficulty was for the honorary members to 
control the supply of all kinds of lumber. He argued 
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that at competitive points, such as Winnipeg, it was im- . 


possible to keep out a certain amount of American lum- 
ber, and he confessed that he himself had sold 1,000,000 
feet of American lumber to one firm for one building, 
last year, and that these people were thoroughly satis- 
fied with the lumber, which he had been able to supply 
them at considerably less cost than he could supply Cana- 
dian lumber. 

D. C. Cameron argued that in reality the American 
lumber was no cheaper than the Canadian, as in the case 
of the former the thicknesses were less than in the case 
of the latter. He asserted that lumber that was sold 
as two-inch stuff was cut in the United States about an 
inch and three-quarters, and, therefore, Canadian lumber, 
gut the full two inches, at $16 a thousand, was just as 
cheap as American lumber cut an inch and three-quarters 
at $14 a thousand. He said that if the Canadian retail- 
ers were satisfied with 134-inch lumber for 2-inch, they 
were prepared to cut it that way and give them the 
proportionate reduction in price, but he had found that 
the retailers always demanded the full thickness. 

The meeting adjourned early to attend the Hoo-Hoo 
banquet which took place. 

PAPAL LPF LILI III 


AROUND SOUTHWESTERN TENNESSEE. 


Memphis, Tenn., Feb. 14.—Everything here but the 
weather is moving along in a prosperous manner, and 
that has placed a bar to all progress that might have 
been planned. There has been every possible variety of 
obstructing weather, including at one time a storm of 
thunder, rain, hail, sleet and’ snow that stopped every 
saw mill in the district. 

The jocal mill men discuss the situation in this wise: 
I, M. Darnell & Son—Everything is tied up. The men 
in the logging camps cannot work until the weather 
moderates. We are booking nice orders and the pros- 
pects are very bright for a big business in the spring. 
There are many eastern buyers in town and all com- 
plain of our high prices, but as we are all in the same 
boat they will have to buy of us. 

Taylor & Crate—We have had to shut down, too, a 
part of the time on account of the weather, but we are 
in shape to have plenty of dry stock in the spring and 
summer. Our specialties are oak, ash and cypress, which 
we ship to the home office in Buffalo, N. Y. 

The Gladden Lumber Company—We have plenty of 
logs in town and more coming. Yes, we stopped on 
account of the weather. We are yet turning orders down 
right along. With our increased facilities for getting 
logs we expect to turn out a lot of lumber this sea- 
son. 

Robert J. Wiggs, of R. J. Darnell & Co., has returned 
from a trip to Pulaski, Tenn., that was purely social but 
was a little unsuccessful. By the by, the Memphis lum- 
bermen are becoming very social. In addition to the 
Lumbermen’s club they are found in the “swellest” clubs 
in the city. A few nights ago the Tennessee club gave 
its first ball of this winter. Among the lumbermen there 
were E, T. Bennett and his charming wife and daugh- 
ter, J. W. Thompson and his wife, Mr. and Mrs. J. D. 
Allen, Mr. and Mrs. Lawrence Coover, Mr. and Mrs. 
Isaac Wright and their daughter, Miss Wright. The 
same week the Chickasaw Guards club had a ball and 
the lumbermen were very much in evidence again. The 
luntbermen of Memphis live in the best houses in the 
city, their offices are the most elegant and commodious 
of any offices in town, their wives are the handsomest 
women and their daughters the most gifted. In the 
words of the Georgia evangelist, “They are the most 
principlest folks in town, they are.” 

Patterson & Busby’s new hoop mill is running when 
the weather permits and is making the elm timber fly. 

Wilson & Beall, of Golden Lake, Ark., are erecting a 
new band mill at Idaho, Ark. 

Walden Williams, of I. T. Williams & Sons, New 
York city, is here from the east, hunting lumber. 

Vice President Kyle, of the L. H. Gage Lumber Com- 
pany, Providence, R. I. is here at present filling the 
place vacated by W. 8. Morgan, who resigned and has 
gone to his home in Ohio. 

It has been the custom of the small stave makers 
in Tennessee, Arkansas and Mississippi to sell their 
stock to the large exporters and in this way they were 
getting on very comfortably. But there has been a new 
arrangement abroad that interferes materially with the 
stave dealer on this side of the water. The foreign 
brewers are forming mammoth combines and freezing out 
all the small ones. Formerly the brewer would make 
enough beer to supply his village or town and was sat- 
isfied. Now the big brewer has absorbed the trade of 
the little places and leaves the small brewer out. The 
stave for export is much heavier than the domestic 
stock and now that the larger brewers have taken 
hold they want larger vats and tanks and the smaller 
stock which the American stave maker has on hand is 
not of any use to the big brewer. On account of their 
thickness the staves are not salable in the domestic mar- 
kets. The stave maker therefore has some stock on hand 
that he does not know how to dispose of. 


—_—orororororrerre——e—"—""" 


A New England newspaper announces a new lumber 
railroad about to be completed across the Maine wilder- 
ness and the writer’s mind’s eye is wrought upon by 
weird fancies. ‘Think, he hints, of the terminal crier 
bawling forth the following awful proclamation: “Train 
now ready for Apmojenagamook, Pongokwahamook, 
Caucomgomoe and Allagaskwigamook, connecting with 
Nesourdnadheunk, Matagamooskis and Mount Katahdin; 
train on track No. 2, all abo-o-ord!” Add to this other 
connections, possibly including Abajemackamus, Abol- 
jackemegus Falls, Abolijackarnegassis lake, ten minutes 
for refreshments; Pokumkeswangamowesis Lake or 
Mahnekaybahntik. Enough. 
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The Second Annual Meeting—A Profitable Business 
Session—Entertainment and the 
Attendance, 


Muscatine, Ia., Feb. 10.—Muscatine today entertained 
the members of the Southeastern Iowa Retail Lumber- 
men’s Association. The retailers were welcomed warmly 
upon their arrival on Thursday evening and the earlier 
part of Friday by the Muscatine wholesalers and their 
representatives, and the entertainment given them was 
pronounced perfect in every respect. 

The Southeastern association was organized in Oska- 
loosa, Ia., in 1897, and held its first annual meeting at 
Brighton, that state, March 23, 1898. The association 
embraces a membership of fifty from localities in the 
quarter of the state indicated by its name. 


The Business Session. 


The business of the convention was transacted in one 
session, lasting from 12 o’clock, noon, until 2 p. m., and 
was held in the parlors of the Commercial club, of Mus- 
catine. The address of welcome was ably and wittily 
made by Z. W. Hutchinson, who greeted the visitcrs 
cordially and stated that the local dealers were delight- 
ed to have them as their guests. He extended the iree- 
dom of the club rooms as well as of the city and said 
that the present cold snap would in no way interfere 
with the warm time that would be extended the visit- 
ors. 

I. S. Riggs, on behalf of the retailers, responded in a 
happy and appropriate manner. ; ; 

After reading of the minutes of the previous meeting 
the following committees were appointed: 

Auditing—W. H. Jasper and C. N. Speck. ; 

Nominations—I. Bowdle, S. Wenger and R. H. Pringle. 

Credentials—W. A. McCampbell and Harry V. Scott. 

The secretary’s report and reports of committees were 
read and approved. 


The Secretary’s Report. 


In reviewing the work of our association for the past 
year, it would seem at first thought that the work has 
been rather insignificant. The possibilities of our asso- 
ciation have not been realized, because the membership 
in proportion to the number of dealers in the district is 
quite small. Your secretary will confess that he is 
somewhat at a loss to know the best method to be used 
to convince more of the dealers in this district of the ad- 
vantage and advisability of becoming a part of our or- 
ganization. In most instances I believe it is more a case 
of not being brought to the point where they realize the 
actual benefit of such association than from any opposi- 
tion toit. * ° * 

The point is obvious: There is a mutual lack of confi- 
dence which might have been brought about by a dozen 
different causes, the most common cause I find being a 
lack of numerous frank, kindly discussions between com- 
petitors of the existing conditions which they are com- 
pelled to meet. Such discussions nearly always bring to 
light apparent reasons for dissatisfaction with each 
other, which have very often arisen from false reports 
circulated by designing purchasers, which reports are 
usually easily disposed of when brought to the light. 
Nevertheless, I have found in my work that this is prob- 
ably the most common source of trouble between com- 
peting dealers. Another very common source of dis- 
satisfaction is when one dealer in a town seems for a 
time to be getting nearly all the business. This is some- 
thing which every experienced lumberman, if he stops to 
consider, knows will occur for two or three months at 
a time, and occasionally even for a year, in a town 
where, on an average, the trade is about equally divided 
year in and year out. 

We all acknowledge, from experience, that it is a very 
hard matter to hold down our office chairs and wear the 
seats out of our last summer’s trousers, which, by virtue 
of the season, ought to be winter ones, but by reason of 
dull business are of last summer’s crop, and see this 
kind of business go on for any considerable length of 
time and not kick over the traces. But we forget when 
we do that that the tables will turn and our day will 
come. A free discussion from time to time, as we have 
said, will bring to light causes for these apparent dis- 
crepancies and will nearly always prevent open fric- 
tion, © * © 

The ideal work of the lumbermen’s associations is pre- 
ventive rather than curative. But the unfortunate con- 
dition of affairs seems to be that so many dealers have 
to experience the curative value of the association medi- 
cine before they are willing to take it as a preventa- 
tive. 

The first work, then, of retail associations, has been of 
a necessity to do an active work in bringing about a set- 
tlement of long standing difficulties. There have been 
comparatively so few places where there has been need 
of such work and where all concerned, when properly 
approached, have shown a disposition to be reasonable, 
that the association workers have not been successful in 
being the means of bringing about a better condition of 
affairs. And in some marked instances, even where one 
of the parties concerned was not disposed to be reason- 
able, troubles have been satisfactorily and permanently 
settled. This aggressive work of the association in the 
first years of its history naturally attracted consider- 
able attention; the later work, which, as I have sug- 
gested, is more of a restraining character than aggres- 
sive, while not attracting much attention, is no less use- 
ful. The opportunity for meeting in a social way ‘it 
least one day in a year with our competitors I believe 
will lessen very materially the chances for a disruption 
during the coming year, and that, together with the fact 
that there is an organization in our territory that stands 
ready to help in an adjustment of many of the difficulties 
that are prone to arise between competing lumbermen, 
seems to be an impetus to the dealers to “get together’”’ 
without any outside help, something that did not occur 
very often in former times, before the educational feat- 
ures of the association idea had been absorbed. 

While the past year has been rather a quiet one in 
our association, it has witnessed the practical settlement 
of a fight of long standing in one of the largest towns 
in our district, brought about wholly by the work of this 
association. In another corner of our territory I spent 2 
day in helping to bring about a definite understanding 
as to selling prices, etc. In this instance there was no 
misunderstanding, but, rather, a lack of understanding, 
and this I find is a common source of trouble between 
competitors; * * * Not a few misunderstandings be- 


tween dealers where complaint was made to the secre- 
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tary have been adjusted by correspondence during the 
year. I have 
Received from membership fees and 
annual dues . 
Balance on hand at last report........ 








$165.29 
Paid out as ordered by directors...... 135.07 
Leaving balance on hand............... $ 30.22 


In closing, I wish to urge upon the dealers here today 
who are not members of the association the importance 
of belonging to it. The expense is small; the benefits to 
you may be large; you cannot afford to be on the out- 
side. I have a letter of regret from W. G. Hollis, secre- 
tary of the Northwestern Lumbermen’s Association, say-. 
ing he cannot accept our invitation to be with us at this 
time, on account of the press of business. He asks to be 
kindly remembered to the lumbermen present. I also 
have letters from H. E. Bacon, of the John Paul Lumber 
Company, of La Crosse; from J. F. Weart, secretary of 
the Northwestern Iowa Retail Lumbermen’s Association; 
A. F. Frudden, Dubuque; A. A. Moore, Marshalltown, all 
regretting their inability to accept the invitation to at- 
tend our meeting. 


The following, in part, is a copy of the paper which 
followed, by A. L. King, of Ladora, on 


The Rough Side of Retail Life. 


The very fact of there being a rough side to this line 
of trade is very likely due to the reason that the best, 
undaunted and stable men of the country are lumber 
dealers. I will mention a few of the more prominent ob- 
stacles that line our path: 

First—That carpenter who is located in our town, who, 
when he gets a good job to estimate and figure on, ad- 
vises our farmer friend “by all means figure with the 
Lumber Company,” or some other thing of the 
kind, showing to him that the lumbermen are a set of 
monopolists, whose only aim is to rob and fleece the un- 
posted man. It is an easy thing to do to get them to fig- 
ure elsewhere, losing sight of the fact that their home 
dealers pay tax, help in all things that tend to the ad- 
vancement of every worthy improvement in the com- 
munity in which he lives, not stopping to think what it 
would mean to him if there were no retail yards in the 
towns to use for times when only a few boards or a 
trifle was needed; not thinking what he would do with 
odds and ends not used, or where he could get a little of 
this or that with which to finish up the job. All of this 
is lost sight of, including the fact that material furnished 
by these “poachers” is inferior from one to three grades. 
Still, they will insist that we carry a good, full stock, pay 
insurance, hire help, furnish office, carry them from one 
month to ten years on our books, deliver their material 
in such quantities and at such times as they see fit to 
call for it, and still meet the ‘‘poacher’s’’ price, or near- 
ly so. 
aw there is the fellow who gets disgruntled and puts 
on his war paint, who feels trade is leaving him and his 
competitor is doing more of the business, and commences 
to cut right and left on bills, yard trade, job lots, etc., 
losing sight of the fact that his bank account will fail 
to subtract the right way; that he is doing untold injury 
to his brother dealer, not only in his own town, but all 
towns adjoining, and finds to his sorrow at the end of 
the year, when invoice is taken, the balance sheet is all 
out of joint. 

Then there is the customer who has been your patron 
for years, and you continue to sell him. He is slow, but 
“good as old whéat,’’ and he pays from $10 to $25 occa- 
sionally, and first thing you know it has been two years 
since account was in balance, but you have been getting 
$17 for dimension, $16 for No. 3 boards, $3 for 5% R. C. 
shingles, ete. He doesn’t feel very bad until in an ad- 
joining town they get into a three-cornered fight. He 
happens to be there on other business, and the happy 
thought occurs to him, ‘I will go down there and get 
prices on dimension, boards, etc.’’ The next week he 
comes in your office. ‘‘Say! How much do I owe you?” 
You look it up and say, ‘‘One hundred and eighty-six dol- 
lars, Mr. Smith.’’ He then asks to see the credits and they 
tally with receipts O. K. Then he asks for prices charged 
on dimension, boards, shingles, etc. Of course, he has a 
price of $13 for dimension, $12 to $13 for No. 3 boards, $2.20 
for 5% R. C. shingles, and so on. What can he think of 
it? Of course, you know the prices you charged were 
only right. You explain they are on a fight, and so on. 
First, we are probably to blame for letting accounts run 
so long. He was also to blame for not coming in and set- 
tling sooner, and lastly, the instigator of the fight at the 
neighboring town was to blame. 

Then some red-hot anti-monopolist finds out that one 
of our members belongs to a retail lumber organization 
and heralds it through the country, and it is championed 
by some of his following that Mr. Lumber Dealer at 
White City belongs to the clique, and is one of the main 
push of a real lumber combine and monopoly, and first 
thing you know one of your best customers is a real 
convert to the faith, and surely this is rough enough for 
the time. 

There is the fellow who persists in not coming into the 
organization for various reasons, to him real, but, to one 
who has tried it, very absurd, which makes it rough for 
the balance of the members. 

Then there is that ‘‘association price list.’’ 
on us fellows just now. 
on anyone’s toes. 

Our aim as members of the Southeastern Iowa associa- 
tion is to be friendly, get acquainted, let bygones be by- 
gones, understand each other better, and try to stick 
closer together. Have such a fair understanding with 
each other that we can get a fair remuneration for serv- 
ices rendered, and give material to consumer at a profit 
such as we would be willing to pay. Then will many of 
the rough sides be made smooth and our aim in a meas- 
ure be reached. 

When we practice reciprocity in its very largest sense 
with our brother dealers and learn to give and take in 
our turn, and put our shoulder to the wheel to whip out 
of existence the “poacher” carpenter above mentioned, 
to convert the fellow who gets disgruntled into our 
—— and only then, will the rough sides be made 
smooth. 


The reading of this paper was followed by a lively dis- 
cussion. J. S. Bellamy, of Knoxville, was of the opinion 
that uniformity of prices by the wholesalers was a good 
thing for the retailer, as it stimulated him to ask and 
insist on better prices from the consumer. It also meant 
co-operation and better feeling between wholesaler and 
retailer, as the former could then afford to protect his 
customer in case of trouble. Mr. Bellamy’s remarks met 
with much applause. 

Thomas Wilkinson, of Burlington, W. I. Roach and 
Col. H. W. Huttig, of Muscatine, were cailed upon and 
made bright, sensible speeches in regard to trade and 
association workings. 





It is rough 
Now, I haven’t intended to tread 
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Resolutions. 


The committee on resolutions, through its chairman, 
introduced the following: 


Your committee on resolutions begs leave to submit 
the following report: 

Resolved: 1. That in view of the successful workings 
of this association in parts of the district where most of 
the dealers are members, we hereby advise and urge our 
fellow dealers in other parts of the district to fall in line 
and get themselves in position to receive its good in- 
fluences, at the same time by so doing adding very mate- 
rially to the strength of the association. 

That we urge the members of this association to 
use all reasonable efforts to induce their neighbor lum- 
bermen who are not members to join, realizing that by 
faithfully attending to this they will not only be per- 
forming their duty to this organization, but will be mate- 
rially helping themselves. 

3. We pledge our loyalty to the parent association, 
viz., the Northwestern Lumbermen’s Association, of 
Minneapolis, whose value to the retail lumbermen of 
the northwest has been incalculable, the work of the past 
year being especially effective, and we urge those of our 
members who are not members of that association to 
fulfill what we believe to be their duty by joining said 
association. 

4. That our association and members assembled extend 
a_ vote of thanks to the wholesale dealers and press of 
Muscatine for the hearty welcome they have extended to 
us while in the city. Respectfully submitted. 

A. M. Ness, 
A. K. Emerson, 


Co ittee. 
The New Officers. eee 


The election of officers for the ensuing year resulted 
in the choice of I. S. Riggs for president; T. Harris, vice 
president; Ralph H. Burnside, secretary and treasurer. R. 
= — and C. W. Major were clected directors 

or ; 


The Dinner. 


The meeting then adjourned anil the members were 
conducted to the Commercial house, whera an elaborate 
dinner had been arranged, as evidenced by the follow- 
ing: 

Menu. 
Creamed Oysters. 
Celery. Queen Olives. 
Baked Mississippi Salmon, Egg Sauce. 
Saratoga Chips. 
Boiled Ham. Boiled Tongue. 
Cold Roast Turkey. 
Chicken Salad. 
Oyster Patties. Stewed Batavia Peas. 
Cheese Straws. 
Mixed Fruit. Assorted Cake. 
Vanilla Ice Cream. 
Coffee. Tea. Milk. 
Cigars, La Sinceridad. 

The dinner lasted over an hour and the balance of 
the afternoon and evening was spent in a general good 
time, including visits to Muscatine yards and factories. 
During the evening the rooms of the Commercial club, 
one of the strongest organizations of its kind in the 
state, were thronged by the visitors, who indulged to 
their hearts’ content in ten-pin rolling and billiards, the 
members of the club acting as hosts. The club has 130 
members, among whom are the leading lumbermen and 
sash and door men of the city. 


The Roll Call. 


The list of those present included the following: 


Warren Kalbach, Oskaloosa. W. H. Wishard, Wellman. 

A. K. Emerson, Newton. P. Lewis, Ainsworth. 

A. M. Neas, Sigourney. J.S. Bellamy, Knoxville. 

C. M. Speck, Hedrick. J. T. Emmons, West Branch. 
W. H. Jasper, Newton. William Huttig, Muscatine. 
R. H. Pringle, Brighton. N. Bast, Muscatine. 

S. Wenger, Wayland. W. A. Campbell, Muscatine. 
D. Wenger, Wayland. E. W. Hutchinson, Musca- 
J. Bowdle, New Sharon. tine. 

L. H. Wallace, Washington. F. C. Shoemaker, 
. K. Smith, Olds. tine. 

E. McQuaid, Sigourney. Zel Hutchinson, Muscatine. 
H. Munn, Ames. J. H. Kendig, Muscatine. 

. L. King, Ladora. A. S. Lawrence, Muscatine. 
. E. Stump, Wellman, J. B. Chaplin, Muscatine. 
G. Chase, Winfield. R. M. Fox, Muscatine. 

. C. Ady, Winfield. C. M. Himebaugh, Musca- 


Musca- 


ital tint 


W. L. Brown, Wapello. tine. 

I. S. Riggs, Eddyville. W. L. Roach, Muscatine. 
Ralph Burnside, Oskaloosa. Harry V. Scott, Davenport 
C. E. Greef, Eldora, O. L. Benway, Rock Island. 
A. J. Van Anda, Pawnee. Thomas Wilkinson, Burling- 


Q 


. A. Knupp, West Chester. ton. 


Notes, 

Some of the retailers left for home on the afternoon 
trains, but the majority remained for the evening. Some 
stayed over Saturday and devoted that day to calls 
on the gentlemen who had entertained them the day 
before. 

A. A. Moore, of Marshalltown, who was to have been 
present and offer a paper on “Mechanics’ Liens,” was un- 
avoidably absent, to the general regret. However, as it 
was expressed, a good thing will keep. 

A string band discoursed fine musie while the dinner 
was in progress and the cold roast turkey disappeared 
to the tune of “She Was Bred in Old Kentucky.” 

At the conclusion of the dinner, Ralph Burnside 
thanked the wholesalers of Muscatine for the entertain- 
ment provided and the general hospitality shown the 
retailers, sentiments that were seconded heartily by all 
present. 

The business houses of Muscatine intend giving a 
sort of “prosperity jollification” some time in May, and 
the retailers were all informally invited to be present. 

H. W. Huttig, of Muscatine, left for New York city 
last Saturday night on a business trip of a week or ten 
days. 

Sherwood Kerr, Hoo-Hoo, Elk and general good fel- 
low, is the proprietor of the Commercial hotel of Mus- 
catine and especially popular with the traveling lumber 
world. His house was wide open to everybody and he 
did everything to induce each visitor to think that the 
house was individual property. 
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Harry Scott asked one of the pretty waitresses at the 
Commercial to bring him some “traveling man’s fruit,” 
volunteering in explanation, “a date with a peach.” 





DULANEY BROS. VS. THE ASSOCIATION. 


After several continuances the suit of Dulaney Bros., 
of Slater, Mo., against members of the Missouri & Kan- 
sas Association of Lumber Dealers for $40,000 damages, 
has been tried in the circuit court and a victory has 
been won by the association. The suit was brought 
against F. W. Buffum, the La Crosse Lumber Co., of 
Louisiana, Mo., and A. A. White, H. C. Taylor, George 
D. Hope, R. J. Hurley and Harry A. Gorsuch, officers or 
directors of the above-named association. The associa- 
tion is not incorporated and the above members were 
named as defendants, the petition alleging malicious con- 
spiracy to prevent plaintiffs obtaining lumber to be de- 
livered and sold at points other than where they have 
a lumber yard. 

The case came up for trial at Marshall, Mo., on Thurs- 
day, February 9, Judge Samuel Davis presiding, and a 
decision was reached on the 14th. The defense placed no 
witnesses on the stand in its behalf, the testimony being 
given by the plaintiffs and one or twt of their witnesses. 
Attorneys for the defense entered a demurrer, with ihe 
result that the case was thrown out of court and the 
case dismissed at the cost of the plaintiff. The judge in 
his rulings followed to quite an extent the ruling of the 
supreme court of Minnesota in the celebrated Bohn case, 
declaring the association legal and instructing the jury 
to return a verdict for the defendants. The plaintiffs 
made a motion for a new trial, and if the motion shall 
be denied it is not known whether or not they 
will try to appeal the case in the face of the decided 
ruling of the judge, which was in favor of the legality 
of the association on every point. 

This suit gives the Missouri & Kansas Association of 
Lumber Dealers a legal standing in Missouri and the de- 
cision will be highly satisfactory, not alone to the offi- 
cers and directors of the association but to every mer- 
chant of whatever character in the state who feels that, 
having paid his taxes and invested his money in a com- 
munity, he should have some measure of protection 
against methods of business that cannot but demoralize 
his trade and eventually force him to quit business, if 
such methods are continued. 


BIDDING ON GOVERNIIENT CONTRACT. 

The government has recently been inviting bids on 
about 8,000,000 feet—the second installment of the 70,- 
000,000 feet needed—of yellow pine dimension and boards, 
to be delivered at Havana, Matanzas, Manzanillo and 
other Cuban ports, and proper officials at New York, 
Philadelphia and Chicago were appointed to receive them. 
Colonel Lee, of the regular army, located at the army 
headquarters in the Pullman building, Chicago, received 
the bids which came to this city. They were opened on 
Wednesday noon of this week and it is reported that Hair- 
lah Davis bid $22 on dimension and $23 on boards; John 
Claney, of Chicago bid $21.75 and $22; M. R. Grant, 
$18.70 and F. W. Upham $15.09. The two latter bidders, 
however, did not fully comply with the somewhat rigid 
government requirements as to formalities, so that John 
Claney & Co. were left the lowest Chicago bidders. Their 
bid was in proper style, with certified check, ete., and un- 
less among the bids opened at other cities shall be found 
a lower one they will undoubtedly be awarded the con- 
tract, as they are responsible and will be entirely able to 
carry out in ail respects the government specifications. 

The price is considered a good one, which, even under 
the present high prices for yellow pine and the stiffness 
with which the southern mills are holding their product, 
will leave a handsome margin. John Claney & Co. are lo- 
eated at Elston avenue and Blackhawk street, this city, 
and in addition to their white pine business for local trade 
have for years handled a considerable amount of yellow 
pine and so are in touch with the situation in that wood. 


A NEBRASKA SHINGLE HOUSE. 


Not all the wholesale dealers in lumber and shingles 
are to be found in what are called the big lumber mar- 
kets, for there are some concerns of financial responsibil- 
ity and doing a heavy business which are located in what 
are commonly considered minor points. Among these is 
the Foster & Smith Lumber Company, of Lincoln, Neb. 
While Lincoln is a smaller town than Omaha, it is a 
place of considerable size and is a center for trade in 
eastern Nebraska, and by its railroad connections it is 
able to reach the country generally. Located there is the 
Foster & Smith Lumber Company, which has built up a 
handsome business in a wholesale way, not only in Ne- 
braska but through a much larger stretch of country, es- 
pecially in shingles, of which it is not only a wholesaler 
but manufacturer in Washington. The company’s shingle 
mill in that state, turning out red cedar shingles of first 
class manufacture and careful grading and packing, is 
located at Arlington. 

The calendars issued by this company devote special 
attention to its shingles. The scene is an artistically ar- 
ranged pile of shingle bunches showing its brands, which 
include the legend, “Lincoln Shingle Company, Foster & 
Smith, Lincoln, Neb., Sole Agents.” The brands are “Ex- 
tra Star A Star” and “Extra Clear.” On one of the 
bunches is seated a dog with a pipe in bis mouth, and 
under the whole the legend, “ “Dog on’ gcod shingles.” 

The Foster & Smith Lumber Company is in position 
to supply red cedar shingles to the trade of the country, 
and in that item does not confine itself to Nebraska nor 
the section immediately tributary to Lincoln. 
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A CAPTAIN OF INDUSTRY HAS GONE. 


(Continued from Page 1.) 
rent. His judgment of men was demonstrated by 
those who have filled and still fill responsible positions 
in connection with his various interests, some of them 
as managers of large investments and heavy manu- 
facturing properties. They are not in all cases em- 
ployees but, rather, business associates. 

lhe outside world knew very little of Mr. Cameron’s 
charities of various kinds. They were extremely large 
and extended over the entire country. It was_ very 
seldom that he was approached by anyone worthy of 
assistance that he did not render it. One very close to 
Mr. Cameron, entirely familiar with his business, his 
ideas and his ambitions, says: “Mr. Cameron’s princi- 
pal ambition was to give employment to his fellow 
men. His capital and energies at the time of his death 
were giving employment and a living to something like 
12,000 people. It is his expressed desire that the business 
shall not only be continued but that it shall gradually 
grow in size through a process of conservative manage- 
ment.” 

Mr. Cameron’s loyalty to and practical interest in 
association matters were illustrated by typical action 
at the annual meeting of the Lumbermen’s Association 
of Texas, at Beaumont, that state, in April last. There 
arose a necessity for funds not then immediately avail- 
able, and though he was not involved personally in the 
necessity, “Uncle Billy” Cameron, as the association af- 
fectionately and not disrespectfully called him, was the 
first to further what was termed a “love feast,” de- 
signed to raise the needed amount. He went at the 
work with characteristic will, with eloquent, insistent, 
personal pleas, starting the proposed fund with $100. 
He appealed to the best interests and the generosity of 
those present in a manner that bred an enthusiastic 
infection, and largely to his impassioned, loyal efforts 
was due the contribution of a sum that met the wishes 
of the association and placed it on an entirely solvent 
basis. 

The esteem in which he was held by even his com- 
petitors in the lumber business is shown by the reso- 
lutions passed at a recent meeting of the Texas & 
Louisiana Lumber Manufacturers’ Association held at 
Beaumont, Tex., which will be found elsewhere in this 
column. 

Mr. Cameron left a widow, the sweetheart of thirty- 
eight vears ago, and five children, Mrs. Sadie McDonald, 
wife of F. A. McDonald of Fort Worth, Tex., Mrs. 
Anna Downman, wife of Robert H. Downman of Waco, 
Tex., and Miss Flora Cameron, William Cameron, jr., 
and Miss Marguerite Cameron. 

The immense business owned in whole or in part by 
him but in any event dominated by Mr. Cameron’s per- 
sonality will be continued unchanged, and with his son, 
William Cameron, at the head the name can appro- 
priately remain the same. William Cameron, the younger, 
has hardly reached his majority, but is said to have 
many of his father’s characteristics and to have re- 
ceived a severe training to fit him for the responsibili- 
ties which have so unexpectedly been thrust upon him. 

The body of William Cameron was forwarded to 
Waco, Tex., on February 6, the day of his death, and 
was buried on February 8, with honors shared equally 
by the Grand Army of the Republic, the Confederate 
Veterans and various civic societies of which he had 
been an honored member. 

ee tnd 

TEXAS AND LOUISIANA MANUFACTURERS. 

3eaumont, Tex., Feb. 11.—The very brief review sent 
to the American Lumberman last week of the Texas & 
Louisiana Manufacturers’ Association which was held in 
this city Tuesday, February 7, should be supplemented, 
at least to the extent of the resolutions adopted in re- 
gard to the death of William Cameron. Mr. Cameron 
was on his way to attend the meeting when he was 
stricken with apoplexy on board train at or near Morgan 
City. It was a sad lot of men who gathered at the meet- 
ing, which was of an organization of which Mr. Cameron 
was a very prominent and useful member and in which 
he represented the largest interests. The resolutions 
adopted by the association in connection with his death 
were as follows: 

The lumber manufacturers of ‘texas and Louisiana, in 
meeting at Beaumont, Tex., Tuesday, February 7, 1899, 
desiring to express their sorrow at the death of Mr. 
William Cameron and of the esteem in which he was 
held, hereby resolve— 

First. That in the death of William Cameron the lum- 
ber manufacturing interest of Texas and Louisiana has 
lost one of its most active and extensive operators, one 
whose enterprise and energy had contributed largely to 
the development of the lumber business of these states 
and whose high standing in commercial and financial 
circles had, by reflection, been of value to all who are 
today engaged in this great industry. 

Second. That we recognize in his painstaking pru- 
dence in business, his industrious life, his wonderful 
comprehension of details, his rugged honor and genial 
spirit the attributes of a superior man, whose career is 
well worthy of imitation. 

Third. That though blessed with an ample fortune, 
the result of his individual effort, he was still at 65 a 
steadfast, sturdy worker who literally died in the har- 
ness. 

Fourth. That to his family and sorrowing friends we 
extend sincere sympathy in their great loss, which may 
be described also as a loss to the financial and industrial 
interests of the states of Texas and Louisiana. 

Those present at the meeting were: W. M. Rice, 


Hyatt, Tex.; G. A. Sternberg, Olive, Tex.; William Wiess, 
W. A. Priddle, W. A. Fletcher, G. H. Mallam, Juhn N. 
Gilbert, George W. Carroll, L. B. Pipkin, D. K. Newsum, 
P. M. Wiess, Sam Park, Joe. Park, Beaumont, Tex.; 
George C. Vaughan, San Antonio, Tex.; S. F. Carter, 
Houston, Tex.; H. R. Field, Orange, Tex.; George Lock, 
sr., George Lock, jr., Westlake, La., and D. Call, Orange, 
Tex. 

The meeting was called for the special purpose of hear- 
ing the report from 8. F. Carter, of Houston, who at- 
tended on behalf of the association the recent meeting 
of the Southern Lumber Manufacturers’ Association at 
Memphis, where he succeeded in obtaining certain reforms 
in grading and classification rules which have for several 
years been contended for by manufacturers in this sec- 
tion. These concessions from the Southern association 
carried with them an obligation on the part ot Texas 
and Louisiana lumbermen to join the Southern associa- 
tion, which the meeting agreed to do. After disposing 
of Mr. Carter’s report, a committee was appointed to 
confer with a like committee of the Southern assoviation 
with the object of endeavoring to agree upon universal 
gages for the yellow pine country. 

W. A. Fletcher, George Lock, S. F. Carter, W. M. Rice 
and R. E. Kelley were appointed a committee to draft 
resolutions of respect to the memory of the late William 
Cameron. The result of their labors is given above. 

This meeting promises to settle the long standing diffi- 
culty between the Southern Lumber Manufacturers’ As- 
sociation and the lumbermen of southeastern Texas. The 
latter have always insisted upon a 13-16 thickness in 
dressed lumber and felt that they could not yield this 
point without a greater sacrifice than would be made up 
to them by the advantages accruing to membership in 
the Southern association. According to the action of the 
meeting of last week, a new system of gages will be 
adopted; but as the question of thickness was the vital 
one it is thought that there will be no difficulty in ar- 
riving at an agreement with the manufacturers of other 
sections, and the lumbermen here will be willing to con- 
cede a good deal from their previous ideas and customs 
as far as gages are concerned. The experience of manu- 
facturers here is that eastern dealers will accept the 13-16 
if it is adopted generally by the manufacturers. They 
have already accepted a reduction from % of an inch to 
27-32 and the difference between that thickness and the 
13-16 is so slight that it is hardly perceptible—in fact, 
can be detected only by careful measurement. While 
some buyers insist on the thicker standard, our pro- 
ducers have had sufficient success in selling their product 
in the east to warrant them in thinking that the east will 
come to their ideas and that the fear of conflict as to 
thickness will prove to have been largely imaginative. 
Further, the reduction. in thickness will make a great 
saving of timber, which will have its effect in prolonging 
the timber supply of this and other sections. 


EAST TEXAS TOPICS. 

Beaumont, Tex., Feb. 15.—The severe cold weather of 
the past week has kept down business of every kind, 
shutting down all the mills, and there are no shipments 
made and matters are at a standstill. The weather has 
lasted longer than usual and it is beginning to be a 
serious matter. The mills are all built open and the 
men have no protection, as such occasions happen but 
once in several years. 

The demand remains fair, though it is not as strong as 
it was at the last report. This is also attributed to the 
severe weather. The railroads are still calling for ties 
and the order books show plenty of these in all grades 
on hand. 

Kansas and the northern states are sending in orders 
now and then, though hardly as regularly as two weeks 
ago. All this, however, is expected to change when, the 
thawing out shall come. 

The Southeast Texas & West Louisiana Lumbermen’s 
association, which met here last week, transacted some 
important business. It appointed a committee which met 
a similar committee from the Southern Lumber Manu- 
facturers’ Association to meet in Texarkana and arrange 
for the gages for the new specifications that have been 
agreed upon by both associations. These committees 
have since met and arranged everything satisfactorily. 

Shingles are moving out fairly well and prices remain 
firm at a satisfactory basis. 

Will J. Morton last week severed his connection with 
the Texas Tram & Lumber Company at Village Mills and 
will take up the logging contract that was handled by 
his late father-in-law. Mr. Morton has been with the 
Tram for twelve years and held one of the most respon- 
sible positions in the company. E. L. Boykin last week 
took charge of the mercantile department of the same 
company at this place, and his many friends here are 
congratulating him upon his deserved promotion. 

Henry Boykin, of the Beaumont Lumber Company, 
took a trip west last week for the Beaumont mill and re- 
turned with a nice order or two. 

D. K. Newsum is out for a turn with the dealers of 
the state. 

The business of the Emporia Lumber Company, of 
Houston, Tex., has gradually been expanding of late 
years and has now assumed such proportions that its 
chief, S. F, Carter, has found it necessary to secure ad- 
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ditional assistance and has selected Lynch Davidson, who 
will have general charge of the company’s business in 
this city. Mr. Davidson was formerly manager of the 
Davidson Lumber Company, also of Houston, now dis- 
continued, and is a young lumberman of experience and 
ability. The Emporia Lumber Company now has a 
progressive and effective force, including in addition to 
the two gentlemen above mentioned, F. H. Ray, sales- 
man; E. L. Crooker, in charge of the office, and J. P. 
Carter, manager of the mill at Emporia. 





THE TRI-STATE MARKET. 


Texarkana, Ark., Feb. 14—The north winds and fall- 
ing temperature which prevailed during the time of the 
Huckins’ house conference last week at least kept the 
lumbermen within doors and business was transacted 
with unusual and exceeding dispatch. Among the “home 
folks” at the convention were R. A. Long, president, and 
C. F. Woodring, Texarkana manager for Long-Bell Lum- 
ber Company; B. H. Smith, manager for the same con- 
cern at Thomasville, Ind. Ter.; E. W. Frost, president, 
and C, D. Johnson, manager of the Frost-Trigg Lumber 
Company; J. K. Bivens, of Kildare, Tex.; H. J. Allen, 
of H. J. Allen Lumber Company, Zwolle, La.; C. 8. 
Keith, of the Central Coal & Coke Company, Kansas City, 
Mo.; H. H. Wheless, of Whited & Wheless, Limited, 
Alden Bridge, La.; S. H. Bolinger, president of S. H. 
Bolinger & Company, Limited, Bolinger, La.; John Trigg, 
of R. L. Trigg Lumber Company, Arcana, La.; C. A. 
Antrim, of Antrim Lumber Company, Antrim, La., and 
there were many more. ‘The pleasure of meeting B. Ar- 
thur Johnson, of the American Lumberman, is worth 
mentioning. He was in the city last week. 

While yet the last few makers and sellers of pine 
boards lingered, the deck of the Hoo-Hoo craft was 
cleared for action and the Great Black Cat got four of 
‘em. The numbers, when bestowed, should have a few 
zeros in them as reminders of the inclemency of the 
weather. Among the Hoo-Hoo were C. W. Willett, F. P. 
Gorey, B. H. Smith, J. A. Sinclair, W. A. Blackburn, 
J. H. Martin, H. L. Marsh, J. P. Brower (Vicegerent 
Snark), A. J. Kizer, T. O. Brown. The concatenation 
was conducted in a circle of fifteen feet. diameter about 
the stove, and the general tendency in conversation was 
toward stoves, dry kilns and things that warm people. 

A new lumber company was incorporated in town last 
week, The Keystone Mills Company, of Conroe, Tex., 
with capital of $30,000. T. H. Garrett, president; J. F. 
Floyd, vice president, and W. H. Starr, secretary and 
treasurer, are the officers of the new company. 





CONDITIONS AT ST. LOUIS. 


St. Louis, Mo., Feb. 15.—The cold wave of last week, 
which was unusually severe in this particular center, 
effectually blocked trade in all lines of commodities, and 
the lumber business felt its effects as much as, if not 
more than, most lines. 

General conditions in lumber are very bright, however, 
and favorable effects undoubtedly will follow the unprec- 
edented atmospheric changes of last week. This is evi- 
denced already by improved distribution tendencies, in- 
creased inquiries, and a general waking up of the deal- 
ers, who have beer practically housed up for a fort- 
night. The movement of lumber is now beginning, and 
better weather will greatly accelerate it. It is probable 
that the severity of winter is now at an end, and dealers 
may prepare for the rush which everybody anticipates 
for the spring trade. 

Strong values are still a feature of the market here, the 
tendency is still upward, and the situation as to move- 
ment is merely one of temporary retardation. There have 
been some gains in prices, which are decidedly buoyant 
and easily sustained. Stocks are in such condition as to 
make the market practically in the control of the 
seller, although there is no special tendency to squeeze 
the buyer on values. The strength of hardwoods is nat- 
ural under the circumstances, based upon receipts, and 
dealers’ offerings are strictly in accordance with existing 
stocks and prospects of augumenting them. In other 
lines of lumber the firmness of tone is partly a reflec- 
tion of the hardwood conditions and partly due to a 
stronger demand than usual. The tone of the market is 
cheerful in all lines. 

The situation is not an extraordinary one, considering 
the general prosperity existing throughout the west. 
Country dealers have reasonable assurances of a good 
spring trade, and they are buying more freely than 
during the corresponding period of last season, anticipat- 
ing a lively building boom as soon as warm weather 
sets in. Reports from various dealers are to the effect 
that most stocks in country dealers’ yards are some- 
what depleted and that a brisk demand is the rule. Val- 
ues are firmer than usual for this season of the year. 

Local demand is improving. Most of the dealers are 
either buying or making inquiries, expecting quite a 
building boom within a few weeks. Yard trade has been 
light for the past week, but this is due entirely to the 
unfavorable weather conditions. Many of the dealers 
assert that under normal weather conditions trade 
would already have been on a satisfactory basis, and 
they are in no way discouraged over temporary ob- 
stacles. Building permits continue large in volume, in- 
dicating a heavy consumption of all kinds and grades 
of lumber, and extensive preparations are being made 
by the retail yard men to handle the trade when it 
starts. 

The solidity of the market has not been shaken by 
any abnormal causes as yet. It is generally regarded 


as the safest lumber market existing in St. Louis for 
Mill operations at the south are not 


several years. 
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yet entirely satisfactory but this difficulty can be sur- 
mounted by the advent of improved weather conditions, 
and a heavy movement from the mills becomes a certain- 
ty in a short time. At no time in the history of manu- 
facture of lumber have the mills been in better shape 
to handle a large trade than at present, under ordi- 
nary circumstances. New machinery has been added, 
timber holdings increased, plant equipment improved 
generally, and all that is needed now is good weather. 
it is a foregone conclusion that the backbone of winter 
is broken, and there is a general feeling that trade will 
soon start with a rush, and that orders can be filled with 
despatch, in any volume demanded by the buyer. 

Factory demand is good, and dealers catering to this 
trade are well satisfied with the present situation and 
also with prospects. Hardwood stock for car works and 
agricultural implements, wagon material and the like is 
readily absorbed. Cypress continues in popular favor. 
White pine demand is improving. Cottonwood and pop- 
lar are easily marketable at good values. Yellow pine 
is stronger than usual at this season, prices being de- 
cidedly stiff. Sash, door and blind conditions are show- 
ing some improvement, and the whcle tone of the mar- 
ket is strong. It is a waiting situation, with all the 
advantages in the hands of the seller, and both whole- 
sale and retail dealers are fully satisfied with prevailing 
conditions and prospects. 





REPORTED FROI1 KANSAS CITY. 


Kansas City, Mo., Feb. 15.—Conditions are more fa- 
vorable to the successful prosecution of the lumber busi- 
ness in the southwest than they have been for three 
weeks or more. The backbone of the cold spell has 
apparently been completely broken, and the temperature 
is mild and the weather bright. If building is not al- 
ready starting all through this section it is because 
the people are afraid that there is more cold weather 
to come before winter has finally departed. There 
were a good many rumors that the excessive and con- 
tinued cold had greatly damaged the growing wheat 
crop and caused heavy losses among livestock in this 
part of the country, but these rumors are now being 
denied. In fact, as iar as can be learned at this point, 
the lumbermen of Missouri, Kansas and Oklahoma 
have not yet changed their opinions advanced some 
time ago to the effect that every ccndition is favorable 
to a most active spring demand, and the conclusion 
is reached that the cold weather we have had has not 
materially affected farming conditions. 

The wholesale markets have been dull through the 
cold weather and orders this month have been coming 
in slowly. Unless the dealers make up for lost time 
during the next week or ten days, the volume of busi- 
ness in February will not equal that of last month as, 
at this point at ieast, the January business was ex- 
ceptionally good. While prices are all higher than 
they were in January, there is considerable incentive 
for dealers who have not already placed orders for ample 
stock to send in their business without further delay, 
as lumber prices have a decidedly upward tendency, and 
both white and yellow pine, as well as red cedar shin- 
gles and sash and doors, will advance several notches 
in thirty days or less, yellow pine being scheduled for 
an advance of 50 cents to $1 on uppers on February 
20. Wholesale and manufacturing conditions are in bet- 
ter shape this year than ever, and the lumbermen not 
only expect to have all the demand they can care for 
this year but are figuring on making just as much 
out of the business as possible, so the general tendency 
among the mill men is to see that their list prices are 
closely followed, and there are few of them willing at 
this time to sell any large lots of lumber at any great 
reduction from the regulation lists. 

Walter H. Jobe, formerly in the lumber business at 
Nelson, Mo., was in the city yesterday purchasing seme 
lumber preparatory to opening a yard at Las Vegas, 
N. M., and left for that point last night. The company 
of which Mr. Jobe will be manager will be known as 
the Dunn Builders’ Supply Company, and is incorpo- 
rated for $50,000. The members of the firm are Charles 
Ilfeld, Richard Dunn, Max Nordhaus and W. H. Jobe. 

George K. Smith, of the Holliday-Klotz Land & Lum- 
ber Co., of St. Louis and Williamsville, Mo., is in the city 
today on business. He reports the St. Louis yellow pine 
contingent much better pleased with present weather con- 
ditions than those which have prevailed, and they are 
looking for a big inflow of orders from territory both 
east and west of the river. 

H. C. Taylor, A. A. White and R. J. Hurley, directors 
of the Missouri & Kansas Association of Lumber Deal- 
ers, and Secretary H. A. Gorsuch are home from Mar- 
shall, Mo., where they have been spending the greater 
part of the past week in attendance on the suit brought 
by Dulaney Bros., of Slater, Mo., against them as mem- 
bers of the above named association. They are greatly 
elated over the fact that the case was thrown out of 
court by Judge Davis, who ruled that the association is 
legal and instructed the jury to bring in a verdict in 
favor of the defendants. 





MILLING INTEREST ON THE HOUSTON, EAST & 
WEST TEXAS RAILWAY. 


The mills along the line of the Houston, East & West 
Texas railway have never entered upon a season with 
brighter prospects than exist at present, some of the mills 
having already sold their entire output for the year, and 
all are well supplied with orders from dealers in Okla- 
homa and Indian territories, Kansas and Nebraska. There 
is also a fairly good trade in lumber moving via the port 
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of Galveston for export. Prices are being well main- 
tained and plenty of orders assure prosperity for the 
“Kast & West” mills, of which there are thirty, all told. 

Since it has been proven by actual test that sawed pine 
ties treated by creosoting or burnetizing will last twice 
as long as the oak tie, some of the large systems of rail- 
roads are using them very extensively. Recent large 
orders for these ties have been placed with the mills 
along the line of the Houston, East & West Texas rail- 
way, one order alone aggregating 500,000 ties. 

The Bridgers & McKeithan Lumber Company, of 
Burke, 8. C., is giving practical evidence of its confi- 
dence that the yellow pine business will improve in the 
near future. The company is now putting in two new 
Emerson automatic compression dry kilns and a large 
Glen Cove dimension planer. 





FLORIDA TRADE PROSPECTS. 


Jacksonville, Fla., Feb. 11—We are, as you know, new 
to this section of the country and have found a great 
deal to learn as to conditions and methods of manufac- 
ture. Our last year’s business was quite satisfactory for 
an initial year. During the early spring we were ham- 
pered greatly in our shipments owing to the scarcity of 
tonnage caused by the war. The last six months were 
busy ones, and while prices were lower than we had 
hoped the volume was very good. Our planing mill de- 
partment was especially busy and we have succeeded in 
building up a nice trade for dressed lumber. 

Looking into the future we have every reason to ex- 
pect an advance in prices in the spring’s trade. We have 
booked some desirable orders at substantial advances 
over last year and the general tone of business seems to 
us to be steadier than it was last fall. At present vessel 
rates are up about 50 cents a thousand, with strong prob- 
abilities of remaining firm. This is caused by the grow- 
ing demand for tonnage to Cuba and the other West 
India islands and by the losses occasioned by shipping in 
the gales of last fail. All the mills in this section are 
well supplied with orders. _Cummer Lumber Company. 





MATTERS AT MOBILE. 


Mobile, Ala., Feb. 11.—There are today just twice as 
many vessels loading in this port as at this time last 
year. The increase is largely in lumber and timber car- 
riers, due in part to the stoppage of trouble in Cuba and 
the fact that steamers are beginning to arrive. Vessels 
at the docks today are fifty-four, steam and sail. 

This is quite a satisfactory state of affairs, were it not 
that the Alabama and the Tombigbee rivers are out of 
their banks and all the small streams are on a rampage. 
Now the problem that confronts the shippers is where to 
get the material with which to load. The log sup- 
ply in this city is very short and the majority of the 
timber rafts that were in the up rivers have been broken 
up by the wind and currents, and a fleet of small tow- 
boats is busily engaged from Tuscaloosa to Mobile in get- 
ting the fragments together. 

Timber has advanced 1 cent a foot the past week, and 
the indications are that it will continue to rise until the 
pressing contracts are filled. 

The scarcity of logs in this market is a hard proposi- 
tion for the mill men to run up against; there are no 
log rafts coming down on this rise, as the wet weather 
precluded the possibility of getting them to the river 
banks, and there are very few logs in sight in the near 
future. The conditions have forced a new source of sup- 
ply, however, and the Mobile, Jackson & Kansas City rail- 
road has made a rate of $7.50 a car on logs to this city. 
The mills located on that line question the justice of 
this policy, as they say that their country is being de- 
nuded of its choicest timber and, on the other hand, the 
freights of the manufactured product would be double 
that on the logs, to say nothing of the by-products and 
supplies. In other words, it is a policy of “robbing Peter 
to pay Paul.” 

Schedules are now in the hands of mill men for 8,000,- 
000 feet of yellow pine lumber for the government, to be 
delivered in the islands, and while the bidding no doubt 
will be fierce the mills in this city and vicinity do not 
want it; they decline to bid less than $20 a thousand, 
but there is no doubt that it will be taken at a much 
lower figure. 

The shingle men have every reason to be hopeful, as 
there is a full supply of timber in sight. Old timber is 
hurriedly sawed up, the booms cleaned and everything is 
being done to enable them to take care of the new tim- 
ber. Several of the mill men have gone up the rivers to 
assist the raftsmen. 

The Yellow Pine Lumber Company, Yellow Pine, Ala., 
has purchased a new Wilkin rift gang mill. 

W. M. Wilkin, Erie, Pa., has contracted with C. W. 
Zimmerman to manufacture his logs at his Jackson mill. 

J. D. Hand, Dolive, Ala., called on Mobile shippers yes- 
terday. Mr. Hand is full of orders and reports better 
prices for timber and lumber. 

Sunday was the coldest day ever experienced in this 
city and six inches of snow covered the ground. Monday 
was even colder—4 below—and all the mills in the city 
were shut down, as none of the negroes showed up when 
the whistles blew. 

The city is crowded with mardi gras visitors and-many 
prominent mill men from the interior are at the hotels. 

Henry T. Wright, of Wright & Whiting, Pensacola, 
died on Sunday. 

U. Blackshear, of the Dixie Mill Company, Mobile, died 
on Monday. : 

There will be a big Hoo-Hoo concatenation held at 
Mobile, Wednesday, March 1. 











CONDITIONS IN CALIFORNIA. 


San Francisco, Cal., Feb. 11—There are going to be 
some important steps taken soon to create a unity 
amongst the manufacturers of redwood in California, 
especially in Del Norte, Mendocino and Humboldt coun- 
ties. The conditions of the lumber trade at the present 
writing are very favorable to the movement and its suc- 
cess is practically assured. There are factors which 
make up the sum of the redwood interests of this state 
which have always opposed this sort of arrangement, but 
it is hoped now at this late date that all elements are 
united and fair sailing is ahead for the men who have 
the control of the new condition of affairs. 

The standing of the lumber market of the Pacific coast 
remains as it was at the last letter and no further 
advances in prices of any grades of either pine or red- 
wood are expected for some weeks to come. Receipts 
of manufactured material will be heavier than they were 
in January if the present prospects materialize. Ex- 
port lumber is being prepared and there is a very en- 
couraging condition of trade in foreign orders. Redwood 
is making itself felt abroad and its superior qualities 
are becoming as well ‘known and recognized in foreign 
parts as they are here on this coast, especially as re- 
gards material for car siding and roofing, for orders are 
coming in to the local manufacturers so fast and heavy 
that the mills cannot turn out the stock fast enough. 
The eastern and middle western states are looking up 
this class of business but are unfortunate in not having 
information relative to mills which are capable of turn- 
ing out this car stock. Redwood is one of the best 
woods for these purposes, for it is easily worked and 
holds its finish, under either paint or oil, as well as 
if not better than any other lumber manufactured. Dry 
kilns are an absolute necessity and many of the mills 
have not as yet added these to their already large 
plants. There is an excellent field for manufacturers of 
kilns upon this coast. 

Shingles are quiet but expectant and the coming 
spring will furnish the shippers and manufacturers 
about all the business they will desire for the remaining 
months of the year. Hardwood is picking up a bit and 
later in the spring the business promises to be very 
good. Prices are steady but admit of no quotations, 
since the style and class of orders regulate the prices 
to be given. 

The question of the means to be adopted to protect 
the forests of this coast and of California especially is 
causing considerable study upon the part of the men who 
are interesting themselves in the conservation of the 
forests and waters. The California Water & Forest So- 
ciety has been formed and includes many men of prom- 
inence in the state. A special committee made the trip 
to the capital, where the legislature is in session, and 
presented its plans to the governor and other officials. 
The outcome of the conference was that the society’s 
enterprise would have the hearty co-operation of the 
governor and that he would. prepare a special message 
to the legislature advocating the passage of any meas- 
ure the society thought necessary. 

The Sanger Lumber Company, at Sanger, is excep- 
tionally busy. The planing mill is running until 10 
o’clock every other night and the abundance of water 
makes fluming steady and thus supplies all the de- 
mands of the various departments. 

John Craig has opened a box factory at Morgan Hill 
and will manufacture fruit boxes, fruit trays and other 
essentials of the orchard and farm. It is a large under- 
taking but promises to be a success. 

The Needle Rock Lumber Company has been incorpo- 
rated, with place of business at Ukiah. It has a sub- 
scribed stock of $200,000 with the following directors: 
W. Crites, C. E. Hailstone, F. W. Graham, W. J. Gra- 
ham and W. Phillips, of San Jose. 

Flanigan, Brosnan & Co.’s shingle mill, which has 
been closed down at Bayside, near Eureka, has re- 
sumed operations. : 

The Humboldt Manufacturing Company, of Arcata, has 
its shingle mill running steadily with about 800 cords 
of bolts on hand. Shingles are quoted at 90 cents a 
bundle on the wharf at that place. 

Last week there was such a heavy fall of snow near 
Chico that the Sierra Lumber Company had to exert 
itself to remove the deposit from its flume, which was 
delaying operations. This kind of weather is welcome 
to those districts where fluming is necessary, since it 
means water in the fall. 


~ 





ON PUGET SOUND. 


Tacoma, Wash., Feb. 11—Sometimes bad weather. is 
potent in producing good. There is a case at hand at 
the present time. The unexpected has happened in west- 
ern Washington. Snow and cold weather have kept the 
shingle mills shut down. Many of them would have 
started up February 1, or before that, but for the in- 
clement season. Few mills here are prepared to with- 
stand storms, while logging operations are of course 
stopped during the kind of storms we have on this coast. 
This enforced shut down of the shingle mills has re- 
sulted in keeping the supply at a minimum. At the 
present writing it looks now as though a supply of 
shingles for shipment might be counted on about the 
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first of March, though of course a snow storm or a cold 
spell would set that date ahead. There is going to be a 
big output of shingles this year. Shingle men, as a rule, 
realize that a mistake was made last year in the forcing 
up of prices to a fictitious level, causing a crash to some 
and demoralizing the trade to such an extent that it may 
be truthfully said to have affected it throughout the en- 
tire season. The prices now being quoted by our best 
manufacturers and dealers are $1.25 for *A* shingles and 
$1.50 for clears. Of course there are quotations out at 
lower figures, but they are unsafe to figure on, and the 
prices above quoted can be said to represent the actual 
market today. 

The foreign lumber trade for 1898 was somewhat dis- 
appointing in volume as well as price. This condition 
was brought about by the rates that prevailed eurly in 
the year on account of the demand for vessels in other 
fields. The latter part of the year was good and the 
present outlook is good. There were 263 cargoes of lum- 
ber left this coast for foreign ports in 1898—about 155 of 
them going from Washington and about 50 each from 
British Columbia and California. The largest number 
went to Australia, the Hawaiian Islands being next in 
the amount of consumption. The California trade has 
been quite satisfactory and a good demand is being met. 

The mills in Portland, Ore., in 1898 cut 129,900,000 
feet of lumber. Of this amount 10,776,189 feet was 
shipped foreign, and there was a local consumption of 
28,985,702 feet, the car trade taking the remainder of 
90,138,109 feet. 

The Southern Pacifie railroad has made effective a rate 
on lumber from Portland to San Jose, Sacramento and 
Stockton, California, of 1744 cents a hundred. It has 
also made the same rate to San Francisco. It is thought 
that this rate will be the means of changing the mode of 
shipping from cargoes to cars, as the lumber can be de- 
livered at the first three named points in better eondi- 
tion and perhaps at an equal if not less cost than ship- 
ping by water to San Francisco and then reloadiug into 
cars, 

By the way, the Southern Pacific has been doing some 
initiative work in making low freight rates that indicates 
a different policy on the part of the officials of that sys- 
tem from that which prevailed in former years. A rate 
of 55 cents on sash and doors is made from San Francisco 
to the Missouri river. The northern transcontinental 
roads will not meet this rate, as they are not willing to 
put sash and doors in a lower classification than cedar, 
shingles and lumber, the rate on which is now 60 cents. 
So sash and doors under the new tariff, which will be is- 
sued shortly, will be placed at the same price as cedar 
lumber and shingles. 

There is a marked inquiry for timber along this coast 
and a general tendency all along to hold off for higher 
prices. The St. Paul & Tacoma Lumber Company re- 
cently paid $8,500 for a section of timber which six years 
ago was bought for $4,600. One of the heaviest sales was 
made to the Mason County Logging Company of a tract 
of four sections cruising 90,000,000 feet, at a price of 
$60,000. 

John D. Nelson and others, from Stillwater, Minn., have 
been looking for a big tract of timber, but have gone 
back without buying anything. They are having some 
propositions investigated out here and will tackle a half 
billion feet if they can find it in a body at prices agree- 
able and lying where it can be logged. 
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WITH WASHINGTON INTERESTS. 


En route from Tacoma, Wash., Feb. 11.—Wheeler, 
Osgood & Co., of Tacoma, enjoy the distinction of dis- 
tributing their sash and doors over a great portion of 
the earth. One of their most recent orders is for Vladi- 
vostock, Siberia, and calls for a peculiarly made door— 
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FOR SIBERIAN TRADE. 


at least unusual to American manufacturers. <A cor- 
rect idea of it will be conveyed by the accompanying 
cuts. The molding is inserted as a section of the door, 
not nailed on firmly as is usually the case with Ameri- 
ean made doors. 

The Seattle & International railway, though but a 
short line, under the efficient management of General 
Freight and Passenger Agent F. A. Allen is making 
itself a power in Washington. Its trains are now run 
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solid from Seattle to Vancouver, B. C., but, what is 
of greater importance, Mr. Allen has extended Seattle 
terminal rates on not only the line of this road proper 
but on the Bellingham bay road, as well as extending to 
Whatcom. This gives shippers a large territory which 
previously was beyond their reach. It lets them into 
territory reached by the Northern Pacific, Oregon Rail- 
way & Navigation Company and connections and the 
Canadian Pacific. Shippers are, of course, most highly 
pleased with their unexpected advantages. 

A. C. Young is very enthusiastic over his new shingle 
plant at Tacoma. It is equipped with three of the new 
upright machines and is turning out an average of 140,- 
000 feet every ten hours. Mr. Young says that he is 
not only getting a much better shingle but that he gets 
rid of the most disagreeable and uncertain labor element 
—the knot sawyers—only one being required instead of 
eight, as in the old style machines. 

J. M. Donoghue, having disposed of his mill interests 
in Ballard, is looking for a new location. He is a prac- 
tical mill man of good business capacity. 

J. M. Miller, of Chehalis, is now running the old 
Mealy & Lacey mill near that place and says that it 
puts his business on a more satisfactory basis. 

The Union Lumber Company, having sold its interest 
in the Taber mill, at Tacoma, Taber Bros. are now sell- 
ing the stock themselves direct to the trade and are 
running full time. 

George Lawler, of the Sunset Lumber Company, Ta- 
coma, reports that the good trade prospects everywhere 
in sight this spring are buoyed up by a more solid basis 
than at any other time since he entered the trade. 

W. P. Fowle, superintendent of the Bellingham Bay 
Company’s interests at New Whatcom, has recovered 
from the effects of the great fire. He at once installed 
a small circular mill for local trade and to cut timbers 
for the big mill, which he says he will have in operation 
by September next, and a better one, too, than the one 
that burned. All this was to be expected from Mr. 
Fowle’s well known energy and ability. Had the mill 
not been rebuilt the loss to New Whatcom would have 
been a very great one. 

Another lumberman legislator who is making a good 
record at Olympia is George McCoy, of Napavine. He 
does not do the spread eagle act much but he is a 
worker. 

Edward “Invincible” Kelley has just sold a lot of new 
machinery to the White River Lumber Company, of 
Enumclaw. The people of Puget sound are always glad 
to see Kelley, whether they want machinery or not. He 
is a burst of sunlight wherever he goes. 

The Buckley mill, of Buckley, is again in operation, 
after having been closed for seven months. Mr. Seargent 
has leased the mill to some Tacoma parties and is him- 
self doing the logging. 

Harry Foster, of the Coast Lumber Company, says 
that a new plan has been adopted whereby the com- 

spany will have resident agents located at or near the 
principal centers of shipment throughout Washington. 
This will enable the company to supervise shipments to 
some extent and aid materially in filling rush orders, 
especially of mixed cars. The resident agents will re- 
port to the St. Paul office direct, resulting in a saving 
to Mr. Foster of a lot of duplicate office work. 

John MecMasters, of Clear Lake, is negotiating for the 
purchase of the junior interest in the Pilchuck busi- 
ness of Hiatt & Bryan, including a half interest in the 
mill, logging outfit and timber rights. At present the 
Coast Lumber Company gets the product of Hiatt & 
Bryan. 

A traffic arrangement has been concluded between the 
Coast Lumber Company, of St. Paul, and the Stimson 
Mill Company, of Ballard, for mutual benefit. 

Already Tacoma parties have their missionaries of 
trade en route to the Philippines. Wheeler, Osgood & 
Co. have employed Arthur Morton to represent their 
famous red cedar doors in the antipodes where Dewey 
holds the fort. Mr. Wheeler did not give Mr. Morton a 
price on bullet proof doors, the necessity for this prime 
quality not being apparent when Mr. Morton was em- 
ployed. This little matter can be settled by cable, and 
Mr. Wheeler advises that red cedar can resist anything 
from curtain lectures to bullets, including the climatic 
conditions of the tropics. 

After a great battle resulting in victory, their name 
is legion who lay claim to great influence in bringing 
the victory about. Such is probably the case in Sena- 
tor Foster’s success. He had one man, however, who 
was, first, last and all the time, a great tower of strength. 
Naturally enough, this man would be the first to dis- 
courage any credit being given him for the victory. Yet 
everyone who was there knows, and lumbermen are 
proud of, the fact that P. D. Norton contributed per- 
haps more than any other individual to the result over 
which the entire state is rejoicing. Among the legisla- 
tors deserving special mention are J. H. Parker, George 
McCoy, Mr. Hammer and, last but by no means least, 
Charles Bedford, who, being tall in stature and long in 
head, always reached the persimmons. 

Frank B. Cole, president of the Tacoma Chamber of 
Commerce and editor of the West Coast and Puget Sound 
Lumberman, did two things last week that pleased 
everybody. He organized an impromptu procession to 
meet Senator Foster on his return from Olympia, in 
which all parties joined and one Chicago man at least 
looked on. The Seattle delegation stood solid against 
Foster in the caucus. As they returned Friday afternoon 
there was about an hour’s time in Tacoma, on account 
of the Northern Pacific overland being late. Learning 
this, Cole met them with carriages and made it an en- 
joyable hour. 

The big mill of Metcalf & Wade, at Keso, Wash., will 
start about the middle of the month. Ralph Metcalf, 
who has the office end at Tacoma, has just returned 
from a long stay in California, where he had gone after 


his accident last fall. He returned fully recovered and 
looking better than ever. 





_ Two new shingle mills are being put in at Salmon 
Siding, on the Great Northern railway, Washington. The 
Shealwells, of Everett, are building one with a capacity 
of 125,000 a day, and Grimes & Mitchell are erecting the 
other, which will have a like capacity. 

At Bonner’s Ferry, Wash., a contract has been taken 
by the International Lumber Company to supply Porter 
Bros. with bridge timber to the amount of 5,000,000 feet, 
to be used on the line of the Kootenai Valley railway. 

The Neher-Ross Company, at New Whatcom, Wash. 
has begun the erection of a shingle mill to have a cea 
pacity of 100,000 shingles when run day and night. 

Direct shipments of redwood lumber from Humboldt 
bay, California, to foreign ports during the current yea: 
promise to be a feature. Already a Hawaiian cargo has 
left the bay, and lately there were five cargoes load 
ing, or to be loaded, the whole amounting to 2,500,000 
feet. Of the total 1,750,000 will be rough clear lumbe: 
destined to Australia. All the cargoes are being fu 
nished by the Humboldt Bay Lumbermen’s Association. 





A YOUNG SOLDIER LUMBERMAN. 


Lieutenant A. Stewart Goodyear went to the front 
and fought for his country when there was a call fo. 
men who could fight. He was first lieutenant of com 
pany K, the Tomah, Wis., company in the Third Wis 
consin volunteers. It had been a militia company pre 





LIEUT. A. STEWART GOODYEAR. 
Now of Tomah, Wis. 


viously, and the boys in it knew how to play fight, and 
later on, in the Porto Rican campaign, they demonstrat 
ed that they could fight in real earnest. 

During the entire campaign there were but three mem- 
bers of the Tomah company that were not ill, and Lieu- 
tenant Goodyear was one of the three, although of but 
slight build and physically not appearing as strong and 
sturdy as the majority of the members of the company. 
He took good care of himself, however, and had others 
done so there would have been less sickness and suffer- 
ing among the volunteers. Owing to the illness of the 
captain, during practically all the time at the front, 
Lieutenant Goodyear commanded the company, and in 
the campaign in Porto Rico distinguished himself by 
several acts of bravery. 

Returning from the war, Lieutenant Goodyear at once 
settled down to his duties in looking after the ]umber 
manufacturing business of his father, the well known 
white pine manufacturer, C. A. Goodyear, at Tomah, 
Wis. The Lumberman artist happened to get a snap 
shot of Lieutenant Goodyear with his soldier clothes on, 
as the accompanying picture shows. He doesn’t wear 
them in civil life, however, for he very sensibly thinks 
that to war belong the accoutrements of war. 


———“——Wwe06U“_"" 


The Baltimore & Ohio railroad has introduced a new 
feature in its sleeping car service, arranging to attach an 
ordinary sleeper in addition to the regular first class 
sleeper now in service on through trains. Commencing 
with February 13, one of these cars will be attached to 
train No. 6 leaving Chicago at 3:30 p. m. and arriving in 
Pittsburg next morning at 6:45, and returning leave 
Pittsburg on No. 5 at 7:20 p. m., arriving in Chicago 
next morning at 10 a. m.; also on train No. 7 leayiniy 
Faltimore at 7 p. m, and arriving in Newark at 10:22 
a.m. next day. Returning on train No. 8, leaving New- 
ark at 8:30 p. m. and arriving at Baltimore at 12:55 
p- m. next day. 

The innovation will be that in tacse ordinary sleepers 
Pullman rates are reduced one-half, so that passengers 
have the choice of paying the highest price Puliman 
rate or taking advantage of the cheaper rate offered in 
cidinary cars, 

The Baltimore & Ohio railroad 1s the first line to in- 
troduce this service and its popularity has been predicted. 
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An Important Hardwood Timber Purchase. 


The greatly increased consumption of hardwood lumber 
which has accompanied the return of prosperity to the 
country and the evident scarcity of good dry lumber, or 
even that which is not especially desirable, have led to 
an active inquiry for hardwood timber, heavy manufac- 
turers and dealers going beyond the saw mills and secur- 
ing for themselves the timber from which the material 
needed for their trade can be manufactured. We recently 
have noted a number of transactions of this sort which 
evidence both the general tendency of the times and the 
forethought and prudence of the hardwood lumbermen. 
One of the most remarkable of them, however, came to a 
head within only a few days and involved a stumpage 
price of nearly $17 a thousand feet for a mixed lot of 
standing hardwood timber. Furthermore, this desirable 
property was found in Indiana, one of the oldest lumber 
producing states in the central part of the country, which 
has many times according to the predictions of lumber- 
men been on the verge of exhaustion, but which still 
continues to send to the market large quantities of some 
of the finest hardwoods that are to be had. 

This purchase was the more notable because it was 
inade by some most conservative men—men whose judg- 
ment has seldom failed them, whose judgment has made 
them what they are in means and influence—and so may 
be assumed to have judged correctly not only as to the 
value of this particular tract but as to the trend of 
things in the near future, and the necessity of securing 
adequate resources on which to maintain their business. 

The tract in question was bought from the Wood es- 
tate and the purchasers were Weston & Bigelow, the well 
known wholesalers and exporters of hardwoods, of Bos- 
ton, Mass., in conjunction with 8S. J. Peabody, of Colum- 
bia City, Ind. Weston & Bigelow have for the past 
twenty years been an important factor in the hardwood 
trade of the United States, drawing their supplies from 
both the west and the south. W. M. Weston, of the firm, 
has for some time been giving close personal attention to 
the company’s interests in Indiana, and his close asso- 
ciation with Simon J. Peabody, the well known hard- 
wood manufacturer, who also has saw mill interests at 
Akron, Denver, Albion and Chili, Ind., as well as farms 
throughout that state, led many of the competitors of 
these representative lumbermen to suppose that some- 
thing of importance was about to happen. 

The result of the collaboration of these gentlemen dur- 














WENDELL M. WESTON, 
of Weston & Bigelow, Boston, Mass. 


ing last week was the purchase of the timber tract 
known as the “Wood Estate” tract, near Ligonier, Ind., 
containing about 1,000 acres of land, of which 500 acres 
are covered with hardwoods, chiefly oak, walnut, rock 
elm and hickory. ‘This tract has been, since the original 
transfer from an Indian chief about sixty years ago, in 
practically the same hands. George Wood, of New York, 
was the original owner, and George Wood, his son, who 
was also resident in New York and executor of his 
father’s estate, succeeded to its ownership. He died about 
a year ago. Since then the executors of the estate de- 
cided to sell the property, which feil into the hands of 
Strauss Bros., bankers of Ligonier, a little while ago, and 
it was the timber on 500 acres of this tract, the balance 
being farm land, that was sold last week to Weston & 
Bigelow and S. J. Peabody for a sum reported to be about 
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$50,000. A representative of the Lumberman found Mr. 
Weston early this week and asked him about the pur- 
chase price, when he practically verified the figure. 

Information previously in possession of the American 
Lumberman demonstrates that this bid, while the highest 
offered for the tract, was quite closely in accord with the 
general views as to its value. Bids ranging from $44,000 
to $46,000 were made by various Indiana mill firms 
which had carefully estimated the timber, which we are 
informed is practically a virgin tract. The success at- 
tending the negotiations of Weston & Bigelow and Mr. 
Peabody is flattering to their judgment, as they simply 
bid enough to secure it. 

Plans are now being perfected by the purchasers for 
the immediate manufacture and marketing of the timber. 





WALDO H. BIGELOW, 
of Weston & Bigelow, Boston, Mass. 


There is said to be about 3,000,000 feet of high class tim- 
ber on these 500 acres, which is conveniently located to 
the Panhandle route, the Big Four railroad and one other 
road. It is situated on the Missinowa river, in the gas 
belt, convenient to Marion, Wabash, Lafontaine and 
other towns. While the exact location of the proposed 
band mill at which the timber will be manufactured is 
not yet known, or at any rate not announced, the pre- 
sumption is that it will be at Lafontaine, about three 
and a half miles from the main body of timber. 

Of the 3,000,000 feet there is said to be about 1,000,000 
feet of high class white oak and about 500,000 feet of 
walnut. The latter is said to be the finest in the state, 
none of it being the pasture or field walnut, but the 
genuine forest walnut—large, thick bark, thin sap, sound 
trees of perfect mold and large size. A considerable pro- 
portion of the high class walnut logs will probably go 
abroad, while much of the lumber produced from the re- 
maining timber will have its sale abroad also. Inas- 
much as there is an active demand for oak, elm, hickory 
and walnut, the chief constituents in this tract of timber 
will form an inviting bit of merchandise and will soon 
find their way into the channels of consumption. 

S. J. Peabody will superintend the manufacture of the 
lumber, Weston & Bigelow marketing it. The Lumber- 
man is informed that there are several bids in from the 
west from concerns: for a considerable part of the ma- 
terial, so that the celebrated tract of lumber will soon be 
a thing of the past. 

There are comparatively few bodies of hardwood timber 
in Indiana of any considerable importance, so that, con- 
sidering the condition of the mar- 
ket, the buyers are to be congratu- _ 
lated on securing it, while the estate | 
undoubtedly did well in disposing 
of it at this time. It is said that 
there was some difficulty in secur- 
ing all the signatures to the sale, 
Frank Work, a well known Wall 
Street operator, and a son-in-law of 
the senior Wood, who was one of 
the heirs and well advanced in 
years, having for some time de- 
clined to give his signature to the 
transfer. 

The American Lumberman con- 
gratulates all the parties interested 
in this purchase, which, considering 
the conditions, is much more important than the mere 
amount involved would seem to imply, and ‘hopes they 
will secure the best possible results from their labors in 
perfecting the purchase and in manufacturing and dis- 
tributing the product. 








8. J. PEABODY. 





LIGHT STOCKS AND PROSPECTS. 


William M. Dwight, manager of the Dwight Lumber 
Company, of Detroit, Mich., manufacturers of hardwood, 
especially maple, flooring, ete., has been in the city fora 
couple of days and in an interview with the American 
Lumberman, among other things, said this: 
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“Regarding present conditions, business with the Dwight 
Lumber Company met with steady improvement during 
the entire season of 1898. Advances in prices were grad- 
val and began only.during the latter half of the year. 
The usual winter dullness has not come, the volume of 
business in December and January having fully been up 
to that of the preceding midsummer and fall months. 
From these facts it is apparent that a general revival of 
business is in progress throughout the country; and as 
orders are always expressly for prompt shipment and 
many of them by wire,-the inference is fair that stocks 
are very low in the hands of retail dealers. This, to- 
gether with the fact shown by the American Lumberman 
and which is generally understood, that stocks in first 
hands are very light, will naturally cause decided ad- 
vances in most all kinds and qualities of lumber as soon 
as spring trade shall be fairly under way. 

“Our advice to the retailer,” concluded Mr. Dwight, “is 
that the earlier he secures his summer stock the less it 
will cost him.” 





CONDITIONS IN CINCINNATI. 


Cincinnati, O., Feb. 14.—The extreme weather has in- 
terfered sadly with railroad and water transportation 
and enforced stagnation in business generally. The con- 
sequent dullness, on active demand and advancing prices, 
is a condition unprecedented here. 

T. B. Stone, of the T. B. Stone Lumber Company, ad- 
vises: “Our men are working in the yards today for the 
first time in a week. The cold tied us up completely. 
We have word today from the south that tides in nearly 
all streams have resulted in a fair run of all the loose 
logs.” 

President W. A. Bennett, of the National Hardwood 
Lumber Association, is enthusiastic over the success of 
the Memphis conference and the meeting of the Mem- 
phis Lumbermen’s club. 

Messrs. Wiborg and Hanna are out of the city on busi- 
ness and will be for a week. 

J. Watt Graham, of the Graham Lumber Company, 
says that Cincinnati will have her full share of the ex- 
pected big movement in lumber, to come in about thirty 
or sixty days from now. : 

Owing to the severe weather the regular monthly 
dinner of the Lumberman’s club that was to be given on 
Monday night at the Burnet house was postponed to 
next Monday evening. 

Not one firm in half a dozen perhaps has a regular 
force of salesmen on the road. Scarcity of stocks makes 
soliciting of patronage almost farcical, while the paralyz- 
ing effects of the coldest snap in thirty years renders 
such efforts entirely unwarranted. 

M. B. Farrin had 4,000,000 feet of log run during the 
recent.southern tides. 





The recent snow storms in middle upper Wisconsin 
were welcomed by the small loggers and farmers, who 
were anxious to haul their logs to market. The farmers 
are getting better prices for logs than ever before, and 
the demand is fully equal to the supply. If the sleighing 
shall last until the middle of March the farmers of north- 
ern Wisconsin will have marketed the best crop of logs in 
years, and they will have been sold at unprecedented 
prices. The small country mills are all running, giving 
employment to many men. 





W. O. King & Co., the hardwood dealers of this city, 
have purchased all the lumber cut of this year of the Elk 
Rapids Iron Company’s mill, at Elk Rapids, Mich. The 
stock will consist of maple, elm, birch and other hard- 
woods of that vicinity. 





A company will shortly be organized at Welch, W. 
Va., for the purchase of an immense tract of oak and 
poplar timber in Highland county, Virginia, and McDow 
ell county, West Virginia. Mills will shortly be erected, 
having a capacity of 100,000 feet a day, and active oper- 
ations will be commenced this spring. The parties con- 
trolling the enterprise are C. J. Johnson, E. R. Monroe, 
J. R. Owen, W. C. Ivey, Cannillus Christian, William 
Hart, Charles E. Heald, J. H. Adams, R. H. T. Adams 
and J. Gordon Payne, of Lynchburg. 





The following Indiana hardwood lumber dealers will es- 
tablish a mill plant at Montrose, Ark., under the name of 
the Union Lumber Company: M. E. Loutzenhiser, presi- 
dent; Charles Fryeberg, vice president; P. E. Landgreaver, 
secretary; Jacob Leidner, treasurer; M. E. Simmons, su- 
perintendent, and M. J. Yoden, assistant superintendent. 
These people are from Goshen, Ind., and the company is 
now putting in a circular mill which will cut about 
25,000 feet daily. They have purchased several thousand 
acres of white oak timber and will make a specialty of 
quarter sawed lumber. The new mill will be on the 
Mississippi, Hamburg & Western railroad between Ham- 
burg, Ark., and Greenville, Miss., in the southeastern 
part of the state. 
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D. Schlosser, who has been engaged in the lumber and 
planing mill business at Erie, Pa., for thirty-three years, 
has recently taken into partnership his sons, Harry K. 
and Benjamin D., under the firm name of David Schlosser 
& Sons. 





W. M. Carney & Co., of Atmore, Ala., have thoroughly 
overhauled their plant at that point and have added 
improved machinery, thereby increasing their capacity. 
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THE UPPER MISSISSIPPI RIVER DISTRICT. 


Minneapolis, Minn., Feb. 15.—The lumbermen of Min- 
neapolis met this week to consider the matter of pyices 
of pine lumber. They were unanimous in believing that 
an advance in nearly all lines is advisable. They decided 
to recommend to the Mississippi Valley Lumbermen’s As- 
sociation that is to meet on February 28 an advance of 
50 cents on dimension, 50 cents on certain lengths of No. 
3 boards and 50 cents on all No. 4 boards. They would 
advance lath to $1.75. It is believed that the association 
will agree to these advances. 


Minor Mention. 


Charles D. Squires is seriously ill this week with a 
case of grip, complicated with a touch of pneumonia. 

One of the largest carloads of pine brought tv this 
town in some time was a car of inch stuff from the head 
of the lakes to Squires & Todd this week, scaling 25,545 
feet. 

L. P. Dolliff & Co. have moved their lumber office from 
230 First street south to 502 Lumber Exchange building. 

W. H. Curran returned Saturday from a trip to the 
coast, where he has been spending about a month among 
the timber tracts of Washington and Oregon. 

W. T. Reynolds, who has a number of cedar camps 
about the head of the lakes and on the peninsula of 
Michigan, has reports that work has been seriously de- 
layed by the cold weather of last week. Some days were 
so cold as to practically stop all outdoor work. 

Representatives of the Standard Lumber Company, of 
Dubuque, Ia., are in the city this week closing the de- 
tails of the timber transfer from J. W. Day & Co. to that 
company. The amount of pine is reported to be about 
$0,000,000 feet and of very good quality, as compared 
with other Minnesota pine, about 60 percent of it being 
white pine. In 1895 this stumpage was in the market, 
and a bid was made on it by the Weyerhaeuser interests, 
but after some consideration the bid was refused. This 
was the best bid that could be made at that time by any 
one. It is commonly reported that since that time not 
less than $150,000 worth of timber has been cut and sold 
from this tract, and yet it is stated that the price now 
paid for the remainder is more than the Weyerhaeuser 
offer for the whole tract in 1895. This gives some idea of 
the appreciation of values of white pine stumpage. 

C. M. McCoy started for the ceast this evening, to 
look after some fir contracts he has placed at mills 
there. He is to furnish 750,000 feet of fir timbers for 
the government dam to be built this year in the Mis- 
sissippi river between Minneapolis and St. Paul. The 
mills are to have this timber out inside of thirty days. 
Three mills are at work on it, and several cars have 
already been shipped. 

D. F. Brooks, of the Scanlon-Gipson Lumber Com- 
pany, and Brooks Bros., is at Cass Lake this week, look- 
ing after the starting of the new mill there. The mill 
was ready to run last week, but it was thought not wise 
to start when the temperature was thirty degrees below 
zero, and the opening was postponed. 

Among the retailers in the city this week were A. K. 
Tweeto, of Abercombie, N. D.; H. C. Luedtke, of Young 
America, Minn., and H. J. Greenwood, of Long Prairie, 
Minn. Mr. Greenwood went on the Minneapolis Jour- 
nal’s excursion to Cuba. 

C. J. Johnson, treasurer of C. A. Smith Lumber Com- 
pany, has sold his entire interest in the company to C. 
A, Smith. This is because of Mr. Johnson’s poor health. 
Mr. Johnson has been a partner in business with Mr. 
Smith for twenty years or more, they having begun 
business together in general merchandise, afterward as 
retail lumbermen, and finally as lumber manufactur- 
ers. 

The Diamond Iron Works are making a trimmer for 
the Keystone Lumber Company’s mill at Ashland, Wis., 
two new edgers for the Cloquet Lumber Company, gen- 
eral repairs and new machinery for the mills of the 
St. Hilaire and Crookston lumber companies, and are 
remodeling the gang of the Pine Tree Lumber Com- 
pany. They are making plans also for a one-band, mill at 
Davenport, Wash. This company has erected a new pat- 
tern house near the foundry, 46x90 feet in size. 

The Union Iron Works are making a pair of band 
mills for the McMullen mill, of this city. These are in 
a way different from the common mill in that the saws 
are shorter, the wheels running within one inch of each 
other. This company sold an edger to the R. C. Libbey 
Lumber Company, of Hastings, this week. 

The Foley-Bean Lumber Company, of Milaca, has sold 
its coming season’s cut of uppers, about 4,000,000 feet, 
to Walter Shoemaker & Co., of Chicago. This com- 
pany made a similar sale to the same Chicago house 
last season. 

Peter Anderson, office salesman for the Nelson, Tenney 
Lumber Company, has this week transferred his alleg- 
iance from his old company to W. M. Tenney, who last 
week bought the Bradley-Watkins stock, and will 
handle it to the trade this season. 

W. H. Bradley, of the Bradley Company, Tomahawk 


> 


Wis., spent several days in Minneapolis this week. He 
says they have plenty of ice and a good demand for lum- 
ber at Tomahawk. 

J. B. Thompson, who travels in this territory for the 





Coast Lumber Company, of St. Paul, returned the first 
of the week from the Pacific coast, where he has been 
since December. Last year Mr. Thompson traveled for 
the Puget Sound Saw Mill & Shingle Company, of Fair- 
haven, Wash., the stock of which the Coast Lumber Com- 
pany handles this year, having purchased it entire. Mr. 
Thompson says that shingle prices are now about where 
they were a year ago at this time; one or two concerns 
have lists out somewhat lower, but they do not represent 
the market. He looks for a good year in the red cedar 
shingle business, but says that it is still a little bit early 
to predict with any degree of certainty. 

Sam Fullerton, of the Fullerton Lumber Company, 
Sioux City, Ia., was in Minneapolis the first of the week 
visiting with his brother, George Fullerton, of this city, 
and attending to matters connected with the company’s 
line yard operations. 

Capt. W. R. Bourne, manager of the Shell Lake Lum- 
ber Company, Shell Lake, Wis., was in Minneapolis the 
first of the week, looking as hale and hearty as ever. 

W. C. Winton, of the Knox Lumber Company, Winton, 
Minn., was in Minneapolis Wednesday. 





WISCONSIN VALLEY NOTES. 


Merrill, Wis., Feb. 14.—While the cold spell has been 
quite general, in the valley it has dropped to the 50 
mark, which well nigh stagnated business. However, 
lumbermen advise that those who have dry stock to meet 
the demand, and go out after trade, are getting it in good 
sized chunks. 

The Gilkey & Anson Company, of Merrill, with a well 
assorted stock of dry lumber on hand, is having an active 
trade, all things considered, in the box factory as well 
as the lumber business. The company is fortunate in 
being well fixed for the occasion and able to fill all orders 
promptly. 

H. H. Foster, of the Merrill Lumber Company, says 
that trade is good; that is, there seems tc be plenty of 
business to be had for the asking. His company, how- 
ever, is not rushing trade at all, simply taking care of 
what comes unsolicited, as it would rather wait for its 
stocks to dry out a little more and go into the market 
with a big supply of good grades than to have a more or 
less broken stock when business shall fairly open up. 
From present indications Mr. Foster is of the opinion 
that the coming season will be as good in the lumber 
business as any of its predecessors, and he feels that his 
company is in position to receive some of the benefits of 
the coming prosperity. 

The H. W. Wright Lumber Company reports a good 
trade right along. Its saw mill has been completely over- 
hauled and set in first class condition, and the com- 
pany considers it equal to the emergency of a busy 
season. 

The entire plant of the A. H. Stange Company here— 
two factories and saw mill—is in full operation. Only 
when the switch engine ran into the bull slide did the 
company shut down; then only long enough to pull the 
thing back again. 

P. E. Gill, of Wausau, has built a mill at Elton and 
will saw something like 4,000,000 feet of hardwood this 
winter. 

The Wausau Excelsior Factory is running night and 
day to keep up with its orders. 

The office of the Alexander Stewart Lumber Company, 
at Wausau, will be vacated by Apri! 1, to make way for 
the new Northwestern depot. The Stewart company will 
move into a more commodious building, across the street, 
which is now being prepared and when completed will be 
modern in every way. 

Mr. and Mrs. Walter Alexander, of Wausau, are en- 
joying a trip to St. Louis and New Orleans and other 
places in the south. They will be absent about three 
weeks. 

The Curtis & Yale Company, of Wausau, now has in- 
— in its factory a complete modern electric lighting 

ant. 

W. R. Manson is repairing his saw mill at Wausau and 
will increase its capacity about one-third, making it 
about 75,000 feet a day. 

The mills at Athens, Norrie and Daney will make their 
usual cuts this winter. Probably many of the country 
mills will run until the middle of summer, as the late 
arrival of snow cut off all the front end of the winter 
and there is a large quantity of timbers to be sawed at 
these mills. 





THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Feb. 15.—The grip is still making all 
kinds of trouble for the loggers. It seems to be going 
the rounds of the camps, and wherever it strikes a badly 
crippled crew is the result. 

Ice at this point in the Mississippi, the Black and the 
La Crosse has reached the unprecedented thickness of 
over four feet. In some of the more shallow streams, full 
five feet of ice is found. This enormous body of ice may 
go out with a rush with the first brisk freshet in the 
spring, and the loggers and mill men are wondering what 
is going to become of them in that case. The city author- 
ities and railway officials are already taking steps to 
protect their bridges across the Mississippi at this point. 
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The occupants of the entire milling, manufacturing and 
jobbing district in lower town here are preparing to de- 
fend their property as best they can, and then if neces- 
sary to move out in a hurry. 

It is reported here that the N. C. Foster Lumber Com- 
pany is arranging to take charge of the Neillsville fur- 
niture factory, and will reopen the plant in a few days, 
employing a full crew. 

The trade situation remains practically unchanged. All 
of the local wholesalers report fair business, considering 
the weather and other circumstances that cut quite a 
material figure. 

Randolph Elliott is home from Medford for a few days. 
Since his retirement from the office of register of deeds 
in this county last month he has been devoting hs time 
almost exclusively to his logging interests in the north. 
The cold has been so intense lately that loggers wer 
compelled to practically suspend operations. 

Frank Pooler, of the C. H. Nichols Lumber Company, 
says that up in his camps the red liquid in the spirit 
thermometers went down as far as the score cad was 
marked, and then receded about a foot below that. 

Col. F. A. Copeland, of the La Crosse Lumber Company, 
has just returned from a business trip to Toledo, O. 

C. L. Colman sent another company of recruits to his 
logging camps in the vicinity of Hayward, Wis., Monday 
night. There were eleven men in the last company, 

The Davis-Sorensen Sash & Door Company started up 
this week on its 1899 run. The company reports a bright 
outlook for the year’s sash and door business. 

The extreme cold weather of the past fortnigat has 
delayed considerably the work of tearing up and prepar- 
ing for shipment the machinery in the old P. 8. David 
son saw mill, but the work will be resumed in earnest as 
soon as the weather moderates sufficiently. The mill is’ 
to be rebuilt in the Hood river district in Oregon, where 
the company has extensive timber interests. About 
twenty cars will be required to transport the mill and 
horses and other plunder that will be taken along. 

John D. Young is looking over his retail lumber yards 
in the west this week. He is making plans for all kinds 
of business this year, and expects to realize fully on 
every expectation. 

John J. Paul has returned from the south, where he 
has been looking after the Paul-Withee-Gile-Scott inter- 
ests in Louisiana, Florida and elsewhere. 

La Crosse and Winona lumbermen are shipping a fair 
amount of lumber for the season of the year. Prices are 
firm and tending upward, and all engaged in the busi 
ness are in the best of spirits. 

The Sawyer & Austin Lumber Company is having 
about 30,000,000 feet of logs put in this winter, which 
with what it had hung up in Black river last seasun will 
give the company a total of about 45,000,000 feet of logs 
for the coming summer’s sawing. Although the com- 
pany’s cut last year was light, owing to the low water 
in the Black, the coming season the mill will have all it 
can saw. 





THE MENOMINEE RIVER DISTRICT. 


Marinette, Wis., Feb. 15.—There have been a number 
of sales here this week and many buyers have been look 
ing over stocks. Saw mill men are not disposed to push 
their product and some are inclined to hold for better 
prices next season, though present prices are higher than 
usual by 50 cents to $1 and on good lumber from $1.50 
to $2. Prices on lower grades have also been increased. 

The Marinette Lumber Company has sold over 6,000,000 
feet of the 1899 cut to Chicago and Milwaukee parties. 
Arthur Gourley bought 1,000,000 feet of piece stuff. On 
Saturday the Girard Lumber Company sold to Kelsey & 
Freeman, of Toledo, 1,500,000 feet of good lumber. 

William R. Burt, of New York city, is in Marinette 
this week. Mr. Burt buys here annually a large amount 
of lumber. 

Hamilton & Merryman Company this week sold to W. 
E. Kelley & Co., Chicago, 500,000 feet of Nos. 2 and 3 
boards and 350,000 feet of shop. 

L. H. Konkle, representing the Kirk Christy Company, 
Cleveland, O., is in Menominee on his annual purchasing 
tour. He reports a scarcity of dry stocks in the east 
and a corresponding increase in the demand for green 
stock. Mr. Konkle is a heavy purchaser of hardwoods 
in this and the Lake Superior districts and expects to 
buy from 3,000,000 to 5,000,000 feet this year. 

The M. Hilty Company, of Milwaukee, Wis., has pur- 
chased 7,000,000 feet of stock from two mills located on 
the Menominee river. 

With temperature 40 below zero on some mornings 
last week, the factories of the Kenyon Lumber Com- 
pany, Crawford Manufacturing Company and Peninsuia 
Box & Lumber Company and the saw mill of C. H. 
Worcester & Co., at Fisher, were temporarily closed. 
Work in the woods was also retarded and woodsmen 
were brought to the local hospital with frozen fingers, 
feet, hands or faces. At this writing the cold has abated 
and business has resumed. The average temperature for 
twenty days was 25 below zero. 

W. E. Kelley and his agent, A. H. Daugherty, and V. 
8. Woolley, of Chicago, were local visitors a part of last 
week. A. T. Mengle and A. D. Watson, of Chicago, were 
here recently. C. G. Poggi, secretary ef the Soper Lumber 
Company, is in Menominee. 

The Lindsley Bros. Company has been incorporated by 
G. L., Edward A. and A. L. Lindsley, with capital stock 
of $25,000, to engage in the cedar business. The coum- 


pany owns yards here and at Goll and McAllister, Wis. 
The John Schroeder Lumber Company, of Milwaukee, 
will finish its operations in this field next season, cutting 

















ewer Ww GW Ww 


~~ nf 

















Al Sk ECEMAG chm aoe 


FEBRUARY 18, 1899. 








the last of the 40,000,000 purchase made several years 
ago of the H. Witbeck Company, and will have to buy 
other lumber to complete a season’s stock for the Scofield 
mill. It has been stocked for four years. L. Vezina has 
been local representative of the firm. 





THE MIDDLE MISSISSIPPI DISTRICT. 


Dubuque, Ia., Feb. 15.—The past week has been the 
dullest known for a long time in lumber circles. The 
weather has been so frightfully cold that work was 
suspended several days in the yards and enly a few 
pressing orders were filled. The planing mills were 
in the same fix and one of the sash and door factories 
had to yield to the pressure. All indications point to a 
very active season when spring opens. 

There will be a good deal of building in the city as 
well as in the country and it is likely that the upper 
grades of stock especially will be in greatly increased 
demand. 

The news from up-river quarters is favorable. Much 
work is being done and the prospects are good for a 
full supply of logs. The rafting season, however, is 
likely to open late owing to the unusual thickness of 
the ice in the rivers. A measurement made today shows 
forty-one inches in the ice harbor. 





AN IMPORTANT REORGANIZATION. 


Moline, Ill., Feb. 10.—The new owners in the firm of 
Dimock, Gould & Co., who recently purchased the saw 
mill in this city, have organized by electing the following 
officers: President, C. R. Ainsworth; vice president, F. C. 
Denkmann; secretary, C. H. Ainsworth; treasurer, Calvin 
Ainsworth. Directors—C, R. Ainsworth, J. M. Gould, 
F. C. A. Denkmann, Frederick Weyerhaeuser, F, C. Denk- 
mann and C. H. Ainsworth. 

The company will retain the old name of the institu- 
tion and the capital stock will be unchanged from what 
it has been—$300,000. The new concern will engage in 
the manufacture of planed lumber, but will cut none. Its 
chief end will be to supply the wholesale as well as retail 
trade with a high grade of lumber. This will be shipped 
in from other cities by river or railroad. By the terms 
of the sale it became possessor of the large and well 
stocked yards of the local mill. There is now on hand 
about 13,000,000 feet of sawed lumber. 

The old firm of Dimock, Gould & Co. went out of ex- 
istence with the recent sale of the majority of the stock 
to C. R. Ainsworth, of this city, his sons, C. H. Ains- 
worth, of Moline, and Calvin, of Sac City, Ia., and Messrs. 
Weyerhaeuser and Denkmann, of Rock Island. All of the 
former stockholders retired from the concern at the time 
of the sale, with the exception of J. M. Gould, the ven- 
erable president of the company, who retains a portion 
of the stock and will be a member of the new directory, 
thus retaining his relations with the company in which 
he has been the chief for many years. 

The Weyerhaeuser syndicate has purchased the lumber 
plant of Youmans Bros. & Hodgins, of Winona, Minn., to- 
gether with their standing pine lands in northern Minne- 
sota and Wisconsin. Certain other interests are also in- 
cluded in the deal. The mill operated by the Youmans 
people will be shut down and will not run this coming 
season. There are 500 men who will thus be thrown out 
of work. 

This deal makes the Weyerhaeusers the owners of prac- 
tically all of the pine lands in the vicinity of Winona. 


CASUALTIES. 

Albert. Marquart’s shingle mill, at Carolina, Wis., was 
entirely destroyed by fire recently, resulting in a loss of 
$1,500 with no insurance. 

John 8. Fretz’s saw mill near Doyleston, in the Fretz 
valley, Pennsylvania, was burned with the contents, on 
Vebruary 6, entailing a loss of $6,000. There was no 
insurance. 

The saw mill of C. E. Sprout & Co., on Drury’s run, 
near Renovo, Pa., was smashed to pieces lately by an 
explosion injuring several workmen. 

The lumber yard, sheds, ete., of J. H. Borroum, at 
Kenedy, Tex., with stock of lumber, were destroyed re- 
cently by fire, entailing a loss of $7,000. The property 
was insured for $3,000. 

Fire recently visited the planing mill of Murray Jones 
& Co., at Philipsburg, Pa., resulting in a loss of $20,000; 
insurance, $6,000. 

The sash and blind factory of J. E. Billington, at New 
Orleans, La., was destroyed by: fire recently, involving a 
loss of $15,000; fully insured. 

The box factory of Aldrich, Dean & Aldrich at Gouv- 
erneur, N. Y., was destroyed by fire on February 9, re- 
sulting in a loss of about $15,000; no insurance. 

The saw mill of the Siuslaw & Eastern Lumber Com- 
pany, at Acme, Ore., was burned recently. 

Fire visited the yards of the Moore & Galloway Lum- 
ber Company, at Fond du Lac, Wis., resulting in dam- 
ages to the extent of $15,000. About 250,000 feet of lum- 
ber were burned, chiefly of common grades. The prop- 
erty was fully insured. 

The large saw mill of George H. Pardicks, near Tifton, 
Ga., on the Georgia Southern & Florida railroad, was de- 
stroyed by fire recently, resulting in a loss of about 
—" with $5,500 insurance. The plant will be re- 

uilt. 

The saw and planing mill of Adkinson Bros., at Car- 
rollton, Ky., was burned on February 9, involving a loss 
of about $6,000, with insurance of $3,000. 

The maple flooring and box factory of Walsh & Kerry, 
at Saginaw, Mich., was destroyed by fire recently, re- 
sulting in a loss of $30,000, with insurance of $13,000. 
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THE SAGINAW VALLEY. 


Saginaw and Bay City, Mich., Feb. 14.—Willis H. Gil- 
bert came down from Ashland last week to visit his old 
home, transact some business and attend a meeting of 
the Empire Transportation Company, owner of the steam- 
ship W. H. Gilbert, of which he is president. Mr. Gil- 
bert more than twenty years ago came to Saginaw from 
Syracuse, N. Y., and embarked in lumbering with E. 
Hallenback. A year ago last June he concluded that 
the lumber business was on the up turn and that there 
was going to be something worth having in norway, 
particularly if manufactured into special bills, and hav- 
ing had some experience in that line he knew just how 
to take hold of it. The result has fully justified his ex- 
pectations. Last year he did a business in norway di- 
mension stuff that was a revelation to the people up in 
that neck 0’ woods, and this year he expects to handle 
40,000,000 feet of norway. Well may he be dubbed the 
“Norway King,” for he has made a success of it and 
cleaned up a lot of money. He says things are just hum- 
ming in the Lake Superior region this winter, there is a 
demand for everything that can be got out, prices are 
away up, and everything is lively. He has contracted to 
furnish the Michigan Peninsular Car Company 8,000,000 
or more feet of stuff at an advance of $1.50 a thousand 
over prices that concern paid him for a lot of stuff last 
year, and as this car factory consumes half a million feet 
of lumber a day, turning out as many as 100 cars in a 
single day, it will be seen it consumes a lot of stuff and 
is a good customer. Mr. Gilbert is not confining his 
attentions entirely to norway. He has for years been a 
heavy operator in hardwood, and he will continue this 
business at the old stand in Saginaw, where he has a 
yard. Last fall Reuben Mitchell, who had been operating 
in hard and soft timber in Huron county, purchased the 
timber on several thousand acres of land owned by Isaac 
Bearinger, in Presque Isle county, and erected a mill at 
Millersburg, a new lumber town north of Alpena. Mr. 
Gilbert has contracted for the entire output of this mill, 
estimated at 3,500,000 feet annually, for five years, and 
the stock will come to his yard at Saginaw. The 
mill began sawing last week. Mr. tiilbert also 
buys hardwood of other parties, and expects to 
handle several million feet. this year. His _busi- 
ness here is looked after by Col. J. J. Sherwood, an 
experienced lumberman of twenty-five years’ standing. 
Mr. Gilbert is also a stockholder in the Allington-Curtis 
Manufacturing Company, which is running its plant at 
Saginaw full time and is pushed to keep up with its 
orders. 

All of the indications point to a big year in the lum- 
ber business; prices are stiffening, having gone up a full 
dollar a thousand within the last sixty days. There is 
much apprehension on the part of those depending upon 
the Georgian bay district for logs over the reported col- 
lapse of the efforts of the High Joint Commission to ar- 
range a reciprocity treaty, as the Canadians say that 
unless concessions are made they will let no logs get 
away the coming season, and if they should be able to 
do this half a dozen mills will be idle during the sum- 
mer. The A. W. Wright Lumber Company’s mill at 
Saginaw has been idle the last two years and it was ex- 
pected that it would never turn a wheel again, but if the 
duty on lumber should be reduced to $1 and logs come 
in free, the company proposes to bring logs over from 
Canada and operate the mill. 

D. L. White, jr., and Playfair & Co., of Midland, Ont., 
have bought 20,000,000 feet of logs put into waters near 
there by the Arthur Hill Company, of Saginaw, and they 
will be manufactured at Midland. The good lumber will 
be exported. 

The weather up to today has averaged from zero to 
24 below ever since the ground hog made his advent and 
saw his “shadder.” There is very little snow, but it has 
been so cold that everything froze up solid and logs are 
being rushed in. 

A. P. Brewer & Sons, who are lumbering near Ash- 
land, have sold a number of million feet of lumber to be 
cut. 

Ralph A. Loveland, and Ralph Loveland, of the Sagi- 
naw Lumber & Salt Company, left on Monday noon for 
Florida. 

Albert Pack, the well known Alpena lumberman, left 
today for California for his health and will not return 
until April. 

James Norn has cut 3,000,000 feet of logs near Ros- 
common which will be manufactured at Standish. 

Salling, Hanson & Co., of Grayling, and Michaelson & 
Hanson, are putting in about 40,000,000 feet of logs to 
supply their mills, that of the last named firm being lo- 
cated at Lewiston. 

Logs are coming down by rail from the Boyce tract for 
C. K. Eddy & Sons, of Saginaw, and Eddy Bros., and 
the Michigan Pipe Company, at Bay City. 

Logs are coming in by rail to stock the Welch mill, 
which has been thoroughly overhauled. This plant is 
operated by J. J. Flood, who has contracts for five 
months’ sawing already booked. 

It is expected the new planing mill of W. D. Young & 
Co, at West Bay City, will be furnished and ready to 
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start by March 20. The machinery is on the ground and 
a large force of men is at work placing it in position. 

The Kern Manufacturing Company is running its mill 
with a full crew. The stock comes from the Ward tim- 
ber above Frederic. 

Ten million feet of logs will come down from the 
region north of Alpena this winter to stock the wooden- 
ware factories on the river. 

The Berst Manufacturing Company, of Saginaw, which 
manufactures toothpicks and dowels, is getting 3,000,- 
000 feet of hardwood logs from the Mackinaw division of 
the Michigan Central. 

The people of Cheboygan are raising a fund to sink a 
salt well. Lumbermen there are interested, as if salt is 
found that article can be manufactured at a profit in 
connection with the lumber plants. 

J. Van Buskirk, who has operated a small mill near 
Greenbush a number of years, is putting in a stock of 
hemlock and cedar this winter. 

Owing to the extreme cold weather the plant of the 
Ottawa Hardwood Company, at East Tawas, suspended 
operations last week. 

The local retail dealers all state that the demand for 
lumber is good and many concerns are doing much more 
than the average volume of business for this season of 
the year. 

There is a general idea that prices will advance and 
those having boards regard them as good property. 
Log run lumber is selling at $13 to $18; box lumber is 
searce at $10 and $10.50; norway is very scarce at $9 
and $10, and the stock of mill culls has been cleaned 
up at $7 and $8. 





WEST MICHIGAN MATTERS. 


Manistee, Mich., Feb. 14—It is good news to many 
that the Eureka mill will run next season, as it has 
passed into the hands of the Manistee Lumber Company, 
which has ample stock to keep running and the good 
will to do so. This mill was built immediately after the 
big fire and was owned at different times by Nat Engle- 
mann; Cushman, Calkins & Co.; J. W. Calkins & Co. and 
M. Engelmann. On the death of the latter the mill and 
pine lands were bought for $402,000 by a syndicate made 
up of members of the Manistee Lumber Company and the 
State Lumber Company and sawed its last log last sea- 
son. It is currently reported that the syndicate netted 
about $200,000 on the transaction. 

The situation in the lumber line grows more embar- 
rassing for the buyer. It has reached a point now where 
he has to have the stock and does not know where it is 
to come from; and all that the possessor of lumber in 
pile has to do is to sit quietly in his office and receive and 
turn down offers for his stock, which is so much more 
valuable than it was last fall. 

Repairs at the mills will be in full blast by the first 
of the month, as all are sure to be ready by April 1 
should conditions be favorable for sawing at that time, 
but it does not at this writing look as though we could 
have a very early spring, as there is more ice in Lake 
Michigan than has been known for years, and that is 
bourid to have an effect for some time to come. 





TREE PLANTING BY A RAiLROAD. 


The Grand Rapids & Indiana railway, in Michigan, is 
having a large log traffic this winter. On the north end 
of the line the snow has been excellent for getting logs 
to the railway, and business is consequently booming. 
Lately, General Freight Agent E. C. Leavenworth said 
that the company had 700 to 800 log cars busy in.the 
traffic on the north end of the line. The heavy cutting is 
rapidly depleting the forests and already the railway 
officials are talking of a movement for replanting the 
denuded areas. Vice President Shelby is said to be 
thoroughly in favor of the scheme, and has been at work 
for years on the same proposition in Indiana and North 
Dakota. He thinks that the legislature should take some 
action in regard to reafforestation. General Freight 
Agent Leavenworth is of the same mind and says the 
movement should be made quickly, as a regrowth could 
hardly be acquired in less than twenty-five years. If the 
Grand Rapids & Indiana people had taken the initiative 
in this matter twenty-five years ago, and had reserved 
alternate sections of timber on its lands along its line, 
there would not be that almost treeless waste which now 
extends from the Rapids to Cadillac. It is not yet too 
late to do something to preserve the forests north of 
Cadillac, and the railway magnates are in position to set 
an example to the people. Talk, theory and advice are 
cheap, but it, takes a long time-to make merchantable 
trees grow where the land has been cleared of them as if 
by the besom of a tornado. 





S. W. Dunn and Y. W. Flannigan, of Milwaukee, and 
J. E. McGrath of Superior, Wis., who lately went on a 
prospecting tour to Cuba, secured an option on 1,800 
acres of mahogany land, near Havana. Mr. McGrath 
says that the three gentlemen named will organize a 
company to develop the property and manufacture the 
timber for export. 


Se itil 


Issue No. 17, that for the first quarter of 1899, of the 
“Pocket List of Railroad Officials,’ is being distributed 
by the publishers, The Official Railway Equipment Regis- 
ter, 24 Park place, New York city. This little but very 
comprehensive publication contains a wealth of informa- 
tion about railroads, their mileage, location, official per- 
sonnel, ete., arranged for quick and accurate reference, 
and becomes more useful with each issue. 
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Work at Away Below Zero—In the Metropolitan and Buffalo Markets—Philadelphia and Pittsburgh Per- 
sonalities and Prospects—Activity at Ohio Lake Ports—Around the Hub. 





THE METROPOLITAN DISTRICT. 


New York, Feb. 14—Although the metropolis itself— 
meaning the down town business district of Manhattan 
borough—recovers in a wonderfully short space of time 
from such a long continued cold spell and a two-day 
blizzard as the one it has just experienced, there is no 
denying the fact that the other parts of the city are 
going to feel the effects for several days, and that lum- 
bermen generally and retailers in particular will suffer 
from delayed deliveries for at least a week. 

As the entire country has experienced similar weather 
during the past week it is not absolutely necessary to 
go into particulars. This much may be stated, though: 
The storm was the most severe New York has known 
since the big blizzard of 1888, and the railroads have 
felt it almost as badly, while the mails are delayed any- 
where from twelve hours to four days, according to the 
part of the country you expect the letter from. 

Locally the storm will be felt for several days yet by 
those who are awaiting cargoes of lumber, and by those 
yards which have orders to fill. While neither the East 
nor North river is frozen over, still the slips are all 
full of ice, while the conditions about Staten island, New 
Jersey, Newtown, ete., are of anything but a reassuring 
nature. 

With this state of affairs to report as to the waters 
about New York, and the railroads blocked up in New 
Jersey, this state, and on Long Island,. not to mention 
almost all of the middle and New England states, those 
who settle themselves down contentedly in the knowl- 
edge that deliveries will be tied up, and that all the 
grumbling in the world won’t help it, will be happy. 

Here in the city some of the lumber yards will benefit 
by Contractor Dunn’s offer to permit business concerns 
owning or able to hire trucks and wagons to cart away 
their own snow and dump it into the river, and at the 
same time receive a check entitling them to pay for the 
work. The result of this will be that yards will be 
cleaned and the dealers be out very little, if amy, ex- 
pense for the clearing away of the beautiful, but en- 
tirely unnecessary snow and ice. 

It is said the North Carolina manufacturers are seri- 
ously contemplating some concerted action looking to the 
advancing of prices for their lumber, but up to the pres- 
ent nothing definite has been accomplished. 

High honor has been accorded Charles E. Robertson, 
treasurer of the Brooklyn Lumber Company. He was 
elected last week president of the school board of Brook- 
lyn borough. 

On the very first of the bitter cold days of last week 
a fire that did fully half a million dollars damage struck 
the lower end of the city. Among the victims were 
Thomas Wilson, jr., and William H. Dughuee, of 26 Moore 
street, wholesale and export dealers in white pine. Their 
loss was not heavy. 

Fire did slight damage in the yard of the Yellow Pine 
Company at Eighteenth street, South Brooklyn, last 
week. 

J. B. Murphree, of the Cummer Lumber Company, has 
returned from his trip through New England. He re- 
ports business excellent. 

Before the blizzard, among our visitors were: Mr. 
Hurd, of Hurd & Hauenstein, Buffalo, N. Y.; A. M. Wil- 
liamson, of E. A. Smith & Co., Providence, R. I.; J. S. 
Noyes, of Noyes & Sawyer, Buffalo, and Mr. McCloud, of 
the Laidlaw Lumber Company, of Buffalo. 

Charles Hershey & Co., of 136 Liberty street, is a new 
lumber concern. 

Quite a number of lumber dealers live in the suburbs, 
and the majority of those who do were snowed in. E. F. 
Perry, of the National Wholesale Lumber Dealers’ Asso- 
ciation, spent today at his home in Nyack, and W. R. 
Creed, who lives out in New Jersey, didn’t bother trying 
to get to the metropolis. Both are expected to make their 
appearance in town before the end of the week. 

C. E. Kennedy, of the Shepherd & Morse Lumber Com- 
pany, is snowbound somewhere along the Hudson. He 
left here Monday morning to drum up trade in the towns 
along the Hudson and reached said towns all right. Later 
in the day he telephoned that he would not return home 
that evening, and he hasn’t been seen since. Maybe we'll 
see him before Saturday. 


The Week’s Charters. 


Fixtures in steam tonnage from the gulf are noted at 
108s. 9d., new form, from Sabine Pass to the continent, 
March, and 120s. Pensacola to the Adriatic, February, 
with inquiry and offerings light. A deal charter from 
St. John to Liverpool is reported at 41s. 3d. and a part 
cargo at 20s. Limited demand and free offerings influ- 
ence an easier tendency in time boats, for which the cur- 
rent quotations are 7s, to 7s. 6d. for gocd modern steam- 
ers for periods of three to six months, with possible 
shading for larger boats. 

Slightly increased demand is noted for medium sized 
sail tonnage for the River Plate, but bids are of a size 
not to tempt owners, ranging about $13 from the gulf 
to Buenos Ayres and $9 from the east and provinces. 
There is a fair demand for Brazilian orders at full pre- 
vious rates on a scarcity of tonnage, which is also scarce 
for a somewhat brisk demand for the West Indies, both 
due largely to caution in the acceptance of insurance 


risks. On the basis of $5.25 from Brunswick and Fer- 
nandina to New York, coastwise rates are well sustained, 
with moderate offerings and fair inquiry. 

Following are the lumber and timber charters for the 
week ending February 11: 


Schooner Lena Pickup, 292 tons, Pascagoula to Madeira, 
lumber, $10.50. ven. 

Bark San Luigi, 401 tons, Mobile to Cette, staves, $5.75. 

Schooner Elma, 299 tons, Apalachicola to Las Palmas, 
lumber, $10.75. 

Steamer Gallia, 2942 tons, St. John, N. B., to Liverpool, 
deals, 41s 3d, and timber, 20s. 

Steamer Latona, 1934 tons (previously), Pensacola to the 
Adriatic, sawn timber, 120s. February. 

Steamer Planet Mercury, 2092 tons, Pensacola to the 
United Kingdom or continent, sawn timber. private terms. 

Steamer Romulus, 1722 tons, Pensacola to the continent, 
sawn timber, 115s, 

Bark Ines Elisa, 1527 tons, Pensacola to Genoa, sawn 
timber, 95s. : 

Ship Saratoga, 1362 tons, Pensacola to Puerto Belgrano, 
lumber, $12.50, clean charter. 

Bark Nellie M. Slade, 535 tons, Portland to Rosario, lum- 
ber, at or about $9.75. 

Bark Hattie G. Dixon, 470 tons, Portland to Paysandu, 
lumber, owners’ account. 

Schooner Annie Lord, 246 tons, Pascagoula to Havana, 
lumber, $5. 

Schooner Gladstone, 149 tons, 
lumber, $6, 

Schooner Ira D. Sturgis, 223 tons, St. John, N. B 
New York, lumber, $3. 

Schooner Mark Gray, 249 tons, Fernandina to New York, 
lumber, $5.25. 

Schooner Laura, 485 tons, same, private terms. 
<= John Paul, 352 tons, same voyage, 3 or 4 trips, 
5, 


a0, 
—<— J. B. Holden, 39 tons, same voyage, 3 trips, 


Pensacola to Havana, 


tO 


£0. 
Schooner May McFarland, 456 tons, Satilla to New York 
lumber, $5.25. ‘ 
Schooner Georgie L. Drake, 399 tons, Savannah, Bruns- 
~ or Fernandina to New York, 3 or 4 trips, lumber, 
oO. 


Schooner Viola Reppard, 387 tons, Savannah to Boston 
lumber, $5.62%4. ‘ 


Schooner N. H. Burrow, 240 tons, Norfolk to N 
lumber, $2.50. ee ene 


Schooner Helen G. Moseley, 502 tons, Mobi 
News, lumber, $5.50. mail cias 


Schooner Linah C. Kaminski, 421 t vi 
New York, lumber, $5.25. a Se. 


Schooner Waltham, 449 tons, Brunswick ¢ s i 
wr ae swick to Bath, lum- 


Schooner John C. Smith, 393 tons, Savannah i - 
—_ —— $5 and free wharfage. ahaa 
chooner Ralph M. Hayward, 539 tons, Brunswic 
to 16c, 150,000 feet per day. ; soit 
chooner illiam Neely, 852 tons, 544 
Bh mony y ns, same, 15'sec and free 
—~“_eooaevorea—a—e—a—err—rrrr 


FROM WESTERN NEW YORK. 


Buffalo, N. Y., Feb. 14.—The continued extreme cold 
of the past week—the coldest week on record—has lim- 
ited shipments of lumber to a considerable extent. Some 
good orders have come in and those needed at once have 
been shipped, but dealers have not asked inspectors to 
measure lumber except in emergencies. The mercury has 
ranged from 12 above to 8 below zero for a week, with 
some high winds, but very little snow. We are not 
complaining, however, when we study the weather re- 
ports in all directions, especially to the- southward. 

_The demand for shingles has been unusually large 
since the new year and the market is running short on 
some qualities, particularly clear butts, especially 16- 
inch. It is thought that the supply of all kinds and 
qualities of shingles will be nearly exhausted before the 
opening of lake navigation, and this product is hefd ac- 
cordingly at firm prices. 

The number of building permits this month has been 
much greater than for the same period for several years. 

All building material is firm in price and in strong 
demand. 

The big dredge now being built in this city by Hingston 
& Woods, the largest dipper dredge in the world, will, 
when completed, be taken’ at once to the Portage lake 
canal, where Hingston & Woods have the contract for 
deepening and widening this waterway, the depth to be 
twenty-one feet, thus making the short cut across Ke- 
weenaw point available for all craft sailing the lakes. 

Up to a week ago the fire tugs have kept a channel 
open through the lower part of Buffalo river, but one 
week of zero weather night and day has been tou much 
for their combined strength. 

Buffalo has been fortunate throughout this extreme 
weather in having no large fires. The absence of snow 
has permitted prompt service at the few small ones, so 
that losses have been small. 

John T. Stewart and wife go to California this week to 
be gone until April. 

Papers incorporating the Whissel Lumber Company 
have been filed at Albany. This new concern is capital- 
ized at $25,000, divided into 250 shares. The directors 
for the first year are: Henry M. Poole, Elmer B. Hink- 
ley and Katherine Whissel, of Buffalo. 

Mr. Velter, of the Empire Lumber Company, is spend:ng 
much of his time in Tennessee looking after shipments 
from Memphis and other points. He says the weather is 
much colder there than here, and that it is almost impos- 
sible to get any work out of the natives. This extreme 
cold strikes terror to the heart of the colored man. Yet 
they are making some lively shipments of oak and other 
woods from that state, and are keeping their Buffalo 


yard well stocked, besides shipping considerable lumber 
to eastern points. 

Taylor & Crate are busy with more orders than for 
years previous in February. 





TOLD AT TONAWANDA. 


North Tonawanda, N. Y., Feb. 14.—Orders at advanced 
prices are being received in fairly good numbers and 
the prospects are good for further improvement in the 
near future; in fact, the general opinion is that there 
never was a time in the history of the lumber business 
when the outlook was better than it is at present. That 
prices are on a pretty even basis and are being main- 
tained by the wholesalers generally is evidenced by the 
following: One day last week one of the prominent firms 
here received an inquiry for a carload of lumber from a 
New England concern, on which it quoted prices which 
were considerably higher than it would have sold the 
same stock for a few months ago. A few days later the 
local house received a letter from the New England con- 
cern stating that the former’s quotation was just $3.50 
too high on the carload and that the order went to an- 
other market. While the local concern regrets not receiv- 
ing the order, it is glad to know that the western whole- 
salers are maintaining prices, as all will agree that it 
would be a very easy matter for two different concerns 
in two separate markets to make such a small difference 
as $3.50 in quoting prices on a mixed carload of lumber. 
Prices of white pine must certainly advance, and the.only 
thing that will accomplish this is the concerted action of 
the wholesalers in the different markets. 

During the past week there has been a change in the 
management of the Wisconsin Lumber Company, of this 
place, E. R. Bristol retiring. It has not yet been an- 
nounced who will be Mr. Bristol’s successor. 

A. N. Martin, of Webster, N. ¥., was in town one day 
last week, looking up stock for the spring trade. 

James C. Place, representing A. W. Hayford, of Boston, 
Mass., spent several days here the past week, looking over 
stock and making arrangements for future trade. He 
reports a very bright outlook for trade in New England 
the coming season. 

Among other out of town lumbermen who visited here 
the past week were: W. B. Morse and William S. Morse, 
Rochester, N. Y.; C. H. Loveland, Scranton, Pa.; J. A. 
Buch, Reading, Pa.; C. M. Morison, New York city; F. 
Boutin, jr., Bayfield, Wis.; W. B. Gardiner, Saylesvrile, R. 
I.; G. C. Hollister, Rochester, N. Y.; A. B. Thompson, 
Watertown, N. ¥.; C. R. Whitney, Palmyra, N. Y.; 
W. E. Marsh, New York city. 





FROM THE SMOKY CITY. 


Pittsburg, Pa., Feb. 14.—The lumber trade has been 
at a standstill during the past week, owing to the in- 
tense cold. Out of town buyers have postponed their 
trips to the city, and about the only business done has 
been the mail orders, which will accumulate until the 
weather moderates enough to allow shipment. Prices are 
stiffening in every grade. There have been small ad- 
vances in hemlock and poplar, but not until the meeting 
is held by the local jobbers will there be a very decided 
advance. Quotations at higher prices than a month ago 
now take orders and numerous specifications are sub- 
mitted for bids before higher prices are general. 

The following lumbermen were registered at the Sev- 
enth Avenue hotel during the week just ended: George 
H. Huganir, of Chicago; John C. Haring, of Chicago; 
¥. W. Aldrich, E. P. Marsh and A. Noble, of Toledo, O.; 
L. O. Connor and 8. E. Rusman, of Cleveland, O. 

J. H. Noble is able to be out again after having been 
confined to his home for the past ten days by an attack 
of grip. 

The oil excitement in the new Scio development has 
been so intense and the demand for lumber so great that 
several concerns have opened lumber yards there. Short 
& Wade, of Noblestown, Pa.; McCarthy & Robb, of Me- 
Donald, Pa., and McFarland & Campbell have each 
started a yard there. 

Advices received from the near-by West Virginia dis- 
trict state that a tract of 1,778 acres of coal and lumber 
land changed hands on February 10. The Superior Coal 
& Timber Company bought the land from J. M. Beale for 
$160,000. The land is situated on Kelley’s creek und its 
tributaries. 





CLEVELAND REPORTS GOOD BUSINESS. 


Cleveland, O., Feb. 14.—It has been much colder for 
the last week than the week preceding, the temperature 
ranging from zero to 16 below, according to the govern- 
ment reports, and according to reports from various 
sources even as low as 22, which is something seldom 
heard of in Cleveland. It is claimed that last Friday 
was the coldest day Cleveland has known for forty years. 
Consequently building interests are suffering a little, al- 
though some of the lumbermen claim that they are full 
up with orders. 

The Robert H. Jenks Lumber Company reports wu large 
trade, as does also the Fisher & Wilson Company. 

C. H. Prescott, of The Saginaw Bay Company, has 
been on the sick list for a week or so, but all were glad to 
see him out today. 

F. R. Gilchrist & Co. report having just made a large 
shipment of their choicest maple flooring to Peru, and 
during last week received an order for the same kind of 
material to go to Belfast, Ireland. They are making 4 
specialty of maple flooring. 

The Mills, Gray, Carleton Company seems to be happy 
over the yellow pine stock which it has on hand, and 
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which it will doubtless make a nice little sum out of. 

The C. H. Gill Lumber Comparty is glad to show to its 
friends a relic from the battle field of Chickamauya. It 
is well worth looking at, and not only comes from a. his- 
torie field, but a historic spot on the field, and Mr. Gill 
will take pleasure in telling any of his friends its his- 
tory. 

Every one now takes off his hat to W. I. Lindsay, be- 
cause he is not only a practical lumberman but also a 
“practicing physician.” 

The Kirk-Christy Company reports having made a 
large sale of various lengths and thicknesses of poplar 
and maple by telephone the other day, and to hear Mr. 
Christy tell this you would think lumber was going up 
at a 2:40 gait. 

Owen T. Jenks, of the Ohio Sash & Door Company, 
distinguished himself last week at a Hoo-Hoo meeting at 
Detroit, as Junior Hoo-Hoo, and he says Cliff Walker 
must look out for his laurels. You know Owen stands 
about six foot two in his stockings, and from now on we 
expect it will be six foot six. 

James A. Hunt, of Wadsworth, O., one of- the good 
solid lumbermen of this part of the country, was in the 
city Saturday shaking hands with his friends and plac- 
ing some orders. Young Mr. Parsch, of C. Parsch & Sons, 
Elyria, O., was also in the city last week looking up the 
luinber interests. This firm is among the best retail 
lumber dealers in this vicinity. 

Several of the prominent wholesalers here are going 
to attend the lumbermen’s meeting in Saginaw this week, 
and are anticipating a very pleasant time. 





NEW ENGLAND NEWS. 


Boston, Mass., Feb. 14——One of the most energetic 
blizzards that ever worked overtime has been tarrying in 
Boston and vicinity during the past twenty-four hours, 
and the lumber dealers and builders have scarcely had 
time to dig themselves out of the snowdrifts and locate 
one another. It is lucky that the embargo on freights 
comes at a dull time, for anyone who was in a hurry for 
stock that has been en route during the past week would 
have to wait until his ardor got down somewhere near 
the reading of the mercury in the official forecaster’s ther- 
mometer. 

The consummation of consolidations does not depend 
upon weather conditions, so it is no surprise to the mill 
men of Boston to learn that the big lumber deal which 
has been in contemplation for the Machias river region is 
now assured, and a syndicate with a capital of $600,000 
will absorb large tracts of timber land and several mills 
located on that stream. The lumberman prominent in 
the movement have been Wellman, Hall & Co., of Bos- 
ton; John K. Ames, W. C. Holway and James H. Bailey, 
of Machias, and Cornelius Sullivan, of Whitneyville. The 
timber lands comprise townships Nos. 30, 31, 36, 37, 42 
and 43 in Maine, and tracts in the towns of Wesley, 
Northfield and Whitneyville. A railroad and a telephone 
line are contemplated, making the section up to date in 
its facilities. 

In line with the predictions of many of the leading 
spruce mill men of Maine, to the effect that the Pex.obscot 
lumber industry is likely to be transformed into a pulp 
industry before long, materially affecting Bangor and its 
industrial outlook, comes the announcement within a few 
days of the formation of a huge paper manufacturing 
concern, granted a special charter by the state of Maine, 
which has acquired about 260,000 acres of timbe: lands 
on the upper portion of the Penobscot river. The capital 
is authorized at $4,000,000 and Boston and New York vap- 
italists are in the scheme. 

The old Boston public library building has been sold 
and will be razed to be replaced by a handsome new 
theater. Lumber dealers will come in for some con- 
tracts on this structure, as well as on the remodeling of 
the old Music hall and adjacent estates, which will be 
transformed, it is said, into an immense department 
store. Upward of $1,000,000 is involved in the Music 
hall real estate transfers, and the old library brought be- 
tween $800,000 and $900,000. In the vicinity of the 
Southern union station a fine hotel to cost nearly $1,000,- 
000 is projected, and the interior finish will give some 
good contracts to workers in high grade lumber. 

Frank B. McQuesten, owner of the schooner yacht 
Gitana, and one of Boston’s most prominent lumber deal- 
ers, is cruising in his trim vessel in southern waters. He 
will visit the Bahamas and points in the West Indies 
while away. 





THE QUAKER CITY ROUND-UP. 


Philadelphia, Pa., Feb. 14.—The general cold wave ex- 
erts an unwholesome influence upon business here, se- 
riously retarding operations, but values continue their 
upward trend. Manufacturers and wholesalers seem de- 
termined on securing advanced prices, particularly for 
white pine and hardwoods, but the unusual firmness in 
these woods is due largely to the scarcity of seasoned 
lumber, a condition which has been apparent for the past 
three or four months and which promises to continue 
with the season’s advance. 

Hemlock is in good favor, but how long this will con- 
tinue is a matter of question. Hemlock manufacturers 
of Pennsylvania are content with less for their stock than 
are those of any other locality in the country where 
this wood is converted into lumber. They have been edu- 
cated to believe that the wood is of secondary consid- 
eration, the bark being the primary good reason for 
cutting it. 

Southern lumber has not been called for in quantities 
of any proportion during the past week, but prices re- 
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main firm and steady, particularly for cargo lots. Vir- 
ginia and North Carolina ceiling, partition and flooring, 
car lots, are bringing fair prices, with hopes of early 
improvement. 

West Virginia spruce, while not called for in large 
quantities, enjoys a demand sufficient to keep all the mills 
well supplied with orders and maintain living prices. 
Spruce lath is very scarce and demand in excess of a 
possible supply. 

E. H. Daley, representing John E. DuBois in New 
York and New Jersey, returned last week from a busi- 
ness trip west. 

Mr. Murphree, general manager of the eastern interests 
of the Cummer Lumber Company, Jacksonville, Fla., 
came over from the metropolis recently and transacted 
some business here. 

Norman D. Nettleton returned last week from a suc- 
cessful tour of the Cumberland valley and vicinity, in the 
interest of John E. DuBois. 

A. L. Underwood, representing the J. C. Turner Cypress 
Lumber Company, of New York, called upon Philadel- 
phia dealers recently. 


IN NORTHWESTERN PENNSYLVANIA. 


Bradford, Pa., Feb. 14—Weed & Co. are doing a big 
business with hardwood lumber this winter at their mill 
at Glen Hazel, Elk county. A stock of cherry logs has 
been cut and hauled to the mill. The firm has logs that 
will amount to about 1,500,000 feet of good, clear No. 1 
stock. <A large quantity of other hardwood logs have also 
been taken out. During January this firm shipped 155 
cars of chemical wood and has a contract to cut 7,000 
cords. 

' From present appearances Bradford will entertain a 
building boom during the coming season, and the retail 
dealers are all looking forward to a successful season. 

There is a noticeable scarcity of No. 1.pine material 
through this district. Many of the dealers have been 
compelled to use much of the short growth pine. Good, 
clear pine surfaced boards are retailing at from $40 to $50 
a thousand and they are pretty hard to get even at that 
figure. 

Hundreds of acres of hardwood timber in McKean 
county are being taken out for chemical conversion and 
after the woodland has been gone over the forests look 
more like brier patches than anything else; yet the 
wood brings a good price and the demand for it is al- 
ways heavy. 

k. K. Kane, of Kushequa, is getting in a nice supply of 
hemlock and hardwood logs this season. The mills have 
been running steadily all winter and much lumber has 
been shipped out. 

There is a great scarcity of No. 1 hemlock lumber all 
over this district and prices have an upward tendency. 
Present retail price is $10 a thousand, but it is under- 
stood the price will be advanced 50 cents early in the 
season. Dealers are also complaining that they are able 
to procure but little No. 1 hemlock flooring and siding. 

A new shingle mill is being built on the west branch 
of Tuna creek, a few miles above the city. It will be 
stocked and operated by A. J. Bond. 

The Tuna Manufacturing Company’s factory, which 
was destroyed by fire July 3, 1898, has been rebuilt and 
fitted throughout with the latest improved machinery. 
This is one of Bradford’s leading manufacturing con- 
cerns and gives employment to about forty men. The 
company is composed of W. H. Dennis, who fills the of- 
fices of president, secretary and treasurer; W. A. Warner, 
superintendent, and M. J. Benjamin, who looks after the 
building interests. 

P. A. Kent has just recovered from a severe illness. 
He was at his place of business today for the first time 
in several weeks. 

The lumber on Sugar run has all been cut out and rail- 
roads to the mills have been taken up. The mills were 
operated by Hammond & Andrews and J. R. Droney 
& Co. 


LIVE BALTIMORE NEWS AND TOPICS. 


Baltimore, Md., Feb. 14.—During the past week the lum- 
ber business has_been almost at a standstill. Twelve days 
ago a heavy snow storm set in, followed by an intensely 
cold wave which prevented the snow from melting. Last 
Saturday night another heavy fall of snow began, contin- 
uing uninterruptedly for more than forty-eight hours, in 
the course of which time nearly two feet came down. Se- 
vere cold and a high wind kept it dry and piled it up in 
great drifts. Monday all railroad traffic was suspended. 
The companies made efforts for a while to run passenger 
trains, but the drifts proved too much and by nightfall 
not a wheel was moving. In Baltimore all the lines of 
communication were tied up, and such a thing as haul- 
ing lumber was absolutely hopeless. Outdoor work had 
to be entirely abandoned. The surrounding country suf- 
fered even more severely than this city. Under the circum- 
stances all efforts to do business proved unavailing. 

Beyond this purely natural and temporary impedi- 
ment the prospects are very good. The movement has 
been gradually increasing of late, and is now hampered 
only by inability to get stocks. Owing to bad roads and 
other adverse conditions the output of the mills during 
the past six months has been comparatively limited. All 
the supplies on hand have been used up and the product 
now put on the market is wholly insufficient to meet the 
requirements. As might be expected, this situation tends 
to advance prices, which are moving upward even more 
rapidly than they went down during the depression. A 
hopeful feeling prevails everywhere among lumbermen, 
and the advent of the open season is confidently ex- 
pected to usher in a veritable boom. 








The local demand for lumber promises to be better 
than for years past. A number of important building 
projects are on hand and others are expected to develop. 


Mill Combination Discussed. 


Another conference has been held between leading rep- 
resentatives of the North Carolina pine interests in this 
city and the promoters of the proposed consolidatiun of 
all the important mills. It took place at the Hotel Ren- 
nert on February 7 and brought together perhaps a dozen 
of gentlemen who would be largely affected by the plan. 
Those present included R. T. Waters and Francis E. 
Waters, of R. T. Waters & Son and representing the 
Surry Lumber Company; Samuel S. Rowland, president, 
and Theophilus Tunis, vice president and secretary, of the 
Tunis Lumber Company; Samuel P. Ryland, jr., of the 
Ryland & Brooks Lumber Company, the distributing 
agents of the Suffolk Lumber Company; Greenleaf John- 
son, of the Greenleaf Johnson Lumber Company; Capt. 
J. L. Roper, of the J. L. Roper Lumber Company, of Nor- 
folk, Va.; John A. Armingdale and W. S. Parsley, of 
Wilmington, N. C.; E. E. Jackson and Wm. H. Jackson, 
of the Jackson Brothers Lumber Company, of Salisbury, 
Md., and Washington, D. C.; M. T. McCormick and T. B. 
Freeman, of Philadelphia, and W. E. Wormser, of New 
York. E. E. Jackson, who is a former governor of Mary- 
land, presided. 

Three sessions were held, taking up nearly the entiz= 
afternoon, and every phase of the situation, as well as 
the details which enter into consideration in connection 
with the consolidation, was extensively discussed. From 
what could be learned, however, no conclusion was 
reached; it is not even certain that the deal will be 
consummated. Various reasons argue against such ac- 
tion. The most important of them is that with the gen- 
eral advance in values the most urgent argument in 
favor of a combination disappears. On a rising market 
it is easy enough to maintain an organization and secure 
adherence to a fixed price list, and that is after all the 
main object of the proposed combine. There is naturally 
a deep seated reluctance against entering into any ar- 
rangement whereby the identity of individual concern 
would be practically destroyed, and this consideration is 
bound to exert a strong influence upon the decision finally 
reached. There is a disposition in variotis quarters to 
reject all overtures from the syndicate and give greater 
cohesiveness to the North Carclina Pine Lumber Com- 
pany, the old organization which has at different times 
served a good purpose, but which has lately had hardly 
more than a nominal existence. A meeting was to have 
been held in Norfolk today, but the weather conditions 
may have interfered with the arrangement. 


Baltimore Lumber Trade Changes. 


Several changes in the composition of firms have 
taken place in the lumber trade here since the begin- 
ning of the present month. The firm of Willson & Char- 
shee, in existence during the past two years, has been 
dissolved by mutual consent, the junior member, Mr. 
Thomas A. Charshee, associating himself with his 
brother, John E. Charshee, to form the firm of Thomas 
A. Charshee & Bro. The junior has been for thirteen 
*years with the Tunis Lumber Company, having re- 
cently acted as assistant secretary. The senior is also a 
practical lumberman. He started in business at Havre 
de Grace, Md., and afterward was for a long time in 
the employ of Greenleaf Johnson & Co. The new firm 
is located at 513 East Falls avenue. W. M. Willson 
has formed a partnership with Ridgeway Merryman, 
well known in the lumber trade of this city as a success- 
ful merchant, under the firm name of Willson & Merry- 
man. They will conduct a wholesale and commission 
business. ‘The members of the new firm are very popu- 
lar, and their many friends wish them prosperity. Mr. 
Willson was formerly with R. T. Waters & Son. 


Sundry News Notes of the Trade. 


Gustave Farber, of Price & Heald, returned re- 
cently from an extended tour through the lumber regions 
of West Virginia, Ohio, Kentucky, portions of Tennes- 
seq and several of the southern states. He reports that 
stocks at the mills everywhere were extremely low, and 
that the wretched condition of the roads made it im- 
possible to get logs in sufficient quantities to turn out 
an adequate supply of lumber. ‘This has been the sit- 
uation for months, so that there is a thorough clean-up 
everywhere. <A feeling of general hopefulness and ex- 
pectancy prevails among the lumbermen, and the be- 
lief is entertained that the summer will bring a great 
rush of business. Particularly favorable is the situa- 
tion in the west. A sharp rise in prices has taken 
place. 

A large sash, door and blind factory is to be estab- 
lished at De Witt, Va., by Stewart & Fisher, a Penn- 
sylvania firm. 

W. H. West, secretary of the Stirling-West Company, 
6f this city, was thrown out of his sleigh several days 
ago and sustained painful, though not serious, in- 
juries. 

Jacob C. Dayhoff, a lumber dealer of Hagerstown, 
Md., applied in the United States court at Baltimore on 
February 6 for the benefit of the insolvent laws. He 
has liabilities of $8,524.08 and no assets, his books being 
in the hands of receivers. William Dayhoff applied as a 
member of the firm of J. C. Dayhoff & Co., and individ- 
ually as William Dayhoff, agent. 





The Berlin Mills Company, of Rangeley, Me., will this 
season put in 23,000,000 feet of logs against 12,000,000 to 
15,000,000 feet last season. 








30 


ASSOCIATOINS. 


DATES OF MEETINGS. 


North Carolina Pine Association, Norfolk, Va., Febru- 
ary 23. 

Southern Cypress Lumber Association, New Orleans, 
La., February 16. 

Central Iowa Retail Lumber Dealers’ Association, Mar- 
shalltown, Ia., February 24. 

tetail Lumber Dealers’ Association of New York, Syra- 
cuse, February 22, 

Nebraska Lumber Dealers’ Association, Lincoln, Febru- 
ary 23 and 24. 

National Wholesale Lumber Dealers’ Association, Bos- 
ton, Mass., March 1. 

Wisconsin Retail Lumber Dealers’ 
ison, Wis., March 7 and 8, 

Northwestern Lumber and Sash & Door Traveling 
Salesmen’s Association, Madison, Wis., March 7. 

Northwestern Iowa Retail Lumbermen’s Association, 
place undetermined, Thursday, March 30. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 

Lumbermen’s Association of Texas, San Antonio, Tex., 
April 11 and 12. 


Association, Mad- 
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ANNUAL MEETING OF NEW YORK RETAILERS. 


The annual meeting of the Retail Lumber Dealers’ As- 
sociation of the State of New York will be held in Syra- 
cuse, on Wednesday, February 22. Headquarters will be 
at the Yates hotel, and the business session will be called 
to order at 2:30 p. m. The officers and directors of the 
association are as follows: 

President—S. T. Russell, of Ilion. 

Vice-president—J. I. Younglove, of Johnstown. 

Treasurer—A. Marcellus, of Oneida. 

Secretary—S. H. Beach, of Rome. 

Directors—Spencer Kellogg, Utica; E. M. Klock, Syra- 
cuse; Louis C. Greenleaf, Watertown; D. I. Garretson, 
Newark; F. M. Dain, Peekskill; F. P. Crouch, Rochester ; 
A. 8. Bartlette, Binghamton; C. L. Blakeslee, Albany; S. 
H. Beach, Rome. 
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NORTH CAROLINA PINE MEETING POSTPONED. 

Owing to the severe storm several members of the 
North Carolina Pine Association were unable to be pres- 
ent at the meeting of that organization scheduled to be 
held at Norfolk, Va., on Tuesday, February 14. For this 
reason the meeting was adjourned until Thursday, Feb- 
ruary 23. 

A STRONG ASSOCIATION TRIO. 

The selection of oflicers for the ensuing year made by 
the Illinois Lumber Dealers’ Association at its annual 
meeting last week was a tribute to fitness and ability. 

The new president, E. F. Hunter, is modest, handsome, 
forceful and beloved by all who know him. He is not an 
orator—or at least he says he is not—but the brief and 
vigorous acknowledgment of his election and _ several 
other speeches that the writer has heard him make en- 
title him to the palm as a practical association orator 
and indicate that he will devote mcre attention to work 
than to talking, which is likely to augur favorably for the 
success of his administration. He is the junior member 
of the firm of H. & E. F. Hunter, who have yards at 
Henry, Chillicothe, Sparland and Edelstein, IIl., and 
senior of the firm of Hunter, Allen & Co., with yards 
at Winchester, Lacon and Chapin, Ill.; also senior of the 
firm of Hunter & Stevens, who have a yard at La Salle. 











E. F. Hunter, President. 


The new vice president, E. W. Houghton, of Galva, is 
the son of one of the oldest lumbermen in Illinois and 
answers to the request of the president elected, that some 
of the younger members of the association be recog- 
nized in the directory of the official staff of the organiza- 
tion. Mr. Houghton is secretary and treasurer of the 
E. W. Houghton Lumber Company which has yards at 
Galva, Altona, Wyoming, Bradferd, this state. Vice 
President Houghton has been engaged in the trade for 
the last twelve years and for ten years manager of the 
Galva yard. He has for a number of years been active 
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in association work, has a wide intelligence regarding the 
possibilities of organization and will be an influential 
and energetic member of the board. 

The secretary, G. W. Hotchkiss, of this city, is so 
thoroughly well known by the lumber fraternity that it 
is unnecessary to detail any special biography of the gen- 
tleman on this occasion. He has had a wide experience 
in lumber manufacture, was for a number of years sec- 
retary of the Lumberman’s Exchange at Chicago, is a 
historian, statistician and journalist; in all these ca- 
pacities has he served the lumber trade and his election 
to the secretaryship was a compliment to his special abil- 
ities. The secretary’s office will remain at 355 Dearborn 
street, Ellsworth building, where the association has had 
an office for a year, until spring at least, and Mr. 
Hotchkiss will be found at his post of duty at all times. 


THE MEN FOR THE PLACE. 


The new president of the Michigan Retail Lumber 
Dealers’ Association, Charles W. Restrick, is one of the 
most popular lumbermen in Michigan. His earlier expe- 
rience was in the banking business in Canada. He is 
thoroughly interested in association work in his city and 








PRESIDENT CHARLES W. RESTRICK, 
Michigan Retail Lumber Dealers’ Association. 


state and his genial disposition and thorough knowledge 
of the lumber business make him not only an interested 
but an interesting member of the fraternity. When it 
was thought wise to honor Detroit with the presidency 
this year it was perfectly natural that Mr. Restrick 
should be thought of. He possesses all the qualifications 
necessary for the making of a successful association exec- 
utive and, in conjunction with Vice President E. P. Keep, 
of Tekonsha, and Secretary D. C. Thickstun, of Cassopo- 
lis, the work of the year will progress, and when an 
account of their stewardship is required twelve months 
hence there will be a time of rejoicing and the asso- 
ciation will say, “Well done, good and faithful servants.” 
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A belated calendar has been received from the Bluif 
City Lumber Company, of Pine Bluff, Ark. A hanger on 
a rather generous scale, its face presents a group of maps, 
including that of the United States, and a heroic figure 
of Uncle Sam who, with Spain under one arm and his 














E. W. Houghton, Vice-President, 


feet resting on Cuba, has lariats out for Porto Rico, Ha- 
waii and the Philippines. John Bull cecupies a corner 
and is an interested and apparently gratified spectator. 
The company make sash, doors, blinds, moldings, etc., 
and handles cypress shingles. 
PAPAL LILI III 

The Diamond Match Company is said to be considering 
the plan of building a saw mill at Oshkosh, Wis., to be 
operated in connection with the match factory there. 
The mill will turn out match blocks, which are now 
furnished by the sash and door factories, 
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DOORS AND MILL WORK. 





THE PROBLEM OF CONSOLIDATION. 


At first thought it would seem to be an easy matter 
to consolidate the wholesale sash and door factories of 
the country, or at least the majority of them, for the 
number is limited. Nevertheless various attempts made 
within the last half a dozen years have signally failed, 
sometimes just when success seemed practically as- 
sured. It is not because manufacturers do not be- 
lieve consolidation would be a good thing for them. A 
number of them have been in favor of consolidation for a 
long time, and never more so than within the last two 
years. If this were not the case the difficulties which 
have been encountered would have resulted in the plans 
for consolidating being abandoned long ago. But it ap- 
pears that in the bright lexicon of sash and door con- 
solidation there is no such word as fail, though many 
times within the last few months it was reported that 
the scheme had been abandoned. 

It must be understood that the plans under consider- 
ation do not contemplate what can properly be desig- 
nated as a “trust;” the proposition is to buy the facto- 
ries outright and operate them under one management. 
The advantages of this scheme are manifold. Chief 
among them perhaps is the saving that may be effected 
in manufacturing and marketing the product. With 
consolidation an accomplished fact, each factory can be 
put upon the work to which it is best adapted instead 
of turning out a diversified product as at present, and 
every practical mill man will readily recognize what a 
saving this would accomplish. Office and selling expenses 
could be reduced in an equal ratio, thus enabling the 
consolidated interests to do business at a profit on a 
basis of prices that means an actual loss under present 
methods. 

Another important factor to be considered is the sav- 
ing to be elfected in the purchase of raw material. 
As it is at present, with a general scarcity of factory 
plank the various factories are bidding against one 
another for the available supply until prices have reached 
a point where it may almost be said that the plank 
cost more than the doors made from it can be sold for. 
In addition to this the aggregate of stock carried, both 
manufactured and unmanufactured, is much greater now 
than would be necessary under the consolidation plan, 
and this is another direction in which a material saving 
in expense could be effected. 

In fact, every business argument is in favor of con- 
solidation, and the Lumberman expects to see more 
or less general consolidating of the wholesale factories 
brought about sooner or later. 


DOOR TRADE NOTES.: 


The market this week has been in a waiting condi- 
tion. Considerable delay was experienced in getting out 
the new discount cards supposed to have gone into 
effect on February 10. In most instances the cards 
went out the first of the week, but some concerns did 
not get them into the mails until Wednesday or Thurs- 
day, so that the advance may be said to become 
eflective about the first of next week. Because of this 
advance in prices and the continued cold weather, de- 
mand has been comparatively dull, though this is not 
regarded as a discouraging feature. It is possible that 
the heavy buying of carloads during January may result 
in some curtailment of demand for regular stock during 
the early spring months, but that is not expected to 
interfere with an active trade as soon as the weather 
shall become favorable for out of door operations. There 
is a general impression that the volume of business this 
season will equal if it does not exceed that of 1892, and 
already the inquiry for special work indicates that the 
building season is to be an active one. No doubt is 
expressed in regard to prices under the new discount 
card being maintained, and it is believed that a further 
advance will follow within the next thirty to sixty days. 

* * * 





The molding factories in this city report a good de- 
mand for their product, with a larger call for pine than 
has been the case for several months. Prices for the 
finished product have not advanced in proportion to the 
advance on molding stock, but the market nevertheless 
may be reported as in fair condition. 

* * * 

Manufacturers of Muscatine, Ia., report a fine spurt of 
February business and orders plentiful. The impression 
prevails in Muscatine that prices will remain firm until 
the opening of spring trade, when an advance is ex- 
pected. 

* * * 

In sending out the new discount schedule the True « 
True Company, of this city, has adopted a very con 
venient size, the engraving on the front cover at once 
suggesting to the recipient the idea of carrying it in 
his vest pocket where he may always have it at hand 
for ready reference. In fact, the printed matter issued 
by the True & True Company is always characterized 
by some feature of attractiveness or convenience. ‘The 
little four page folder advertising its grained and cypress 
doors, which was distributed by the company from its 
headquarters in the Leland hotel last week to the mem- 
bers of the Illinois association, is a special instance ot! 
attractive printing, as well as presenting a line of goods 
which are of especial interest to every lumber dealer. 
The front page of this folder presents a characteristic 
winter scene typical of the season. The company’s wit- 
dow and door screen folder also shows on the front 


























FEBRUARY 18, 1899. 


cover a cut which, while not directly associated with 
screen goods, appeals more or less to the “fly time days” 
of many of the company’s friends in the trade. 

* * * 

At Kansas City the country demand has not yet set 
in, but the sash and door men look for orders to come 
in shortly now that good weather seems to be at hand. 
They are more than pleased as to the outlook for trade 
and think they will have all the business they can handle, 
both regular and on odd work. Price conditions are far 
from satisfactory and strenuous efforts will be made to 
get prices on a firmer and more satisfactory basis before 
the dealers get ready to buy. 

* 


Business at Minneapolis is not very active as yet in 
stock goods. The jobbers and manufacturers of the twin 
cities have decided to hold back their traveling salesmen 
until February 27. 

In the meantime but little business is being done. This 
has been because of the uncommonly severe weather, but 
this week the weather has softened up and mail orders 
are expected to come in more freely hereafter. Prices are 
a little better than last reported, but will stand a good 
deal more advancing, and probably will be advanced in 
the near future. In special work trade is increasiug and 
prospects are bright. Nearly everything now being fig- 
ured on is small work, but none the less welcome for that. 
This work is largely from out of town points. Everything 
looks like a large building trade at Minneapolis this com- 
ing year. Real estate is advancing very rapidly in the 
city, and many flat buildings are projected. Residence 
buildings will also have a large boom this year in both 
Minneapolis and St. Paul. Prices for special work are 
such as not to be complained of. It is not probable that 
there will be any severe cutting in this line this season. 

* * * 

The sash, door and blind situation at St. Louis, Mo., is 
a little better than last week. Prices are improving to 
some extent and inquiries are increasing in volume. The 
trade has been in such a thoroughly unsatisfactory state 
since January 1 that the manufacturers were well nigh 
disgusted at the outlook, and justly so, considering the 
low values prevailing. Car lots are still the rule, aud this 
class of trade shows no decided tendency towards falling 
off in volume for the present. Assorted lots, however, 
are beginning to be inquired for, and manufacturers are 
in slightly better spirits. The southern trade is fair in 
volume, and local jobbers are in evidence in the market. 
Prices are still unsatisfactory, but show some signs of 
early improvement. 

* * * 

A dispatch from Wheeling, W. Va., under date of Feb- 
ruary 15, states that it is reported there a deal is wn foot 
to consolidate all the glass making concerns of the coun- 
try, including every variety of goods made from glass. 
The foundation of this new combine, it is said, will be 
the United States Glass Company, which now controls 
the tableware output, the window glass combine, and the 
bottle manufacturers’ association. 





AT LA CROSSE AND WINONA. 


La Crosse, Wis., Feb. 14.—It is still early for the sash 
and door trade to show much activity, and manufactur- 
ers here and at Winona, Minn., are not being rushed with 
business at present. The outlook is fair, however, for a 
good volume of trade, the only question being regarding 
prices. That mill work is selling for less than the lum- 
ber entering into its production costs, is a deplorable 
fact, yet how to improve the situation is something that 
no one can tell. 

Charles Schroth, of Schroth & Ahrens, at Winona, at- 
tributes the trouble with the sash and door trade to 
overproduction, and even if there is a good demand this 
year he cannot see how prices will stiffen very much 
until the demand a little more than equals the capacity 
of the factories of the country. Of course, if a consoli- 
dation of all the factories under one ownership could be 
effected, then the problem would be solved, but failing 
than this, Mr. Schroth says he can see no remedy, and 
his years of experience in the manufacture of sash and 
doors entitle his remarks to consideration. The factory of 
Schroth & Ahrens at Winona is shut down. 

In La Crosse the members of the R. C. Kuhn Sash & 
Door Company take a similar view of the situation. They 
are enterprising business men, and do not care to do busi- 
ness for their health alone, as sash and door manufactur- 
ers seem compelled to do now. The volume of trade is 
very fair, and the outlook, according to Mr. Kuhn, is 
favorable to a good year’s business. 

The factory of the R. C. Kuhn Sash & Door Company 
was shut down the past week, on account of a crack in 
the lining of the boiler being discovered. It was thought 
that it was a small fracture, but when the water was let 
out and the break examined, it was found to extend for 
a length of three feet, and from the appearance must 
have been in the boiler for several years. The boiler had 
been inspected four or five times a year in the meantime, 
by experts in the employ of a casualty insurance com- 
pany. 

Thomas Jacobson, formerly shipping clerk for the R. C. 
Kuhn Sash & Door Company, is now making southern 
Minnesota and northern Iowa on the road for the com- 
pany. 

The new sash and door factory of the Segelke & Kohl- 
haus Manufacturing Company, La Crosse, is now com- 
pleted, and the machinery is being put in place. The 
work has been delayed by the extremely cold weather, 
but it is expected that it will be ready for starting up by 
the first of April. 
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LOGGING CONDITIONS. 


THE SITUATION IN MINNESOTA. 


Minneapolis, Minn., Feb. 15.—Conditions in the log- 
ging woods are favorable to a large cut of logs, though 
there are a good many adverse conditions prevailing. Just 
at this writing the weather has returned to the thawing 
point in the southern part of the state and to mild 
weather in the woods. But the fortnight of severe 
weather hindered work to a large extent in the camps. 
Many men were laid out by the cold, and the sick list in 
the woods was never known to be so large as it has been 
this winter. All the lumbermen’s hospitals in the north- 
ern part of this state are full of invalids, the grip being 
the prevailing trouble. Accidents have been greatly in- 
creased by reason of the cold weather. Some of the large 
jobbers are behind the average winter with their logging. 
But it now seems certain that there will be more than 
600,000,000 feet of logs put in on the upper Mississippi, 
a stock almost up to the largest record. But no one 
fears an oversupply, for the river is ready for all that 
can be put in, and the mills will not cut too much lumber 
this year to satisfy the demand that now is promised. 








AROUND CENTRAL WISCONSIN. 


Merrill, Wis., Feb. 14—The Merrill Lumber Company 
will do some logging through the entire winter, spring 
and summer. It will bring down about 5,000,000 feet by 
rail this winter, receive about 7,00¢,000 by winter and 
next summer will rail in about 13,000,000 more, making 
a total of about 25,000,000 feet for the coming season, 
which exceeds by considerable the regular cut of this 
company. 

C. P. Miller & Co. are receiving logs every day by rail, 
besides buying all they can on the side. They advise 
that they will have between 4,000,000 and 5,000,000 feet 
in the pond by the time they will begin sawing and will 
receive logs thereafter as fast as they can saw them. 
The firm will start up with the opening of the river and 
will operate the band and rotary night and day through 
the season. 

The George E. Foster Lumber Company has a hardwood 
camp near Irma and will have over 1,000,000 feet of hard- 
wood sawed at the mill at Foss’ Spur this winter. 

Loggers are counting on about six weeks more of 
sleighing; they may get it and they may not. Ed Carr, 
an old logger on the river, tells of an experience of a few 
years ago, when he left camp about twenty miles east of 
Minocqua, along toward the last of February, and there 
were twenty inches of snow on the ground. This was on 
Saturday; on the Monday following he returned, driving 
from the station to camp in a cutter, and by the time he 
reached camp the ground was practically bare. Such sud- 
den thaws are not frequent in this country, but are 
among the possibilities; hence the necessity for hustling 
while the snow lasts. 





IN THE GRAND TRAVERSE REGION. 


Traverse City, Mich., Feb. 13.—The output of logs in 
the Grand Traverse region was fair up to the beginning 
of the cold and stormy weather of about two weeks ago; 
and while logs are still moving operations are not as ex- 
tensive as they were. The snow is getting to be very 
deep in the woods, being close to three feet, and the 
steady cold weather inakes the sleighs run very hard. 
Operators who are running large camps and are well 
equipped to handle logs are progressing as well as condi- 
tions will permit, but the small jobbers and the farmers, 
from whom a large share of the stock is gathered, are 
badly handicapped; an additional fall of snow or con- 
tinued cold weather will restrict them all the more. 
While large amounts of logs are being secured at Tra- 
verse City it must be remembered that the majority of the 
manufacturers own and lumber their own situmpage in 
addition to what they buy, and a large percentage of this 
output is manufactured at home. Hence the amount of 
lumber thus put on the market for sale is much less than 
the amount of logs put in. 

Some concerns are not putting in as much as in pre- 
vious years. One concern that formerly put in 10,000,000 
feet and upward, this year will not secure over 3,000,000 
feet. 

It is a well known fact that there is no dry stock to 
mention in this locality, while last year at this time there 
was 40,000,000 to 50,000,000 feet on sticks, and it does 
not look as if there is much danger of an overstock 
under present conditions. More likely when spring comes 
it will be found that the stock is not so large as was 
anticipated. 

There is always a cry at this time of the year of heavy 
individual stocks, which fail to materialize. It was the 
same last year, when not 40 percent of the stock was 
gotten out. The good prices being paid for hemlock logs 
will also have a tendency to shorten stocks of hard- 
woods, as farmers will put in what they have peeled of 
that kind of wood, but the output of hemlock will be 
confined largely to logs from which the bark has been 
taken. Green trees are not cut for logs alone; the bark 
is too valuable. 





IN WESTERN IIICHIGAN. 


Manistee Mich., Feb. 14.—Quite respectable falls of 
snow and the cold weather have made it somewhat diffi- 
cult for men and ‘teams to operate. There will not be 
the amount of hardwood logs and timber gotten out this 
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winter that was anticipated earlier in the season. Job- 
bers seem to be easily discouraged this winter and farm- 
ers are especially so. Good times have struck the farmer 
the past year and he does not have to put in logs to eke 
out his existence, so a slight excuse in the way of bad 
roads or weather is sufficient to make him quit. 

Small jobbers who have taken contracts to put in a 
small amount also are having quite a hard time unless 
they had suflicient foresight to rush things in the earlier 
part of the winter, when conditions were good, and got 
their quota into the water at the least expense, as at the 
low price for logging at which most of them contracted, 
with the increased price for staples and the added cost 
during the cold weather, many are almost sure to go into 
the hole. 





LOGGING NOTES. 

It is stated from Pembine, on the upper Menominee 
river, that never before were there so many landing 
places for logs on that stream as this winter. Especially 
are they numerous from White Rapids forty miles up the 
river. There is scarcely a half mile within that stretch 
of river in which some jobber is not landing his winter's 
cut. Cruisers and scalers say that never before were 
there known so many camps operated by jobbers, as dis- 
tinct from the mill companies. On this account a largely 
increased cut over that of any recent year is predicted. 
High prices are being paid for timber and much small 
stuff is being cut. 

At Traverse City, Mich., the Wells-Higman Basket 
Company will get in 3,000,000 feet of logs for consump- 
tion in its works. The Oval Wood Dish Company will 
put in 10,000,000 feet of logs this winter and 3,000,000 
more during the summer. The Traverse City Lumber 
Company will put in 4,000,000 feet of hardwood logs and 
9,000,000 feet of hemlock. The Fulghum Manufacturing 
Company will secure 1,200,000 feet of maple logs. Wil- 
liam Beitner’s factory will saw 4,000,000 feet of hard- 
wood logs into chair stock and curtain poles. Altogether, 
hardwood and hemlock have the call at Traverse City, 
and the farmers and jobbers are making the most of it. 


Leo F. 'Twyman, of Georgetown, Ky., and R. A. Holmes, 
of Lexington, that state, have purchased 800 acres of fine 
timber land on the Cincinnati Southern railway, near 
Spring City, Tenn., and will erect a mill at once. The 
business will be conducted under the name of the Twy- 
man-Holmes Lumber Company. 


A timber berth on an Indiana reservation in the Geor- 
gian bay district, Ontario, is reported to have been pur- 
chased by the Saginaw Lumber & Salt Company, at a 
consideration of $70,000. The input this season will be 
10,000,000 feet. Pelton & Reid, of Cheboygan, Mich., have 
purchased 15,000,000 feet of Indian logs in the Georgian 
bay district, which are being put in this winter and will 
be rafted to Cheboygan next summer. The Central Lum- 
ber Company, of Saginaw, is logging on Blind river, On- 
tario, and hopes to raft the logs to Michigan. The St. 
Anthony Lumber Company, of Saginaw, is putting in 
about 45,000,600 feet of logs at Whitney, and the Arthur 
Hill Company is putting in 20,000,000 feet at Midland, 
Ont. 

The amount of Jogs rafted out of the Susquehanna 
boom, at Williamsport, Pa., in 1898, was 130,000,000 feet 
as against 110,000,000 feet in 1897—a gain of 20,000,000 
feet. It is estimated that 110,000,000 feet will be put in 
this winter and will come down on the floods in the 
spring. 

Louis Cartier has closed contracts for towing logs on 
Chequamegon bay, Lake Superior, aggregating 50,000,000 
feet. He will tow all the John O'Brien Lumber Com- 
pany’s logs, which will be sawed during the coming sea- 
son at the Pope Lumber Company’s mill, at Ashland, and 
will amount to 25,000,000 feet. He will also pull over the 
bay 15,000,000 feet of the Street, Chatfield & Co.’s logs 
and 8,000,000 feet for the South Shore Lumber Company. 

George L. Rogers and E. A. Cook, of Stevens Point, 
Wis., lately purchased of the Weyerhaeuser interest, in 
the Ashland district, 4,000,000 feet of choice white pine 
legs for the Rogers & Emmons Lumber Company, the mill 
of which is at Glidden, on the Wisconsin Central railway. 
The consideration was about $50,000. 

The Chicago & Northwestern railway is carrying 100 
carloads of pulp wood daily to Appleton, Wis. 

The Kirby, Carpenter Company, of Menominee, Mich., 
on last Saturday night had 47,000,000 feet of logs banked, 
and was in a fair way to bank this season 80,000,000 feet. 
At the present rate of cutting its pine stumpage supply 
will be wiped out in two years more. There will then 
remain on its lands a vast amount of hemlock, hard- 
woods and cedar. The company’s yards in Menominee 
now contain 31,000,000 feet of lumber, 10,000,000 feet of 
which is sold. Shipments in January amounted to 1,000,- 
000 feet. 

Hy T. Schroeder has resigned as manager of the Brit- 
ingham & Hixon Lumber Company, at Cclumbus, Wis., 
and has been succeeded by C. S. Alexander, of Madison, 
Wis. 

An alleged Chicago detective disguised himself as a 
woman and delivered lectures in the logging camps of the 
Menominee district, upper Michigan, on love, courtship 
and marriage. He took up collections after each lecture, 
and the gallant lumber jacks made a bountiful contribu- 
tion on nearly every occasion. At last his disguise was 
discovered in one of the camps of the Fence River Log- 
ging Company, and he was drummed out. As an excuse 
for his conduct he said he was a Pinkerton detective, and 
was looking for a criminal supposed to be somewhere in 
the northern woods. 
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Development of the Box Industry—An Improved Lock Corner Box—Forced Draft and Its Economies— 





Increased Application of Electricity. 





PACKING BOXES AND MACHINERY. 


The United States census of 1890 reported as existing 
at that time 636 establishments for the manufacture of 
wooden packing boxes, employing an aggregate capital 
of over $13,000,000, of which $2,864,000 was invested in 
machinery. The value of the material used was $14,244,- 
503, while the value of the output of the factories was 
$25,513,180. Assuming that of the material used the 
vaiue of the lumber was $14,000,000, purchased at a fac- 
tory cost of $10 a thousand—a higher price undoubtedly 
than the average—the amount of lumber consumed 
would be 1,400,000,000 feet. It is evident that the sta- 
tistics in regard to box factories proper do not anywhere 
near represent the aggregate. Many boxes are made as 
a purely side issue in planing mills, sash and door fac- 
tories and the like, while multitudes of manufacturing 
establishments and stores use immense quantities of box 
lumber for packing purposes that do not enter into the 
box statistics. ‘The same is true of material used for 
crating. But, taking the box factory proper, as reported 
by the census department, the aggregate is surprising, 
and one of its most interesting features is the machinery 
employed and the development of a class of box making 
machinery employed as distinct from ordinary wood 
working machinery. 

Formerly a box factory was fitted up with ordinary 
wood working tools in no essential particular differing 
from those used in other working establishments; but 
the magnitude of the box industry has warranted 
the expenditure of special effort in the production of 
machinery for its use, while the closeness of competition 
and the necessity of saving every possible dollar in the 
cost of manufacture have made necessary the use of labor 
saving and lumber economizing machines. The result is 
that the modern box factory is fitted up throughout with 
what are practically special tools. This being the case, 
the leading manufacturers of wood working machinery, 
cven those that at one time confined themselves mainly 


seemed possible to make improvements in the way of 
strengthening some parts and giving a broader and more 
substantial base, it has done so, with the result that 
the company is now manufacturing what is ccnsidered 
a more complete and efficient machine than heretofore, 
used for the purpose. 

The frame which supports the traveling carriage is of 
the pedestal type. ‘The carriage travels vertically close 
to and past the cutters, in plain dovetailed slides which 
are strongly gibbed with provision for taking up all 
wear. The automatic clamping and releasing device is 
a valuable auxiliary, as it clamps the stock on the up- 
ward stroke of the carriage and releases the same after 
passing the cutters. In addition to this automatic fea- 
ture, the carriage may be stopped automatically at the 
same instant that the clamping mechanism opens to dis- 
charge the finished work. By means of a self shipping 
device in connection with a positive brake brought in 
contact with the face of a large friction pulley, the car- 
riage may be stopped at any point of travel. It is 
equipped with two high fences—one on either side—the 
sides which are planed into the table perfectly square 
and clamped into position with a fixed hand wheel. 
Located directly back of each fence is a gage with ten 
stops of different lengths which are employed for lo- 
cating the fences, according to the thickness of cover 
intended for boxes being worked. This adjustment can 
be made instantly and with more accuracy than when 
a rule is employed for the same purpose. The stops 
which regulate the depth of cut are located on one 
frame and adjusted with a small hand wheel shown on 
the face side of the machine. The cylinder and appurte- 
nances have an adjustment to and from the carriage, 
which is a provision for keeping the cutting point of 
the saws near the edge of the carriage table, irrespective 
of the wear of the saws. 

The feed mechanism consists of a combination of face 
frictions—with provision for taking up all wear— 


pounds. It is this machine which the S. A. Woods Ma- 
chine Company is just now offering to the makers of the 
better class of boxes. 





MECHANICAL DRAFT WITHOUT A CHIMNEY. 


It begins to look as though the days of the chimney are 
numbered. No longer is the location of the factory nec- 
essarily evidenced by the existence of a tall brick stack 
belching forth its volumes of smoke. Comparatively 
small but all-powerful is the fan blower which has 
stepped in to fill its place and do its work. 

Two years ago at Jamaica Plain, in the suburbs of 
Boston, there stood a tall chimney upon which the B. F. 
Sturtevant Company was entirely dependent for produc- 
ing its draft for the operation of its boilers. Changes in 
the arrangement of the works necessitated moving the 
boiler plant, but, of course, it was out of the question to 
take the chimney along. In its stead a fam blower was 
installed on the top of the boilers and provided with a 
special engine to drive it at just the speed required. It 
is automatically regulated, so that less than one pound 
drop in steam pressure greatly increases the draft, starts 
up the fire and brings the pressure back where it belongs. 
It is thus kept the same hour in and hour out and the 
fireman has nothing to do but shovel coal. 

The fan works by suction, draws the gases from the 
boiler flue and forces them out through a short stack ex- 
tending only thirty-one feet above the boiler room floor. 
The draft which may be produced is two or three times 
stronger than that of the chimney which has been dis- 
carded. The weather makes no difference—the draft is 
just as strong on damp and muggy days as on those 
that are crisp and bright. 

Though it barely extends above the roof of the sur- 
rounding buildings, no trouble whatever is experienced 
from smoke, for the simple reason that when draft is 
produced in this way no smoke is made. The utter use- 
lessness of the old chimney was so clearly demonstrated 
that it has just been taken down for the sake of the 
bricks it contained. There is thus presented the novel 
sight of a large manufacturing plant, covering a half a 
dozen acres, with no apparent means of producing the 
draft; the little steel plate stack being visible from cer- 
tain points only. 





Nichols Lock Corner Machine—Front View. 


to planing mill machinery, have found it necessary and 
expedient to devote particular attention to box factory 
requirements. 

One of the great wood working machinery manufact- 
uring establishments which has done this has been the 
8S. A. Woods Machine Company, of Boston, Mass., and 
as this establishment has added one machine after an- 
other to its output adapted to box making, it has had 
to continue the process until its line is well nigh com- 
plete. Its increased business in the machines adapted 
for box making, such as four side planers and jointers, 
surfacers both double and single, resaws, railway and 
swing cutoif saws, self feed and plain rip saw benches, 
fitting up machines, chain feed box board matchers, 
knife grinders and saw grinders, created a demand for a 
lock corner machine. Investigating existing tools of 
this class with the view of making something a little 
better than anything on the market, the Woods com- 
pany was confronted with the fact that the machine 
known as the Nichols lock corner machine seemed to 
embody the really desirable features for a complete 
locker. As this machine was well covered by patents, 
it seemed impossible to build a thoroughly satisfactory 
tool of this class without infringing them. The com- 
pany, therefore, opened negotiations with Mr. Nichols, 
which resulted in the purchase of his entire rights, pat- 
ents, good will, ete, and it is now bringing out the 
machines substantially on the same lines as the latest 
machines made by Mr. Nichols. However, where it has 


and of gearing arranged on the center crank 
system, to which is connected the pitman for giv- 
ing the stroke to the carriage. The feed is con- 
trolled by either hand lever or foot  treadle 
shown on working side of the machine. The arbor, made 
from 24-inch tool steel, revolves in long self-oiling boxes 
and is fitted at each end with a patent pneumatic pul- 
ley eight inches in diameter. for a 6-inch belt. A three 
step cone pulley located on extreme left hand of the 
arbor supplies three rates of feed. The saws or cutters 
are ten inches in diameter and have teeth of such shape 
as will give the best results, both in the quality of work 
and the minimum amount of driving power required. It 
is not necessary to remove the saws for sharpening, as 
an emery grinder is furnished which is employed for this 
purpose and works upon the slide located on the rear of 
the machine, directly opposite the arbor. An indexed 
ring dial which is fitted to the fixed arbor collar is em- 
ployed in connection with the sharpener for grinding the 
same amount from each tooth of the saws and keeping 
them in the proper shape. The horse power required by 
the machine is said to be from 50 to 75 percent less and 
the floor space required—30 inches by 54 inches—from 
one-half to two-thirds less than for any other similar 
machine doing the same amount of work. The counter- 
shaft furnished with each machine has tight and patent 
self-oiling loose pulleys, two driving pulleys and a drum 
pulley for driving the emery grinder. The shipping 


weight of the machine with countershaft is about 27,000 





Nichols Lock Corner Machine— Rear View. 


The cost of the entire mechanical draft equipment, in- 
cluding the stack, was less than one-half that of a new 
chimney. Because of the stronger draft much cheaper 
fuel is burned than was possible with the chimney, the 
saving being nearly $1,000 a year. In another boiler 
plant of 1,000 horse power the full saving is $6,500 a year. 
At the same time the amount of steam generated may 
in either case readily be increased to double that for 
which the boilers are rated. In other words, it is pos- 
sible with mechanical draft to use mvch smaller boilers 
and still produce the required amount of steam. 

What has been done here is being done elsewhere. 
Many boilers on land and sea are now so arranged that 
a chimney is needed only to carry the gases high enoug) 
conveniently to discharge them into the atmosphere. 
According to the conditions, the fan may be applied foi 
from 20 percent to 40 percent of the cost of a chimney. 
Where the chimney draft is not sufficient, the fan may, 
for very little cost, be added to help it out. Sometimes 
the blower can be arranged so as to force the air under 
the fires and cause it to pass up through them and thus 
give perfect combustion; or on shipboard it may be so 
arranged in connection with the ponderous boilers that 
the air may be heated by the gases as they escape, there- 
by saving coal. This possible saving of heat is one of the 
most important advantages of mechanical draft. With 
a chimney, 20 to 30 percent has to be wasted in the hot 
gases in order to produce the draft. The fan requires 
only about one-seventy-fifth as much power to move the 


















9 


Of Beer Zl & 


' @ 


e 


Om 1 Dm 


© oe = 





















EBRUARY 18, 1899 





same amount of air, and therefore makes it possible to 
save aS much of the remaining heat as is practicable. 
Bulletin E, published by the B. F. Sturtevant Company, 
gives full particulars regarding mechanical draft, and will 
be sent upon application. 

The fan can be built of any size and exactly adapted 
to any location and regulated to suit the requirements. 
No heavy foundations are required, it seldom takes valu- 
able floor space, and being portable need not remain, like 
the chimney, 2 monument to a departed industry. 

In every way mechanical draft presents advantages 
and conveniences which make it perfectly safe to predict 
that the next generation will see it generally adopted as 
a substitute for the chimney. 





In this age of electrically driven machinery, the elec- 
tric fan is taking its place as an important factor in 
ventilation and heating, mechanical draft and many 
other applications. The possibilities in the way of de- 
sign and construction to suit special conditions are very 
clearly shown in Bulletin H, issued recently by the B. F. 
Sturtevant Company, of Boston, Mass. 


THE RECORD. 


Alabama. 
Anniston—C. J. & Swain Houser are reported to have 
dissolved partnership. 
Northport—Jacob Knupp will erect woodworking fac- 
tory. 








California. 

Morgan Hill—John Craig has established a box fac- 
tory. 

Porterville—A. D. King and E. E. Young, of Hanford, 
have bought the interest of J. H. Mclarland in the 
Porterville Lumber Company. 

San Francisco—The Oregon Timber & Lumber Company 
has been incorporated with capital stock of $100,000 by 
EK. Glaser and Elizabeth Glaser, Astoria, Ore., S. J. Rob- 
ertson, A. Schuler, F. Schmidt, J. Muehlhauser and J. 
Gamma, San Francisco. 

Ukiah—-The Needle Rock Lumber Company has been 
incorporated with capital stock of $200,000 by W. Crites, 
C. EK. Hailstone, F. W. Graham, W. J. Graham and W. 
Phillips. 


Connecticut, 


New Haven—Louis A. Mansfield has succeeded the 
firm of Austin Mansfield & Son, dissolved by the re 
cent death of Austin Mansfield. 

Florida, 

Jacksonville—Henry Weller, of New York, has pur- 
chased the plant of the L. Bucki & Sons Lumber Com- 
pany.—The Seminole Cypress Lumber Company has been 
incorporated with capital stock of $100,000, by C. E. 
Tufts, of Sanford, Fla.; John G. Christopher and H. E. 
Ploof, of Jacksonville. 

Pensacola—The Verrault Lumber Company has been 
incorporated with capital stock of $25,000, by George 
= Verrault, M. A. Quinn and E. W. Gonzalez, of Pensa- 
cola, 

Georgia. 

Sparks—The Pinopolis Saw Mill Company has removed 
io Bayboro, Ga. 

Iinois. 


Chicago---Al Bourret has engaged in the sash and door 
manufacturing business.—The Crescent Yellow Pine Lum- 
ber Company has been incorporated with capital stock 
of $25,000, by Finley Scruggs, Frederick W. Anderson 
and James B, Crummey.—C. L. Cross has been succeeded 
by Cross & Nourse.—The A. J. McCausland Lumber Com- 
pany has been incorporated with capital stock of $10,- 
00 by William E. O'Neill, William Alton and A. S. 
Blumenthal. 

Geneseo—John Goss & Co, have been succeeded by 
John W. Goss & Co. 

Sidell—The Sidell Lumber Company has sold out to 
R. C. Sellon, formerly of the E. W. Houghton Lumber 
Company, of Altona, Ill. 

Washburn—Lesch, Fitschen & Co. reported dissolved 
partnership. 

Wyanet—L. F. Houghton & Co. have sold out to W. O. 
Hooten, of Danville, Ill. 


. Indiana. 

Auburn—Virgil L. De Witt has sold out to the Au- 
burn Hardwood Company. 

Cambridge City—Ezra A. Hill has been succeeded by 
the Cambridge City Lumber Company, Incorporated, 
with capital stock of $3,000. 

Milford—L. N. Kitson & Co. have discontinued busi- 
ness at this point and removed to Syracuse. 

Newcastle—The Kuntz-Higi Lumber-Company has been 
succeeded by the Newcastle Lumber Company. 

Seymour—C. B. Cole & Co. have been succeeded by 
Albrecht & Brietfield. 

Syracuse—The Syracuse Lumber Company has en- 
gaged in business, 

Indian Territory. 

Caddo—J. F. Lamb is out of business——Leeper & 

Chiles will engage in business. 


lowa. 
Bagley—Horine Bros, have been succeeded by George 
Horine, 
Charles City—F. E. & L. James have sold out to 
Charles Snyder. 
Harvey—Joseph Moore has sold out. 
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Lake View—E. C. F. Mohr has sold out to Winget & 
Keeler. 
Milo—C. J. Stewart & Co. have sold out to the Siglar 
Lumber Company. 
Rockwell City—Fred Strong & Co. have changed the 
style of their firm to Strong & Noel. 
Tama—B, F. Brokhausen has engaged in the lumber 
business. 
Washington—Barber, Youkin & Co. have heen suc- 
ceeded by Bowman, Younkin & Gunn. 
Westfield—C. A. Lamb has been succeeded by the Ful- 
lerton Lumber Company. 
Kansas. 
Agra—E. L. Griffin & Co, have sold out. 
Huron—Watson & Stabler have dissolved partner- 
ship. 
Kirwin—C. E. Bradley, agent, has sold out to the 
Central Lumber Company. 
Princeton—C. P. Congdon reported sold out. 
Waverly—Cook & Brannon have been succeeded by A. 
C. Cook. 
Westmoreland—Logan & Friend have engaged in the 
lumber business. 
Westphalia—D. O. McGee & Co. have succeeded Mc- 
Gee & Putnam. 
Kentu ky. 
Scottsville--J. W. Boyd & Co. have been succeeded by 
B. Love & Co. 
Louisiana. 
Alexandria—The Urania Lumber Company will incor- 
porate. 
Lexington—The Lexington Lumber Company will re- 
open the old yard formerly occupied by Dodge & Tarr. 
Middlesborough—The Rennebaum Lumber Company 
has purchased and will operate the Middleborough Fur- 
niture Factory. 
Shreveport—Henderson & Hearne will erect a saw 
mill. 
Maryland. 
Baltimore—Wilson & Charsee have dissolved partner- 
ship. The business is continued by W. M. Wilson. 


Massachusetts. 
Boston—Boice & Grogan have engaged in business. 


Michigen. 

Clare—The Valentine-Clark Company has engaged in 
business here and at Pinconning, Mich. 

Detroit—The Detroit Timber & Lumber Company has 
been incorporated with capital stock of $40,000 by Uriel 
L. Clark, John G. Ferguson and Ward B. Clark. 

Hardwood—J. E. Reinger has engaged in the cedar 
post and shingle business. 

Horr—B, J. Shourds has been succeeded by Shourds 
& Denslow. 

Menominee—The Lindsley Bros. Company has been 
incorporated with capital stock of $25,000 by G. L. 
Lindsley, Edward A. Lindsley and A. L. Lindsley. 

Otsego—The William Sebright Company has been suc- 
ceeded by Sebright, Hale & Co. 


Minnesota. 

Annandale—Central Lumber Company has been in- 
corporated with capital stock of $10,000. 

Lake Benton—The H. A. Salzer Lumber Company has 
sold out to the City Lumber Company. 

New London—Monson Bros. have dissolved partner- 
ship. 

St. Peter—Nolan Bros. have sold out to C. D. Morse, 
formerly of the Union Lumber Company, of Rochester, 
Minn. 

Missouri. 


Cassville—C. F. Green has sold out; also at Exeter and 
Purdy. 

Jefferson City—The Harnett Lumber Company has in- 
creased its capital stock from $2,000 to $5,000. 

Kahoka—E, W. Robinson is out of business. 

Kansas City—The Kansas City Spoke & Handle Com- 
pany has been incorporated with capital stock of $10,- 
000 by A. J. Brown, W. H. Warren and W. J. Crowley. 


Mississippi. 
Meridian—The Southern Pine Company has been in- 
corporated with capital stock of $20,000. 
Seymour—A. B. Good has been succeeded by the Will- 
iam J. Trimble Lumber Company. 


Montana. 


Big Timber—Harvey Bliss has sold out to Clark Bros. 


Nebraska. 
Brainerd—Antone Bruner is reported out of business. 
Firth—C. F. Collins will be succeeded on April 1 by 
W. F. Mcllvaine. 
Humboldt—S. M. Philpot has been succeeded by Phil- 
pot & Tanner. 
Valparaiso—Lee & Gingery have engaged in the lumber 
business. 
New York. 


Buffalo—Mead & Stewart have dissolved partnership. 
—Pittman & Janes have been succeeded by H. F. Janes 
& Co—The Whissel Lumber Company has been incor- 
porated with capital stock of $2,500 by Henry M. Poole, 
Elmer B. Kinkley and Katherine Whissel. 

Croghan—The Beaver River Lumber Company has 
been incorporated with capital stock of $50,000. 

North Tonawanda—The Merryman Lumber Company 
has been incorporated with capital stock of $25,000. 

Rochester—The Wilfred Eames Manufacturing Com- 
pany has been incorporated with capital stock of $10,000 
by B. W. Eames, W. Eames, M. Gocdale and A. H. Mc- 
Call. 


North Carolina. 


Washington—The Belhaven Lumber Company has 
been incorporated with capital stock of $10,000 by Charles 
Schlager, J. H. Steel and J. A. Wilkinson, 

° Ohio. 


Cincinnati—A. V. Fuhrman, commission lumber dealer, 
is reported out of business. 

Custer—Hopkins & Mahnan have been succeeded by 
Hopkins & Co. 

Freemont—A. Foster has purchased an interest ir the 
lumber and planing mill business of A. F. Price. 

Spencerville—George H. Kephart & Son removed to 
Ada. 


Oregon. 


Elgin—Albert Ohme has bought an interest in the J. 
A. Baker Lumber Company. 


Pennsylvania. 


Erie—D. Schlosser has been succeeded by David Schlos- 
ser & Sons. 

Mount Carmel—H. F. Bright has purchased the entire 
stock and buildings of the late William H. Hinkle. 

Newcastle—Hogue, Clark & Co., Limited, have sold out 
to A. Wishart & Sons. 

Williamsport—Weis & Hall have dissolved partner- 
ship. The business will be continued by Charles W. 
Weis, while the late firm’s business at Curry Run will 
be carried on by John L. Hall, with principal office at 
Williamsport. 

York—Menough & Co. have sold out to Casper Oerman 
and Frederick Blaebaum. 


South Carol'na. 


Ridgeland—The Okeetee Lumber Company has been 
incorporated by C. J. Coleock, J. K. Garnett and W. J. 
Gooding, jr.; capital stock, $12,000. 

South Dakota. 


Canova—A. F. Clough has sold out te George Petty- 
john. 

White Rock—F. W. Johnson & Co. have been suc- 
ceeded by the White Rock Hardware & Lumber Com- 
pany. 

Tennessee. 

Corksville—The Pennock-Walter Manufacturing Com- 
pany was incorporated with capital stock of $9,000, by 
D. B. Pennock, F. P. Walter, J. W. Walter and Francis 
Pennock. 

Greenfield—Brasfield & Aken have been succeeded by 
J. W. Hillis. 

McEwen—Charles Adams, of the Adams Lumber Com- 
pany, Chicago, will erect a saw mill. 

Texas. 

Childress—The M. T. Jones Lumber Company is out 
of business. 

Conroe—Arnold & Perkins have been succeeded by O. 
P. Perkins. 

Daingerfield—M. W. McDonald has withdrawn from 

Dallas—R. G. Roberts is out of business. 
the firm of Conner Bros. & Co. : 

El Paso—The Caples Lumber Company has been in- 
corporated with capital stock of $20,000, by Richard 
Caples and Edward Caples, of El Paso, and Charles Def- 
feback, of Cisco. 

Gordon—J. P. Browder & Co. have dissolved partner- 
ship. The business is continued by J. P. Browder. 

Granger—Jones & Wilson and the Williams Bros. Lum- 
ber Company have sold out to J. A. Thompson. ; 

Mineola—The Mineola Furniture Works has been in- 
corporated with capital stock of $20,000, by R. J. Smith, 
H. M. Cate, George A. Cage and others. 

Ottine—Louis Otto has sold out to Charles Gips. — 

Conroe—The Keystone Mills Company has been incor- 
porated by T. H. Garrett, J. F. Floyd and W. H. Starr, 
with capital stock of $30,000. 


Washington. 


Seattle—The K. L. Cedar Shingle Company has been 
incorporated with capital stock of $2,500 by William 
L. Thompson, Jennie L. Thompson and W. J. Ferguson. 

West Virginia. 


Bayard—The South Branch Lumber Company has been 
incorporated with capital stock of $500,000 by S. E. Slay- 
maker, M. Lane, C. Russell, W. F. Turner and N. G. 
Carl. 

Charleston—The Superior Coal & Lumber Company 
has been incorporated with capital stock of $300,000 
by C. Scholy and J. R. Thomas, Riverside, and J. S. 
Spencer, J. M. H. Beale and J. D. Beale, of Mount Pleas- 
ant. 

Wisconsin. 

Oscoda—H. P. Wilson & Co. have been succeeded by 

Wilson & Dudgeon. 





FINANCIAL TROUBLE. 


Later advices concerning the filing of a petition of 
voluntary bankruptcy by Marshall N. Smith, of Buf- 
falo, N. Y., reported in the Lumberman of last week, 
give his liabilities at $3,000. The trouble is alleged to 
have been due to unfortunate real estate investments. 
The present indebtedness is scattered in small amounts 
among local lumbermen. 1S aes 

George W. Millard, of Poughkeepsie, N. Y., has filed 
a petition in bankruptcy in New York city, with lia- 
bilities at $175,526 and no assets. There are creditors 
in Hawley, Honesdale and Easton, Pa.: New York, 
Brooklyn, Poughkeepsie, Roxbury, N. Y., and other 
cities in lumber regions. 





Arthur Gourley Company, of this city, lately bought 
600,000 feet of 12-inch boards of the Marinette Lumber 
Company, at Marinette, Wis. 

Fontaine McCullam, secretary of the Southern Lumber 
Manufacturers’ Association, of St. Louis, was a caller at 
this oflice on Tuesday of this week, on an official expe- 
dition to northern Illinois. 

Fred W. Upham, of Chicago, F. E. Creelman, of Cairo, 
and F. H. Smith, of St. Louis, composing the Creelman 
Export Lumber Company, have gone south to visit their 
hardwood mills in Alabama. 

Daniel Simonds, president of the Simonds Saw Com- 
pany, of Fitchburg, Mass., has been in the city during the 
past week, accompanied by Mrs. Simonds, and departed 
last Saturday for New Orleans to participate in the mardi 
eras festivities. 

W. S. Eddy, member of the C. K. Eddy & Sons Lum- 
ber Company, of Saginaw, Mich., was in the city this 
week. Mr. Eddy is interested in the salt trade as well 
is the lumber business and was visiting his friend and 


issociate, Joy Morton, of this city. 
The Chicago Lumber & Coal Company, of St. Louis, 
Mo., through its agent in this city, C. M. Smalley, secured 


he contract to furnish the yellow pine, amounting to 
ibout 900,000 feet, for the building to be erected by the 
Crane Manufacturing Company, on the west side, this 
city. 

C. F. Taylor, the well known lumber dealer of War- 
ren, Ill., was a visitor in Chicago and called on the Lum- 
berman a few days ago. He reports trade in his district 
as in fairly satisfactory condition, with practical har- 
mony between the various lumber dealers and prospects 
for a good volume of trade for 1899. 

The William L. Sharp Glass Company, of Hartford 
City, Ind., started up on Thursday of last week prac- 
tically without a hitch, and is now making window 
elass which is said to be of the finest quality. E. L. 
Roberts left for Hartford City Tuesday evening to per- 
sonally inspect the working of the plant. 

Fitz-Hugh & Company, heavy handlers of railway 
equipment, located in the Monadnock building, Chicago, 
we in the market seeking to purchase several miles of 
relaying rails weighing about 25 and 35 pounds. The 
concern is also looking for a number of dump cars, log- 
ving cars and 10 to 15-ton locomotives of 36-inch gage. 

T. W. Decker, representing Henry Stephens & Co., of 
Detroit, was among the distinguished callers of the week, 
having come over in company with J. M. Hammond, an 
odious competitor and fellow missionary in the field of 
his glory. Mr. Decker’s line of white pine, norway and 
hemlock gives him quite an advantage as a mixed car 
rder salesman. 


his 


Frank Porter, the wholesale lumber dealer, with office 
in Metropolitan block, La Salle and Randolph streets, 
Chicago, is well on toward recovery from the serious 
case of grip which afflicted him for some time early in 
He lately took a trip to upper Michigan and 
northern Wisconsin for the purpose of looking up his 
shingle and lumber interests in those’ sections. 

C. F. Rea, the well known traveling representative of 
the Ross Lumber Company, of Arbor Vitae, Wis., called 
upon the Lumberman this week. Mr. Rea reports busi- 
ness good and that his company is well supplied with 
lumber to meet the demands upon it from time to time, in 
addition to which the mill is running day and night. 
They expect to produce 50,000,000 feet of lumber this 
year. 

Harry S. Dewey, eastern representative of John E. 
DuBois, DuBois, Pa., passed through Chicago last Sat- 
urday on his way to the home of his mother at Big 
Rapids, Mich. He was suffering from an attack of the 
prevalent malady, and went there to recuperate. His 
many friends in the lumber business will join with the 
American Lumberman in hoping for a speedy and com- 
plete recovery. 


the winter. 


J. M. Hammond—he of the “silver tongue” that so 
melodiously sounds the praises of Bliss & Van Auken, of 
Saginaw, Mich.—followed up the Detroit meeting of the 
Michigan retailers with a trip to Chicago and while here 
complimented the American Lumberman by a series of 
very welcome calls. The beauty about Hammond is—so 
it was alleged at Detroit—the girls cannot resist Hobson- 
izing him at frequent intervals. 

A call was made this office last Saturday by W. I. 
McKee, of Quincy, IIl., Illinois and Missouri representa- 
tive of the Grays Harbor Commercial Company, Cos- 
mopolis, Wash. Mr. McKee says that business in his 
line is excellent in both yard stock and special bills, the 
railroad companies buying heavily of car siding and to a 
certain extent of car timbers. The shingle market is also 
improving, with prices firm and advancing. 

The yard dealers in the north branch district, Chicago, 
are working together to sustain prices. They hold weekly 
meetings, alternating among the several yard offices, at 
which they compare notes and indulge in exhortations for 
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the strengthening of the brethren. Under this influence 
a much improved condition of the north branch trade 
has been secured. Co-operation is working so well that 
it is thought that the present informal unity of parpose 
and effort will result in the formation of an organiza- 
tion. 

George S. Gardiner, of Eastman, Gardiner & Co., Laurel, 
Miss., telegraphs from Gibraltar under date of February 
5, when hjs party first touched Europe, that they arrived 
all well after a pleasant trip. They are now in Egypt and 
will remain there for several weeks. 

William Ridd, representative for the states of Illinois 
and Wisconsin of the Carr, Ryder & Adams Co., sash, 
door and blind manufacturers of Dubuque, Ia., made 
the Lumberman a call during the week. Mr. Ridd is one 
of the more substantial traveling salesmen and keeps out 
among his trade the year round, and whose manners are 
so attractive and his methods so entirely satisfactory that 
his customers are his friends from one end of his territory 
to the other. 

G. E. Grace, secretary and treasurer of the Dixie 
Lumber Company, Des Moines, Ia., spent several days 
in Chicago this week. This company makes a specialty 
of bridge material, oak dimension lumber, yellow pine 
and fir timbers. Mr. Grace was formerly on the road 
for the Huttig Bros. Manufacturing Company, of Keo- 
kuk, Ia., and previous to that time was for several years 
a yard manager for the Green Bay Lumber Company, of 
Des Moines. 

The oftice of E. L. Roberts & Co., at Twenty-second and 
Union streets, this city, has been completely renovated 
and now presents an exceedingly fine appearance. The 
private oflice of the head of the firm is finished in the 
prevalent fashionable red, with the ceiling a rich cream, 
while the walls of the main office are in a plain tint 
and the ceiling the same as in the private office. This 
makes the business home of E. L. Roberts & Co. one of 
the most attractive in the city. 

T. J. Bermingham, of William Hoskins & Co., Galena, 
Ill., was a visitor at the office of the Lumberman during 
the past week. Mr. Bermingham was one of the active 
participants in the work of the Illinois convention and 
remained over in the city for a few days. He reports 
having had an excellent demand for lumber during the 
past year at the various yards of his company and that 
all indications warrant the presumption of a larger vol- 
ume of business in 1899. 

A Thursday caller was A. H. McKenzie, of A. H. Me- 
Kenzie & Co., Elwood, Ind. Mr. McKenzie is well known 
as a former president of the Illinois Lumber Dealers’ 
Association, with which organization he severed his con- 
nection when he removed to Indiana. He states that 
prospects are very flattering in that section of the gas 
belt. Elwood has come into prominence as a manufact- 
uring point since the application of gas for manufact- 
uring purposes and the tin plate works there have a pay 
roll of $80,000 a month, which makes things lively in the 
town. 

C. E. McGregor, of McGregor Bros. & Co., Granite 
Falls, Minn., was in Chicago for several days this week, 
the guest of E. L. Roberts. Mr. McGregor reports a 
good trade in lumber in his section of the country, but 
says the demand has been restricted somewhat by 
the low prices for farm products. The farmers in that 
locality have largely held their grain in the hope of 
securing from 60 to 70 cents a bushel. It is the opinion 
of Mr. McGregor that should prices advance to a point 
where the farmers can realize 60 cents, the grain in that 
section would speedily be disposed of and the lumber 
trade benefited materially thereby. 

The Adams Lumber Company, the yard of which has 
been on Loomis, near Twenty-second street, this city, 
but. has been sold out to Heath, Witbeck & Co., is pro- 
jecting operations in Tennessee. Charles Adams was 
lately at Nashville and closed a deal with T. P. Ayers 
and J. H. Baird, of that city, for 1,350 acres of poplar 
and oak land, near McEwen, that state. The tract lies 
on the North Carolina & St. Louis railway. The Adams 
Lumber Company will at once put in a circular mill for 
converting the timber into lumber, and expects to have 
it running by March 1. The company will open an of- 
fice at McEwen and operations will be directea from 
that headquarters. 

L, A. Kimball, manager of the New York house of the 
Simonds Manufacturing Company, of Fitchburg, Mass., 
was a visitor to Chicago and to the Lumberman this 
week. Mr. Kimball had been called to Cleveland by rea- 
son of the serious illness of his brother and later came 
on to Chicago to meet a distinguished citizen of Austra- 
lia, a friend of his, in the person of George Tye, of Mel- 
bourne, who has large business interests in Melbourne, 
Sydney and Adelaide, Australia. Mr. Tye is a manu- 
facturer of furniture, but also a heavy importer of 
American furniture, probably purchasing from $10,000 to 
$15,000 worth every month. 

Frank Rayner, Chicago manager for J. Rayner, In- 
corporated, informs the Lumberman that the loss of the 
concern on its stock of mahogany, veneers and fancy 
woods by the fire of two weeks ago has been adjusted, 
and that what remains of the stock is being disposed of 
at low prices. Much of it was damaged by smoke or 
water, but it is in merchantable condition, and con- 
sumers of this class of wood will find some bargains at 
the yard of the concern at Fulton and Morgan streets. 
J. Rayner has ordered a large quantity of new stock 
from his mills at New York, so the interruption to the 
business of the Chicago branch is over and orders can be 
filled as promptly as before. This is quick work and the 
management of this great fancy woods house is to be 
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congratulated on the prompt way it has overcome the 
effect of so serious a blow. 





Maple Flooring [Manufacturers in Convention. 


The annual meeting of the Maple Flooring Manufactur- 
ers’ Association was held in Chicago on Thursday of this 
week, and at the time of going to press was engaged in 
reviewing the year’s record. ‘The proceedings, however, 
had not progressed far enough to make any detailed re- 
port possible in this issue of the paper. The attendance 
was large, and pleasure was generally expressed at the 
result of associated effort. Individual reports indicated 
that the business of the past twelve months had been of 
fair volume, with financial results merely commensurate 
with the heavy investment necessary, the skillful work 
required in the production of the high class maple floor- 
ing turned out by the members of the association and 
the labor of marketing the product. The association 
seems greatly to have benefited the trade, but more needs 
to be done. The result of the election of officers, oflicial 
reports, ete., and the information drawn from the meeting 
as to the condition of the maple flooring industry will be 
recounted in the next issue of the Lumberman. 





A Cairo Distributing Yard. 


Max Sondheimer, of E, Sondheimer & Co., this city, ex- 
pects to leave for the south next week to close up a deal 
involving several million feet of white oak stumpage, 
which it is proposed to cut for the export trade. He will 
also visit the firm’s distributing yard at Cairo, from 
which a large amount of stock is now being handled. 
The yard is located on the Illinois Central “Y,” in the 
lumber district, and contains at present a stock of about 
1,500,000 feet, principally red and white oak, with some 
cottonwood, ash and elm. This stock is bought largely 
from the interior mills tributary to Cairo, shipped to the 
yards to be sorted up and distributed from there. The 
firm also operates two mills of its own on the line of the 
Paragould & Southeastern railway, about thirty miles 
south of Paragould. These mills are engaged in cutting 
cottonwood, and shipments from them have been delayed 
for several months on account of unfavorable weather. 
In order to get the lumber out it is necessary to build 
tram roads, and a line 214 miles long, from one of the 
mills, has just been completed. The stock of this mill is 
now being moved out and will be shipped to Cairo. At 
the other mill a tram 61% miles long will be built, and 
when completed this will prevent further delay in the 
shipment of lumber from that point. 

Considerable of the stock at Cairo, including both oak 
and cottonwood, is exported by way of New Orleans. 
The Cairo yard is in charge of Rudolph Sondheimer. 





Reported by a Visitor to Arkansas. 


H. B. Leavitt, of Crandall & Leavitt, hardwood dealers, 
this city, early in the week arrived from southern Ar- 
kansas. On Sunday, when he was frost bound in w little 
town down there, the thermometer indicated 10 degrees 
below zero, and the ice in the ponds was eight inches 
thick. The natives were having fun skating tor the 
first time in their lives. Wood was scarce and the colored 
folks would not go out in the cold to cut and haul any. 

Mr. Leavitt says that little lumber has been cut in 
that part of the country for two months, first because of 
rain and mud, and latterly because of the unprecedent- 
edly cold weather. Practically no lumber remains at 
the mills and little is being cut. This statement in a 
measure applies to the smaller yellow pine as well as to 
the hardwood mills, and stocks at the larger yellow pine 
plants are comparatively low and much broken in assort- 
ment. 

In respect to hardwoods Mr. Leavitt thinks that within 
a few weeks what is now a scarcity in the harawoods 
will have become a positive famine. Yet he does not 
feel like entering into large contracts for future supplies 
because there is too much venturesome speculation in it. 
About the best a dealer can now do is to make all the 
money he can on present holdings, and worry along until 
the market shall recover from its present severe uttack 
of fever. 





A Distinguished Canadian Visitor. 


A prominent visitor in Chicago during the last week 
was the Hon. John Charlton, member of the Canadian 
parliament and of the Joint High Commission now in 
session in Washington. Mr. Charlton came to Chicago 
on the invitation of the Marquette club, of this city, to 
deliver an address on the occasion of the celebration of 
LLincoln’s birthday. He also made an address before the 
Merchants’ club and altogether attracted much atten- 
tion, as was due to his official position as well as to his 
eminent characteristics as a man. Mr. Charlton is an 
American born, but since his young manhood has lived 
in Canada, where he has built up an extensive lumber 
business and is considered to be the leading representa- 
tive of that industry in the Canadian parliament. For 
that reason and because he is at once the most intelli- 
gent and the most dangerous antagonist of American 
lumbermen in their endeavor to retain the duty on lum- 
ber provided for by the Dingley bill, the lumbermen of 
the country take particular interest in his movements. 
His addresses were, as was to be expected, excellent ones, 
one of them being a strong plea for a more liberal treat- 
inent by the United States of Canada in their commer- 
cial relations and the other a most eloquent tribute to 
the life and character and public services of Abraham 
Lincoln. 
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Henry Cable Bolcom. 


Henry Cable Bolcom, of H. C. Boleom & Co., Winona, 
Minn., exclusive handlers of Pacific coast products, died 
in Winona, Minn., February 11. 

Mr. Bolcom was born at Hume, N. Y., March 18, 1833. 
He came to Winona in the fall of 1854 and entered the 
lumber business in 1855 with his father, Joseph bolcom, 
in a warehouse which has been headquarters for the 
Bolcom interests for over thirty years. In 1862 Mr. Bol- 
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THE LATE HENRY CABLE BOLCOM, of Winona, 
Minn. 


com enlisted in the Seventh Minnesota infantry and 
served with credit and distinction in the southwest. On 
his return to Winona in 1865 he resumed the lumber busi- 
ness, with which he associated a number of other import- 
ant interests. ; 

In the fall of 1892 Mr. Bolcom and his sons, H. S. and 
W. M., began manufacturing and shipping Pacific coast 
forest products, under the style of H. C. Boleom & Co., 
but of recent years the head of the firm gave his personal 
attention to other, local interests. The business hus been 
a most successful one. 

Mr. Boleom was a public spirited man, taking an active 
part in every enterprise affecting the welfare of Winona. 
He was a genial, social gentleman and greatly attached 
to his friends, and these qualities, with his sterling busi- 
ness characteristics, commanded the respect and esteem 
of all with whom he had dealings. 

The funeral services were held February 12 at Winona, 
the interment being in Woodlawn cemetary. Mr. Bol- 
com is survived by the widow and five children, Mrs. 
Hattie Woolsey, Miss Belle Boleom, Henry S., William M. 
and Chandler C. Bolcom, all of Winona. 





Don J. Leathers. 


On Tuesday of this week, February 14, occurred at 
Tallahassee, Fla., the death of Don J. Leathers, of 
Grand Rapids, Mich., a man who for many years was 
very prominent in the lumber business of Michigan but 
more especially in timber matters. He was formerly very 
successful in business, but met reverses which much re- 
duced his fortune, though he still owned large tracts of 
pine land from which the timber had been cut, and dis- 
posing of these lands was his principal occupation for the 
last few years. Poor health was the occasion of his pres- 
ence in the south, though from the fact that his death 
was from pneumonia it would seem that the southern 
climate under recent conditions had dangers of its own. 
His death was entirely unexpected, no notice of his sick- 
ness having been received at Grand Rapids until the news 
of his death came. Mr. Leathers had been spending the 
winter in Florida and was just about to start north 
when he was stricken down. The announcement of his 
death is received with much regret by his many friends 
and acquaintances and by the lumber and timber trade 
of the north generally, which thus loses one of its pio- 
neers. 





George M. Pier. 


Minneapolis, Minn., Feb. 15.—The Curtis & Yale Com- 
pany, of this city, received a telegram Tuesday evening 
announcing the death near Wausau, Wis., of George M. 
Pier, one of the old and trusted men of the company at 
Wausau. Mr. Pier had gone from Wausau that day, driv- 
ing alone in a cutter to visit three of the hardwood mills 
of the company. His horse was found standing in front 
of a house on the road about fifteen miles from Wausau, 
and Mr. Pier’s body in the cutter. He had died of apo- 
plexy while driving. Mr. Pier was a man about 50 years 
old, and had been for fifteen years an employee of the 
company. He had charge of outside matters, looking 
after the manufacturing at the mills outside Wausau, 
and doing the buying. He leaves a wife, a married 
daughter, Mrs. O. H. Amunson, of Wausau, and a son 
about 21 years of age. 





Anthony Stark. 


Anthony Stark, who owned a mill at Knowlton, Wis., 
as well as a considerable area of timber land, died at 
Knowlton on February 8. He was treasurer of the town. 





Robert Wallace. 


Robert Wallace, a lumberman and business man, lately 
died at Stevens Point, Wis., aged 61 years. He was born 
in Armagah, Ireland, 


FINANCE. 


Some of the unprecedented and apparently unique 
phases of current financial conditions, as the turning of 
capitalistic channels eastward, etc., proceed in some 
measure from the release of money and securities until 
recently in hiding for want of confidence. The situa- 
tion affords a strangely striking commentary upon the 
clamor of a faction for currency expansion. There is 
more free money and credit in this country today than 
there is legitimate use for. Commercial banks through- 
out the country are largely abandoning any allowance 
of interest on balances, simply because the current plen- 
itude of deposits cannot actively be employed at a profit. 

* * 2 

Chicago has been loaning New York and New York has 
been loaning Europe money. This, financially, is tempo- 
rary revolution. 

e* 2 @# 

In New York, money on call is quoted steady at 2@ 
3 percent, with prime mercantile paper at 23,@314 
percent. In this city there is no quotable change of 
rates—4 to 5 percent. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


When the majority of this week’s reports from the seve- 
ral markets were written the lumber trade had not re- 
covered from the paralysis caused by the remarkably cold 
term which ended early in the week. By the time this 
issue shall come to the hands of the greater number of its 
readers there will have been nearly a week of warm and 
spring-like weather and a pronounced resumption of the 
lumber trade as a natural result. Such a nearly utter 
deadlock as the late one on account of zero weather, all 
over the country east of the Rocky mountains and ex- 
tending to the southern gulf, can scarcely, if at all, be 
recalled by the oldest inhabitant. 


* ¢ #*# 


While the cold term for the time being checked the 
movement of lumber it caused no vital change in the 
favorable conditions for demand that had previously pre- 
vailed. In respect to supply, especially in the hardwood 
and yellow pine districts of the south, the cold embargo 
of course intensified the stress for stocks which before had 
become acute. Lumber which would have been shipped 
late in January or early in this month was delayed to a 
period of warmer weather. This caused some distress to 
northern dealers and consumers who were in great want 
of the lumber. Production was restricted while the ex- 
treme cold lasted, and the lack of visible product must 
be made up later, or there will be a shortage to the 
amount that would have been produced had there been 
continued running of the mills. This degree of curtail- 
ment unfortunately came after a season peculiarly ad- 
verse to logging and milling, consequent on exvessive 
rains and mud throughout December and January. There 
is one compensation to all holders of lumber, however; 
stocks that were short before the cold spell will be espe- 
cially so now, which will increase inquiry and enhance 
the strength of prices, which before were tending upward. 








Reports from all the markets, and in reference to about 
every kind of lumber, are monotonous in reiterating that 
present demand is good, prospects are excellent, and prices 
are strong and advancing. It is easy to move any kind 
of lumber, and holders have to make but little effort to 
do so in many cases, and no effort in the majority of 
instances. The buyer is now seeking the seller, not the 
seller importuning the buyer as is the usual experience. 
Any good block of lumber does not remain without re- 
cognitioa by the eager lookers after chances to pick up 
stocks. This is in strong contrast to the experience of 
producers in recent years. It applies equally well to 
northern and southern pine, hemlock, poplar, cypress, 
spruce, and can be applied with especial emphasis to 
oak, ash and the other hardwoods. There seems to be a 
prevailing impression that demand this year is to be 
equal to the supply of all kinds of lumber, and in excess 
of supply in respect to several. In fact, stocks in second 
and third hands are so low and broken in assortment that 
current requirement and nearby prospective demands posi- 
tively necessitate resort to the mills for supplies to meet 
the wants of customers. It is plain then that when the 
spring demand shall swell to full proportions stucks in 
first and second hands will melt away like snow in an 
April sun, and that between the exhaustion of present 
stocks and the advent of the new there will be a void 
with little to throw into it. It is no wonder then that 
wholesale dealers and large consumers are sending out 
buyers in all directions on a still hunt for all the lumber 


they can discover. 
* * * 


In the retail field of the middle west the spring trade 
is about beginning. A noticeable start has been made 
since the extreme cold has abated. The salesmen have 
begun their campaign among the yards, and results are 
beginning to appear in the shape of increased orders. The 
mills up through middle Wisconsin, over on Green bay 
and along all the railways in Wisconsin and Michigan 
report an excellent winter trade and a rising tide of de- 








mand as spring approaches. Though there was a tie-up at 
upper Mississippi river points during the cold term, in- 
quiry and estimates were plentiful, so that now that 
favorable weather has come accumulated orders are de- 
veloping increased shipments. In this city trade is recov- 
ering from the frigid stagnation, demand is reviving, and 
dealers look out with expectation of a better spring trade 
than they have seen for years, while they are confident of 
realizing better prices by $1.50 to $2 a thousand on all 
common and cull lumber than they did last spring. If 
there shall be no disappointment in this, results will in 
large measure compensate for the lack of profit in the 
business last year. Good reports come from the east. 
Prices at such wholesale centers as Buffalo, Tonawanda 
and Albany are being held firmly, while the symptoms 
of approaching spring demand are stronger than for seve- 
ral years. Indications for a good demand are noticeable 
at Pittsburg, Philadelphia, Baltimore, New York and at 
New England points. Dealers and consumers are begin- 
ning to realize that higher prices have come to stay, 
and that they are more likely to be higher still than to 
remain stationary. Hence they are looking around for 
enough to carry them through the trade of succeeding 
months, and are more willing than last year to pay the 
prices which are asked. 
* # *# 


In the southern pine trade the situation is as strong 
as heretofore. West of the Mississippi, as well-as in the 
gulf states eastward, the recent cold weather diminished 
demand from the northern yard trade, but a rebound to 
more active conditions is now being experienced. The 
spring trade is beginning, and it will find stocks unusu- 
ally low at the mills. Production all winter has been 
hampered by unfavorable weather conditions, while there 
would have been no more lumber turned out than would 
have been adequate to the demands of the trade had con- 
ditions been favorable to steady logging and sawing. 
Under such circumstances there cannot fail to be a pro- 
nounced shortage of supplies before the spring trade shall 
have far advanced, and probably a famine by April or 
May. Hence prices must remain strong and further ad- 
vances are likely to occur. The demand for car factory 
lumber and railway ties and bridge timber is a pronounced 
feature of current yellow pine business, as it has 
been in the past. Indications are strong for a greatly en- 
larged requirement from these branches as the season ad- 
vances. A like feature will pertain to the demand from 
the implement makers and from those requiring wagon 
boxing and poles. Heavy structural work all over the 
country promises to absorb more timber and lumber than 
for years. Conditions in respect to North Carolina pine 
are especially favorable this season, because of the 
scarcity of white pine box lumber, the generally increased 
domestic demand, and the growing foreign requirement. 


* 2® @® 


The stress for dry hardwoods, particularly oak and 
good white ash, continues and is increasingly accentuated 
as the winter draws toward a close. Consumption of all 
kinds, except for interior finish, is apparently nearly up 
to the boom stage, and the quantity of dry lumber of 
the more available kinds is insufficient as a ready sup- 
ply. While no factories have yet shut down, or slowed 
down, for lack of material, a good deal of green lumber 
is being accepted in lieu of dry, or partly dry. Buyers 
are still eagerly hunting for chances to take up lumber, 
but are finding few. In the meantime the yards in the 
great centers are having an excellent trade, and after 
long years of plodding afoot now find themselves on 
horseback so far as selling is concerned. But as they 
see their piles disappearing and their assortments be- 
coming broken, the question of future supplies comes up 
as a disquieting influence. How to restock so as to be 
secure against possible serious loss is the question. But 
the mill operator cares for none of these things, and, if 
lucky enough to be able to secure logs, he is rejoicing 
that at last the buyer is forced to go to the mills and 
plead for the chance to pay high prices for a little lum- 
ber. In the south logging is and has been difficult all 
winter, and production of lumber has thus been greatly 
restricted. In the north the season has been fairly fa- 
vorable to getting logs to the mills, and the output of 
lumber consequently will be at least a full average. 

e* 2 @ 


On the north Pacific coast snow and cold weather have 
deferred the starting of the red cedar shingle mills be- 
yond the intended date, February 1. This has resulted 
in keeping the supply at a minimum. It is thought that 
the supply for the spring trade in the midwest and 
eastward will not begin to move before March 1. The 
output will be large this season, and the demand prom- 
ises readily to absorb all that shall be turned out dur- 
ing the first three months, at least, so as to maintain 
prices. Star A shingles are held at shipping points on 
the coast. at $1.25 a thousand, and clears at $1.50. The 
outlook for the foreign lumber trade is favorable, and 
the California demand is promising. Portland mills now 
have a rate of 1714 cents a hundred on shipments over 
the Southern Pacific railway to Sacramento, Stockton, 
San Jose and San Francisco, which should greatly stimu- 
late the rail movement from Oregon to the gold state. 
Redwood doors can also be shipped to Missouri river 
points from San Francisco at a rate of 55 cents a hun- 
dred. This rate the northern roads refuse to meet, as it 
is five cents a hundred lower than the lumber rate. 
The result should be greatly to the advantage of San 
Francisco factory interests, and thus stimulate produc- 
tion and give a new outlet for good redwood lumber for 
factory purposes. 
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Northern Pine and Spruce. 





Chicago. 


The late extremely cold fortnight was a distinct 
check to shipments into the country, as well as to the 
city demand for building purposes. The cold was so 
intense that nothing could be done in the building line, 
and nobody had any disposition to do anything out of 
doors. The planing mills were mostly shut down, which 
cut off demand from that branch of the business. The 
temperature was so extreme that loading of cars was 
abandoned and little lumber was handled in the yards. 
In fact, the deadlock in movement was nearer absolute 
than has occurred in many a year. But there was a 
good deal of inquiry and correspondence during the 
cold days and the office forces were busy with estimates. 
Since the weather moderated business has livened up 
considerably. Mail orders which had accumulated dur- 
ing the embargo on shipping are now being filled, and 
new orders are coming in. 

The season has arrived for the opening of spring 
trade, and the traveling men are starting out on the 
road in full force. That means that soon orders will be- 
gin to pour in. It is the general belief that when the 
spring trade shall fairly have started there will be a 
rush of orders, for it is known that stocks are generally 
low, and that any rise of demand for consumption will 
necesitate an immediate call on the wholesale yards. 
It is not thought, however, that there will be many 
orders for a speculative stocking up. The relation be- 
tween demand and supply is now so strained, and prices 
are so firm on a higher basis than last fall, that country 
dealers will be apt to buy no more than will be necessary to 
meet the current wants of their customers. It is thought 
that few will dare to put in much stock far in advance 
of immediate requirements for fear of a reaction after 
the mills shall begin to run and accumulate green lum- 
ber, and navigation shall be open for bringing cargoes 
to the wholesale yards. But all the same it is believed 
that the spring demand for consumption will be sufficient 
to absorb stocks on hand and maintain prices at the 
last advances, 

There are several pronounced shortages in stocks, 
among which are No. 3 boards and No. 3 strips, which 
are well nigh exhausted. It is well known, also, that 
piece stuff is in short supply, and with only an ordinary 
spring demand dry stock will be gone before the new 
cut can possibly be ready for consumers. On this ac- 
count dealers are strenuously doing their best to main- 
tain the $12.50 basis in sales. 

In the city trade a start has been made since the 
coming of warm weather. A peculiar condition pertains 
to the prospect, however. The architects’. offices are 
full of plans, it is reported, but as yet they have devel- 
ed but comparatively few ,contracts. It is said that 
he trouble is with the demands of the money lenders, 
who scale down real estate values when estimating 
security. It takes more property now to secure a loan 
than before the panic period, and many who would 
build under old valuations find that they cannot put up 
sufficient security to undertake it now. The building 
and loan associations are too much involved now in 
paying off withdrawing stockholders to be able to supply 
would-be builders with funds. No doubt this has great 
influence in deterring many from building. ' 

Yet dealers whose business largely is in selling to 
city building contractors say that there will be a good 
demand when the frost shall be out of the ground so 
that excavations can be made and foundations put in. 

The demand from the various manufacturing lines is 
a feature of current trade, and has been all winter. Box 
factories, implement works, car factories and others 
use pine in large quantity, and yards which are equipped 
to cater to special lines of all sorts are having a good 
trade aside from that which comes from building in 
city and country. 


T 
t 


( 
+ 


<A 





Minneapolis, Minn. 


In spite of the extremely cold weather that has ruled 
during the past week business in white pine has shown 
a remarkable increase. Not quite all the lumber sales- 
men are out on the road, but large enough forces are at 
work to make a good showing on the order books. While 
coal has been very much more popular than lumber dur- 
ing the past week, and lumbermen have not been uncom- 
monly anxious to anticipate spring wants, still the sales 
have been very much larger than the sales of the pre- 
vious week, and prospects look bright for a large in- 
crease in the immediate future. Just at this writing the 
weather has turned, and late March weather seems to 
prevail. This will have the effect to spur up trade, and 
to cause retailers to look over their stocks and prepare 
for spring business. 

Prices are uncommonly firm. No apparent attempt is 
being made by the price list committee to hold the mar- 
ket up. This is because the market is supporting itself. 
Few if any lumbermen are selling anything under the list 
prices. It is counted a very unwise policy to do it, and 
it seems almost certain that prices must advance very 
materially and very soon. An advance of 50 cents is rec- 
ommended by lumbermen here. One of the large Wis- 
consin concerns has issued a list $1 higher than the pres- 
ent list, and this is not because it is short of lumber 
either. One dollar advance is predicted by many of the 
lumbermen here before the middle of March. This will 
only bring the list up to that of 1892, and conditions for 
— are now considered fully as good as those of 


AMERICAN LUMBERMAN. 





FEBRUARY 18, 1899 





Stocks in this market are not excessive. No item in 
the stocks is considered too large. There is practically 
no shop lumber in the city, while No. 3 and No. 4 boards 
are not to be had from any concern, except in small lots 
to the regular trade. Only two concerns have any lath to 
spare. Dimension is fairly well assorted, but stocks are 
not large and will be broken before the sawing season 
unless the season opens uncommonly early. The activity 
in the woods is very considerable, though it has for sev- 
eral reasons been hindered. Still, no one fears that an 
oversupply of logs can possibly be put in this winter. 
The record of receipts and shipments of lumber for the 
past week at this point is as follows : 
Received. Shipped. 











Feet. Feet. 

OY 5. kc cs-ccccaessked den tecculne 210,000 1,335,000 
ONO, io SiswsNeiss<susacweess -e.» 105,000 795,000 
Friday . .... . 135,000 765,000 
Saturday . . 480,000 2,550,000 
DOMED. 6. seksnetcsesvcvececessecsonsne epesess __ cesmass 
AD 5 Sik sien dees steven voeevaaiaees 120,000 1,125,000 
EE s- Sncee seed oneness wenneceepees 1,050,000 6,570,000 
Preceding WEEK . .ccececcccecseveses 1,365,000 5,790,000 
SPRONORED 5. cacncooesnesss absence cues SIO eawiv ass 
PROROIID aig osnteacensoudeuleeatctssi osexesn 780,000 


For the corresponding week of last year the receipts 
were 1,695,000 feet and shipments 4,995,000 feet. 





Kansas City, Mo. 


The white pine men who are in this territory expect 
to have a nice business from this time on. While there 
has been some little demand for northern pine, the 
dealers as a rule have not yet begun to buy to any great 
extent, as they have considered it too early. The good 
weather we are now having is bound to create some 
retail demand and will have a correspondingly good 
effect on the wholesale business. There is no complaint 
as to prices. They have been held firm ever since early 
fall and it is stated that another advance will be made 
in the very near future. The mills all seem to have 
plenty of orders on hand and the manufacturers are 
looking forward to a demand in the spring that will 
break mill stocks badly, long before they have any 
new lumber in shipping condition. 


Philadelphia, Pa. 

Conditions have been rather indifferent, owing, no 
doubt, to the very inclement weather which has seriously 
interfered with everything present and _ prospective. 
Prices remain firm, with the shortage of nearly all grades 
and thicknesses of dry stock even more apparent than 
heretofore. There seems to be a very decided shortage 
of good 4-4, and 114-inch cutting-up lumber is not offered 
in quantities suflicient to supply the demand; 1x6 No. 3 
barn has received such favorable attention as to render 
it extremely scarce, a condition somewhat contrary to 
that which has existed in the past when this stuck has 
been slow and not called for. All common luniber is as 
it has been—very firm in price and demand fair. 








Portland, Me. 

The spruce trade occupies a rather unique position at 
present. Very few mills are sawing, stocks are low, 
those mills that are sawing have a combination on prices, 
the demand is fairly good, but in spite of all this lumber 
is bought at less than the price made by the association, 
and it is said by the traveling men that the buyers are 
determined to do all they can to break down prices. All 
these in the face of a recognized fact that present com- 
bination prices are no more than reasonable and should 
be, in the interests of all concerned, sustained. ‘Vhile 
the price of frames nominally is $15 it is an open secret 
that some are placed at less; random has been sold all 
the way from $14 to $13; spruce boards command $12.50 
and $10; lath $2.15 and some sales have been made at 
15 cents less; clapboards are fairly firm at $28, $26 and 
$22 for extras, clears and second clears, respectively, 
while shingles are uncertain at $2.75, $2.35 and $1.75. 

Retail business has held up through the winter remark- 
ably well and dealers and contractors are all busy. The 
association formed by the Portland lumbermen is flour- 
ishing, and its good effects are already apparent in uni- 
formity and stability of prices. 

Export business is active and the stock of dry lumber 
is rapidly diminishing. There has been more shipping in 
the past two months than for the corresponding two 
months in any year for ten. Prices have not changed, 
but certain kinds used in the foreign trade are scaice and 
it is doubtful if new orders can be placed at old figures 
for these sizes. At present there are three vessels load- 
ing for River Plate, two chartered to load, and one load- 
ing for the West Indies. 

Freight rates, while they have not advanced, are firm. 


Boston, Mass. 


Prohibitive weather has affected the lumber movement 
in this market during the past week and promises to 
continue to curtail operations for at least another week 
to come. There is no change in the spruce situation. 
For all ordinary orders there is little deviation from 
established prices, and traders are not hustling very 
much for business. As a rule, they take matters philo- 
sophically and do not expect any rush of trade before 
spring. 

Real estate transactions lately have been mainly in 
city parcels, and there has been little disposition shown 
to stir up the building boom in suburban localities. 
April may bring about a change in this respect, how- 
ever, and then the spruce handlers and dealers in North 
Carolina pine would be prepared to take a hand in the 
game, 


Southern Pine. 





Chicago. 


During the late frigid term the city trade was dull, 
there being next to no deliveries. But there is so much 
figuring for buildings that it is expected that a seasonable 
moderation of the weather will induce a revival of de- 
mand, and that probably there will be quite a rush for 
supplies in the near future. There have been sales of 
several good sized timber bills lately for city structures, 
and the prospect is that there will be a continuous de- 
mand for such stuff throughout the season. One bill was 
sold lately for the Crane building, on the west side, 
which amounted to 900,000 feet. A new bill was on the 
market this week amounting to between 300,000 and 
400,000 feet. 

Prices of timber are reported to be about $1 a thou- 
sand better than early in the winter, the reported figure 
on late sales being $17.50 a thousand. 

Edge grain flooring, by the carload, is selling at $19 to 
$20 a thousand for firsts and seconds and $18 for star. 
Flat sawed firsts and second flooring is priced at $14; 
star at $12.50; 54 ceiling at $13; common 12-inch boards 
at $13, and No. 2 12-inch at $11 a thousand, by the car- 
load. Finishing lumber is now fairly strong at $18.50 a 
thousand, and $19 is asked. ‘ 

Dealers who have a country trade report a satisfactory 
state of things. Prices in the country are generally bet- 
ter than in this city. The tendency is upward all along 
the line. 

The demand for car sills is taxing the effort of some 
dealers, who seem to care little about any other trade, 
as they have about all they can do in that. Operators 
who furnish railways and contractors with timber and 
other stuff report a demand in excess of that of any re- 
cent year. 





St. Louis, Mo. 


Yellow pine continues on its favorable course, both as 
to demand and values. The only unfavorable factor at 
this writing is the mill work at the south. Reports 
from nearly all the mill centers south, to the selling de- 
partments at St. Louis, are that zero weather has prac- 
tically suspended all sawing operations. Mill ponds are 
frozen up tight, and no work of any consequence has 
been accomplished for a week. This state of things ex 
tends as far as the Texas and Louisiana mills. At Beau- 
mont, according to telegraph and letter advices receive: 
here, the temperature touched 4 degrees below zero on 
Tuesday night, and similar temperatures have been the 
rule all along the entire gulf region. Of course this same 
weather has been felt throughout the short leaf district, 
— labor cannot be induced to work under such condi 
ions, 

Country yards are placing orders freely, and if ship- 
ments can be made from the mills during the next ten 
days, trade will be active. The car works are almos! 
fierce in their demands for car stock, and this line of 
trade will be a record breaker this season. The railroads 
are ordering new cars with unprecedented freedom, and 
the car builders are at their wits’ end for stock. 

Values are so easily maintained here that it is almost 
superfluous to mention this feature of the yellow pine 
trade. Following the meeting held at Texarkana last 
week, another was held Thursday at St. Louis, and the 
trade is determined to hold up values and keep this lum- 
ber in its proper place. Wholesaler, ‘retailer and con- 
sumer seem to be quite satisfied; no recessions are in 
— regarding values, and none are likely to be 
made, 





Kansas City, Mo. 


The cold weather has naturally restricted the demand 
for yellow pine during the past week or two, but there 
has been some business in spite of the freezing weather. 
The mills have plenty to do and are putting in every 
hour the weather will permit, getting out orders which 
piled in on them in January. Before they fully clean 
up this old business they will be getting a plenty of 
orders from this territory and from country east of the 
Mississippi, where the dealers have not thus far been 
placing orders as freely as they have been in the south- 
west this year. 

Prices can be said to be firm at this writing. They 
have been gradually stiffening up since early in Janu- 
ary, and at no time this winter have they been as badly 
demoralized as is usually the case during the winter 
season. Some manufacturers have doubtless been some- 
what dubious over the outlook, but the great majority 
of them have been confident from the first that the 
spring business would be heavy and lucrative, and they 
have shaped their business accordingly. The result is 
that at this time the bulk of the business is being 
taken at full list prices, or nearly so, and an advance 
is contemplated to take effect before the end of this 
month. 





Philadelphia, Pa. 


Arrivals by water have been very frequent of late, but 
the upward tendency of prices continues. One large 
manufacturer stated recently that he intended to hold 
his stock until buyers were disposed to accept the im- 
proved conditions. Considerable stock is arriving in car 


lots from Virginia and North Carolina, but this does not 
tend to weaken values; buyers seem to be prepared to 
pay more for this stock. There is moderate demand for 
cypress at firm prices, particularly for thick stock. 
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New York City. 


A number of those who have yellow pine on hand are 
holding on, whether for better prices or not is not 
known. Still, they do not seem to care to sell. North 
Carolina pine is coming in for a good share of attention 
and prices may go up. before long, if the manufacturers 
decide to hold together. 





Boston, Mass. 

Southern and North Carolina pines are very firm, but 
the local demand is limited. Some small orders for stock 
from the yards are received, but nothing in the way of 
large contracts is in sight. Freight rates are exceedingly 
firm again, navigation along the Atlantic seaboard being 
extra hazardous. For gulf points the quotation is about 
$7 to $7.50, and for Atlantic coast ports south the rate is 
around $5.50 to $6. 





North Carolina Pine. 


Norfolk, Va. 


A season of unprecedented rain, cold and snow in 
turn affecting every line of operation has prevailed the 
entire week throughout the North Carolina pine section. 
Logging operations were and are brought to a standstill, 
transportation by rail and water were well nigh sus- 
pended. Consequently, operations have been very limited. 
The weather, however, does not seem to interfere with 
future business. Orders and inquiries in good volume 
are at hand and there is no lack of signs for coming 
trade. Operators generally will be in position to make 
up all lost time and meet the demand promptly. 

There is no material increase in stocks. In some cases 
assortments are broken, the demand being somewhat 
one sided. Stocks of 4-4 and 5-4 No. 1 are short—in 
fact, No. 1 thick stock is not in heavy supply—while 
the demand is great. Prices have advanced along some 
lines and will no doubt become general with the advent 
of spring. Little was done in shipping circles. 

Rates hold at $2.35 to $2.60 New York and sound 
ports; $3 to $3.40 to Boston. 








Baltimore, Md. 


The heavy snow and intensely cold weather of the 
past two weeks has caused almost a cessation, or at 
least a considerable diminution, of the lumber business 
along the whole line. Heavy ice in the bay has stopped 
navigation, and as a result the receipts of North Caro- 
lina pine are very small. But for the fact that the de 
mand also has been affected by the climatic condi- 
tions, something akin to a scarcity in this wood might 
prevail. ‘The tone of the market is decidedly firm, and 
the outlook is for a still further advance in values. Kiln- 
dried edge No. 1 flooring is quoted at $14 a thousand 
feet, No. 2 at from $11.50 to $12. The quotations for 
No. 1 and 2 stock are from $1 to $2 more than for edge. 
Air-dried No. 1 sells for $12.50 to $13; other grades in 
proportion. 





Hemlock. 


The eastern hemlock trade has had a week of rest, 
shared equally by producers and dealers. If the mills 
have not been able to manufacture or ship, dealers 
through the eastern markets have been unable to do 
business, and have not been discommoded by unfavor- 
able conditions at producing points, The relative sit- 
uation, therefore, has not been changed by the weather 
conditions. The outlook continues to improve through 
all the eastern district as far as hemlock is concerned. 
The increase in the general demand for lumber is felt 
by that wood as much as any and the demand just now 
is outrunning the supply, so that prices are firm and 
advancing. 

In the west there is gradually increasing strength in 
the hemlock market. The price list adopted by the 
Northwestern Hemlock Manufacturers’ Association seems 
to be fully in force and there are a good many reports 
of higher prices being secured. Dry stocks are very light 
and some shipments from the Wisconsin and upper 
peninsula mills are being made of practically green 
stuff. 

There is a large input of hemlock logs this winter and 
a good many mills are now cutting, but this stuff is not 
dry and if it were it would readily be absorbed by the 
current requirement, which is unusually large for the 
season. Hemlock producers, therefore, feel very confi- 
dent of the strength of their position for some time 
to come, and though they do not venture to prophesy 
many months ahead there is a quiet confidence that 
they will not need to lower their prices at any time 
during the season. 








Chicago. 


Orders for piece stuff in current yard trade include 
many for hemlock, which shows that the trade in that 
kind of lumber is starting out promisingly this year. 
In the city demand from the contractors there is a 
growing tendency toward the use of hemlock. Its cheap- 
ness is a recommendation to those who aim to restrict 
the cost of buildings in every possible way. When hem- 
lock is substituted for pine the contractor can, moreover, 
have the satisfaction of knowing that, while he has 
used cheaper material than pine, for strength and dura- 
bility he has employed a kind of lumber that experience 
declares to be as good as pine, especially if the latter 
be of low grade, which is generally the case when used 


_ before. 


for framework in the cheaper structures. Nearly all 
the wholesale and retail yards this year intend to stock 
up liberally with hemlock, because they realize that 
there will be a larger demand for it this year than ever 
Hemlock No. 1 piece stuff is selling out of the 
wholesale yards at $10 a thousand, which is $2.50 a 
thousand cheaper than norway and white pine, accord- 
ing to the new price lists recently issued. 





New York City. 


At the advanced figures there is a good, stiff demand 
for hemlock of all kinds. The yards are not yet think- 
ing of buying, however, and it is just as well, in the face 
of the present weather conditions. 

Philadelphia, Pa. 

Recent favorable conditions are still apparent, and im- 
provement is regarded as a question of but a short time. 
Dry stock is scarce and shipments of half dry lumber 
continue, particularly 10 and 12-inch boards, whicn have 
been in short supply for the past three or four months. 
Increased demand for box shooks has been a factor in 
scarcity of cheaper grodes, and in view of the general im- 
provement in the box shook trade it would seem that 
the price of culls might show some improvement. Many 
manufacturers have added slab saws to their equipment, 
these operating advantageously in securing desirable lum- 
ber for box shooks. 





Cypress. 





The past week has been so marked by storms and 
snow that coastwise and rail business has suffered and 
the trade generally in the east has practically been par- 
alyzed. That section is the one which is most to be 
depended upon as a consumer of the southern wood, and 
so, when the east for any reason is out of the question, 
the southern shippers feel the loss of that trade, and it 
makes quite a difference in current shipments. However, 
calm has succeeded the storms, and on this date busi- 
ness was generally resumed, though not all the arrears of 
shipments have been made up. Cypress has a firm foot- 
ing in the east. Not every retail stock contains an as- 
sortment of this wood, but it frequently is found as an 
integral portion of a retail yard and is constantly grow- 
ing in favor for factory and general manufacturing use. 
A butfalo sash and door man stated only a few days 
ago that cypress was gaining favor in his section. 

With a well defined status of their commodity in the 
east, cypress producers, particularly those west of the 
Mississippi river, now are especially interested in de- 
velopments in the west. There is quite a disposition 
among yard dealers and contractors throughout the 
country, particularly west of the Mississippi river, to 
work in cypress wherever they can, and the indications 
strongly point to the increased use of this wood during 
the coming season. The comparative plentifulness of 
cypress stock at the mills and in such markets as St. 
Louis and Memphis is favorable to a vigorous campaign 
on the part of the trade in the spring. 

The growth of demand in the southwest and in the 
Missouri river country and as far north as Nebraska is 
encouraging to the belief that cypress will soon become 
a leading factor in lumber all over the northwest. Of 
course, much depends upon the degree of vigor with 
which dealers and salesmen “push” cypress to the trade, 
but the higher prices which prevail on other kinds of 
lumber are helping to strengthen the price on cypress so 
that the prospect: is that manufacturers this year will 
realize more out of their product than in any year since 
1892. Sash and door manufacturing points in the north 
generally are considering the use of cypress with more 
seriousness than they have shown for several years past 
and some good sales have within the last few weeks 
been made for this purpose. While still it is not a spe- 
cially favored material, owing to ignorance of its merits 
and lack of experience and skill in its use, conditions sur- 
rounding white pine factory stock are such that sash and 
door men are showing more disposition than in the past 
to adopt cypress as one of the available and desirable 
woods for their use. 





Chicago, 


This city is not a very good market for cypress, though 
in the aggregate considerable quantities are used, but the 
demand is so cut up between yard dealers, commission 
men and representatives of cypress producers that it is 
difficult to get a just estimate of the situation from any 
one source. 

The chief local requirement for cypress at present 
seems to be for tank making, and the wood is recognized 
as one of the best available for that purpose. There is 
also some requirement for such special uses as greenhouse 
construction, and it goes to miscellaneous factories to 
some extent, agricultural implement makers making 
some use of it. The local demand for cypress finish is 
light, though the increased price in oak is helping it in 
that direction, while the high price of sash and door 
lumber in white pine is leading some people to experi- 
ment with cypress. Where doors are to be painted, other 
woods are available, but for a natural light finish, white 
pine is getting so high in price that the cost is a serious 
consideration. 

Reference was made last week to the display made at 
tne annual convention of the Illinois Lumber Dealers’ 
Association in Chicago by a Chicago sash and door manu- 
facturer of cypress work. This was a revelation to many 
retailers, but as well to a good many manufacturers, who 
spent considerable time in looking it over. The special 


feature was doors with cypress stiles and rails and yel- 
low pine panels. The latter were used for the sake of 
a contrast with the less strongly marked and colored 
cypress. While this one concern doeg not mean much as 
far as an extended use of the wood is concerned, it has 
demonstrated some things that are worthy of attention, 
and other local mill men are using the wood in a similar 
way. The exhibit was also of value in showing how sus- 
ceptible cypress is of taking a stain and a high polish, 
many samples shown having what was practically a 
piano finish, with colors imitating cherry, mahogany and 
rosewood. 





St. Louis, Mo. 


The cypress market holds steady here, but stocks are 
being narrowed down, and dealers are taking more or- 
ders for spring delivery than for immediate shipment. 
Factory demand is increasing and cypress is command- 
ing good values whenever shipped. Local stocks are fair 
in size, but considerably broken. There is a steady ab- 
sorption of this, most of the lumber going to interior 
factories. 

The river movement is nothing, as little stock is re- 
ported en route even below the ice line on the Missis- 
sippi. It can hardly be started for sixty days, as all in- 
dications point to high water this spring, and up-river 
shipments will be next to impossible with the Mississippi 
on a rampage. Values are firm. 





Kansas City, Io. 

The outlook for the sale of cypress lumber in the 
southwest is said to be better than at any previous 
period. Although the season has hardly opened the 
cypress men who have been working this territory have 
been very successful and have booked many orders. 
The dealers are going to substitute it for other kinds of 
wood, principally white pine, for the reason that it 
will answer the same purposes in many cases and 
can be bought at prices which will net the dealer 
greater profits than will white pine. Cypress prices 
are firm and it is said will advance before very long, 
and, as far as can be learned, all manufacturers are 
maintaining the prices. 





Baltimore, [id. 

The Baltimore cypress market is without special fea- 
tures. This wood is moving in rather limited quanti- 
ties, although it shares to some extent in the general 
advance in values. Cypress, eight inches and upward, 
10 to 20 feet long, No. 1, is listed at $25 to $26; 
weather boarding, 1x6, $20 to $22; fencing, 1x6, 16, 
clear, $10 to $11. 


Hardwoods. 


Chicago. 

The late excessively cold period for the time checked 
the movement and delivery of lumber. The planing mills 
and some of the factories were forced to shut down on ac- 
count of the freezing up of the water communications 
necessary to steam making, and of course there was for 
the time being a cessation of consumption. At milling 
points south everything was at a standstill. Since the 
passage of the cold spell the planing mills have resurhed 
operation, and the demand for lumber is again as strong 
as ever, with the quest for dry stocks even more pro- 
nounced than in January. 

In respect to southern oak, ash, poplar and cotton- - 
wood the late zero weather has greatly curtailed the out- 
put. Now that soft weather has supervened and the 
spring breakup will speedily follow, accompanied with 
more or less rain and flood, it is probable that there will 
be little increase of output for several weeks. Under 
such circumstances it cannot be seen how there can be 
any considerable amount of dry stock for shipment be- 
fore July or August. There will be resort to green lum- 
ber, and consumers will have to depend on such material 
if they are to get anything like an adequate supply. It 
remains to be seen how this will affect the market. 

There will be a great deal of shifting around and em- 
ployment of substitutes on the part of consumers. Ef- 
forts will be made to use low grades and make stuff as 
economically as possible. Even medium and low grades 
now come high. The carload dealers are selling quarter 
sawed common grade white oak in this city for $34 a 
thousand, and first and second quartered red oak at $45. 
These prices are $4 to $5 a thousand higher than they 
were a year ago. First and second quarter sawed oak of 
both varieties has become too rich for the majority of 
consumers, and common is about as good as can be sold 
in large quantity in this market. 

The call for all kinds of lumber is urgent. First and 
second basswood is above the $20 mark, and common 
grade poplar is in the same category. Such prices for the 








‘two kinds of lumber had not been known for years, if 


ever. Contracts for basswood are being made extensively, 
and the output of the mills is to be unusually large this 
year. Much interest is manifested in northern hard- 
woods, dealers turning special attention to them because 
of the scarcity of southern lumber. 

The call for all sorts of dimension oak, thick ash, oak 
timber and piling is unprecedented. Anything that can 
be used by the railroads, municipal works, the car fac- 
tories, wagon shops and in implement manufacture is in 
excessive demand, and the wonder is as to where the sup- 
ply shall come from if there shail be no halt in the de- 
mand for several months. 

Conditions south are not assuring, and it looks as if 
the situation would become really distressing in the near 
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future. In the meantime holders of stock are confident 
that they will be able to sell out at good prices, The 
only thing that is worrying the dealers is as to how they 
are to replace their stocks without running the risk of 
loss when the reaction shall come, which some are looking 
for about next August, 


St. Louis, [lo. 


Hardwoods continue to be attractive among the buy- 


ers, With no change of note in regard to stocks. The de- 
mand is as strong as ever, with values firm. 

ihe situation contronting the St. Louis dealers is 
somewhat extraordinary. Probably never before has 
there been such a continuous demand for nearly every 
variety of hardwoods, and certainly the dealers have 
never been in such a predicament in regard to even par- 
tially supplying this demand. Orders and inquiries show 
little sign of abatement. Buyers absorb all visible stocks 
as fast as they are offered, and then cannot begin to 
satisty the calls tor lumber. ‘Lhe market is practically 
bottled up, with no immediate prospects of improvement 
in the acquirement of stocks. 

‘his condition of afiairs is almost wholly due to mill 
probiems which continue to confront the operators at 
tue south. Added to the mud and rain existing there for 
over a month, the recent blizzard which swept the south- 
ern country was accompanied by snow and sleet, and 
mill work is absolutely suspended for the present. ‘There 
is no movement of hardwood lumber in the direction of 
this market, from southern mills, nor is any looked for 
until the weather improves. As a consequence, dealers 
here are forced into a waiting condition, except so far 
as depleted yard stocks here can be used to fill rush 
orders. 

Ash, quartered oak, and even plain oak, are exceed- 
ingly hard to get. ‘The factories are in the market for 
this material, but cannot get more than a small propor- 
tion of what they really need. ‘The little stock that is 
moving commands high prices, and values are wholly at 
sellers option, ‘Lhe preferred buyers are old customers, 
who insist upon getting a part -of their orders filled. 
Kastern inquiries, outside of regular customers, are not 
being considered at this time. 

‘he cottonwood movement is very light. The Mississippi 
river is trozen over solid for miles below St. Louis, and 
Cairo and Memphis have been in the throes of zero 
weather. River shipments are absolutely out of the ques- 
tion, and will be for some time to come. Poplar receipts 
are light. There is quite a demand for box boards, which 
are almost impossible to get. 

Kansas City, Ilo. 

The hardwood situation is little changed. Bad weather 
still prevails in the southern hardwood districts and 
the mills are making slow progress in shipping orders. 
Dry stocks are completely exhausted at many mills and 
the demand except for yard stock is very active, with 
prices high and very firm all along the line. 


New York City. 


Just where prices will stop is the main thought of 
those who have to buy hardwoods these days. The stock 
continues scarce and why some retailers fondly imagine 
that they can take their time about stocking up, and 
then get what they want at the figures they are used to 
buying it, is diflicult to imagine. 

Boston, [lass. 

The hardwood situation remains unchanged in Boston 
and other New England cities. Firmness is the first law 
of the dealers, and buyers are getting very few conces- 
sions, in view of the high prices ruling on nearly all the 
leading varieties at producing points. 

Baltimore, Md. 

Good dry oak, both quartered and plain, is in very 
active demand, but the mills are unable to furnish stutf 
and all orders are subject to delay. All the poplar which 
can be obtained is readily disposed of. Firms even man- 
age to sell culls in the Boston market, an achievement 
which was impossible for a long time. 

Oak, firsts and seconds, eight inches and upward, one 
inch thick, is quoted at $29 to $31. Thicker lots bring 
as high as $37.50. The ruling price of common is from 
$20 to $24. Good walnut is quoted at from $80 to $95. 
Thick cherry ranges from $80 to $100. Owing to mate- 
rial concessions made by the railroads in inland freight 
rates much lumber from as far south as Memphis is 
being shipped abroad via Baltimore, a condition which 
contributes much to activity in exports. 


Philadelphia, Pa. 


Conditions which usually conspire to improve values 
seem to continue in the interest of hardwoods, and the 
same good and substantial conditions previously reported 
inspire confidence in the future. Dry lumber is offered 
in small lots only, on terms strictly of seller’s own mak- 
ing. Recent sales usually have been made at advanced 
prices. Inducements have in instances been made to se- 
cure business, but it is safe to say that the stock offered 
has been inferior in one way or another. Prime lumber 
is unquestionably scarce, and if the buyer secures it he 
must pay well for it. 
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A plant for the manufacture of cross arms on a large 
scale is to be put in at Money Point, on the south branch 
of the Elizabeth river, in the Norfolk district, Virginia. 
The site is near the Norfolk Creosoting Company’s plant. 
The backers of the enterprise are from Bay City, Mich. 


Shingles. 


Kansas City, Io. 

As spring draws nearer the inquiry for shingles be- 
comes more pronounced and orders are coming in bet- 
ter than they have so far this year. The call is nat- 
urally for red cedars, which are in favor in the south- 
west, and the outlook from the manufacturers’ stand- 
point is better than it has been for years. Prices are 
firm and there seems to be a determined effort on the 
part of the makers of cedar shingles to hold all the mills 
in line this year. Prices have advanced several times 
this year, and last week another notice was sent out of 
a 5-cent advance to take effect at once. Prices now 
range from $2.21 to $2.26 on a 60-cent rate, with pros- 
pects favorable to further advances even before the de- 
mand has become very active. 








Baltimore, Md. 


In Baltimore the demand for shingles is moderate at 
the present time. Cypress hearts, sawed, are quoted at 
from $6 to $7; saps, $4.50 to $5.50. 





Cooperage. 


Chicago. 


Although there is by no means an active demand for 
tight barrel cooperage, the market is higher on both 
tierces and barrels. The former are selling at $1.40, and 
the latter at about 90 to 921% cents. Tierce staves, kiln 
dried and extra wide, bring about $37, though the ordi- 
nary run of stock received brings only about $35. Tierce 
hoops are plentiful and lower in price, the range being 
from $10.50 to $11.50. Pork staves in good straight car- 
loads would sell in a limited way at $18 to $20, though 
it would not require a great number of cars to supply 
the demand. Circled tierce heading remains at 15 to 16 
cents a set, and pork heading at 124% to 13 cents. 

Flour barrel staves are in good demand, but offerings 
on this market are very limited. 








Minneapolis, Minn. 


The flour mills of the city have not taken barrels as 
freely as last week, sales being less by about 6,000. 
The cooper shops are busy, however, and find it hard 
to get staves enough to keep the men working full 
time. They would work at full capacity for some time 
even if the mills did not order barrels, as the store- 
houses are practically empty. The scarcest article in 
cooperage is dry elm staves. Several of the shops would 
take one or more cars at $7 a thousand if they could 
obtain them, but they are almost out of the market. 
Manufacturers are turning down orders for such stock. 
Their capacity is filled with old contracts. The cold 
weather has hindered the drying of staves in the 
ordinary way, and many are still coming half cured. 
Heading remains steady and unchanged. The demand 
is good at 4% to 4% cents. Long term contracts could 
be made at the inside figure. Dry patent hoops are not 
plentiful. Prices are tending upwards. From $6.50 to 
$6.75 is about the range of prices though $7 has been 
paid this week for one lot. 


WANTED. 


Advertisements will be inserted in this department at the rate of 25 cent 
per line for one week, 40 cents per line for two weeks, or 60 cents per line 
for four weeks, payable in advance. No for longer time than one 
month. In estimating, calculate on nine words making one line and add 
two lines for head. No “editorial mention”’ can be made of advertisemente 
in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 


WANTED—Employes. 


WANTED. 

I WANT A MAN WHO IS A PRACTICAL LUMBER- 

man, and who will put in equal amount capital to carry 

on an office business in Chicago. Must be acquainted in 
the north and a judge of stock. Address ‘‘R. W. M.,” 

Care of American Lumberman. 














” WANTED—FOREMAN. 
FOR DOOR DEPARTMENT OF FACTORY MAKING 
800 doors per day. None but strictly first-class men 


need apply. Address for further particulars 
“ABILITY,” care of American Lumberman. 





WANTED—IMMEDIATELY. 
A COMPETENT, ACTIVE TIMBER ESTIMATOR TO 
work in the south and estimate yellow pine. Give ex- 
perience and reference. Name wages required. Address 
“ROLSOM,” care of American Lumberman. 


WANTED—FIRST-CLASS BAND FILER 
AND SAWYER; NO OTHER NEED APPLY. Address 
BOX 54, Brookville, Pa. 


WANTED—COMPETENT SALESMAN 
TO SELL FOR A CONCERN CARRYING HEAVY 
stocks of yellow pine and cypress lumber. Territory, 
northern Illinois, Indiana, Michigan and all eastern and 
New England states. Write for particulars, giving full 
name and address to "Ls, Za,” 








Care of American Lumberman. 


WANTED. 

A THOROUGH, PRACTICAL, UP-TO-DATE MILL- 

wright and saw mill man to go south. One who can 
and will keep his mill in perfect order, so as to lose no 
time, and do first-class work, who will see that the mill 
does all that it is capable of doing six days in every 
week. E. E. JACKSON LUMBER CoO., 

Washington, D. C. 








WANTED. 
A FIRST-CLASS, ALL-’-ROUND WOODS FOREMAN. 
A man who is competent to estimate timber, locate 
camps and take general charge of woods operations, in- 
cluding logging, log driving, tie making, bark peeling, etc. 
Can secure a steady job. Address 
“WOODSMAN,” care of American Lumberman. 


WANTED: 
MAN WITH EXPERIENCE IN LUMBER BUSINESS, 
either position in office or outside; but would be ex- 
pected to take some stock in company. Address 
“NEWELL,” care of American Lumberman. 








WANTED—-A FIRST-CLASS EDGERMAN. 
TO WORK LONGLEAF YELLOW PINE. MUST BE 
young, active and strictly temperate. 
BIG CREEK LUMBER CO., Pollock, La. 





WANTED—Employment. 
WANTED-—SITUATION AS YARD MANAGER. 
BY AN UP-TO-DATE MANAGER OF ONE YARD TEN 


years. Reference where last employed. Address 
“SUCCESSFUL,” care of American Lumberman. 


WANTED--POSITION. 
AS A NO. 1 SAWYER. CAN RUN EITHER BAND OR 
circular saw. Address P. O. BOX 50, 
Chippewa Lake, Mich. 


WANTED—POSITION. 
AS TRAVELING SALESMAN BY YOUNG MAN. FIVE 
years’ experience in retail lumber business in Kansas, 
Address “E. J. T.,’’ care of American Lumberman. 


WANTED-—POSITION. 
SALESMAN, BOOKKEEPER OR MANAGER. AM A 
thorough lumberman and willing to go anywhere— 
south preferred—or do anything. Will start for moder- 
ate salary, but want a position where honest endeavor 
and ability will be appreciated. Address 
“WANT WORK,” care of American Lumberman. 


WANTED—SITUATION AS STENOGRAPHER. 
BOOKKEEPER, STORE MANAGER, SHIPPING 
clerk and all around man. Good reason for seeking a 

change. Address ” h 

















Care of American Lumberman. 


WANTED—POSITION AS BAND FILER. 

THOROUGHLY COMPETENT, BEST REFERENCE. 
Guarantee my work to give satisfaction. Address 

BOX 45, Chatawa, Miss. 


WANTED—POSITION AS SHIPPER. 

UNDERSTANDS NORTHERN WISCONSIN GRADES. 
References given. Address es ee ee 

Care of American Lumberman. 


WANTED~—POSITION. 

AS BAND SAWYER. CAN GIVE BEST OF REFER- 
ence. Address BOX 126, Trout Creek, Mich. 
WANTED—POSITION AS BOOKKEEPER 
OR GENERAL OFFICE WORK BY A YOUNG MAN 

thoroughly familiar with the lumber business; fourteen 


years’ experience. Reliable and capable. Good refer- 
ences. Address 





“L. N.,’’ care of American Lumberman. 
WANTED—POSITION. 
BY EXPERIENCED HARDWOOD LUMBER INSPECT- 


or. Also understands buying and selling. 
FRANK HERBERTZ, 184 Hale St., Detroit, Mich. 


WANTED—POSITION AS SUPERINTENDENT 
OF SAW MILL BY A MAN HAVING HAD THIRTY 
years’ experience in the manufacture of lumber from 
tree to cars; accustomed to handling a mill of 65,000,000 
feet per annum, Thoroughly up to date in the erection 
and operation of modern band and gang mills. Best of 
references furnished and satisfaction guaranteed. Ad- 
dress C. 8. KING, Cross Fork, Potter Co., Pa. 


WANTED—POSITION AS YARD MANAGER. 
BOSS WOODSMAN, LOG SCALER, LUMBER GRAD- 
er, or salesman. Long experience. North or south. 
Address. “FE. F.,’’ care of American Lumberman. 


WANTED—POSITION AS MANAGER 
OF SALES DEPARTMENT OR OFFICE MAN FOR 
company handling yellow pine. Have thorough and 
practical experience. Now acting as secretary for a large 
yellow pine company in the south. Age 32. Address 
“SECRETARY,” care of American Lumberman. 


WANTED—POSITION. 
AS TRAVELING SALESMAN BY AN EXPERIENCED 
man in doors, sash and blinds. Nearly twenty years 
with one firm in all large cities east, south and west. Ad- 
dress “QO. G. C.,’’ care of American Lumberman. 
WANTED. 
WHOLESALE LUMBER DEALERS AND MANUFAC- 
turers who may need the services of traveling sales- 
man, ‘either lumber or sash and doors, should address 
JOHN OXENFORD, Secretary, Central Association 
Traveling Lumber, Sash and Door Salesmen, Indian- 
apolis, Ind, 








WANTED POSITION. 

AS MANAGER OR SUPERINTENDENT BY A PRAC- 
tical mill man of twenty-five years’ experience, who 
thoroughly understands the manufacturing of lumber 
by circular, gang or band mills. Car, bridge and building 
timber. A competent estimator and practical mechanic, 
who has superintended the building and running of some 
of the best mills in the country. Can handle men syste- 

matically and economically. Best references. Address 

“B. J. B.,’’ care of American Lumberman. 





SITUATIONS WANTED. 
BY FIRST-CLASS FILERS, SAWYERS, SETTERS AND 
edgermen of the Menominee river. Address 
F. S. S. and E. Association, 
F., M. Nelson, Sec’y. P. O. Box 16, Marinette, Wis. 


WANTED—Lumber and Shingles. 











WANTED. 
TO CONTRACT FOR 2,000,000 146 INCH HEMLOCK 
shingles and 2,000,000 feet hemlock piece stuff, yard 
sizes, and No: 1 and 2 boards delivered on an 8-cent rate 
from Pennsylvania points. Address ; “OHIO,” 
Care of American Lumberman. 
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WANTED—WHITE PINE. 


FROM TWO TO THREE CARLOADS PER MONTH 
of the following stock in white pine rough, to be prac- 
tically clear on one side; small pin knots no objection, 
but must be free from shakes and discolored sap. Sizes, 
2-in. x 3%4-in., 3%-in., 3%-in., 4-in., 4%4-in., 4% in. and 5-in. 
wide and 8, 8- 6, 9, 9-6 and 10 ft. long. ————— 
solicited. HARTMANN BROS.,, ie Mt. Vernon, N. 


SYCAMORE LUMBER WANTED: 


100,000 FEET 1 INCH THICK, 13, 15 AND 17 INCHES 
wide; 200,000 feet 5% inch thick, 7, 8, 13, 14 and 15 inches 
wide; 200,000 feet 17-16 inch thick, 7, 8, 13, 14 and 15 inches 
wide; either dry or green. Name price f. 0. b. Defiance, 
Ohio. THE H. B. TENZER BOX CO. 


WANTED. 
WHITE PINE YACHT DECKING IN CARLOAD LOTS. 
SOUTHARD & co., ul Broadwa y, New York, N. NN: Xs 


WANTED—FIFTY CARLOADS PRIME WHITEOAK. 
FIRST AND SECOND QUALITY 6-INCH AND UP 
wide, well manufactured and dry. Also 3 carloads 
quartered oak, Name delivered prices. Address 
i. CLAY TUNIS, Baltimore, _ Ma. 





WANTED-—FORTY CARLOADS 
4-4 CULL POPLAR, 5 CARS OF SAPS, 20 CARS COM- 
mon. Must be dry; ready for quick shipment; name 
price delivered at Baltimore. 
H. CLAY TUNIS, Baltimore, Md. 





WANTED—WHITEWOOD AND CYPRESS 
LUMBER FOR DOOR STOCK, CUT TO a NO. 1 
and 2. Car lots. Address “er. 
Care of American “iene. 


WANTED—FOR SPOT CASH. 
ALL KINDS OF SHIPPING DRY HARDWOOD LUM- 
ber. We will send our agent to receive stock when 
quantity is large enough to warrant it. Send for our 
latest price list and book of inspection rules. 
O. E. WHITE & CO., 406 West Lake St., 
WANTEDO—2,000,000 OAK FENCE SLATS. 
24, 30, 36, 48, 54 and 60 inches long. 
ELLIOTT & REID CO., Richmond, Ind. 


WANTED—HARDWOOD FLOORING. 
FOR CASH OR ON COMMISSION, PRODUCT OF A 
first-class mill. Oak, maple, etc. 
The “B. M. 8. Co., *” 229 W. 4th St., Cincinnati, O. 


WANTED—FOR CASH. 

SECOND GROWTH WHITE ASH BUTTS, 63 AND 69 
inches long, 10 inches and up in diameter. Carload lots. 
Apply ALTHAUS & BALMER, Bluffton, O. 


WANTED-—BLACK ASH. 
WE CAN USE A QUANTITY OF 1-INCH BLACK ASH 
lumber in either of the following grades, or log run 
stock preferred: Shipping cull, common, or firsts and 
seconds, BELDING-HALL MFG. CO., Belding, Mich. 


WANTED—25 TO 50 CAR LOADS 
OF 1-INCH BLACK ASH DIMENSION STOCK, THOR- 
oughly kiln dried for delivery this fall and winter. 
Write for sizes and full particulars. 
BELDING-HALL MFFG. CO., Belding, Mich. 


WANTED—FOR CASH 
SOFT ELM, BLACK ASH, BASSWOOD, SOFT MAPLE 
and oak, plain and quartered; inspection at shipping 
point. E. C. BRADFORD, 71 Buhl Block, Detroit, Mich. 


WANTED—WALNUT LUMBER AND SQUARES 
WE BUY FOR CASH: WALNUT BOARDS & PLANKS, 

firsts and seconds; walnut squares, 2x2 inches to 6x6 
inches, 12 inches and up long. Apply for specifications of 
sizes. Address Pr. O. BOX 2569, New York, N. Y. 

WANTED FOR CASH— OAK STRIPS 

WE CAN USE FOFR IMMEDIATE OR FUTURE DE- 

livery large quantities of dry white oak strips 24x4x1l 
inch stout. For particulars address 

P. O. BOX 2569, New York. 


WANTED—FRAILWAY OAK. 
CAR AND TRACK OAK IN ANY QUANTITY. 
FRANK B. STONE, Fisher Bidg., Chicago. 














WANTED— WALNUT. 
WE WANT WALNUT LOGS AND BLOCKS—10 INCHES 
and up in diameter; 52 inches long and multiples of the 
same. Address H. A. LANGTON & CO., 
Terre Haute and Frankfort, Ind. 


WANTED— HARDWOOD LUMBER. 
FOR CASH, QUARTERED AND PLAIN SAWED RED 
and white oak, poplar, ash, walnut and hickory. Send 


list of your stock. 
F. R. CRANE & CO., Chicago, IIl. 








WANTED—Logging R. R. Equipment. 


Chicago. 





WA NTED. 
TEN TO FIFTEEN MILES OF 20, 25 OR 30 POUND T 
rail, with or without logging equipment. Address, with 
particulars, THOMAS & CO., 
Care of American Lumberman. 








- WANTED—Business Opportunities. 





WANTED—LUMBER YARD. 
WITH GOOD CITY AND COUNTRY TRADE ESTAB- 
lished, or will buy an interest in such a yard if satis- 
factory. Address "We We Co,” 
Care of American Lumberman. 





WANTED—-LUMBER YARD. 
IN KANSAS, IOWA, MISSOURI OR SOUTHEASTERN 
Nebraska. Must sell at least fifty cars of lumber per 
annum. Coal business on the side no objection. Will pay 
cash. Address 
“Ss. A. W.,” care of American Lumberman. 


WANTED—LUMBER YARD. 
IN GOOD LOCATION OR WILL TAKE AN INTEREST 
if satisfactory. Will pay cash. Address 
“R, W. H.,” care of American Lumberman, 








AMERICAN LUMBERMAN. 


WANTED—TO CONTRACT. 
TO RUN SAW OR SHINGLE MILL BY THE THOU- 
sand, by two experienced mill men. Band or circular. 
Can furnish highest references or bond if necessary. Am 
open and ready to commence at once. 
BURTON & MINNIE, Greenville, Mo. 


WANTED—Second Hand Machinery. 


WANTED. 
TO BUY SECOND-HAND BURNER; WILL ALSO RE- 
ceive offer on new burner to be erected at our mill. 
For particulars address RED CLIFF LUMBER CoO., 
Red Cliff, Bayfield Co., Wis. 


WANTED—Miscellaneous. 


WANTED— A SAW MILL MAN. 

WITH GOOD EQUIPMENTS TO LOCATE IN CHOICE 

yellow pine timber and pay by the thousand, as cut. 
Write J. H. MOORES, Ellisville, Miss. 


WANTED TO BUY— MOULDINGS» 
IN CARLOAD LOTS FINISHED SIZE % INCH BY 2 
inch; must be made from thoroughly kiln dried stock, 
moldings to be free from all defects, to be shipped tied 
in bundles from 7 feet to 16 feet long, the lengths vary- 
ing one foot. Woods to be quartered red and white oak, 
plain red and white oak, white basswood, poplar, elm 
and yellow pine. Two sides of molding flat, edges special 
form tongue and groove. Quote price f. o. b. Olean, N. 

Y., per thousand lineal Vy finished molding to 

AS. G. WILSON, Olean, ae Xe 


WANTED. 
MANUFACTURERS OF LUMBER, INTERIOR FIN- 
ish, doors, furniture, etc., who would like to furnish 
oak stock and do all the machine work on small cabinet 
goods ready to varnish, with a view to working up their 
stock clean and =a a paying business, address 
RMANENT ARRANGEMENT,” 
Care of American Lumberman. 


WHITE PINE MEN. 
MANUFACTURERS OR DEALERS, SEND 15 CENTS 
for a copy of the ‘‘Lumberman’s Pocket Stock Book”’ 
and discount on 50 copies or more. Address 
AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


























WANTED—BOXES FOR GLASSWARE. 
WE ARE IN THE MARKET FOR 5,000 GLASSWARE 
boxes per month, to be furnished in shooks, with 
cleats nailed on. Box manufacturers who wish to bid for 
this trade will send specification sheets for sizes to 
“GLASS,” care of American Lumberman. 


WANTED—FILERS WHO DO THEIR HAMMERING 
TO KNOW THAT I SEND MY HAMMERING IN- 

structions on trial. I guarantee more and better lumber 
in every case. H. MINER, Lumberton, Miss. 


INSPECTORS, BUYERS AND DEALERS 
ALL USE THE LUMBERMAN’S POCKET TALLY 
book. It is especially adapted to keeping tally of hard- 
wood dimensions or lumber of uniform width. Send 50c 
for sample copy; 3 copies, $1.25; dozen, $4.50. Address 
MERICAN LUMBERMAN, 
315 Dearborn St., Chicago, | Ill. 


MILLS WANTED. 
MILL SITES AND ABUNDANT TIMBER SUPPLY 
(long leaf yellow pine) on line of Guif, Beaumont & 
Kansas City railway, in eastern Texas (new road now 
extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’l Mgr. Houston, Tex. 


WANTED—ALL RETAILERS 
WHO ARE INTERESTED IN SPECIALTIES AND IN 
good things generally, to keep track of our advertising 
from week to week as it appears in the AMERICAN 
LUMBERMAN. NORTH WESTERN LUMBER CO. 


WANTED—-TURNED BROOM HANDLES. 
BASSWOOD, SPRUCE OR OTHER SUITABLE WOODS, 
must be clean and free of knots, size 51 inches by 11-3 
inch. Quote price for car loads ex ship London. Address 
“Ww. R. C.,’’ care of American Lumberman. 








CUSTOM SAWING—APPLE TIMBER. 
ALSO WHITE AND BLACK ASH, HICKORY, WHITE 
oak, and soft maple sawed to order. Piece work so- 


licited. 
WALTER S. PULLEN, Baroda, ‘Mich. 
TO CATCH THE EYE 
NOTHING WILL DO IT QUICKER THAN OUR 
catchy cuts; have your nn made attractive 
by using them; send for cata 
SMERIGAN “LUMBERMAN, Chicago. 


WANTED—LUMBERMEN TO USE 
THE “LUMBERMAN’S STANDARD TELEGRAPH 
Code,’’ and thereby save the cost of the book every few 
days. A telegram containing 50 to 100 words can easily 
be brought within 10 by its use. Price, one copy, $3; two 
copies, $5.50. Special rates in lots of one dozen or more 
include name embossed in gold on cover. Write for prices. 
AMERICAN LUMBERMAN, 
315 Dearborn street, Chicago, Ill. 











= 


FOR SALE. 
CYPRESS ESTIMATED TO CUT 25,000,000 FEET. OAK, 
ash and gum, 6,000,000 feet; located in Miss., 5 miles 
east from Y. & M. V. R. R., and 3 miles west of Sun- 
flower river. For sale. Price, $31,000 cash. Address 
801 TEMPLE COURT BLDG., Chicago, Tl. 


PINE TIMBER AND MILL ‘SITES. 

THE BEST MILLS IN THE SOUTH ARE LOCATED 

on the N. O. & N. E. R. R. (Q. & C. Route), in south- 
eastern Mississippi, for the reason that there they get the 
best of yellow pine. If you are looking for a location for 
a mill to make money, write me. Can sell 160 to 15,000 
acres in solid body. Am an old Michigan lumberman and 
know when pine is good. J. H. MOORES, 

Ellisville, Miss. 





“FOR ‘SALE— CAK AND PINE. 

SEVERAL GROUPS GOOD OAK AND PINE IN LOU- 

isiana at speculation prices. Don’t delay purchases. 
There is 100 percent profit in these offerings. 

W. H. HOWCOTT, New Or! eans, La. 
FOR SALE -PINE AND HARDWOOD TIMBER. 

30,000 ACRES ALABAMA CONTAINING OVER 250,000,000 

feet saw timber, low rate, competing railroads, good 
mill sites, liberal terms; price, $6 per acre. 30,000 acres 
North Carolina containing over 400,000,000 feet white pine 


and hardwoods; price $3.50 per acre; easy terms. Middle 
Tennessee lands. 5,000 acres, containing 20,000,000 feet, 
3% miles from railroad, $4.50 per acre; 1,500 acres, con- 


taining coal vein and 3,000 feet per acre, 3 miles from 
road, $3 per acre. 1,800 acres well timbered goes to Ten- 
nessee river, $6 per acre. WILLIAMS & CO., 
612 Willcox Bldg., Nashville, Tenn. 
FOR SALE—KENTUCKY TIMBER 
VIRGIN GROWTH; 5,700 ACRES FINEST WHITE OAK 
and poplar timber, accessible and cheap. No agents. 
I. N. PHIPPS, Ashland, Ky. 


FOR SALE—TIMBER. 
I HAVE 20 TO 30 MILLION FEET OF POPLAR, OAK, 
ash, cherry, birch and chestnut stumpage which I wish 
to sell, or interest some one with capital to develop. 
This timber is in first hands. For further particulars 
address “BUCK,” care of American Lumberman. 


FOR SALE—CHEAP 
300,000 ACRES OF THE FINEST PINE AND CYPRESS 
timber, on rivers and railroads, in Northern Florida, 
between Georgia and the Gulf. 
ODIN G. CLAY, St. Paul, Minnesota. 


FOR SALE—-10,000 ACRES LAND. 
IN SOUTHWEST VIRGINIA. TIMbuu, IRON, ORNA- 
mental slate. Address 
LOCK BOX 103, Charlestown, Jefferson Co., W. Va. 








FOR “SALE. 
STUMPAGE ON TEN THOUSAND ACRES, ON WHITE 
river, in Arkansas oak gum, elm and maple. Fifteen 
thousand feet per acre. Ten years for removal. 
C. W. McCREA, Cape Girardeau, Mo. 
TIMBER AND COAL LANDS FOR SALE: 
102,092 ACRES, CARRYING 4,500,000,000 FEET PINE TIM- 
ber on Vancouver Island and main land, Puget Sound, 
B. C. Good mill capacity 60,000. 
12,640 acres carrying 700,000,000 feet on Columbia River, 
Oregon. 
35,000 acres timber and coal land in Tennessee. 
snap in 300,000,000 feet in Coos Bay District, 
If you want timber or coal land write me. 
J.S. STACY, 1002 Chamber of Commerce, Chicago, II. 


Also a 
Oregon. 


FOR SALE—SOU‘HERN TIMBER. 
SEV—RAL KENTUCKY AND TENNESSEE ACCES- 
sible virgin timber tracts, also stumpage. 
W. G. HAMILTON, Louisville, Ky. 


FOR SALE-2,240 ACRES OF GOOD TIMBER. 
OAK AND POPLAR, LOCATED ON THE ELK RIVER, 
near Sutton, Braxton county, West Virginia. For full 
information address M. A. KIEFER, 
29 W. Main St., 


Uniontown, Pa. 
TIMBER LANDS AND MILL LOCATION. 
FIFTY THOUSAND ACRES OF THE BEST PINE 
timber, and with location in the south, offered for sale 
for the next sixty days at a bargain. Apply to 
“J. E. D.,” P. oO OX 63, Bainbridge, Ga. 
FOR SALE. FORTUNES IN TIMBER. 

SEVERAL CHOICE LOTS OF PINE, OAK, HARD- 
woods, near fast building railways in north Louisiana. 
In a new country. Virgin forests, where investments 
made mean fortunes assured. Come right along and 
look over this section. If I can’t sell to you, others will. 

W. H. HOW corT, New Ori eans, La. 


FOR SALE— 4,000 ACRES OF FLORIDA LAND. 
HEAVILY pica x | ON NAVIGABLE RIVERS. 
LOW, Green Cove Springs, Fla. 


6,000 ACRES PINE FOR SALE. 
IN SIMPSON COUNTY, NEAR PEARL RIVER, MIS- 
sissippi. Estimated at over 70 million feet pine, with 
some whitewood, hickory and oak. 
C. VAUGHAN, St. Johns, Mich. 


FOR SALE-—-AT A BARGAIN 
ON THE RAILROAD NEAR SAULT STE. MARIE, 
Mich., 1,200 acres of land with 4 million of the very 
nicest birch, 2% million of hemlock and 20,000 cords of 
wood; fine location for a mill to ship either east or 
west. Address “HARDWOOD,” 
Care of American Lumberman. 








FOR SALE. 








FOR SALE—Timber and Timber Lands. 


FOR SALE. 
A TRACT OF 10,000 ACRES OF TIMBERLAND IN 
Wyoming county, W. Va., on the Guyandotte river. 
Estimated at 15,000 yellow poplar trees 24-inch and over 
in diameter on the stump up to 60-inch and large aver- 
age, also 10,000 white oak trees, 22-inch and over, all of 
splendid quality, and can be cheaply logged. Apply to 
JAMES MACKENZIE, Williamson, ow Va 





FOR SALE—TIMBER. 
ABOUT 7,00 ACRES OF STANDING TIMBER, WHITE 
and red oak, cottonwood and sycamore. Address 
H. M M. BROWN, Charleston, Mo. 


FOR SALE— TIMBER AND TIMBER LANDS. 
IN EASTERN KENTUCKY, IN TRACTS TO SUIT. 


Finest quality and in any quantity desired; accessible 
to river and railroad transportation. Also immense lum- 
ber plant, with booms and millions of feet of timber in 
North Carolina. Correspond with me for what you want.. 

Cc. B. HILL, Winchester, Ky. 


WANTED—RETAIL LUMBER DEALERS 
TO SAVE TIME BY USING THE’ LUMBERMAN’S AC- 
tuary. It is a book that should be kept on the desk of 
every lumber office. The most careful bookkeeper or 
clerk in making calculations may make mistakes—the 
Lumberman’s Actuary never. its calculations have been 
made once for all and are known to be correct. See ad- 
vertisement elsewhere for contents of the book. It is not 
bulky, but is of a convenient size even for the pocket. 
It will be sent postpaid to any address for $2.50. Address 
AMERICAN LUMBERMAN, 
315 Dearborn street, Chicago, Ill. 


.. 


AMERICAN LUMBERMAN. 


FEBRUARY 18, 1899 





FOR SALE—40,000 ACRES 
OF SPLENDID TIMBER LAND, NOW BEING OPEN- 
ed up by a railroad line, making connections easy. Ap- 
ply to BROBSTON, FENDIG & CO., Brunswick, Ga. 
FOR SALE—PINE, ETC. 
SEVERAL CHOICE BARGAINS IN PINE AND HARD- 
wood timber in Louisiana. A big boom in timber is 
near at hand; get in on the bottom; it will pay you to 
investigate. W. H. HOWCOTT, New Orleans, La. 


FOR SALE—Lumber and Shingles. 


“FOR SALE—COTTONWOOD. 
2,000,000 FEET OF DRY COTTONWOOD. Address 
W. G. RICE LUMBER CO., Cairo, Ill. 











FOR SALE. 
2 TO 3 THOUSAND PILING, 20 TO 6 FEET IN 
length. Also million feet red white burr oak and gum, 
cut to order. Address REED & REED, 
Mt. Carmel, Ill. 


WHITE ASH BALUSTERS. 
STANDARD SIZES, CAR LOTS. 
JOHN W. HUSSEY, No. 1 Broadway, New York. 


FOR SALE. 
WHITE PINE DECKING, 50,000 feet, 244x5 and 6, in good 
shipping condition. THE W. H. SMITH CO., 
Toledo, Ohio. 


LUMBER FOR SALE. 
HAVE 10,000,000 FEET OF WISCONSIN HARDWOOD 
ready to cut. Want to hear from parties desirous of 
contracting large or small quantities to be put in pile for 
them and shipped when in condition. Address 
“MANUFACTURER,” 
Care of American Lumberman. 
FACTORY LUMBER. 
FOR SALE—20,000 FEET 8-4 NO. 1 SHOP. 
175,000 feet 8-4 No. 2 shop. 
125,000 feet 8-4 sash cutting. 
50,000 feet 8-4 No. 1 and 2 common, 6 to 16 inch thick. 
25,000 feet 2x12 selected, 12 feet to 16 feet long. 
11,000 feet 8x4 tank plank, all cut full thickness; dry. 
Write for carload prices. A. W. CLARK, 
Menominee, Mich. 


CYPRESS PILING. 
WE ARE PREPARED TO CONTRACT FOR ANY 
large quantity of sound cypress piling. Address 
WHITECASTLE LUMBER & SHINGLE CO., LTD., 
Whitecastle, La. 


FOR SALE-COTTONWOOD. 
A LARGE STOCK OF BOXBOARDS AND FIRSTS 
and seconds in shipping condition. Address 
PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., Chicago, Ill. 





FOR SALE—Second Hand Machinery. 














W. J- YOUNG & CO. STOCK. 
WE HAVE RECENTLY PURCHASED THE ENTIRE 

mill equipment of W. J. Young & Co., at Clinton, Ia., 
which was one of the largest mills in the country, con- 
sisting of six Prescott bands, three Wickes gangs, and a 
full complement of auxiliary machinery, driven by Cor- 
liss engines. The mill was only run three seasons and 
the machinery is in excellent condition. We will sell any 
part of this equipment at very low prices, giving an op- 
portunity to select a first class mill outfit at very low 
cost. Note the following list: 

One 10x16 inch Atlas L. H. slide valve engine, shaft 
4%, inch x 4 feet 8 inch, with 60 inch flywheel and 24x16 
inch wood pulley; one 48x14 inch Berryman heater; one 
48x14 inch Grimes & Cullen heater; one 40x10 inch heater; 
one Prescott left-hand band mill, wheels 8 feet diameter, 
8 inch face; one Prescott steam feed, 8 inch by 36 feet; 
one Prescott steam feed, 8 inch by 40 feet; one roller 
frame, 38 feet long with eleven 12x24-inch iron rolls, with 
reversible friction driving rig; one Prescott right-hand 
band mill, wheels 8 feet diameter, 8 inch face. 

WICKES BROS., Saginaw, Mich. 


FOR SALE CHEAP. 
ONE BENJAMIN 24-INCH DOUBLE SURFACER 
chain-bed. 

Also a complete steam and power plant, consisting of 
a 14x24 balance valve engine, 60-inch by 16-foot boiler 
with 48 4-inch flues, a 40-inch by 10-foot heater, pump 
injector, smoke stack, fire front, grate bars, and all pipe 
connections complete. Address COOK & SCOFIELD, 

Clinton, Iowa. 








FOR SALE AT A LOW PRICE. 
TWO SECOND-HAND VENEER SAWS WITH SEG- 
ments, in good working order, which have been used 
for cutting Spanish cedar for cigar boxes. For further 
particulars apply to WM. WICKE CoO., 
Ist Ave. and 3ist St., New York City. 


IF YOU WANT A BARGAIN 


IN NEW OR SECOND HAND PLANING, SASH AND 
door or saw mill machinery, write to me, giving your 
address with a list of what you want. Address 


” 


D.,’’ care of American Lumberman. 


FOR SALE—SECOND HAND MACHINERY. 


ONE WILKIN 8-FOOT BAND MILL, NEW; TWO 

Hill niggers; all sizes Cunningham geared twin engine 
steam feeds; all sizes Prescott steam feeds; two boilers, 
44-in. x 14 ft., complete; one Erie City engine, 20x30 in.; 
one Remington slide valve engine, 18x36 in.; one Gid- 
dings & Lewis slide valve engine, 12x24 in.; one Lansing 
slide valve engine, 12x18 in.; one Greenwald slide valve 
engine, 10x24 in.; one Chandler & Taylor slide valve en- 
gine, 14x18 in.; one slide valve engine, 14x24 in.; one 
Armington & Sims high speed engine, 15%x15 in.; six 
Hill clutches, 54x9 in.; one Kline two-arm log loader; 
one large Conway fire pump; one No. 4 Deluge pump; 
one gang lath mill; one stave jointer, new; 4-in., 5-in., 7-in. 
and 10-in. steam separators; one 54-in. Neacy edger; one 
72-in. Rodgers edger; one 40-inch. four block Allis car- 
riage; one Allis circular mill, with top saw rig; six 52- 
in., three 32-in. and one 72-in. circular saws; three 38-in. 
slasher saws, new; band and gang saws; two 12-in. 
brazing clamps; one Rhodes circular swage; one new 
anvil for circular saws; one 40-in., one 48-in. and one 52- 
in. Wilkin steam gang; one 52-in. Wickes belt gang; one 
5-in. Nordberg automatic governor; one 4-in. and one 
8-in, Waters governor. 

THE FILER & STOWELL CO., Milwaukee, Wis. 


SAW MILL MACHINERY FOR SALE. 


AT A BARGAIN. OUR DOUBLE BAND AND GANG 


saw mill complete, with steam feeds, carriages, edgers, 
trimmers, engines, boilers, etc.; mostly Allis make. 
sell entire or in parts. Also dump carts, tram cars, 
wagons, etc. NECEDAH LUMBER COMPANY, 


FOR SALE—AT A BARGAIN. 
ONE OF BENTEL & MARGEDANT’S NUMBER D, 


universal, woodworkers, with three-sided sticker and 


with combined adjustable fence, new, and bevel rest, 
patent gaining frame, one 8-inch triangular shear knife, 
cutting head and straight knife, slotted head and 
straight knives. In fact, this machine is as good as 
new. Their price on this machine is $590. I will sell this 
machine for $225, f. o. b. cars Cleveland, Ohio, all in good 


repair, and a lot of knives, all in first-class shape, at a 


bargain. Write for particulars to 
W. I. LINDSAY, Cleveland, O. 





Will 


Necedah, Wis. 





FOR SALE. 
ONE 32-INCH WICKES GANG; ONE FILER & STO- 
well rift machine; 24 saws, % inch.saw kerf; will make 
1 inch, 1% inch, 144 inch and 1% inch or 2 inch thick, and 
3, 4, or 6 inch wide; capacity unlimited. All in good or- 
der. THE ROBINSON LAND & LUMBER CoO., 


Chicora, Miss. 


FOR SALE—TWO BOILERS. 

FIFTY-INCH BY EIGHTEEN FEET, FIVE 10-INCH 
flues, also one 16x30 inch; right hand, slide valve; 

Sinker, Davis & Co. engine. All in good condition. Ap- 


ply to 
INDIANAPOLIS M’F’R’S & CARPENTERS’ UNION, 
Indianapolis, Ind. 





FOR SALE—COMPLETE CIRCULAR SAW MILL. 
50,000 CAPACITY MILL; BOILERS, 60 INCHES X 16 
feet; engine cylinders, 18 inches x 22 inches. Edger, 
carriage, live rolls, log jack, twin engine feed, nigger, 
planer, belting, shafting, etc. For further particulars 
and price, address 
“H. B.,”’ care of American Lumberman. 


BAND SAW MILL-FOR SALE. 

A COMPLETE CLARK BROS. BAND SAW MILL, 

with two boilers, two engines, Clark Bros., head blocks 
steam feed, steam nigger, flooring machine surfacer, 
gang edger, cut off and equalizing saws, conveyors, belts, 
etc., and appliances for filing and keeping saws in order. 
This mill has been used but a short time, is now out 
of use, and we will sell same at a very low price. 
Ss. P. KENNEDY & CO., Bradford, Pa. 


FOR SALE—BAND SAW MILL. 
ONE 8-FOOT BAND MILL, IN Al CONDITION; ONE 
66-inch tubular boiler, used but little; two slide valve 
engines, good; equipments for filing room, and all side 
machinery and belting to make up a large band saw mill. 
Address GEO. H. VAN VALKENBURG 
Corner Maple and Lafayette Sts., Nashville, Tenn. 








FOR SALE—CHEAP. 
ONE 30-INCH SINGLE BLOCK, CHALLONER SPE- 
cial, power feed box board on heading machine. 
“~ Challoner special machine for equalizing short lum- 
er. ; 
One one-color Cross printing press. 
One Hall & Brown endless bed single surfacer. 
One Sturtevant 13-inch double shaving exhaust fan. 
One 12-inch Allington & Curtis exhaust fan. 
One 10-inch single fan. 
All in good condition. 
HELENA BOX CoO., Helena, Ark. 


A SNAP BARGAIN. 

RARE CHANCE TO BUY A BAND SAW MILL AT 

less than 25 cents On the dollar. Iron frame building, 
380x195 feet; two stories (can be taken down); frame 
building, 44x150 feet; Corliss engine, 250 horse-power; 5 
new boilers, 16x20 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for 
sawing logs up to 80 feet in length. For further particu- 
lars, address “LAWSON & BRO.,” 
Care of American Lumberman. 


FOR SALE. 

FIRST-CLASS SAW GUMMER, NEVER BEEN USED, 
at a bargain. For particulars, address 

“GEO. GOBEL,” care of American Lumberman. 





FOR SALE—MACHINERY. 

I HAVE FOR SALE WRECK OF STEAMER “GUID- 

ing Star,’’ consisting of two engines, 27x7%4; one 8-inch 
beam doctor; five boilers, mud drums, heaters, steam 
drums, and fire fronts, all complete. Boilers are 42x28, 
double (hand) riveted, 2 flues each, 15 inches, made of 
best Tennessee charcoal iron, 70,000 pounds _ tensile 
strength, and licensed by government inspector to carry 
168 pounds of steam. 

This boat was cut down by the ice near Point Pleas- 
ant, Mo., and the machinery and boilers taken off in fine 
condition. Will sell separate or as a whole, to suit pur- 
chaser. JOHN McDOWELL, JR., 

Mound City, Ill. 





FOR SALE—SAW MILL" EQUIPMENT. 
A FIRST-CLASS MODERN THREE-CIRCULAR TIM- 
ber mill. Saws up to 8 feet. Power plant in good 
condition and ample capacity. Equipment of edgers, 
slashers, trimmers, niggers, steam feeds, live rolls, pul- 
leys, shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, 
address “C. R. MILLER,” 
Care of American Lumberman. 





FOR SALE 
INTERESTING TO MACHINERY BUYERS. 
ONE 16x22-INCH HUSTON, STANWOOD & GAMBLE 
en, e 


One No. 2% 8-inch S. A. Woods flooring machine. 
One No. 32 18-inch S. A. Woods flooring machine. 
One No. 4 8-inch S. A. Woods molder machine. : 
One Woods Automatic 24-inch knife grinder and emery 
wheel No. 4. 
One No. 45 Sturtevant exhaust fan. 
One lot of planer knives. 
100 feet 3 3-16 cold rolled shafting. 
50 feet 27-16 cold rolled shafting, 
10 adjustable hangers for 3 3-16 shafting. 
6-inch hangers for 2 7-16 shafting. 
One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One iron swing cut off saw. 
Qne small rip saw table. 
One,.end matching machine. 
Sundry lot of pulleys. 
Two boring machines, 
Three Andrews dry kilns. 
Piping and cyclone. 
This machinery is all in first-class condition, having 
been in use less than two years. Address 
Cc. B. KELLEY & CO., 321 Rookery Bldg., Chicago. 


FOR SALE—Logging R. R. Equipment 


FOR SALE—MODERN LOCOMOTIVES. 


SOUTH SIDE ELEVATED RAILROAD ENGINES; 
standard gage; only five years’ service; 30 tons; small 
drivers, short wheel base. All Forney type; weight on 
four drivers, with tank built on same frame, carried on 
four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. Also 3 95,000- 
pound 8-wheel road engines and 3 135,000-pound 10-wheel 
freight engines, nearly new. A complete line of passen- 
ger coaches, good style, recent build, and NARROW 


GAGE EQUIPMENT. 
FITZ-HUGH & COMPANY, 
Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 








NARROW GAUGE LOGGING RAILROAD FOR SALE. 


ONE 20-TON 3-CYLINDER, SHAY GEARED LIMA 
locomotive, 12 regular double truck logging cars, 24- 
inch wheels, all 36-inch gage; 200 gross tons of excellent 
steel relaying rails, splices, bolts, spikes, switches and 
frogs for same. One-fifth of the rails are 30 pounds to 
the yard, balance all 25 pounds to the yard; located in 
Michigan. For further particulars, prices, etc., write 
M. MITSHKUN CoO., 
406 Chamber of Commerce, Detroit, Mich. 


MODERN LOCOMOTIVES. 


LAKE STREET ELAVATED R. R. ENGINES, STAND- 
ard gage, only 2% years’ service. 
28 to 30 tons, 
Small drivers. 
Short wheel base. 

All Forney type. Weight on 4 drivers, with tank built 
on same frame, carried on 4-wheel swivel truck. Strict- 
ly modern and just out of shop. Ample fuel and water 
capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. 

Also 3 95,000-pound 8-wheel road engines and 

3 135,000-pound 10-wheel freight engines, nearly new 

A complete line of passenger coaches, good style, re- 
cent build and narrow gage equipment. 

FITZ-HUGH & COMPANY, 
Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 


LOCOMOTIVES AND CARS FOR SALE. 
10-WHEEL, 8, 6 AND 4-WHEEL ENGINES, SPECIAL 
bargains in logging equipment, F. M. HICKS, 

225 Dearborn St., Chicago, Il. 





FOR SALE—LOCOMOTIVES. 
HEAVY THREE-FOOT GAGE ENGINES. 
Five 30-ton Brooks Moguls. 
Three 33-ton Baldwin consolidation. 
Three 35-ton Baldwin consolidation. 
Two 23-ton Moguls, 
Two 16-ton Brooks, 
One 13-ton Porter. 
All three-foot gage. Ready for immediate delivery. 
F. M. HICKS, 225 Dearborn St., Chicago, Ill. 





FOR SALE—STEEL RAILS. 


WE SELL NEW STEEL RAILS AND BUY AND SELL 
second-hand rails. Address 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 


FIVE 10-WHEEL STANDARD GAGE 44-INCH DRIV- 

ers, weight 76,000 pounds total; 18x22-inch cylinders; Al 
condition; modern build; equipped with Westinghouse air 
on drivers and tender, 

Five 14x24-inch 4-driver and 4-wheel truck, standard 
gage locomotives, 60-inch drivers. 

Two Baldwin Moguls, 12x18 inch, standard gage; weight 
22 to 25 tons; 36-inch drivers; modern build. 

One 4-driver and pony truck Baldwin; standard gage; 
13x20-inch cylinders; weight 22 to 25 tons. 

One hundred standard gage flat cars; 40,000 pounds 
capacity; suitable for logging roads, 

All above equipment in first-class condition. 
and repairs made to suit. Can deliver promptly. 

LUMBERMEN’S SUPPLY & EQUIPMENT CoO., 
Savannah, Ga. 


Changes 





FOR SALE—LOCOMOTIVES, CARS AND RAILS 


50 STANDARD AND NARROW GAGE LOCOMOTIVES, 
weighing from 8 to 40 tons each; Shay, Porter, Baldwin 
and other makes. Also about 300 logging, box and flat 
cars of both gages. Also steel relaying rails of all 
weights and in quantities to suit. Prices and full par- 
ticulars given on application. M. MITSHKUN CoO., 
406 Chamber of Commerce Bldg., Detroit, Mich. 








FOR SALE—Business Opportunities. 


FOR SALE CHEAP. 
IN THE MOST THRIVING SUBURB OF BUFFALO, A 
planing mill and lumber ‘plant with mill, lumber, sheds, 
office, dwelling house, barn, etc. Address 
J. J. RIEMAN, 289 West Ferry St., Buffalo, N. Y. 








FOR SALE-RETAIL LUMBER YARD. 

LOCATED IN THE BEST LIVE STOCK, AGRICUL- 

tural and fruit region in western Illinois. $1,200,000 
worth of apples shipped out of the county in 1897. Pros- 
pects for a wheat and apple crop this year are good. 
Sales of 1898 were 96 cars. Closest competition is 22 miles. 
I wish to dispose of the business to give my personal at- 
tention to running interest on hand. Address “L. L.,” 

Care of American Lumberman. 





WANTED—TO INVEST. 

A PARTY WISHES TO INVEST $15,000 IN HARDWOOD 

lumber business; location in St. Louis, Mo., preferred. 

Parties desiring partner give full particulars, and write 
“INVESTOR,” care of American Lumberman. 





FOR SALE. 

ONE OF THE BEST EQUIPPED MODERN SAW MILL 

plants in the south. Circular mill, 30,000 daily capacity. 
Kilns, planing mill and logging railroad. Plant now in 
operation and in first-class condition, with a good estab- 
lished trade; 75 to 100 million feet best quality longleaf 
pine available. Will be sold at a bargain and is a splen- 
did opportunity to make money from the start. Owners 
have other interests and must sell. This will bear the 
strictest investigation. 7), Bas Shop 


Care of Ainerican Lumberman. 
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ADMINISTRATOR'S SALE. 

PLANING MILL IN ASHTABULA, OHIO. POPULA- 

tion 15,000; best location in the city; large yard, mill 

built only four years; first-class equipments for all kinds 

of work; railroad spur into plant; must be sold at once. 
For particulars address A. D. DAVIS, 

15 Sycamore St., Ashtabula, Ohio. 
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WANTED. 
GOOD ENERGETIC PARTNER, WITH FROM $15,000 
to $20,000, to take interest of departed member of our 
firm, in one of the best lumber yards in Michigan, pay- 
ing good dividends. Address “MICHIGAN,” 
Care of American Lumberman. 





WANTED—A PRACTICAL LUMBERMAN. 
TO TAKE POSITION IN A GOOD SAW MILL PLANT, 
as assistant manager. Would want party to take 
$10,000 to $15,000 of stock, in order to have a financial as 
well as working interest. Object of selling is the ill 
health of the manager. The investment can be shown 
to be a good one. Plant controls between 90 to 100 mil- 
lion feet of stumpage. Address ie. a yg 
Care of American Lumberman, 
FOR SALE—LUMBER YARD. 
AN OLD ESTABLISHED LUMBER YARD IN SOUTH 
central Missouri. Only yard in town of 60, doing a 
good business. Nice clean stock, all under cover. Ad- 
dress “O. K.,’”? care of American Lumberman. 
FOR SALE—PART CASH 
BALANCE EASY TERMS. TWO LUMBER AND COAL 
yards, in good locations, doing nearly cash _ business. 
Established in 1879. Good reasons for selling. an =e 





you to investigate. Address ee 3 
Care of American Lumberman. 
pay FOR SALE. 


THE UNDERSIGNED, TO CLOSE THE ESTATE OF 

Isaiah Rolfe, offers for sale the old established timber 
and lumber yard, situate on the Delaware and Raritan 
canal and on the easterly side of Burnet street, New 
Brunswick, N. J. Yard is now stocked with a full line 
of first-class building materials; shedding capacity 1% 
million feet. Population of the city 18,000 to 20,000; also 
the surrounding country to draw from. Two lumber 
yards only. The real estate can be purchased or leased 
as desired, with or without machinery. For full particu- 
lars, address ROLFE & SON, 

New Brunswick, N. J. 

DO YOU WANT IT? 
LUMBER YARD, OFFICE AND SHEDS, SITUATED 

in Collinwood, Ohio, a growing and thriving village 
eight miles east of the center of Cleveland. It is for sale 
or for rent, with long lease at reasonable price. The lotis 
located on Collins avenue, just south of the Lake Shore 
& Michigan Southern railway, from which a side track 
may easily be built. The lot is 80x140. Centrally located. 
A good business awaits a good man. Write or wire. 

C. W. RICE, Collinwood, O. 





FOR SALE—LUMBER YARD. 
IN NEW JERSEY, CITY OF ABOUT 8,000. OLD ES- 
tablished business. Small planing mill in yard, if want- 
ed. Wishing to retire reason for selling. Address ‘‘R.,’’ 
Care of American Lumberman. 


FOR SALE. 
AT A BARGAIN, A STAVE AND COILED HOOP FAC- 
tory, located on the Ohio river at Mound City, IIl.; 
very complete and modern machinery. First-class con- 
dition, with ample buildings and grounds. For terms 


and price, inquire of : 
L. M. BRADLEY, Mound City, Il. 


ACCESSIBLE HAROWOOD STUMPAGE. 
WANTED — A LUMBERMAN WITH CAPITAL TO 
erect mill, cut and market 200,000,000 feet of hardwood 
lumber in Arkansas. All water transportation. 
GEO. W. CLARK, 181 Broadway, New York. 


WANTED—CAPITAL. 
A PARTY WITH TEN THOUSAND DOLLARS TO 
take an interest in a well established manufacturing 
business, located in a large city in Ohio. One acquainted 
with lumber business preferred. The investment is safe 
and profitable. Address "A. oe Cu 
Care of American Lumberman, 


WANTED—TO LET CONTRACT. 
FOR LOGGING A MILL OF %,500 FEET CAPACITY 
per day, located in shortleaf yellow pine in the south. 
Address “‘C,’’ care of American Lumberman. 

















FOR SALE—BAND SAW MILL PROPERTY. 

AT FORT WILLIAM, ONTARIO, CANADA, ON LAKE 

Superior. Capacity of mill, 40,000 feet in ten hours. 

Planing mill. Twenty 50-foot lots, including 500 feet 

frontage on Kaministique river, suitable for an elevator. 
For particulars, apply to Cc. C—. ABBOTT, 

Assignee, Estate Graham, Horne & Co., 
Fort William, Ont. 


A SNAP BARGAIN. 
THE PLANT OF THE PRYOR LUMBER CO., IN- 
cluding saw mill, planing mills and several million feet 
of yellow pine timber. Half cash, balance in payments. 
Address, : MENA, ARK. 


ASSIGNEE SALE OF PLANING MILL. 
ONE OF THE LARGEST AND BEST MILLS IN IN- 
diana, latest improved machinery, all in good order and 
well equipped for business. 
Mill building is 3 story brick, 60x96. 
Office and wareroom 2 story brick, 44x68. 
Lumber shed 2 story frame, iron covered, 72x84. 
Also lot in rear, 100x133, with railroad trackage. 
Information and plat furnished on application. Ad- 
dress Ss. E. BEACH, Assignee, 
Clift & Williams Co., Terre Haute, Ind. 














RED CEDAR PILING 
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RARE CHANCE. 
ONE-HALF INTEREST AND FULL CONTROL OF 
3,000 acres choice timber and 22,000 foot mill in order 
will be given an experienced sawyer able to buy 1,200 
more oak, and ash, at $1.25 per acre. No jesting in this, 
nor money paid me; other cares and inexperience induces 
the offer, H. G. CADY, Pine Bluff, Ark. 
FOR SALE—RETAIL LUMBER YARD. 
HAVE TWO OR THREE VERY DESIRABLE LUM- 
ber yards for sale at a bargain for spot cash. Yards 
located in central Indiana. Will sell separately. Must 
sell at once. For particulars, address we 
Care of American Lumberman, 


OPPORTUNITY OF A LIFE TIME. 
TO PURCHASE ONE OF THE BEST LUMBER 
plants in New England. Splendid location, established 
trade. Write for particulars. Address 
“BREWSTER,” care of American Lumberman. 


FOR SALE. 


A PRESCOTT NO. 2 BAND SAW MILL COMPLETE 
with docks, boarding house, etc., near the Soo. It is 
located in a territory where there is a large amount of 
hemlock and hardwood and considerable pine can be had 
at a very low price. Inquire of 
D. J. RANSON, Sault Ste. Marie, Mich. 


FOR SALE-—PLANT. 

TIMBERLANDS AND GOOD WILL OF THE MOST 

complete and successful hardwood mill in the United 
States. In active operation, with enough timber at mill 
and profitable orders for balance of year. Timber re- 
sources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va. Iil 
health of owner only reason for sale. No applicant de- 
sired with less than $25,000 cash, balance on long time, 
low rate of interest. Address 
POSTOFFICE BOX 1365, Pittsburgh, Pa. 











FOR SALE—SAW MILL 
GOOD HEAVY CIRCULAR MILL COMPLETE WITH 
steam feed; good edger and trimmer. Will take lum- 
ber in payment, or might take interest in business if de- 
sired. Address “SAW MILL,” 
Care of American Lumberman. 


MISCELLANEOUS—FOR SALE. — 


FOR SALE OR LEASE. 
SITES OF UNSURPASSED LOCATION FOR THE 
storing, sale and distribution of lumber in Cleveland 
and Lorain, Ohio. Excellent manufacturing sites; am- 
ple land area and water and railroad transportation fa- 
cilities. E. P. HATFIELD, 
587 Society for Savings Bldg., Cleveland, O. 


FOR SALE—CLIMAX TALLY BOOK. 
HANDIEST THING FOR THE PURPOSE YOU HAVE 

ever seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector who 
knew what was wanted. Bound in sheep, with stiff 
covers, and thumb and finger straps. Size of book 
closed, 4%x8% inches. Price per copy, 75 cents; six 
copies, $4; twelve copies, $7.50. 
AMERICAN LUMBERMAN, 

315 Dearborn St., Chicago, III. 


THE MAIL IS QUICK. 

THE LUMBERMAN’S STANDARD TELEGRAPH 

code is quicker. It will save the cost of the book every 
few days. A telegram containing 50 to 100 words can 
usually be brought within 10 by its use. Price, $3; 2 
copies, $5.50. Special rates on lots of one dozen or more 
include name embossed in gold on cover. Write for 
prices. AMERICAN LUMBERMAN, 

315 Dearborn St., Chicago, IIl. 


WHEN YOU BUY A BOOK OF PLANS 
YOU WANT THE LATEST, MOST MODERN, AND 
best. Tabor’s Modern Homes contains 50 new designs, 
showing perspective views and floor plans of city and 
suburban Homes, costing from $500 to $5,000 and upward, 
two and three-story flat buildings, frame and brick 
houses, for 50-foot lots, ete. Many designs are shown 
for cottages costing from $500 to $1,000. Price, $2. Sent 
postpaid. AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


LUMBERMAN’S POCKET TALLY BOOK. 
ESPECIALLY ADAPTED FOR KEEPING TALLY OF 
hardwood dimensions or lumber of uniform width. 
Send 50 cents for sample copy; 3 copies, $1.25; dozen, $4.50. 
Address ERICAN LUMBERMAN, 
315 Dearborn St., Chicago, IIl. 
FOR SALE—ADVERTISING CUTS.. 
MAKE YOUR ADVERTISEMENTS ATTRACTIVE 
and catchy. Use our catchy cuts for Retail Lumber 
Dealers. Send for our catalog. Address 
AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


FOR SALE—CHAPIN’S READY RECKONER 
FOR REDUCING TO BOARD MEASURE ALL THE 
fractional sizes of lumber, scantling and timber, ad- 
vancing in regular order of % inch from 1x1 to 30x30 
inches, and up to 50 feet long. Contains over 200,000 
figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket, and pencil loop, $3; 

bound in cloth, $2. AMERICAN LUMBERMAN, 

Chicago. 


SCRIBNER’S LUMBER AND LOG BOOK 

A HANDY LITTLE BOOK FOR LUMBERMEN; GIVES 

correct. measurement of scantling, boards, plank, cu- 
bical contents of square and round timber; saw logs by 
Doyles’ rule; a standard work; over 1,000,000 copies have 
been sold; price, 35 cents. For sale by 

AMERICAN LUMBERMAN, 
Chicago. 
































TENNESSEE 
Yards ALABAMA 


FOR SALE—-THE LUMBERMAN'S ACTUARY 
IT IS A BOOK THAT SHOULD BE KEPT ON THE 
desk of every lumber office. The most careful book- 
keeper or clerk in making calculations may make mis- 
takes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be 
correct. See advertisement elsewhere for contents of the 
book. It is not bulky, but is of a convenient size even 
for the pocket. It will be sent postpaid to any address 

for $2.0. Address AMERICAN LUMBERMAN 

Chicago. 


GENERAL MISCELLANEOUS. 


CHEAP LANDS IN EAST TEXAS. 

EAST TEXAS LANDS ARE ATTRACTING THE AT- 

tention of the homeseeker. The low price of land, in 
connection with the certainty of crops, makes this a 
most desirable location for the farmer. Most of the 
counties penetrated by the International & Great North- 
ern railroad between Longview, Galveston and Columbia, 
through local organizations, are making flattering offers 
to settlers. Inquiries addressed to me regarding any 
particular location will be placed in the hands of re- 
sponsible parties for reply. 

D. J. PRICE, G. P. & T. A,, 
I. & G. N. R. R., Palestine, Tex. 


SEND YOUR TELEGRAMS 
FOR MINNEAPOLIS, ST. PAUL, WINONA, LA 
Crosse, Dubuque, Duluth, Superior and West Superior 
over the North American telegraph lines through your 
local Postal Telegraph Office. 
H. A. TUTTLE, Supt. 


C. M. LORING, Pres. 
TRUSTEE’S SALE. 
District Court of the United States for 
the Eastern District of Wisconsin. 

















— $}In Bankruptcy. 
In the Matter of the Kerby-Dennis | 
Company, Bankrupt. ) 

NOTICE IS HEREBY GIVEN THAT, PURSUANT TO 

an order made by D. Lloyd Jones, Esq., referee in the 
above entitled matter, on the 24th day of January, 1899, 
authorizing the undersigned, as trustee of the above 
named bankrupt, to offer for sale and sell the assets of 
said Kerby-Dennis Company in bulk, bids will be re- 
ceived by the undersigned until 12 o’clock, noon, of the 
ist day of March, 1899, for the purchase of all the assets 
of the said Kerby-Dennis Company. An inventory of the 
said assets can be seen and examined at the office of the 
undersigned or of D. Lloyd Jones, Esq., referee in bank- 
ruptcy. No bid will be considered less in amount than 
fifty thousand dollars ($50,000). Terms of sale cash. 

The right is reserved to sell the assets at private sale 
- a time, as provided in the order of the referee 

erein. : - 

Dated Milwaukee, Wisconsin, January 25, 1899. 

WISCONSIN TRUST COMPANY, Trustee. 


TO WHOM !IT MAY CONCERN 

THIS IS TO CALL THE ATTENTION OF THE PUB- 

lic to the fact that the Wisconsin Central Lines have 
two fast trains daily between Chicago, St. Paul, Min- 
neapolis, Ashland and Duluth, touching all the important 
points in central Wisconsin en route. The company has 
thousands of acres of fine farming lands in northern 
Wisconsin for sale. For complete information on this 
subject, address JAS. C. POND, 

Gen’l Pass. Agent, Milwaukee, Wis. 


SEVENTH AVENUE HOTEL, """S2°"s 

















B. C. WILLSON & CO., Props. BF SHREFFLER, Mgr. 


Largest Hotel in Pittsburg. Three blocks from Union 
station. Rates $2.50, $3.00 and'$3.50 per day. 
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HOLTON LUMBER CO. 
ST. LOUIS, MO. 
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Northern Pine, Cedar, Etc. 


American Lumber & Mfg. Co 
Anketell Lumber Co.............. 
Anson-Hixon, S. & D. Co......... 
Arpin Lumber Co., John 
Ashland Lumber Co.. 
Atwood L um ber CO.. 


Sonar & jac sal WO ecnsnasceeouse 





Barrett & Co., W. E. 


Booth & Bi iyd Lumber Co.. 
Bradford-Kinsler Lumber C 0. 


Bradley-Watkins Co.............. 
Brainerd Lumber Co.............. 
Brewer Lumber Co............... 


Bruner & C 10., Owen M......... sa 
< sady Lumber Co. by Oe 


cl arpenter & F ‘lourney.. 

Chicago Lumber Co. of Omaha.. 
Chippewa Lumber & Boom Co. 
Clev eland Saw Mill & Lumber Co. 
Commonwealtir Lumber Go...... 


Daniels & Coll in Co.. 





Eady & Sons, C. a 
Ellenberger Lumber Co 
Empire Lumber Co 
Fisher & Wilson Co és 
Flint, Erving & Lindsay. rane 


Foster Lumber Cc 30., 


Gilkey & Anson CO..........cc0e. 


Girard Lumber BO scccasmensccuses 


Hall & enk ‘Co. bega'se. 
Hamilton & Merry man Co. as 
Hartwell ged Co., Edwin Ss... 


pai Lumber Co. 


Keystone Lacan sak eae — 
Knapp, Stout & Cc 0. Company . — 


parce dng 08 eg 
Long-Knight Lumber Co.. 
Lord & Bushnell Co.. 


ane, Fie & Co. iseuwuure 
Marinette Lumber Co.. — 
Marsh & Bingham Co............ 
Merrill a4 . cxwsakseedensn 





Minneapolis ‘CalerG 0. : 
Mitchell & Rowland Lumber Co. 
Mitchell & McClure 
Montgomery Bros. Co.. 
Mortenson & Stone. 
Mortenson, Jac ob Lumber Co. 


Hades eer 
Nelson-Tuthill Lumber Co........ 
Nichols Lumber Co., C. H 


Nicola & Stone Lumber Co....... 
North Western Lumber Co 
North Wisconsin Lumber Co 
Norton Lumber Co.... indaSaene 








Pate “ten Deg Co.. “D. 
Pendleton & Gilkey 
Pine Tree Lumber Co............ 
Rib River Lumber Co 


Rumpf-Frudden Lumber Co 
Rust-Owen Lumber o........... 
§ Sall ing, Hanson «& Co.. 


Saw yer- -Goodman Co.. Sats 
Scanlon- ~~ Lumber Co.. , 


Schuette & C 0., “Wm... 


Shevlin Carpenter 1. a 


Smith Co, W. i. " . 
Smith Lumber Co., CA. 


Spider “pemeie Mill & Lbr. ‘Co... 
Standard Lumber Co 
Stewart Lumber Co., Alex.... 





T thay er L ‘umber © ‘0.. 
> 


Wagstat!, W ‘illiam J..... 
Wagner Shingle Co., G. I 
Waite Lumber Co., H. 5 
W — Manufacturing’ : 





A. 2. 
WwW hite, Rider & Frost. . 
Ww hite & oD... Ba. 


Will Hamson & & Libby iii Co. : 
Winchester & Daniels.. “4 


Wixson, Bronson & French. . 


AMERICAN LUMBERMAN. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


Northern Pine, Cedar, Etc. 


Continued. 


Wood Lumber Co., Geo. E........ 
Worcester & Co., Ce: iain tats 
I FI nes 5.00605 ohne a wens 
Yawkey Lumber Co.. 

Youmans i a Hodgins. . 
Young & Co., 





Southern Pine, Cypress, Etc. 


American nn & sew Co. 
Babcock & Co., oe 
Berthold & tees” aesas 
Big Creek Lumber Nees 
Big Four Lumber Co............. 
Bodman «& Pettit Lumber Co..... 
Bradford-Kinsler Lumber Co..... 
Brad!ey-Ramsay Lumber Co..... 
Bruner & Co., Owen M...........- 
Buchanan, William.............. 
Butters Lumber Co. ‘ 
Cameron, William...... 
Cameron & Co., William.... 






Champion Lumber Co............ 
Chicago Lbr. Co. of Omaha...... 
Chicago Lumber & Coal Co. 
Cleveland S. M. & Lumber Co.. 
Daniels & Collin Co. 
Dantzler Lumber Co., “L.N.. 
Denny, W..,.& Gd... pinging 
Eagle Lumber Co............. 0.06 
Eastabuchie Lumber Co ta 
Eastman, Gardiner & Os .cuseces 
Emporia Lumber Co.............. 
sep Bros. . Ss widousate 
Farrell, Wm. z.. Leeminee 
Flint, Erving & Lindsay. 
Fordyce Lumber Co.. é 
Foster Lumber Co. 
Frost-Trigg Lumber Co.. ons 
Garrett Lumber Co., T. * mas 
Gates Lumber Co.. galeeweeedi 
Gillespie & Co., D. ‘See 2: 
Goodman & Wright... seen ne nas 
Hagerman Lumber Co............ 
Hazelhurst — Sees nena 
Hoagland, G. A. 
Holladay- Klotz Land & Lbr. Co. 
Holton Lumber Co ene 
Houston & Co., GEO.T .cccccc cso. 
Hoshall & McDavitt.............. 
Industrial Lumber Co............ 
Jenks Lumber Co., Robt. H...... 
Junction City Lumber Co........ 
Kent Lumber & Brick Co., a 
Kingston Lumber Co.. : si 
Lacy «& Co., 
Lewis & Co., H. r, 
Long-Bell Lumber Co.. ofa 
L ong-Mansfield Lumber Co....... 
Malvern Lumber Co.............. 
Mann Bros. . Sa dnlencnincnnns 
Monarch Lumber Co. eh gates enio’ 
Newman Lumber Co., J. J........ 
Nicola Bros Co. a 
Nicola & Stone Lumber Co...... 
Norton Lumber Co.. ae 
Paepcke-Leicht Lumber Co....... 
Pate Lumber Co., D. S.. Aaors 
Pickering L umber Co., W. R.. pets 
Reliance Lumber Co.. er 
Rib River Lumber Co. bas 
Robinson Land & Lumber Co.... 
Ruddock Cy — 
Sabine Export Co.. 
Sample Lumber Co.. 
St. Louis Rfgr. & W dn. Gtr, ‘Co. 
Schultz Bros. ... cienss 
Southern Pine Lumber Co........ 
Terhune, W.E.. saetee ae 
Waite Lumber © 0., cai Ot | een 
LE ere ee 
White, J. J.. sosiachos 
Yellow Pine Lumber Co.......... 








Hemlock. 


American Lumber & Mfg. Co..... 
Anketell Lumber Co___________- 
Brewer Lumber Co 
Babcock & Co., E. V.. 
Bruner & Co., Owen M...... as 
Cleveland 8. M. & Lumber Co.... 
Connor & Co., - = 
Daniels & Collin Co.. Rnioraiva le neteleine 
Dewey, C. See Rees 
Flint, Erving & ‘Lindsay. hee enor 
Gillespie A) US) See 
Hunner Lumber Co........---.... 
Jenks Lumber Co., iveencie _. a 
Lippincott, Robt. C.. ae 
Mann Moon & Co............+.- 
ey ee 
UT EOL ON Oe a eee 
Mortenson & Stone............... 
WICOIR. BPOS. OG... 0.00 .c00000. 00000 
North Western Lumber Co........ 
North Wisconsin Lumber Co..... 
Rumbarger Lumber Co........... 
Sawyer-Goodman Co______. 
Sexmith, Lemar...... - 
fo a Oe es 
Wagstaff, William J.. ees 
Waite Lumber Co., ee eee 
Werheim Manufacturing Co..... 
i SR eee 
White &Co., William H.......... 
Worcester @O0., C. Te ncscs. sovees 









Pacific Coast Woods. 


Albion Lumber Co... 
Atlas Lumber Co..... 
Bradley-Watkins Co 


Bridal Veil Lumbering Co....... 
Bruner & Co., Owen M.......... 











Pacific Coast Woods.—Con. 


Page. 
CORB TANTIDOT C0 5055.0 0s conse e0' 
Carpenter & Flournoy............ 92 
Kellogg Mill Co.. 71 


Grays Harbor Commercial C Co. 65 
Haines & Co.. ne 
Lewis & Crane.. 





















Oregon Pine Lumber Co.: oe ee 
Pacific Pine Co......... « 
PN Oy Pisciccsccccnsneransexe 

St. Paul & Tacoma anneal Co.. 71 
Sunset Lumber Co.. - 
Union Lumber Co.......... 

United Shingle Co........ — 
Wagner Shingle Co., G. N........ 70 
Wallace & Kleeb.. cekunuee!, | Toe 
Waite Lumber Co., 1 Oe: air 78 
Jas. F. Welsh.. ae ieee oh 
Wheeler, Osgood MGOs. ose xe 70 
Wintermote & Rogers... 

North Carolina Pine. 
Branning Manufacturing Co..... 7 
Bruner & Co., Owen M........... 89 
Butters Lumber Co......... 72 
Camp eens © Co. 73 
Cummer Co., The.. 73 
Johnson & Wimsatt. Bee 73 
Lippincott, Robt. C.............. 43 
Roanoke R. R. & Lumber es 73 
Roper Lumber — John L....... 73 
Sloan & Bro., G eo. F.. iechiee: an 
Suffolk Saw Mill Co.............. 73 
Tunis H. Clay wnevelies: 9 ae 
Waters & a R.T.. <<ie:. oe 

Hardwoods. 
American Lbr. & Mfg. Co........ 69 
Anketell Lumber Co....... 43 


Albro Lumber Co., The E. D 
Arpin Lumber Co., John.. 
Bennett & Witte. . oa 
Bodman & Pettit Lumber Co... 44 
Bruner & Co., Owen M............ 
Buffalo Hardwood Lumber Co... 
Carey-Halliday Lumber Co... .. 6 
LO Seer 44 
Cleveland Saw Mill & LumberCo 67 
Connor Co., R. 

Coolidge Fuel & Supply + ee 


Creelman Lumber Co., F. E...... 7 
Daniels & Collin Co.............. 69 
Des Moines Lumber Co......... 82 
SOI ARUN kn wands msoe ois bs SinSivn se 86 
AL eee rere 44 


Dwight Lumber Co ea ee 
D’Heur & Swain Lumber Co...... 







oT ee 

Empire Lumber Co..... oo. Oa 
Emporium oor Co. poe mpc mornin 7 
Farrin, M. B.. SEsewenaknvnnes 
EE © See eee 7 
Hardwood Lumber Co............ 80 
Hoshall & McDavitt.............. 44 
Houston & Co., Geos T.. 2.00.0 cces 92 
Interior Hardwood Co............ 
Interior Woodwork Co..... ..... 
Kelley, Maus & Co.............0. 43 
Keith ae NOD cKinwwoceiewnind wiv 
REN GE Sag NS Ds 552.0 dies ak eeaive 


Kipp & Co., B. (Eee antes 
Kirk- Christy MOD. cu es acicsien-be see's 
Krouskop. A. H. Keke 
Lesh, Prouty & Abbot Co......... 80 
Long- Knight Lumber Co.. 














Luehrmann Hdwd. Lbr. Co. 80 
McFerson & Foster... 44 
McLean & Co., Hugh.. i7 
McLeod Lumber Co.............. 
Mengel, Jr., & Bro. Co., ¢. Denes 
Nichols Lumber Co.; [is Bie 
Nicola Bros. Co. . Seceeee 
Nicola & Stone Lumber Co........ 67 
North Western Lumber Co....... 85 
Page & Landeck Lumber Co...... 87 
Pond-Decker Lumber “~~ pas aeoe 74 
Price, E. a Psaee eee ONE 
Rayner, J.. SOE OL ee 
Rumbarger Co.. cneisieieaces” (a 
Sanders & Egbert Co. cases ae 
Sawyer-Goodman Co.. eases oO 
ep ad See ek! 
Smith & Co., F. H....... 
Sondheimer & 4 E 10 
Sullivan & Co., T... 77 
Tagart, Beaton & Co... 80 


Thompson & Bonnell Co......... 
Tschudy Hdwd. Lbr. Co., J. pes 43 
Upham Lumber Co., Fred W.. 


Boe ets Ae ene 
WOPG EUMIMC? OO... 66.50: csec.cscces 10 
Werhelm Mfg. Co.. Noite icnionte 
Wells Lumber Co., BVA. ccs 
White & Co., Geo. & Suebsin'sins stewie 9 
White, Wim. F.C... 66:0:602:0 oe OE 





W iborg, Hanna & Co 
Wisconsin Hardwood haga Co. 10 
Wilce Co., The T.. 





Poplar. 

American hae & —_s Co.. 69 
Babcock & Co., E. V... 1 “Oe 
Bennett & Witte we OS 
Bowman Lumber Co... 

Bruner, OWen BM ... <ciiess ovecsss 89 

Burt & Brabb Lai SE 

Clay City Lumber Co............. 82 


Cleveland Saw Mill & — 67 
Clay City Lumber & 7 wie 






Daniels & Collin Co.. ee 
oe ener 92 
Flint. Erving & Lindsay a Se 69 
Jenks Lumber Co., R. H. oe 
Harris & Cole Bros..... 

McFerson & Foster.. a | 
Menge! Jr., & Bro. Co., C-. anes 92 
Nicola & Stone Lumber Co.. 67 


Poplar.—Con. 


Price & ww B.S...... pueameas 


Ritter, W. M.. ‘ 
Wiborg, Hanna & Co. 
Willson Bros.. 





Yellow Poplar Lumber Co........ 
Sash, Doors and [lillwork. 


Adams & Kelly Co.. 
Carr & Adams Co,. 
Carr, Ryder & Adams Co 


City Sash & Door Co, 5. 5-0. 


Cleveland Window Glass Co.. 


Cream City Sash & Door Co....... 


Curtis & Bartlett Co 


Disbrow & Co., M. A 
Foster-Munger "Co 


Gauger «& Co., — Divaviscses caine 


Gillespie & Co., 


Gould Se ain er 
Hall & Munson Co...........++++- 


Huttig Sash & Door Co........... 
Huttig Bros. Manufacturing Co.. 


Krouskop, A. 


Montgomery Door & Box Co.. panes 


Morgan Co.. 
Muscatine Sash a Door Co. 
Nelson & Co., re 
Phillips & Co., 
Roberts & Co., 


True & True Company. eer 
Werheim Mfg. Co........... 200006 
Western Sash & Door Co.......... 
White, A. Be snes cea winter ualew 0'966 


Hardwood ene 


Buffalo Maple Flooring Co....... 
Bruner & Co., Owen M....... eee 





Gilchrist & Co. 


Krouskop A “6h ee ieee 
Lippincott, TBBGE KO. <c:cdoe0cane 


Mitchell Bros. 


Nichola Stone Lumber Co. eee 


BOOS POR. CDi oc o:0:0:s00 ccceciccrice 


Rittenhouse & Embree — pinistvas 


Schultz Bros.. 
South Side Lumber Co.. 
Wilce Co., The 





Wisconsin vo & ‘Lumber Co oe 
Young & Co., W. D.........cc0seee 
Woodworking Machinery. 


American Woodworking Mch. be 
Berlin ~~ WEOEER. 6 60.sciccese 


Clement, F. 
Connell & AOS Machine ¢ Co... 
Dietz, ae . _— 
Doig, Wm. eee 
— Tool Co.. 
Egan Co. 


Fay & Egan Co., J en Gens 


Fischer Machine Works 
Fraser Manufacturing Co., H.. 


Goodell & Waters...........+eee. 


Globe Machine Co.. 
Glen Cove Machine Co. 
Hoyt & Bro. Co......... 





Houston & Co., Levi............. : 
Johnson Machine Co., Moses P... 
POR Me ncmeuesincnicesacoet 


Lehman Machine Co.. 
Mershon & Co., W. B.. 





McDonough Manufacturing Co... 
Milwaukee Sander Mfg. Co....... 





Phoenix Manufacturing Co. 


Rogers Iron —e Co. i 


ers & Co.,C.B . ee 
Rowley & Hermance Co. 
Shawver Co....... 
Shimer & Sons, Sam’l eta 
Smith Machine Co., H. B.. 
Trevor Manufacturing Co.. 
Williamsport —s Co. 
Whitney, Baxter D.. 
Worden Tool Co........ 
Woods Machine Co., S. 







Saw Mill Machinery. 


American he ate wns Co. 
Allis Co., The BE. P.,...... 
‘Aultman’ Co., The. 
Butterworth ‘& Lowe.. 
Challoners Sons Co., George..... 
8 RSE re eae errere 
Clement Co., Frank H.. 

Connell & Dengler Machine Co.. 
Dietz, Schumacher & Boye........ 
Detroit Sprockett — Oi cs 55:05 
Downey & Burns...... 


Co 
Fay & Egan Co.. 
Fischer Machine Works Co... ees 


Friction Set Works Ty 
—— Co., 









Gates 
Gordon follow ‘Blast Grate Co... 

J LS anufacturing Co........ 
Lane Manufacturing Co.. 


Link-Belt a Co... eee 


Lyon Iron Works......... 
ienhon, W.B., & C 
McDonough Mawufactiing ¢ Co.. 
Mitts & Merrill.. 

Phoenix Manufacturing Co.: 


Rodgers Iron Manufacturing Co.. 
BIRRGIDBVIS OD... ccccsccececece 
Trevor Manufacturing Co........ 


Union Malleable Tron’ Greatness 




















eM 
~ ee & Lewis MAE CO .ci65 0000 


The advertisements of firms having no page numbers opposite will be found properly indexed in preceding issues. 


Railroad and Logging Ap- 





pliances. 

Page 
Baldwin Locomotive Works...... 
Butterworth & Lowe.............. 
Carpenter & Co., George B........ 
Climax Manufacturing Se i 
Decker, Geo. W. « a 
Lidgerwood Manufacturing Co... 47 
POREGE Gh COs Ne ies cbk6 veeness:« cine iy 
Russell Wheel & Foundry Co 
Statlord Co,, Ky Boss. cs cccces 47 
Stearns Manufacturing (ee 54 
Sweet Co., B. F. & BH. Lis .ccccs ssce 64 
Zelnicker, NUON a iiaib vine 6nee-aaicc ae 5A 


Engines, Pumps, Boilers, 
Grates, Etc. 


Epping-Carpenter Co............. 92 
Gordon Co., E. J.. 58 
Gordon Hollow Blast Grate Co.. 
Jackson & Church Co............ 49 
JOOENSE 6 BOG. cos. ssccccsccsces 49 
McGowan, John H................ 44 
MacKinnon 3. A eee 
Muskegon Boiler WOPRB ovo. scicecc 4 


Mill Supplies and Specialties. 


American ng i Proofing Co. 43 
BURA COs, THO vcs osccescsccee 43 
Bristol Co.. cacwess SO 
Carpenter & Co., Nc) | eee 
Chicago Belting ie ects 10 
Chicago House Wrecking Co..... 48 
Detroit Sprocket Chain Co....... 64 
Dietz, Schumacher & Boye........ 

Epping-Carpenter a 92 
Frictionless Metal Co............. 64 
Globe Oil Co. . 49 
Gordon Hollow Blast Grate Co... 60 
Harris Machinery Co............. 

Jeffrey Manufacturing Co.. 
Jenkins . 





Lewis & Ly 


Link Belt a ah Go aiwnietineés td 
Moloney-Bennett Belting Co..... 
New Jersey Car Spg. & eneenpatins 0. 
Nicholson File Co.. 14 


Patterson Company Ltd., CT . 8 
Queen City Supply Co... Sats 
RIMES Me coesdceccecsccsccs 40 
Saginaw Mfg. GO ie centres « 


a = : a . i 
Southern Cart Suppl Co. 
Stafford Co., & Pp y 


Vitrified rong i gue Co,.. 
Vulcan Iron Wo: 
Western Rawhide ¢ & Belting Co.. 10 





Saws, Knives and Tools. 


pS a a) Sr ee 48 
oe ere 55 
Barnett Co.,G.&H......... eis ae 
Carborundum Co.. ‘sectasacs (On 
Disston & Sons, Henry hie tenn eaae 53 
Hoe & Co., R.. z 47 


Johnson Machinery C 0. ‘ “Moses P. 62 





Michigan Saw Co.. 45 
Nicholson File Co 44 
Shimer & Sons, Samuel J 52 
Simonds Manufacturing isciaisee 60 
Simonds Saw Co 


Vitrified Emery Wheel Co... ae 
Worden Tool Co.. aa asia 


Dry Kilns, Blowers, Etc. 


Allington & Curtis Mfg. Co....... 92 
American Blower Co....... eeaaes 58 
Andrews & Co.. A. H......... pias 
Bayley & Sons Co., Wm.......... 55 
BUTBIO PORTS CO... .cc0ce cveviecece 92 
Emerson Co., The............e0.0. 49 
Garden City Fan CO ee 
CongGn de: G0., Ts Desi. ac ckcccccces 58 
Lee, Thomas........... eReRMERetye 
Murphy Dry Kiln Co............. 45° 
Standard Dry Kiln Co. cctemee.. som 
Sturtevant Co., The B. Bis evtaces 59 


Wholesale Dealers in Coal. 


Coxe Bros. & Co.. aconet 
New Kentucky Coal Co... means 
North W. meinen] owe Co... Revacannnas 
Winifrede Coal Co.. eesares 


a 
nSISH 


Miscellaneous. 


Cady Lumber Co., H. F........... 
Cleveland Window — esi ease 67 
Davis & Son, G. M... Soce. 48 
Harris Machine Cheetos, 44 
Jackson & Church Co...... 
Lumbermen’s Credit Association. 82 
Lumbermen’s Mutual Ins. Co.. 
Lumbermen’s Mutual Ins. Co... 
Michigan Mfrs. Mtl. Fire Ins. Co.. 
Muskegon Boiler Works.......... 
Nanz & Co., F., Watch’s — 
O'Callaghan Bros. & -. » 43 






Rayner, J.... 

Schuster, E. a age nes 43 
Seventh Avenue Hotel..... 41 
Shippers’ Collection Agency.. 43 
Sweet Co., B. F. & H. L........65 
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We Have It 


a 


all 
ov? 


“Pich’s 3 
All in” 


? 
¢ ¥cllow 


Cory _ 
BENNETT & WITTE, 0% 


Cable Address : 
‘* Bennett,” Cincinnati. 
Codes used : 
“A. B.C.,”’ Fourth Edition. 
** Zebra.” 
‘* Lumberman’s Standard.” 


Cincinnati, 0. 
“International.” 


BQ OO00) G6 1538 SG SREEEREBOORF 


AMERICAN LUMBERMAN. 








WANTED! 


Poplar all thicknesses and grades. Common 
Poplar Squares, 4x4 to 8x8 in., 8, 9 and 10 ft. 
Plain and Quartered White Oak. Ash, Hickory, 
Cherry, Walnut. 


MAIL US YOUR STOCK LISTS. 


Write us before making consignment of your 
Hardwoods. 

Our Kansas City yard is full of dry Hardwood 
Lumber. Orders for mixed car lots or shipments 
for western trade solicited. 


PROMPT SHIPMENTS. 


J, H. TSCHUDY HARDWOOD LUMBER CO, 


Yard and Office, 2316 Broadway. 


KANSAS CITY, MO. 




















MICHIGAN 
HARDWOODS. 


The White Mill Product. 





Maple, 
Elm, 
Basswood, 
Birch, Etc. 


WINTER SAWED. 


CEDAR SHINCLES. 


Product 10,000,000 a Year. 


HEMLOCK. 


Hemlock Long Timber Blils a Specialty. 








WM. H. WHITE & CO., 
BOYNE CITY, MICH. 


Ship by Rail and Water. 


ROBT. C. LIPPINCOTT, 


Wholesale 


LCIMBER 


Michigan White Pine. 
Pennsylvania Hemlock. 
North Carolina Pine. 
Michigan Maple Flooring. 


302 & 303 Girard Bldg. 


Broad & Chestnut Sts. PH I LADELPH IA. 


Cargoes a Specialty, 








We are in the market for the following material, 
either for what you may have on hand at this 
time, or for what you can furnish to be sawed out 
green; namely: 


WAGON TONGUES. 
White Ash, 4 x 4 at butt, 2 x 4 at point, 12 ft. long. 
White or Red Oak, 4 x 4 at butt, 2 x 4 at point, 12 ft. long. 

HICKORY AXLES. 

4 x6 x6. 

444x54x6. 
WHITE OAK WAGON BOLSTERS. 
814 x 444 x 4, 8 or 12 ft. long. 4x5x4, 8 or 12 ft. long. 
84x5 x4,8or12 ft. long. 4x6x 4, 8or12 ft. long. 


WHITE OAK WAGON REACHES. 


84x44 x 6. 
4x5 x6. 


444x6x6 
5 x6x6 


2x4x10. 2x4x12. 2% x 444 x 10. 2% x 4% x 12 
LUMBER. 


Ist and 2d grade. 6in. wide and up, 12, 14 and 16 ft.long. White 
Oak, White Ash, Hickory. 1to4 in. thick. 


WHITE OAK SAWED FELLOES. 
134 x 244 x 8 ft. 8in. and 4 ft. 6in high. 
2x 24x38 ft. 8in. and 4 ft.-6 in. high. 
2x 2x 8 ft. 8in. and 4 ft. 6in. high. 
2x 24x 38 ft. 8in. and 4 ft. 6 in. high. 
24x8x8 ft. 8in. and 4 ft. 6in. high. 
244x3x3 ft. 8 in. and 4 ft. 6 in. high 


KELLEY, MAUS & CO. 
CHICAGO. 





9999999999999999990999a,, 
MINNEAPOLIS CEDAR CO. 


Wholesale Dealers In 


Cedar Posts, Poles and Piling 
; White and Red Cedar Shingles, Hard- ; 
wood, Yellow Pine and Basswood, Floor- 

; ing, Ceiling and Wainscoting. 


Turned Hitching Posts, Lamp Posts, etc. 
OFFICE, 1013-14 Lumber Exchange. 


A Monroe Su. & 27th Aves, N. E. Minneapolis 





STEEL . LOG . STAMPS 


BURNING BRANDS 
STENCILS, ETC 


F. A. SACKMANN 
CLEVELAND, O. 





oe THE... 


Anketell Lumber Company, 


PINE, HEMLOCK, CEDAR. 
AND HARDWOOD. 


We have 8,000,000 feet of Dry Hemlock. 
Write us for “‘confidential’’ prices. 


MERRILL, WISCONSIN. 




















” 


AA, er AAA hn on an fn. > 


“Tr is paying for itself every day 

. has been said of many of our low 
priced, simple appliances for handling ma- 
terial. We cover this field thoroughly. 


Write us for designs and estimates. 
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Catalogue “C” on application. 

THE AULTMAN COMPANY, 
900 South Market Street, 

CANTON, OHIO, U. S. A. 


rvwvwvvwyvwwW 
_ pAb hhh 
AAA AAA Ar 
PU ee’ 











SEGGS555o 


The Lumberman’s Universal 
Rate Book 


Published monthly in two editions, 
Eastern and Western. Shows lowest 
freight rates on Lumber from South- 
ern producing districts to all points 
in Illinois, Indiana, Ohio, Wisconsin, 
Michigan, Pennsylvania, Iowa, Kan- 
sas, Minnesota, Missouri, Nebraska, 
Sovth Dakota. Svbscription $3.00 
for six months for each edition, in- 
cluding allsupplements,. “~~~ 


E. J. SCHUSTER, ublisher, 


214 Locust Sr. ST. LOUIS. 
BAGiGiaacme 
Saw Mill and Planing Mill 


== FOR SALE == 


ae cash we will sell at the greatest bargain a saw 

mill and planing mill. The saw mill is complete, 
including circular saw, edger and trimmers, with one 
engine 16x24; two boilers 42x 26; smokestack 8o feet 
high. All in first-class condition. The mill has been 
running the past season. The planing mill is equipped 
with a surfacer, matcher, siding resaw, rip saw and 
trimmer. For further particulars write to 


O'CALLAGHAN BROS. & CO., 


NORWAY, MICH. 


COL iO eee 
Special attention LUMBER Shippers 


given tothe Business. 


Shippers Collection Agency. 
WALTER H. BROWNE, Manager. 
100 Washington St., Title & Trust Bldg., CHICAGO, ILL. 
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Works: 
7 NEWARK, N. J. 
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ERICANWOobD FIRE-PROOFING Co. 
OFFICE, Bowling Green Building, NEW YORK 
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Number 3 Broad. 








Will sell Rights § 
and Royalties to 
treat Shingles as 
Sa 


‘Telephone 
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MACHINERY BOUGHT, 
SOLD AND EXCHANGED. 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 
supplies of all kinds. 


Harris Machinery Co., 
Nos. 1013-1025 Washington Ave., S. E., 


MINNEAPOLIS, MINN. 


J. D. CASE 


em gw White Pino, Wisconsin Heavy Brass & Bronze Cast- 
Hardwood Lumber § a«iciccy —_itdian$ ings...Heavy Iron Castings 


RUSHVILLE, IND. 
Some very nice Inch and Two Inch Plain 





Oak on Hand. 
<b 
thcprcnpnearial "ni 


(une LUMBER 
Wisconsin Pine, Hemlock 
Hardwoods and Cedar. 

328 N. Main St. ROCKFORD, ILL. 


Ii 





CYPRESS TANKS 
CYPRESS WATER TANKS 


Bestinthe World. Send for Catalogue. 
Writeasfor Delivered Prices. H.F.Leais & Co.Ltd. 
NEW ORLEANS, La. 316 Baronne St. 

















{ 


~ REPRESENTATIVE 


I SELL SHINGLES 


EDWARD BROWNE, 


1106 Chamber of Commerce. 


TANKS 


ME 
itl | 
ie 
oy UA 








McFERSON & FOSTER, 


MANUFACTURERS OF 
Poplar and Cottonwood Box Shooks 


EVANSVILLE, IND. 
Always in the market for Cull Poplar 


AMERICAN LUMBERMAN. 
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16 Governments 
857 R.R., 702 U.S. Contracts 


70% of Total Production of America 





















FOR SALE ALL OVER THE WORLD. 
NICHOLSON FILE CO., Providence, R. I., U. S. A. 


76800 DAILY PRODUCTION | 
5 FACTORIES 
5 BRANDS 





















CHICAGO 


We manufacture all kinds 
and sizes of Cypress Tanks. 
., Write for Catalogue. 


G. M. DAVIS& SON 
Palatka, Fla. 


LUMB 


377 Broadway, 


MILWAUKEE, 


and Cottonwood. 


Heavy Forgings, lron or Steel 


Will be pleased to have your inquiries. 


Vulcan lron Works,“curcaco.” 
ROBERT BLACKBURN 


WISCONSIN AND MICHIGAN 


WIN. SCHLOSSER, 


DEALER IN ALL KINDS OF 


FOREST PRODUCTS 





— 





Rough or 
Machined 


TARE 
JOHN HL MEGoWaN 4 
Company 


CHINYCHININY-W al 
OHIO. | 


‘La 


ER 


Milwaukee, Wis. - . A \ fe ap) 


d NIK ano 


WHEEL 


Wis. TYPES.| 





FLY 


YELLOW PINE AND HARDWOOD EXPORTERS. 








Huas Pettit, President. 


BODMAN & PETTIT LUMBER CO. 
Wholesale Hardwood Lumber. 


F. D. BopMAN, Sec. & Treas, 


| Quartered Oak (red and white), Plain Oak, Ash, Gum, 
| Poplar, Cypress, Cottonwood. Southern Timber Lands a 
| specialty. Codes used: Lumberman’s Standard. A. B, C. 
| (fourth edition), Atlantic Cable. Cable address, ‘‘Bodmen, 
| Memphis.” MEMPHIS, TENN. 








HACERMAN LUMBER CoO., 
Manufacturers and Exporters of 
Pitch Pine Timber and Lumber. 
PENSACOLA, FL 


Cable address, “Hagerman.” 





——— — 
Robinson Land & Lumber Co., 


Long and Large Dimension Dressed up to 20x30-inch. 


Timber and Rift Flooring 
& specialty. 


CHICORA, MISSISSIPPI. 








THE RELIANCE LUMBER CO., 


Manufacturers and Exporters of 


PITCH PINE LUMBER AND TIMBER. 


Cable Address: ‘Reliance.” 
Port of Loading, Sabine Pass. 


London Agts., nny, Mott & Dickson. Beaumont, Tex. 





SES A RS a See 
HOSHALL & McDAVITT, 


American e Hardwoods. 


Cable Address, 


“HOSHALL, MEMPHIS.” OFFIOE, 





A. B, C, Telegraph Code. MEMPHIS, TENN. 





YELLOW PINE LUMBER CO., 
Manufacturers of Rough and Dressed Yellow Pine Lumber 


RIFT SAWN FLOORING A SPECIALTY, 


Gulf City Mills: Head of Water St., Mobile, Ala, 
Yellow e Mills: Yellow Pine, Ala. 


Cable Address, “‘Dunmarch,.” Main Office, MOBILE, ALA. 








W. DENNY & CO., 
Manufacturers of Long Leaf Yellow Pine Lumber, 


For Interior and Export Trade, 


MOSS POINT. MISSISSIPPI. 









ALEx, GILMER, Pres’t. 


Sabine Export C0. W. H. Stark, Vice-Pres’t. 


G. W. BAnorort, Sec & Treas 
European Agents, 


James Smith & Ero., | PITCH PINE LUMBER & TIMBER. 
14 Canada Dock. Liverpool. | Geo. H. Huggins, ligr. 
Shipping Point, Sabine Pass, Tex. U.S.A. | ORANGE, TEX. 


Codes used: ABC, Southards, WatkinsCode | U.S.A. 
and Appendix. Cable Address, ‘*Seco.” 




















L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Specialty. 


Capacity, 150,000 feet per day. Moss POIN 2 
Cable A Nog “Dantaler.” i ee 


Shipping Points: Pascagoula & Ship Island. 



























FOR HANDLING MATERIAL OF ALL KINDS 





Power Transmission Machinery 


> WIRE CABLE CONVEYORS 
ForLong _ a 


Band Short ‘a // 

y \ / 
Distance ‘d 

SCONVEYING §==~=-—~_\N/ 


| Mole: Steel and Spec = | 
CONVEYING 
) MACHINERY 





= - THE JEFFREY MFG. CO., Columbus, 0 
Send for Catalogue. 41 Dey St., NEW YORK. 
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ae samme, tYUCK has bolster with 


This Cart 


is used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
rear truck. Forward 


flat iron running its 
entirelength and turn- 
ing up at both ends, 
forming stakes, so the forward end of lumber loaded 
on rear truck will rest thereon when coupled, 


LANSING WHEELBARROW CO., LANSING MICH. 
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incorporated. 
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601 The Rookery, 


. CHICAGO... 


Gro. MERRYWEATHER, 
Gen’! Western Agt. 


Pabst Building, MitwavuKEE. 
202 Main St., BuFFALo, N. Y. 
SurpPinG Depots: Buffalo, Chicago, Milwaukee, Duluth. 


Cross CREEK 
LEHIGH COAL. 


T. J. Hupson, Jr., Sec.-Treas. 


NEW KENTUCKY COAL Co. 


COAL“ COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


CHICAGO. 


Also Shippers of 
BITUMINOUS 
COAL and 
COKE 





O. L, GARRISON, Prest. 


1427 Marquette Bld’g. Telephone Main-2694. 


> | 
=e @ @ @ @ @ 8 838838808288 @WOBBWOBEBSBeEBWFVFBF 


9» @->3 


W. P..MURPHY, Pres’t. 


The Murphy Patent Moist Air Gondensing, 


« LUMBER « 
DRY KILNS. 


ADDRESS, 


SAMUEL MURPHY, Sec. 





COAST AGENCY, 


MURPHY DRY KILN CO, i E. FOX SAW WORKS, 
Ridgway, Pa. Seattle, Wash. 


CORRESPONDENCE SOLICITED. 


@=> e® @ @ O]O8 Bt SWVeBseESesEsoesVsesesoesowevdeseewes 


@C@eoOo2OBOB8 Qeoesuesesevduvwewes 
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REPRESENTATIVE a = . 
COAL MINERS AND a ) 


wo) I od ol OD Ge) 


North-Western 


MAINA. 
Fuel Co. 


Sole Northwestern Agents 
D.L. & W.R.R. Co.'s 


SCRANTON 


COAL 
iT) Powell tae Run” Covered Shipping Wharves: _Duluth, 


Hocking Coal | 


Wintfrede 
Coal Co. 


Unexcelled for Steam or Domestic 664 + 
Purposes. The most Economical Coal 

@ dealer can handle. oup l ‘All 

Rail in Box Cars.’’ Also shippers of 

Anthracite, Coke, Cannel, and all "+ . 7 = 


Sr. Pad, = 


New Pittsburg Coal Company’s 





Milwaukee Office, Cor. Grand Ave. and 2d St. 





Write for Delivered Prices. 


— --@ 


Miners and Shippers of the 
Celebrated 


i of Ohio, Indiana and Illinois 


SIDNEY P. HOSTLER, 








973 W. Front St., 


CINCINNATI, 0. 


355 Dearborn St., 


% Seles are % CHICAGO, ILL. 









a 
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BOILERS. 
REFUSE BURNERS 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, 6t6., 666. 


WRITE FOR PRICES 


INUSKEGOM BOILER WORKS, 


MUSKECON, MICH. 








The — Tool for the Work 


Hardwood Flooring to be perfect should be scraped. No other 
method of finishing will leave so desirable a surface or do it at so 
small acost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER, D. WHITNEY, 


WINCHENDON, MASS, 
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SI SM 


66 MIT 99 SELF-FEED_ 
RIP SAWS 












Are Models of Simplicity. 
Table Stationary. 
Can be converted intoa heavy 


Hand Feed Machine in a sec- 
ond’s time. 


4 ‘ } i y. é : ( , IA oh =p fi 
This and 100 other modern i ee ee a | li | 
Woodworking SE re : iol t a my ‘ 


Of Our Own Make, always — 
on exhibition at our Chicago 
Store. Send for Catalogue. 


No. | SELF-FEED SAW TABLE. 


CHICAGO STORE: 
65 S. Canal St. 


H. B. SMITH MACHINE CO. 


FACTORY, SMITHVILLE, N. J. 


NEW YORK STORE: 
121 Liberty St. 
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ON THE “STAR” 


‘There will be no broken 
Guides or Guide Arms. 


Why ? 


Because fitted with our Patented Unbreakable Guide and Arm, 
which are arranged to swing entirely out of the 
way when struck by a log. 


° 
nomad an a panmibe o are 
> A Sr > & he 


LN 


Lae OS x<<SN 








This Guide will never jar loose or corrode. 

It is never detached from mill. 

It cannot swing into top wheel or saw. 

It can be swung back into position instantly, causing no delay. 


It has been in use upon the Star and other makes of mills 
for seven years. 


It has never been broken. 





SAS ASNAS ASNAESS SPI AEN PIA, 
AT A en er 


SSSSSSSEzJ 


= 


If you want the Simplest, Best and Original Unbreakable 
Guide, write the originators, 


™ FILER & STOWELL CO. 


MILWAUKEE, WIS. 
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nen 
Chisel? ? Ihe New 
Decker 


LOG LOADER 


Loads 100,000 to 200,000 feet per day 


























R. HOE & CO0.’S 7 
Patent Chisel Tooth Saws according to conditions. It is the only 


ARE THE BEST FOR 


Steam Feed, Friction Feed, Gang Edgers, Single | Locomotive Log Loader. 
Moves five miles an hour by its own power. Handles 


Edgers, Bolters, Lath Bolters ; os.50 auail the train it is loading. Does its own suitihing Re- 


antl Rift Saws _* quires no skidding of logs. Built entirely of steel. Most 
1 


economical and convenient. Send for Blue Prints, full 


oe fois we | description and prices. 
Guaranteed to do good —* ) 
work in all kinds and 


conditions of Sawing 2 t = a See index in this paper for previous “ad” in 


; $35. Se es y : which will be found sectional views of Loader. 
OVER 28,000 IN USE. oss yY . sa 


oo SE = Address 


Write for Catalogue to mS vd: POND-DECKER LUMBER CO. GEO. Ww. DECKER 


Newport, Ark. 


Deckerville, Ark. 





ie 









Our Combined Edger with Piece Stuff 
OVER 150 and Rift Flooring Gang attachments, 
the Gangs having independent feeds, 


Ft Ft 


July 28, 1898. 
ee RopeErs [Ron Mr. Co., 
MUSKEGON, MICHIGAN. 
Gentlemen:—Replying to yours with refer- 
ence to our combination gang edger which 
we purchased from you some time ago. I 
will say that you can always recommend 
any Canadian inquiries to = = see 
= our machine work, as it is sim ect. 
= It pe oy 930 logs a day in 6 A cants, 
=> ber is perfect and no trouble. 
The saws have to be kept in order and that 
is all the machine wants. The Booth"& 
Gordon Machine as sabe a short time 
ago is running splendidly. 
Respectfully, 
ALEXANDER HAMILTON. 





| Muskegon, Mich. 








(2,000 in Use. 


Sent on trial to be held subject to order 
if not satisfactory. 


THE SHAWVER COMPANY 


SPRINGFIELD, OHIO. 


@=ea MANUFACTURERS OF 
WARE TO Re. Miter eeee Twist and Rope Moulding Machines, 
@=ea 


Can be used on any track and on any car or 
between cars. Not affected by icy, greasy or 
wet rails. Will move three loaded cars. 


eet. H. STAFFORD CO. 


SS (2) MUSKEGON, MICH. 
For Sale by Leading Mill Supply Houses. 


crosmsvi sooe, — A@SDYSISIN MOLESEY ose Oo 


bc ?? 
LOGGING BY STEAM. METHODS FOR CYPRESS, PINE and WOODWARD, WIGHT & CO., Ltd. 
SENT PREPAID FREE. HARDWOODS 7 New Orleans, La. 


Fluting Attachments for Shapers, 
High Speed Twist Work Sanders. 





WRITE FOR CIRCULARS 














SEND FOR COPY OF OUR 
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Are You a User of Band Saws? 


READ ONE MAN’S OPINION. 


Saginaw, W. S., May 2, 1898. 

E, C. ATKINS & CO., Indianapolis, Ind. 
Gentlemen:—The two 10-inch Atkins Band Saws are still doing 
good business for us. We are cutting hardwood and hemlock entirely. 

(0) We have not lost a single corner on the teeth yet, and the saws hold their (0) 
tension and donot crack—they are everything we could ask for Band Saws. 





I use a Pribnow shaper on the teeth. 


Yours truly, 
O. FORBES, 


(With C. S, Bliss & Co). 


We are making others just like them. More now than ever before. 


E. C. ATKINS & CO., Saw Mirs. 


BRANCH HOUSES: 
Memphis, Tenn. 
Minneapolis, Minn. 
Chattanooga, Tenn. 


—aai. INDIANAPOLIS, IND. 








WESTWARD HO! 


Information for the Traveler. 


If the traveler, tourist or business man is 
westward bound this year he must not fail to 
travel via the Rio GRANDE WESTERN RaILWay 
—‘‘ Great Salt Lake Route.” It is the only 
transcontinental line passing directly through 
Salt Lake City, and in addition to the glimpse 
it affords of the temple city, the Great Salt 
lake and picturesque Salt lake and Utah valley, 
it offers choice of three distinct routes through 
the mountains and the most magnificent scen 
ery inthe world. The Rio GRANDE WESTERN 
RaiLway is just as popular in winter as in 
summer. 

On all Pacific coast tickets stop-overs are 
granted at Denver, Colorado Springs, Manitou, 
Leadville, Glenwood Springs, Salt Lake City, 
Ogden and other points of interest. Double 
daily train service and through Pullman and 
tourist sleeping cars between Denver and San 
Francisco and Portland. Through tourist 
sleepers Chicago to Los Angeles and Portland. 

For illustrated pamphlets descriptive of 
the “Great Salt Lake Route,” write E. Cop- 
LAND, general agent, Bedford Building, Chicago, 


or F. A. WADLEIGH, general passenger agent 
Salt Lake City 





CHICAGO 
HOUSE WRECKING CO. 


W. 35th & Iron Sts., CHICACO. 





PURCHASERS AND 

DISMANTLERS OF The World’s Fair Buildings, The Chicago 
Postoffice and Sub-Treasury Building, and many other noted struct- 
ures. We are constantly purchasing entire stocks at 


SHERIFFS’, RECEIVERS’ and 
MANUFACTURERS’ SALES. 


On hand at all times a complete stock of 


Belting, Shafting, Hangers, Pulleys, Raft- 
ing and Logging Chain, Axes, Roofing 
and a Thousand Other Items. 


We issue a Catalogue. In addition, we publish monthly a 
**‘BULLETIN ”’ giving a list of items in machinery, etc., accumu- 
lated from time to time, and that will interest the lumber and 
kindred trades. We will be glad to put you on our mailing list. 





WRITE TODAY. 


CHICACO 
HOUSE WRECKINC CO. 


W. 35th and Iron Sts., CH'CACO. 





Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

TheCompany has all its territory districted in relation to re- 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their per- 
manent success. 

In soft wood, Pine forms the principal feature, and immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

»The hardwoods on the line consist of the following and the 
quantity of standing timber runs in the following order: 1. Bass- 
wood, 2. Red Oak. 8. Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. White Oak. 7. Black Ash. 8. White Ash. ¢ 

A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owns 
4,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are I1linois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, South 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such. The information furnished a particular 
industry is reliable. This Railway owns no land, Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago II! 
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The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 


mill. 


PEEEEEEEEEEL EEE EEE EEE TEES 
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Compare Weights 


WHEN YOU ARE TOLD THAT JENKINS '96 IS MORE 
EXPENSIVE THAN OTHER PACKINGS. 


Average Weight, in. ‘Jenkins 
706,”’ 11 Ibs. to the square | 
raiiyhe STANDARD PACK, Yard. 


FEN Average Weight. \% inch Red 
Packing, 14 Ibs. to the square 
G yard. 


JENKINS STANDARD Pacy, 
N 


’ 
JENKINS 
NKINSSY 3 2 
At 50c. per pound “JENKINS '96”’ is 
not only very much cheaper, 
but the best joint pack- 
ing manufactured. 


JENKINS BROS., New York, Boston, Philadelphia, Chicago. 


JENKINS STANDARD 
PACK; 
NG 














[EMERSON 


Co. L umber 
$09 Fidelity Building Wate 


BALTIMORE, MD. 


We solicit correspondence :: :: 








MCGREGOR & JACKSON, 


WATER TUBE BOILER. 


JACKSON & 
CHURCH CO. 


SACINAW, W. S. MICH. 


MANUFACTURERS OF 


WATER TUBE 


BOILERS 


Boiler and Sheet Iron Work. 
REFUSE Ano “ranks. 


Hoisting and Mining Engines. 





New and Second-Hand Boilers 
and Machinery. 


CORRESPONDENCE SOLICITED. 


SIMPLE, SAFE, DURABLE, ECONOMICAL, 
EASILY EXAMINED. 





SONA A DID DIDI IIIS RA Na Naha Na NaPN GPL AP LAP NaF NaF NaF NGA Na ah Mah tah NaF NaP Mal MaAMaPMalad tad estes Ess Es Est hsMhathaMhaMdaM har taP har hal hahah Nal Ral tal Rah Ral Rah Lah Val al Mal Val Mal tal Mad tad Mestad tad thd est hsteses estas estes ha tdaMhaMhalRa al Val Lal Lah Lah tah Nal Val Mal tal Mal tal altel al al tad tal tad ed ed edad dss sss 


F + 
EAN % Litey 





Branch Shipping Points : 
EAST ST. LOUIS, ILL. 
CAMDEN, ARK. 
TEXARKANA, TEXAS. 
BEAMONT, TEX. 


PA Ad aed eats Ra RaPhaPRaPRaPRal NaF NaF Naf Nal Nal Nal ahha s tad as rad es esas eseaMea hah RaP ah Ral tal tal hal Xe! 
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Lubricating Oils 


AND GREASES. 


You will never know that you are using the best oil until you try our 
products. Give us the opportunity to convince you. 


aU ada id ola AA AAA AAA ATCA Aa ahah Cab ee id i atid loti loin ia ia dia alia Pia a AMAA AANA AAA AM am atm btm tm in mtn mt nlm nln nara ala MATA AlAnAaliAnAaliAnAalArAArAaliAliAlialtal ial ih thle th Lad 





600 CARFIELD BLDC. 


CLEVELAND, O. 


HIGH GRADE 


Write us. 


PNANIVINANAPN IVAN SININ ILA L OEP LAINE P NAPE A TAPE F MEME P EPMA MAES MESA SHE GPEGPESPR ALS 
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The BEST on Earth iscc'ir'" 3 





We make Saw Mill Carriages complete, or apply our Set Works, 
Offsets, and other improvements upon other carriages. 
Timber Saved. More Lumber Cut. Less Power Used. 
Don’t waste your energy or valuable timber by setting up a log, 
and getting a thicker or thinner cut than required. 
THIS IS EXPENSIVE. 

Neither is it well to make poor lumber with an offset that some- 
times sets up one end of cararige more than the other, and wastes 


more timber. b) 
THIS IS EXPENSIVE. 
Nor is it profitable to waste time running your carriage further 
every cut than necessary, making miles of extra travel daily, 
and cutting less lumber than with our offset. 
THIS IS EXPENSIVE. 
Imitations of our machinery called by various other names are 
offered on the market, but none are geuuine excepting the Gaw- 
ley’s Patent Set Works, Offsets, Dogs, etc. It’s only @ step from 
a “just as good”’ or ‘‘almost”’ as good to the “altogether;”’ you can 
just as well have the “altogether right” as the almost right. 3 
@ 


Friction Set Works Co. 


GRAND RAPIDS, MICH. 


Write for Particulars, 
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The Old-Fashioned Grindstone 
Was Considered Good Enough 


Until the harder and better 
emery wheel took its place. 

Carborundum is as much 
superior to emery as emery 
is to the grindstone, and for 
exactly the same _ reasons. 
It is harder, cuts quicker, 
lasts longer, does better work. 

You would be interested 
in our Catalogue. 

May we send it to you. 


The Garborundum Company, 


NIAGARA FALLS, N. Y, 








SEND FOR 


DESCRIPTIVE 
CIRCULAR. 
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The Phoenix Patent 
Grip Set Works 


Do not Slip. 
Are double-acting. 





f 
FULL | 


The strongest made and set to 
any fraction of an inch desired. 


Bit 
| 





PHOENIX MANUFACTURING CO., Eau Claire, Wis. 








WILLIAM S. DOIG 


54 Franklin Street 


BROOKLYN, N. Y. 


Manufacturer of 


STANDARD <ighin 
NAILNG 
—— 2 


Egg Cases, Orange 





Boxes, Cigar, Glass, 
Soap, Biscuit, 

Dry Goods, Pork 

or other packing cases, 
up to 50 inches 


Square 543545" 


Nailing Machines 


FOR ANY SPECIAL 
PURPOSE. 


Cleating, 
Lock-Corner, 
Lining, 
Box-Dressing, 
Sand Paper 
Machines. 


SEND FOR CIRCULAR. 






















We Make This Band 
In three sizes Resaw 


Nos. 2, 3 and 4 
And there is 


no better 
made, as its 
many users 
will testify. 


SEND FOR THE 
CIRCULAR 


Also others 
illustrating and 
describing 

the following 
machines : 





47-inch Segment Resaw. 
Automatic Cut-Off Saw. 

Cut-Off Saw Tables. 

Hot Roll Dryer for Veneer Lumber. 
28-inch Double Roll Surfacer. 
Power Feed Box Board Matcher. 


Gluing Machine, Clamp Press, for 

x Factories. 
Automatic Hand Hole Cutter for Boxes. 
42-inch Slab Resaw for Saw Mills. 
Paving Block Saw. 
Rip Saw Tables, 


FISCHER MACHINE WORKS 


345-347 So. Canal St... CCu1caco, ILL. 


1 
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NOTIONAL PEOPLE. 


There are many buyers of Woodworking Machinery who have ideas that some would call 
“notional” about the making of machinery. They have some reasons that have prompted these 
ideas, some cause that leads them to request changes in construction. We consider that such 
buyers are not unreasonable in their demands. It is their money that pays the bill, and why 
shouldn’t they have what they want? Wedon’t claim to “know it all,’ and the ideas of such 
people are oft times of value to us. We like to consider their opinions, make them what they 
want,---in fact to invariably please the particular man, the one whose machines must be “just 


so.” If you are notional, we'll construct according to your notions; if you are not notional, 
we'll build according to our notions,---we'll suit and please you in either event. 











F BELOIT WIS. 
| NEWYORK CHICAGO 


= 
=} 
\a 
B 
5 = 





Sizes 27 and 30 inches wide by 12 inches thick. 


Made for good, hard every day service. Simple in 
detail, convenient to adjust, compact in floor space, 
massive in weight, powerful in feed and always satis- 
factory in service. For particulars address, 


BERLIN MACHINE WORKS, 


BELOIT, WIS. 


Branches: New York, Chicago, San Francisco. 
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Wood-Working Machinery 


This machine is arranged to 
dress beveled check rails on four 
sides, and cut the glass groove at 
the same time. It can be used for 
a great many other purposes, also, 
by the substitution of other heads 
and cutters, and it is undoubtedly 
the best four-inch four-sided mol- 
der, has a stronger feed and more 
improvements than any other 
made. 






No. oo Special Four= 
Side Sash Sticker. 


cS 


For information and prices of 
this, or any other High 
Grade Wood-Working 





Machinery, 
address ] i 
L A. FAY & co. 
278 to 298 W. Front Street, = = = = CINCINNATI, OHIO. 





“eens OOOOH IOI 


5 WFO... TO... 
: MATCH MATCH 


$ Hard Soft 
as Wood Wood 


K 
~ Dry and 





~uem “Se = With a Sharp 
3 Half Dry, The Shimer Six-Bit Cutter Heads with Expansion. or Dull Dmece. 
% The TIGHT and LOOSE fit for tongue and groove will change with 
: the kind and condition of the strip that is matched. This iio 





most forcibly the value of 


The Expansion Feature Built Into the Up-to-Date 
Shimer Cutter Heads 


For all Users who want the BEST that is to be had. 


WOOO OOOO OK OK 


YOROIOIOOOOIIOIOIOIOK OK 


“es SAMUEL J. SHIMER & SONS, mmx 


WOVOOOCOOIOIIOI OURO OOOO OOOIOOROOIORIOK 


RK 
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ws «ts BRANCH HOUSES: vx ut 


CHICAGO, ILL. »# LOUISVILLE, KY. #& NEW ORLEANS, LA. » SAN FRANCISCO, CAL. 
BOSTON, MASS. » Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 








STOP MAKING SAW CULLS! 









TO HOLD CANTS STRAICHT AND 
STEADY ON LAST CUT. 
















Position on Carriage when not in use. 











It7is an automatic “Johnny on the spot,” that is always on hand when needed, and out of the way when not 
needed. It renders the making of saw culls impossible, saves time, enables you to saw the thinnest and 
smallest cants at full speed, and will pay for itself twice over every thirty days. Look at thecuts. Write 
to the manufacturers for full information. 


DOWNEY & BURNS, MENOMINEE, MICH. 













Position on when in use, 
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HEISLER PATENT GEARED LOCOMOTIVE. 














4 








STEARNS 
MFG. Co. 


Sole Manufacturers, 


ERIE, PA. 


Ce 
iS 
Hil\ 






































Wt ta vit bs 
S Quast For Tram Roads 
For Coal Burners 
a 
*. MOST SYMMETRICAL AND 
oO POWERFUL OF ITS TYPE. 
0 Ly, Built for duty requiring great 
WA) tractive power at moderate speed, 


- for grades of 10 per cent and 
“er curves of only 80 feet radius. For 








photographs and full particulars 
address as above. 





CLIMAX MANUFACTURING CO., Corry, Pa. 
augers of TRAMWAY LOCOMOTIVES AND CARS S95.3'S'rl2":oea 
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Weight of Locomotive from eight to thirty tons, mvery wheel a driver. Adapted tor steep 
grades, shgrp curves and uneven track. Many of them are working 
on grades of 4 to 12% feet raise to the 100 feet 


Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. 





SPECI AL OFFER As a test of the value of this advertisement we agree to mail free on 
\ ‘ bona fide application (mentioning The Timberman) to any owner or 
superintendent of logging railway, lumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
— poemeeenns with 100 pages of tables and practical logging and railway information not else- 
where printed. 


_ To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 


Builders of Light Locomotives, 
Corner Wood & 6th Sts., PITTSBURC, Fa. 


Notice. Completed Locomotives, wide and narrow gauge, 8 to 40 tons, kept on hand in stock for 
immediate delivery. 





Old Brass and GOpper 


accumulates around your mill. 


It is worth Good Cash to 


Walter A. Zelnicker, 


202 N. Third St., 
ST. LOUIS, MO. 


Gather it Up NOW. 


Long Distance 
Phone, Main 2362 M. 





Emery Wheels For Saws. 


woop 
WORKING 
TOOLS. 


WESTERN ACENTS FOR 


Barton’s Garnet Paper. 


NORTHAMPTON EMERY WHEEL CO. 


20 street “"" CHICAGO, ILL. 








; 
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PATENT DOUBLE SPINDLE, TRIPLE GEARED, ENGINE | ATHE } 


Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 

in. swing for ordinary work anda 

44 in. swing triple-geared for heavy 

work. Complete in every way. 

Always ready. No time wasted in changing, 


Cost of one Lathe, 
Floor Space, 
Time, 

Operating Expense 


Saves 


=a 


WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Catalogue and List of Users, 


DIETZ, SCHUMACHER & BOYE, ancwvan, o. 


Chicago Agents: MANNING, MAXWELL AND MOORE 
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Make Them. 








\ 
\ 


\ : AW 
NW \\\ 


- 





L- 


HIGHEST GRADE IN THE WORLD. PRICES INTERESTING FOR 1899. ALL MAIL ORDERS. 


IMPORTANT-WRITE TODAY-DO NOT DELAY. BARCUS BROTHERS, Muskegon, Mich. 
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Like a certain unmentionable individual, 
the Saw [ill Hog has no wings, 
but he gets there just the same 
Write for circular “A” and learn what 


can be done with your mill refuse. 


é' a 
Over 400 of these “Hogs” now in use. : 


MITTS ano MERRILL 


1009 S. Water Street SAGINAW (E), MICH. 
ee 


Wmnm 4 B AY 4 E Y Write : and get a Descriptive Catalogue, 
& SONS Co. 


732-776 Greenbush Street, 
Milwaukee, Wis. 


«+. MANUFACTURERS OF... 


STEEL PLATE EXHAUSTERS git 


Single and Double, for handling 
Sawdust and Shavings emmy 








SS 
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Hot Blast, Steam Heating and Drying 
Apparatus, for Factories and Dry Kilns, 
Fans, Blowers, Etc. 


“THE SIMONSON” 


Direct Acting 


Steam Log Turners 


Turns the Log from Carriage. 

Turns the Log without “ Tooth Bar.” 

Impossible to do Damage to Carriage 
or Machinery 

Impossible to Destroy Lumber. 


Send for Catalogues. 


Challoner . Shingle . Machinery 


.. Address .. 


GEO. CHALLONER’S SONS CO. 


OSHKOSH, WIS. $ 





Single Exhauster. 
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‘What’s the Matter with the 
Good Old Circular ?’”’ 





LANE yW& 
MONTPELIEI| VT. U.S. As 
o 0 


= _| 2 peeps Ul 
A recep NRE 
a. i 
| M'F’G CO. 








All Sizes 
3,000 to 50,000 Ft. 
Per Ten Hours. 


Saws Any Kind ot 
Timber, Any 
Length of Logs. 





LANE Mee. Co. 


MONTPELIER, VERMONT, U. S. A. 
PLANING MACHINES . TIMBER ROLLS AND STANDS 
MATCHING MACHINES Saw Mill “  BOLTING-UP BENCHES 
SHINGLE MACHINES, LATH MACHINES WATER WHEELS, CUT-OFF TABLES 
CLAPBOARD MACHINERY LUMBER AND TIMBER TRIMMERS 


EDGERS (POWER AND HAND FEED W LOG JACKERS, LOG CANTERS 
DRAG-SAW RIGS, SWING-SAW RIGS Ss et orks SHAFTING, PULLEYS, HANGERS, ETC. 


é 
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Seeewewe 





WE HAVE SOLD 
9—ALLIS TELESCOPIC—9 


MILLS 


The greatest Band Mill on 
earth to cut Ome way and the 
only mill made that can suc- ; 
cessfully operate a double. 
toothed band saw. 

Within 60 days the Allis 
Telescopic Band will be cut- 











ting the mountain pine of 
Arizona, the shortleaf pine of 
Arkansas; the red cypress of 
the Bayou Tesche, La.; the 
longleaf pine of Florida and 





Vieginis, and the white pine of Wisconsin and Minnesota. Some of the above mills 


are already in operation, the others will start as fast as erected. 


WRITE FOR OUR NEW CATALOCUE JUST OUT. 
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THE “A BC” 
“MOIST AIR” 
DRY KILNS 


Are constructed on the 
only CORRECT THEORY. 


Manufactured by 





EME VOLES. AMERICAN 
FEIN SVE TLS BLOweR 
ENGINEERS %a22 ee 
MANUFACTURERS UF OMPANY 
EANS ‘BLOWERS i 

; DETROIT 








| DEWAORK 


The Brooklyn (N. Y.) Cedar Ware Works write: 








“Replying to your favor of the 8th inst., we beg to say 
that the dry-kiln apparatus which you installed for us here, 
has proved an unqualified success. It will dry the timber in 
less time and at less cost than any other apparatus we know 
of. It gives us great pleasure to give you this testimony, and 
if at any time you wish us to do so, you are at liberty to refer 
any prospective customer to us, and we will be glad to say a 
good word for you.” 


How Does Your Dry Kila Work? ila 


good as you would like to have it work?— Does it dry 
your stock just as you want it dried?—Is it economical 
in the use of steam?—DOES IT SAVE YOU MONEY? 
—If it lacks any of these qualities and you want to mod- 
ernize it, why not investigate 


enn 





We are constantly changing over old kilns to our Moist 
Air System and with most gratifying success.—You ought 
to get posted anyhow on advanced methods of drying.— 
Our 1899—Booklet will do the posting, you can have it for 
the asking. 


y > 


THE STANDARD STEEL ROLLER-BEARING TRUCKS cost THE «= 
about what it costs you annually to keep your old wooden DRY KILN 3 
trucks in repair. You'd better look into this, also. THAT DOES Fd 
; we 
THE STANDARD DRY KILN CO., %.27" 


INDIANAPOLIS, IND. 








More Steam. Less Fuel. 


ECONOMY IN FUEL. 
INCREASE IN CAPACITY. 
PERFECT COMBUSTION. 


Are not only claimed but guaranteed by the use of 


E. J. Gordon's Economy Blast Grate. 


Latest Cordon Patent, 
Will last a lifetime. 
Patent Grates in use. 
and increases the steaming capacity 30 to 50 per cent. 


Only expense first cost. 










‘al ¢ 
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Showing Construction Under a Battery of Boilers. 


E. J. GORDON & CO. 



























Manufacturers of 


Hundreds of Gordon 
Burns green, wet or frozen fuels of all kinds 









Showing Construction Under Single Boiler. 


Requires no. change in the boiler setting or 
manner of firing. Why make expensive addi- 
tions or alterations to the steam plant when we 
will equip and allow thirty days actual trial be- 
fore approval, and guarantee to meet your 
demands at one-half the cost of any other addi- 
tion to your plant giving the same results. 

For information, terms, and testimonials, 
address 


Patentees and Sole 


ow GREENVILLE, MICH. 
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STURTEVANT 

















ollectors 


- We make a 
Specialty of 
Installing 

Complete Systems 
of Fans, 
Piping and 
Collectors. 





LiKE Cuts 


There are no contracts 
too small nor too large 
for us; and as for prices, 
we propose to put them " 
within the reach of all. 


Workmanship First-Class. Terms Easy. 





Send for our New Catalogue, No. 193. 


Warerooms and Branch Suops: 
13: Liberty Street, New York 
B. F OTURTEVANT G0,, wonts, boson, ass, 2:2 
* & 09 ‘ : @ 16S. Canal St., Chicago. 


75 Queen Victoria St., London, Eng. | 


Se | a 
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The M. Garland Co, 


BAY CITY, MICH. 


Manufacturers of 











CENERAL AND SPECIAL 


SAW MILL MACHINERY 


| See Oe Also Steei Cable and 
: Your Mill is not complete without a Trimmer. Why not have the best? That means one of Cable Chain Conveyors. 








Garland’s Gang Lumber Trimmers. 


We guarantee satisfaction. Write for 
as illustrated above, and of which we are the original builders. 


catalogue and further information. 
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Why Pay *° $5002 *s."cc"" “The Tower” °: $300 ss. : 


i —— Manufactured only by the 










It combines all the good 





points found in Edgers cost- 





GORDON 
HOLLOW BLAST 
GRATE Co. 


GREENVILLE, MICHIGAN. 


Sole manufacturers of The Gordon Hollow 
4 Blast Grate and «“The Tower’’ Edger. 
‘¢*THE TOWER’”’ EDGER. SEND FOR CIRCULARS. 


ing five times the money. 


Don’t Spend 
Your Money 
“Just for Fun.” 


| 
: 
| 








SIMONDS MANUFACTURING CO. 








. ONE OF OUR... 


SPECIALTIES 4 


OUR PROCESSES OF - TEM- 
PERING AND ADJUSTING 
PRODUCE A SHINGLE SAW 
FOR MANY YEARS PAST 
CONSIDERED THE SAW OF 
SAWS IN THIS LINE .. . 


; -&. 


. 


SHINGLE SAWS. J 








eee eee 
SIMONDS MFG. CO. 
17th St. and Western Ave., CHICAGO, ILL. FITCHBURG, MASS. 107 Liberty St. NEW YORK, N. Y. 
85 First St,, PORTLAND, ORE. 119 Jackson St.. SEATTLE, WASH. 


SIMONDS MFG. CO., Ltd., 215 Magazine St. NEW ORLEANS, LA. SIMONDS SAW CO., SAN FRANCISCO, CAL. 
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EMERY LUMBER TRIMMER 


= =5 — More of these Trimmers in use than 







all other makes combined. Built to 
trim all lengths, both odd and even, 
up to 41 feet long. Write for bottom 
prices also on 


LS sCGang Slab Slashers 
= Kindling Wood Cutters 


Lumbermen contemplating building new mills or enlarging old ones, should have our Catalogue No. 25, listing 
all sizes Link-Belting, Special Carrier, Transfer and Log Haul Chains, Sprocket Wheels, Rope Sheaves, Shaft- 
ing, Pulleys, Bearings, Friction Clutches, ete. Mailed upon application. Address 


THE LINK-BELT MACHINERY CO, °reciinsts" CHICAGO, U. S. A. 


SOUTHERN DEPARTMENT, 710 Union Street, New Orleans, La. w.c. wiLMor, MANAGER. 






























VEVEVEVENENE rrttttiitittt tt itt ititttt tt titi tit tet eter Tr) 

“HEALD’S CHAIN’ s WRITE for our Catalogue of 
 @ Link-Belting, 
os oat once § tachment 

og Hauls, sites 

arto < Sprocket Wheels, etc., etc. 

oi Uni M | bl | t pe DETROIT SPROCKET CHAIN CO. Ltd. 
any nion Ma ea e ron 0. q DETROIT, MICH. 


aw by eee cee all goods strictly first-class. 
Our No. §30 etachable Saw Dust Carrier. 7 in. wide. 
n. pitch. Can be driven both ways. 
A GOOD ARTICLE. 


MOLINE ILL. 


Best, strongest 





and most dura- 





ble Chain in the market. 
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--- WE BUILD - - - 


LOGGING SLEDS —_ F-AMILY SLEIGHS 
TEAMING SLEDS FINE CUTTERS 


Van Houten Automatic Slat Tenoner. 
TENONS 20,000 SLATS PERFECTLY PER DAY 


T. E. RICH COMPANY 
Barre Puarns, Mass., March 6, 
DutcueEss Toot Co., 
Fishkill-on-Hudson, N. Y. 
Gentlemen: As to the merits of your 
Slat Tenoning machine, we would say 
that it is one of the finest machines we 
ever saw, it is so easy to adjust and so 
accurate. It is surprising to see what 
amount of work this machine will do, 
and do the work far superior to any other 
machine of itskind. Weconsiderthatno 
Blind shop is complete without vour 
Automatic Blind Slat Planer and Auto- 
matic Blind Slat Tenoner. 
Very respectfully yours, 
T. E. Rroz Co 





= 


LSO wood and iron parts for Logging Sleds, Neck- 
yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H. L. SWEET Co. 


FOND Du Lac, Wis. 


@ es @]O82O28 Be BeBABOOBSF 





WRITE Us... 


DUTCHESS TOOL CO., Fishkill-on-Hudson, N. Y. 


; 
; 
: 
: 

















e eo 
SF REA REE SEER SRESTARSEE ATES EOE 4 AAdAAADAAAAAAAAASAADAADAAAAAAAA‘S AAD e y ye 
Send for circulars and price lists of 
3 P 
: Babbitt Your Mill With | 
i, sina KIDDER’S UNIVERSAL so 
1(@ ter other Circular Sawing Machines ; 
—s also Drawing Tables. Mark all in- 
quiries ‘‘Department S.” 
A Seneca Metal for All Machinery Decstag. 
i FRICTIONLESS METAL CO. EVERY POUND GUARANTEED. E R. E. KI DDER 
5 Ywners an e Manufacturers . e 
RICHMOND, VIRGINIA. SAN FRANCISCO OFFICE: 305 Market St. F 3 38 Hermon St., WORCESTER, MASS. z 
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0. T. PATTERSON OOMPANY, Lid. 


Dealers in a General Line of 


ill Supplies. 


HENRY DISSTON & SONS: Band, Gircular and Grosscut Saws of every size and kind; Planer 

We are exclusive é and Moulding Knives, etc. 

New Orleans Agents for GHIGAGO BELTING GOMPANY: High Grade Oak Tanned Leather Belting, Lace Leather, ets. 

These unexcelled firms: : BOSTON BELTING GOMPANY: Rubber Belting, Hose, Packing; rubber supplies of every kind. 
° fA. LESGHEN & SONS ROPE GOMPANY: Wire Rope, Steel Gables, etc. 











A FULL STOCK OF THE ABOVE LINES AND ALL MILL SUPPLIES ON HAND. 


Prompt Shipment and Careful Attention Given 


to all Orders and Inquiries. 


OFFIGE AND STORE: 316, 318 St. Glarles St, New Orléans, La. 












The James Ohlen & Sons Saw Manufacturing Co. 


COLUMBUS, OHIO, U. S. A. 







Manufacturers and Repairers of 


] * HIGH-GRADE SAWS 


both Inserted and Solid Tooth, Mill, 
Mulay, Gang and Drag Saws. We use 
the very best of steel, most skilled 
mechanics, and are backed by 45 years 
of experience. Each saw tested, and 
, given a tough and even temper, and 
| perfect tension. We do not make the 

|| Cheapest saw in price, but we do make 
|" the best. The best is the cheapest. 








Notice the resting place of the above Bit. It sets 
on a shoulder in blade, thus enabling operator to 
swedge the bit same as a solid saw, and not get 
blade out of round. No other inserted saw can 
show this feature. 





We have just equipped the immense new mill of the Arkadelphia Lumber Co., of Daleville, Ark., 
with 39 Solid and Inserted Tooth Circular Saws through our agents. 


Moses P. Johnson Machinery Co., 2:2. St. Louis, Mo. 


Manufacturers of Engines, Boilers, Saw Mill Machinery, Air Compressors, Rock Drills, Rock Crushers, Mining Machinery, Etc. 
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HOYT & BRO. CO.’S ROWLEY & HERMANCE GoO.’S 
No. 29 Hardwood Planer and Matcher. No. 3 Self-Feed Rip Saw. 








ee = ® N< A 3 Be. = oa a ; S— ‘ al = 
— O LEVI HOUSTON CO.’S WILLIAMSPORT 
F. H. CLEMENT & CO.’S Mortiser and Borer. MACHINE CO.’S 
60 inch and 54 inch Band Resaws. re) aa ‘Ss’ Se Sem. 
MW 
3 


If you intend to buy one machine or a complete outfit, it will pay you to get an estimate 
from us. We have the largest line of the best selected machines, and our unequalled facili- 
ties enable us to sell at lower prices than can be offered by any other manufacturers. 











wee PLEASE COMMUNICATE WITH OUR NEAREST SALESROOM. ...... 





NEW YORK BOSTON WILLIAMSPORT, N. Y. 
109 Liberty Street. 94 Pearl Street. Church & Basin Sts. 
PHILADELPHIA CHICAGO ; ROCHESTER, N. Y. 


3101 Chestnut Street. 45 S. Canal Street. 330 Lyell Ave. 






LEHIIAN MACHINE CO.’S GOODELL & WATERS’ 
New Union Planer and Matcher. No. 19 Heavy Planer and Sizer. 
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THE ROYAL SANDER 





Will reduce your Sand Paper bill 


50 PER CENT. 


That Sounds Big, is Big, and is True. 





ROYAL SANDER DRUM. 


As well expect a watch with a poor main spring to keep good time, a cow with poor feed 
to give good milk, as a Sander with poor drums to do good work. 





The above drum, used exclusively in the Royal Sander, is continuously cutting, having no 
opening in its periphery, and is the only sand drum so constructed. All others have a longi- 
tudinal opening, and to expect perfect work of them is like expecting good results from a saw 
with several teeth missing, or a buggy wheel with part of the felloe gone. 

This is but common sense and admits of no argument. In theory we therefore arrive at 
the conclusion that the Royal drum must do better work than any other, which theory is 
upheld in practice among hundred of factories where the Royal Sander is in operation. 

Here’s what A. H. Stange & Co., of Terrill, did after having used a 42-inch Royal for two 
years: Ordered two more 42-inch Royals on Sept. 15, paying for them Sept. 30. 


Merrill, Wis., Sept. 50, 1898. 
Berlin Machine Works, | 


Beloit, Wis. | 
Gentlemen:--We enclose herewith, Met. Natl. Bank No. 2582, 
for 1,700, in payment of your invoice of Sept. 17th. This 
remittance would have been sent sooner but for my absence. 
Very truly yours, 
A. H. STANGE CO. 
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To METROPOLITAN NATIONAL BANK, 


CHICAGO, 























gsr L Sp TODO 













FEBRUARY 18, 1899 


AMERICAN LUMBERMAN. 


SS 

¥ 
\ 

SS 


ashington Spruce 








itt 
i 

Ok 
" 
% 

i 





A 
XN 
i 
XN \. 
@y NY 
mS ) a, 
x 
N 4 
eS | 
“A (3 
N > 
eS | l, 
(A : 
\ 2 
} A 
€@ 
a, 
Ss a 


3 Red Cedar Shingles 2 
: Fir Tanks 








\ 3 

€ Mixed Cars To The Trade 

P: 3 

= Only | 
WRITE FOR DELIVERED LISTS, CAR LOTS, TO ANY PLACE IN THE UNITED STATES. . 

( 


GRAYS HARBOR OOMMERGIAL 60. 


c. F. WHITE COSMOPOLIS, WASH. 


Manager. 











OREGON PINE LUMBER CO. 


H. S. HOLMES, Manager. 





~~. cane SRE 
ad i a ee 
if 8: Dig) 


Cargo and Car Daily 
Shipper’s Capacity: 
Orders 500 ,000 
Solicited. Feet. 





LOGGING ON COLUMBIA RIVER 40 MILES BELOW PORTLAND. 


We run our Mills full time 


the year round. FPORTLAND, ORBGON. 


TREVOR MFG. Co. 


LOCKPORT, N.Y 


SPECIAL MACHINERY 


THE STANDARD PERFECTED. 


Built and specially adapted to Planing [ill and Box Factory work. 


















SHINGLE, HEADING “’ STAVE MILLS 
For Fruit Package, Cheese Box Factories and Veneer Cutting. 


Eor HEXandlie Machinery 
SEND FOR CATALOGUE “B.” 
LATHES FOR TURNING HANDLES OR BROOMS, MOPS, FORK HOES, 


AXES, PICKS, HAMMERS, CANT HOOKS, AND FOR BALL BATS, 
PEAVY STOCKS, PIKE POLES, SPOKES, ETC, 





Its users unanimously agree that it has no equal. 


WM. B, MERSHON & CO., - Saginaw, E.S., Mich, 









(Please say where you saw this advertisement. 


AMERICAN LUMBERMAN. FEBRUARY % 1899 


















Pee Pedder ddd dd dd ddd ddd ddd dd 


PPPPP PLP LP LP LP LP LP LPP PPP PAP LPL ALP PLP LPL PLP PLP LP LPL ALLL LPL Le” 








Pedr dred Pd dd ddd ddd ddl 


DP PPBPPPPP PP PPP PP PPP PLP PS 





eee ee ee ee ee ee eee Tee eee eTe.. 
—PPPPPPPPPP PP PPP PLP PPP PLP PLP LLL” 


PP PPPPPP PPP PPP PLP PPL 






Peer a dd a dd dd ddd add ddd 








PP ddd ddd ddd ddd 

















FEBRUARY 18, 189¢ _ AMERICAN LUMBERMAN. 67 














~ CLEVELAND WHOLESALE LUMBER MARKET. 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 











CLEVELAND SAW MILL & LUMBER COMPANY. 











Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 


WRITE FOR SPECIAL PRICES. 


MODERN MAPLE FLOORING. 
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NORWAY AND WHITE PINE. 


F.R. GILCHRIST & CO., CLEVELAND, O. 
Six new practical artistic de- 


ROBT. H. JENKS 
ee Rumen C0)... aves0c0 


prices than the old patterns sold 











since you were a boy. 4 
Let us send you catalogue Lumber and Pennsylvania 
and prices on doors sash porch Shingles 
and stair-work. Hemlock 
( 
CLEVELAND WINDOW GLAss Co 
' doors glass paints WHITE PINE Shingles and Lath 
Cleveland O ati POPLAR of all kinds a) 








We carry a full stock of White and Norway Pine but OUR SPECIALTY IS 


High-Grade White Pine. 1 
THE FISHER & WILSON CO. CLEVELAND, OHIO. | 





THE NICOLA & STONE LUMBER Co. 
CLEVELAND, OHIO. 


MAPLE FLOORING. 


RED CYPRESS. .... HEMLOCK. 
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STOCK SHEET of the 

























Piece Tally of 2x4 and 


Clear and Select Norway. 


Jacob Mortenson Lumber Co. 


up, 6 to 38 ft, 


10to 18& | Size 

Size 10 ft. 12 ft. 14ft. 16 ft. 18ft. 2ft. 16 ft. Wt. | 4x4 ...... 
BEA: cccnaages 106 2,179 1,353 2,717 1,309 336 sua 2x10 ..... 
Saas 15 755926 1,288 wee. eaee | 2x12 ...... 
PER cssccwevenes 40 777 408 670 
REID. ow wccsecce deve ayes 20 461 ee 
2x6 & wider.. .... ee . 22,735 39,495 
| ee 2,500 3,600 ee Wee 


AMERICAN LUMBERMAN. 





Wausau, Wisconsin. 


Jan. 31st, 1899. 


Size 6ft. Sft ft. 12ft. ft. 16ft. I8ft. ft. 2. Wit. 2. Wt. ft. 32ft. Aft. 36 ft. 38 ft. 
BES: scncxaxwnseexedns 2,000 4,500 5,000 8,664 11,540 30,400 16,540 5,300 1,685 326 aT ey ee sen wees 
PES isa swarcenckecawen 400 600 2,500 4,750 13,340 18,460 13,000 3,500 1,000 2,000 700 500 200 100 13 8 
BEG cs sdsecvonsnaeess 50 200 1,250 4,970 2,970 7,000 4,500 2,000 2,500 3,300 1,483 646 349 359 168 137 
BED cnciverausvaunes S255 335 1,500 2,585 6,540 2,500 1,075 575 2,040 1,018 591 387 189 162 22 .... 
BEES ccviesssncsaskenw cons .-»» 1,400 1,685 3,590 2,875 1,022 640 1,000 463 180 40 TT cece TS seen 
QEI4. .ccccecccccscees eves se 392 204 56 201 133 144 21 56 77 69 3 5 29 . 
BEB issncesesiocweseee vee — 100 =: 100 100 = «120 12 ove Oe ee ee oe coc — oeee 
SKB. snccwccnecsccons. cee coves 670 216 600 424 169 eces e000 cece oe ee seee 
BEID. 5. scssssccvccwee ove eoee 279 416 723 820 486... ‘ ee eoce cone . eoee 
BRIG ci sesvinecscvwiese’sewe ---» 1,084 921 3,100 1,600 746 = 371 30 35 63 153 102 24 53 28 
BXI4...cccccccccseces cove seas 80 §=:181 244 «= «131 129 57 52 35 20 3 $6 S0ee ewe 
BEE. .arccecvcscviceess c0ee 100 500 400 383 1,560 1,180 175 180 lo cece to tees 86 eae 
ORG scescssvacacninss ones 50 $00 400 1,000 600 ZOD cee sven «oon wee eee lt eee coe ene ee 
CEO. osisccnsescvnsse, sass 125 130 846 600 .... 17% 450 150 12 40 30 B cece eee 
CXS... ccccccceccsevee cove 250 225 790 850 150 200 350 20 22% 150 90 15 60 2 
BEB. wicvccnsescwwesne cone 225 275 = 650 700 40 115 22% 27% 200 18 200 % 65 4 
SX10....ccccccccccces soos 45 7 % 70 25 50 vi) 70 70 85 60 25 50 2 
SOKA sc vnicwsseccesoes sos 10 13 7 BS ncee won eee 8 12 14 3 A ceee 


Select Common White Pine. 


12 ft 14 ft. 
ce ccccccoccccccccccccees 5 60 
eee secceereccvecsscoecee 196 97 
CSN). ehh Rae ERE MSe 100 15 


We have a full stock of all grades of Boards and Strips. 
We log by rail and can furnish Odd Timbers and Special Bill Stuff. 
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“Prompt and Efficient Service” 


vmeomne Everything 


MANUFACTURED FROM 


LONG LEAF 
YELLOW PINE 


iS THE SPECIALTY 
IN WHICH WE EXCEL. 





We can surface timbers four sides up to 12x18—32 feet long— 
and can reach any point on the coast, all rail shipments, in 
eight days to New York and ten days to Boston. 


WE SOLICIT YOUR COMMANDS AND 
INQUIRIES FOR DELIVERED PRICES. 


Sample Lumber Co., 


HOLLINS, ALA. 







































FEBRUARY 18, 1899 


AMERICAN LUMBERMAN. 















FLINT. ERVING 
& LINDSAY, 


J. H. LINDSAY. 


Wholesale Lumber 


Write us for Prices on 
WHITE AND YELLOW PINE, POPLAR 





Shingles 


Red Cedar 





Hemlock 








We have a large stock of 


HEMLOCK SHINGLES AND LATH 





400 M feet Ixl0, No. 3. 


200 


° 66 
* 300 « 
erlave 3: 

| 600 


- 
300 


“PITTSBURG: 





“=~ PITTSBURG, PA. 


Pine, Cypress 


‘s all widths, No. 4. 





‘A vital 
Question 


With us just now is, 
have we had a share 
of your orders? If not, 


Why Not? 


We've an elegant stock, 
our prices are ‘‘all right” 
and you'll find us the same 


LUMBER and SHINGLES 
White Pine, Hemlock, 
Yellow Pine, White Pine, 
Poplar, Red Cedar, 
Hemlock. € Cypress. 


E. V. BABCOCK & CO. 


PITTSBURG, PA. 


ixl0, No. 4. 


ixi2, No. 1. | GRADES GOOD. 

Ixi2, No. 2. | PRICES RIGHT. 

My Na, | CAN SHIP QUICK. 
| 


Ix2, No. 4. 


American Lumber & Mfg. Co., 


PITTSBURG, PA. 





FRANK EB. WILLSON. 


WILLSON — 


WHOLESALE 


LUMBER. 
LATH.... =EF 
SHINGLES. == 


Good Grades, Prompt Shipment and Fair Dealing Our Motto. 


512 Tradesman Bldg. 


A 


ALEX WILLSON, 


PITTSBURG, PA. 


G. B. DANIELS, Pres. 


Daniels & Collin Company, 
WHOLESALE LUMBER 


SPECIAL LINES: White Pine, Poplar, White Oak, Car Stuff 
and Pennsylvania Hemlock Lumber. Pine, Hemlock and 
Cedar Shingles. . 


W. W. COLLIN, Sec’y & Treas. 





. PITTSBURG. 


1002-1003 Park Building, 
Long Distance Telephone 2467 






| 
! 
| 
1 
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CABLE ADDRESS: ‘‘WHEELGOOD.”’’ 


ofthe Famous . . «© 8 «© «© © © % 





Fifth Avenue and 137th Street, NEW YORK CITY. 





G.N. WAGNER SHINGLE Co. 


Manufacturers of 


“VICTOR” BRAND 
Washington Red Cedar Shingles 


And Michigan Pine and Cedar Shingles 
also White Pine, Hemlock and Yellow 
Pine Lumber. 





. Red Cedar cars always in transit, and our 
large storage sheds in Chicago always full 
of shingles for quick shipment. 


-- 923 -- 
Michigan Trust Co. Bldg. 


GRAND RAPIDS, MICHIGAN 








< yw ARD. “WISCONSIN, © 


:, PRODUCED ONLY A AT 








Wheeler, Osgood & Co. OMargsi 


sss tin macs WASHINGTON 
RED CEDAR DOORS 


And all products of Cedar Lumber. Our product is distributed over more of the earth’s surface than that of any other 
concern on the American Continent. The interior can be supplied, if desired, by Messrs. 
Palmer, Fuller & Co., Chicago, who carry a large stock of our doors, etc. 





RAPP aA added deeded ded ddd ddd ddd ddd dd ddd ddd 
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CALIFORNIA White, Yellow and Sugar Pine, 


The Largest Tract of Pine Land in California., on a line of TRANSPORTATION TO MARKET, has recently 
been opened by a standard gauge railroad. We own and control 400,000,000 Feet STANDING PINE, 
two good saw mills, planing mill, five miles of railroad, with Baldwin locomotive, rolling stock, log- 
ging paraphernalia, etc., making a completely equipped and working plant of 120,000 feet daily 
capacity. For the purpose of getting sufficient capital to properly work this magnificent property, 
WILL SELL A PART INTEREST. For further particulars, call on or address, 


JAMES F. WELCH. 





THE EDDY-SHELDON CO, 


BAY CITY, MICH. 


MANUFACTURERS AND WHOLESALERS OF 


Assorted White Pine Lumber 


OUR SPECIALTIES: Mixed Car Orders for the Eastern 


Barn Boards, Trade. 


Base and Casings, 
Cutting Lumber, 
Dimension Shingles, 
Kiln-dried Mouldings, Superior Mill Work and Prompt 
Wirdow Frames in K. D. Shipment. 


We Guarantee Dry Stock, Standard 
Eastern Grades. 





9) _- For quick shipment of all varieties 
of product from lath to thick uppers 
and heavy timber, Address 


NORTH WISCONSIN LUMBER CO.. 


HAYWARD, WISCONSIN. 











ded 


J 
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St. Paul & Tacoma Lumber Co. 
WASHINGTON FIR 


CEDAR LUMBER AND SHINGLES 








It will pay you to deal directly with the Manufacturer. Capacity, 250,000 
feet daily; Dry Kiln, 70,000 feet daily. Prices made delivered 
at any station in the United States. 





C. W. GriacGs, President. Henry Hewitt, Jr., Treasurer. 
A. G. Fostsr, Vice-President. P. D. Norton, Assistant Treasurer, 
GroRGE Browns, Secretary. 





Address all Communications to the 
Company. Correspondence solicited 


TACOMA, WASHINGTON. 





E. W. PRICE, Pres. A. B. GRAHAM, Vice-Pres. CHAS. E. PATTEN, Sec’y and Treas. : 


ATLAS LUMBER Co. 


SHH 
SAAS 
Manufact se MILLS AT 
anufacturers : 

Wholesalers _— 

: FICE 

WASHINGTON (or Doug- OF 
618 and 619 Bailey Building 


las) FIR RED CEDAR 
LUMBER AND 
SHINGLES. 


SEATTLE, 





ALBION 
LUMBER CO. 


...... Manufacturers of 


REDWOOD LUMBER 


SAN FRANCISCO, CAL. 


Bese oe 


Mills: Ft. Bragg, Mendocino Co. 








WALLACE & KLEEB, 


MANUFACTURERS OF 


Fir and Spruce Lumber, and Cedar Shingles, 


Our Standard Dry Kiln insures a uniform grade of the best quality. 


Mills at South Bend, i ini H 
Pi ep Specialty, Spruce Siding in car lots. 
Office, TACOMA, WASH. 





~ 


- Successors to 
e ogg 4 O. DONOGHUE-KELLOGG MILL CO- 
(INCORPORATED. ) 
MANUFACTURERS OF 


ceoan SHINGLES, 


PPP 
LAPP PPPS 








: 
: 





W. H. TAsot, Treasurer 


E. M. HERRICK, President 
Cc. Ss. Jas. GREIG, Secretary 


Houmgs, Vice-President 


Pacitic Pine COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, Yard Manager, YARDS, 
237 California Street. G. W. STEWART. 3d, Berry and King Sts. 


SAN FRANCISCO. 


Agencies: New Yorx, Lonpon anp Paris. 


Cable Address, Pepeco. Use A. B. C. (4th edn.) and A 1 Codes 












L. C. PALMER, President. 
T, M. LEITER, Secretary. 
J. S. BRADLEY, Treas. and Gen’l Mgr. 






Oregon Fir ax 
Larch Lumber 


KILN-DRIED LUMBER 


® 
A SPECIALTY. 





Try our Larch Bevel Siding and Finishing Lumber. 


BRIDAL VEIL 
LUMBERING CO. - -- BRIDAL VEIL, OREGON. 





REDWOOD 


124 California Street, cw w 
w wt SAN FRANCISCO, CAL. 


BOBG32 


UNION LUMBER CO. 














“BIG FOUR.ROUTE” 
THE GREAT 
THROUGH CAR LINE TO 
CINCINNATI, ST. LOUIS, NEW YORK, # BOSTON 
THE BEST ROUTE BETWEEN 
Cincinnati and Chicago, St. Louis, Toledo and Detroit 
: ELEGANT DINING CARS 








iT? 
SS 
pom = 


M. E. INGALLS, E. O. McCormick, WARREN J. LYNCH, ». 
President. © Passenger Traffic Manager. Asa’t Gen'l Pass. & Txt. Agt. VEZ 





CHI CA SK \y - —_—— SESS 
\ DETROIT © (3-4 r — 
senscn (Zoe ninon (IS2ZZSNS3 
Oo SZ Da LKHART TOLEDO R= A=, 

: RSos PsANOuSKY, 

st ce et Petey, 
PEORIA ee, “ LAFAYETTE ‘ a o* . ct Ainge < Np 
Bsa) MN corner ONS eo ywio™ ro 
= . a: 2 
DANVILLE > , - { 





SALTON [Ls = . : = p 
. 3 PARIS om ge o 3 Prt, 
oul PP vincennes wus By “© Oy 
% oe ie 
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{ OUR SPECIALTY: 13-inch and wider 4-4, 5-4,6-4, ¥ 

= U I I E = q L U IVI me ? 7-4, 8-4, 10-4 and 12-4 Kiln-Dried North Car- @ 
“ olina Pine. : 

MANUFACTURERS 7 H U B, (S8ounry,) N . C. MOULDINGS, CASINGS, CORNER BLOCKS, : 
| ® P & PICKErS AND SHINGLES. e 

Cy p ress and N O rt h Ca ro 1 n a | ne. All our Cypress is Air-Dried, 12 Months to the Inch. bs 


4tdenndeeeeeeeeeeeaee SORES ESE HAEAHAEERED SE hhh dnhedndnndedenenedengeneeeeeeeaeaay 











cbs] GEO. F. SLOAN & BRO, [= 
s ad . ° and... 
North Carolina 414 Light Street Wharf, BALTIMORE, MD. Thin Ceiling 
Pine Baltimore City Worked Flooring, Ceiling, Moulding, Etc. Our Specialty 
Plaining Mill, 16 to 30 Barre St., Baltimore, Md. Saw Mills and Dry Kilns, near Washington, N. C. 


























Arkansas Yellow Pine Lumber, 








H,. CLAY TUNIS, 


MANUFACTURER OF ..... 


North Carolina Pine 


(KILN DRIED—ROUGH AND DRESSED.) 


R. T. WATERS & SON, 


Manufacturers of 


BAND AND GANG SAWED, KILN-DRIED 


North Carolina Pine 
Florida “EVERLASTING” Cypress Shingles, 


FOR DEALERS ONLY. WRITE FOR PRICES. 





CAR SIDING, LINING AND ROOFING. 


Corner Pane a cl Strects, BALTI MORE, M D. 


eaten tintin 507 MERCHANTS’ BANK BLDG. 


“Baltimore” No. 248.----- BALTIMORE, MD. 


Pwervrvwvcvcvevcwvcvcvvvvuveuvruecuerueeereeéyeeéléeétettyeervuy+e@~©rrnT#ueeTttweTwe7vT?Tr 
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EJE.PRICE Havinonic 
& BRO. Poplar and Logs 


T, H, GARRETT LUMBER Co,, 


MANUFACTURERS OF 


OFFICE, HOUSER BUILDING, 


PPP ddd ddd 
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Saw a ga St, Louis, Mo . ‘Jeunes Record Bldg. BA LT | M 0 R E 3 M D . 

AAAAAADAAAAAAA AAA LAAAAAAAAAAAAAAS AAdnADAAAAAAAAAS AAAAADAAAAAAAAAAAAAAAAAAAAAL AA AAAAALAAAAAAAALS asad 

© £EESEESETE: : ‘ EE SELELETELELEELETEETE 4 

—_— EASTABUCHIE LUMBER CO. pregamanas rescore. f 

: FLOORING, CEILING AND eipeeiinniaewndniiaidine J. M. KENNEDY, Sec’y and Treas. : 

4 FINISHING. BRANCH OFFICE: 

f cus = Long Leaf Yellow Pine Lumber 1 1 sie sos, ccs 

AND BRIDGE ‘TIMBERS MILLS AND OFFICE ON Q. & C. RB. R. AT al. R. TOOMER, 
: S. 4S. UP TO 50 FT. LONG EASTABUCHIE, MISS. AGENT. 
SPREE EEEEE ERE FB: = = e 


eae 


1; 





D BERTH n O Lf Long and Short Leaf Yellow Pine. ESTABLISHED 1872. 
Structural Lumber of every descrip- Chemical Bldg. 
tion; Bridge and Car oe Oak ST. LONIS, 
& JENNINGS and Cypress®Piling :: sloiiost gt me 


Complete stock of KINCSTON LUMBER CoO., 


Dimension 


| 20ft.andunder.tor LOng Leaf Yellow Pine Lumber, 





el gelitlohae-talleleal-lahe 








EGECRCECGEG 

















MANUFACTURERS OF ROUCH OR DRESSED 


LAUREL, MISS. 
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AMP MANEG. @o. 


- Manufacturers of - - 


eS geo 


- DAILY CAPACITY - .- - 
P'aning Mill 45,000 & Saw Mill 175,000 


THE C . 
—— W. W. CumMEr, President 
q i | | | EK J. CuMMER, Vice-President 
E. C. FospurGa, Sec’y and Mgr. 0 
~ Norroi, Va. 


H. J. HOLLISTER, Treasurer. 
Manufacturers of all kinds of - - - 
ROUGH AND DRESSED KILN DRIED 


NorTH CarcLinad VINE 


WE USE THE LUMBERMAN’S STANDARD 
TELEGRAPH CODE. 


= * BRANNING 
MFG. CO...EDENTON, N. C. 


- - Manufacturers of - 


J. W. BRANNING, President 
HORTON CoRWIN, JR., Secy. 


North Carolina Pine Lumber 


Kiln Dried .% Rough and Dressed 


PEMBROKE . . . ALBANIA 
MILLS Write for Delivered Prices MILLS 


THE SUFFOLK 
SAW MILL Co. 


2233 KILN DRIED Gee 


NORTH CAROLINA PINE 


CARGO OR CAR LOAD ® 





SUFFOLK, VA. 


Near Norfolk, Va. 


75,000 FEET DAILY 


LOTS CAPACITY 


Special Attention Given to Export Orders 


Ryland & Brooks Lumber Co. {2% BALTIMORE 


Rous 


North Carolina 
Pine 


Tes Seq 


FRANKLIN, V/A. 


Jno. L. KoveR 
LUMBER CGP Nerve Va. 


Careful Attention Manufacturers of ROUGH 
--- AND --- 
to Orders. DRESSED KILN-DRIED 


Nort CareLina VINE 


MOLDINGS OF ALL 
PATTERNS 


To Dealers Only 


PHILADELPHIA OFFice, 102 Girard Bldg. 
New York OrFice, 18 Broadway. 


GOLDSBORO LUMBER CO. 


Of DOVER, N. C. 


Is cutting the finest body of timber in North Carolina, 
and converting it into the smoothest, brightest, and 
handsomest kiln-dried Flooring, Ceiling, Partition and 
Finish that Yellow Pine is susceptible of. Write for 
F. O. B. or Delivered Prices to 


JOHNSON & WIMSATT, 
WASHINGTON, D. C. 


SALES AGENTS —-—segy 


ROANOKE R. B. 
% LUMBER CO. 


FOLK, VA ; Kilns 
Mills: { FLewouTy, N-% NG.24 Kilns 
IDE, N.C.. - Kilns 


— CAROLINA 


W. M. WHALEY, Prest. 
J. O. WHITE, Vice-Prest. 
R. S. COHN, Sec’y & Treas. 


=> 
Columbia Bldg. 


NORFOLK, VA. 


DAILY OUTPUT 
120,000 FEET 














: 1 hat Shee SS 


a PENISCOT | 
sy MO. * 
MB Hi tyes INCLUDING - 
OAK, <— 
-ASH 
SYCAMORE. 









» I | 
vel Hi i 3 
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| CAIRO, ILL. 





caine: 


*. P. POND, KEoKUK, Iowa. GEO. W. DECKER, NEwport, ARK. 


Pond-Decker 7 
Lumber Co. 7 


E. M. FORD, MANAGER. 


Odds and Ends 


Our mill is shut down while we are extending our railroad 
(The Deckerville, Osceola & Northern) to Osceola, 35 miles 
from our mill, and we are cleaning up our lumber yards and 
sheds. If you are looking for Oak and Ash Squares, Wagon 
Felloes, Oak Bridge Plank, Cypress Fencing, Etc., write us. 
We will send you a list. 


DECKERVILLE, Poinsett county, ARK. 
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HAMILTON & 
MERRYMAN 





Marinette, 
0. Wis. 








White Rough and Dressed white 


Pine Cedar 


i 
Shingles lumber by Rail Shingles : 
i 


Grades even better than those at their 
old Chicago yard :: :: $: 


Dealers! 


Send in your orders and give 


them a trial. 






























FEBRUARY 18, 1899 


~ 










L. N. ANSON, Prest. JOHN LANDERS, Vice-Prest. 


GILKEY & ANSON 60. 


MANUFACTURERS AND WHOLESALE DEALERS IN 


G. F. GILKEY, Treas. 





Gang .. 
Band Sawed 
Lumber 


! SHINGLES, LATH and PICKETS. 
BOX SHOOKS. 


Sash, Doors, Etc., in Straight or Mixed Car Loads. 


MERRILL, WISGONSIN. : 


Dinitiiendninnniemimnneiinaall 
1 
















STOCK SHEET 


CORRECTED TO DATE. 





ALL WHITE PINE. 


14%,1% and 2in. C & Better... .1,123,000 


622,000 | 


14%,1% and 2 No.1 Shop........ 684,000 
1% and1% No.2 Shop.......... 

8 and to in. C Select and Better 230,000 
6 and 8in. Western Finish....... 180,000 
6, 8 and 10 in. 10 to 16 ft. No. 1... 350,000 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 
6 in. 10, 12 and 16 ft. No. 2...... 200,000 
$m. 10 and 12 ff. No. 9.......... 175,000 
ek ee + 200,000 
£m. 1000 16 Gi. PN@i Bois cicas ccc 230,000 
6 in. 10 and 16 ft. No. 3......... 500,000 
12in. 12, 14and 16 ft. No. 3...... 800,000 


Also a full stock of No.l and 2 HEMLOCK PIECE STUFF. 





class shipping condition. 
Write for February 3d Delivered List for prices on above 
stock. 


SDORRQUTERRAERIRREREREIRERERERNRReREARES IERIE EEE NaCenEeE ne 


When good grades and prompt shipments are an object, 
send your orders to 






All above stock cut prior to August 1, 1898, and in first 


John R. Davis Lumber Co. 
PHILLIPS, WIS. 
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Z 


Anson-Hixon 


i 
MANUFACTURERS OF 


Sash 
Doors 
« Blinds 


MOULDINGS and INTERIOR FINISH. 


Hardwood Veneered Doors a Specialty. 


Merrill, Wis. 


C. A. RADCLIFFE, 
General Manager. 


S 








Hence we are in a position to get 
out promptly anything in the 
line of 


ae 


75 









Sash & Door Co. 





We have perfected arrangements 
whereby we will & & S * SF 


Operate Our Mill All Winter 


LONG JOISTS OR TIMBERS. 


Hazelhurst, oncica co. Wisconsin. 
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ee ee 
C. A. GOODYEAR. 


White »» Norway 


Pine. 


Mill running all winter on special 
orders. You can get what you 
want when you want it. 


SPECIALTIES .# 





TIMBER 

BILL STUFF 

LONG JOIST 

CAR SILLS 

GOOD DIMENSION. 


TOMAH, WIS. 


N. LUDINGTON OOMPANY 
BAND SAWED 


WHITE PINE LUMBER - 


~ LATH and SHINGLES. 
Norway Dimension. 
STRIGTLY WHOLESALE 


MARINETTE WISGONSIN. | 
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+ Williamson & Libby 
} Lumber Co. 


MANUFACTURERS OF 


DOORS, BLINDS, 
WINDOWS and 
LUMBER. 





ere 


All kinds of Fine Interior Finish in 
Pine and Hardwoods % % % % 
Mouldings, Brackets, Blocks, Build- 
ing Paper, Etc. & st tt ot ut 





DOWEL DOORS our Specialty 


MPN 


OSHKOSH, WIS. 
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/ BUFFALO “mm TONAWANDA. N, Y. 


THE LARGEST DISTRIBUTING LUMBER MARKET IN THE WORLD. 
{SBBTFTVTVSTVVS*ASVS*VSSVSSSSVSSVSSVS Ve 
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SCATCHERD DOOR A BOX C2. 


& SON of BUFFALO, N. Y. TES 


Manufacturers of ——————— 


' 


Seeeceeeececeeeceeeeee 


v=a 
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Have just sold a large bill of Common Oak for Car Doors, Sash Wooden Packing 
Work, also one of Ists and 2nds Ash and Plain Oak. are aay a 
This stock must be secured at once. Write them Window Fra nee + apt = 
of anything you can supply. Veneered Doors Box Printing 

Etc. _ —_, in different colors 



















> EMPORIUM =. "x § Empire Lumber Co. 
Y LUMBER CO, sits ares 


Manufacturers 1° — Pennsylvan ia Yn HARDWOOD LU M BER EXCLUSIVELY 
Annually Hardwoods: : Sawed 
ie, Kenting Summit, Branch Office SOUTHERN OFFICE AND YARD: 1142 Seneca Street, 
Forrest House, Potter Co., Pa. 940 Ellicott Square, BUFFALO, N. Y. Kansas Avenue, MEMPHIS, TENN. BUFFALO, N. Y. 





HUGH McLEAN & Co. eae vantoaianien saa aioe 
Want Immediately 509 ft» aan T. SULLIVAN & CO. 


inch White Ash, 





1st and 2d clear and a Will pay spot “~ W L 

cash, f.o.b. mill. We carry a complete stock of ardv flood Lumber 

Hardwoods at Buffalo yards. Mills in Indiana. Shipment direct -" ~~~ OFrice etal atta is 
Burrato, N. Y. p.o. Box 308 Canada=p Cor of arthur BUFFALO, N. Y. 








Selects; Inch No. 
Mouldings, and 1x14 


LOW PRICE C. Common, Dry Stock 
and Good Grades. 
Also have a full line of White Pine Lumber, Shingles Maple and Oak 


SPECIAL ies: tees | The Buffalo Maple Flooring Go, 


MANUFACTURERS OF 


ell GRADES AND e 

Red Cedar MANUFACTURE OOTIN g 

Shingles, HAIN ES & Co. THE BEST. e 

Siding 

and Porch 255 Erie Street Buftal 0, N Y CALL OR WRITE FOR SAMPLES AND PRICES. 

Flooring. Office and Factory, BU FFA LO, N. Y. 
Chicago and Mackinaw Sts., 


MANUFACTURERS OF 


NORWAY ano WHITE PINE, | 


Gar, Bridgé and Building Timber. 


MILL RUNS THE YEAR THROUCH. 


— Lake Saw Mill & Lumber Co. | 


OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA, N.Y. SPIDER, ‘County, WIS. 
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MANUFACTURERS OF 


) Ping LUMDEr. 


ASHLAND, WIS. 


SN 





TE 





H. B. WAITE LUMBER 60. 


WHOLESALE 


Lumber and Red Gedar Shingles 


White Pine, Yellow Pine, Hemlock 
and Pacific Coast Lumber. 





We have our own Pacific Coast Mills, insuring uniform grades and 
prompt shipments. We have at all times Red Cedar Shingles in 
transit and can make prompt delivery. 


MINNEAPOLIS, MINN. 





Send in your bills for 
Estimate. 





SAWYER-GOODMAN Co. 
MARINETTE LUMBER Co. 


: PINE 
HEMLOCK — | Lumter.. 
HARDWOOD 


CHICAGO OFFICE, 
84 Van Buren St. Old ColonysBldg. 





Manufacturers — 
of bubba 
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OxiGAGO LUMBER 60. 


Representing the Winona Lumber Company, 
of Winona, in Nebraska. 


We have large stock in Omaha yard. We can fill 
any kind of order promptly. 





HAVE LARGE STOCK OF 


SASH, DOORS, BLINDS, MOULDINGS. 
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Marinette, Wis. 





Pepe epee pe ple bee eps De Pe Pepe Dale De pele pee eps be bebe epee pee pele De ele Pele pep Dep l= De pele ee 


LUMBERMAN. 
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W. J. YOUNG & CO. 





LUMBER 


14 Million Feet 


: CLINTON, IOWA 


DRY STOCK 


LATH & 


SHINGLES : 
e. Flooring, Siding, etc. 
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HOMAS MUNROE, Pres JAMES E.MUNROE, V. Pres. RAY WJONES, Secy.& Taca- 


@uoynaaia [uso ©, 


/MANUFACTURERS 
& iia or 

















Mitchell & McClure, 


DULUTH, MINN. 


WHOLESALE » DEALERS | 


LUMBER, 
LATH, STAVES AND: HEADING, 
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A enna, f 
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Capacity of Mill: 250,000 Feet Each 1o Hours, 


Bei, 
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wn WHITE CEDAR PRODUCTS === 


WHITE CEDAR POSTS, WHITE PINE LUMBER, 


Largest assortment in Bradley- Watkins Company, PACIFIC COAST TIMBERS, 












RAILWAY TIES, 


os 
729 LUMBER EXCHANGE TIMBERS AND PILING, 
ain ; . : ELEGRAPH and TELEPHONE POLES. 
Neat Minneapolis, Minneapolis, Minn. Wiite tor psces on anything 


G. L. LINDSLEY. E. A. LINDSLEY. 


WRIGHT BROS. “LINDSLEY BROS. 
EVERYTHING ae 





IN WHITE CEDAR. We have a large stock of the following 
SHINGLES. 8-INCH QUARTERS ay 6-INCH HALVES 
POSTS Large Stock and 9-ININCH QUARTERS { PO = S | 7-INCH HALVES 
; Complete Assortment. Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 
POLES. TRADE a specialty. In the market at all times with complete stock of 


White Cedar Posts, Poles and Shingles. 


ame MARINETTE, WIS. Yards at Goll, Wis.’ McAllister Wis.* Hardwood, Mich. 








PENDLETON & GILKEY “All Hemlock Looks Alike to Me.” 


The man who says this never had any 


Janesville, Wis. 


of our soft-grained stock. Just as much 








Stocks , ‘ 4 
WHITE We handled last year over and Mills difference in HEMLOCK as there is in 
CED AR 1,000,000 Posts and ii COONS. Try some of our three million 
a do more Mometete, stock, and find out the difference. We 
Posts ee. Wis. have lots of 22 to 26 inch stock; sound, 
Breed, Wis. strong, free from shake, and sound-knotted 
WRITE US FOR PRICES ON ‘ . ‘ 

Poles and Oconto, 


orci Bosco C. H. WORCESTER & CO. 
bes KOSS P. O., MICH. 


Shingles 


EVERYTHING IN 


IRA CARLEY INGA, som 
caer saante | MICHmne White Cedar. 


Mixed Cars aeneee 
White Cedar Shingles White Cedar Live Timber, Peeled, Sound, 


Full Size and Straight. 


STRICTLY 10-INCH CLEAR AND BEITER,...... 
CLEARS WARRATED ALL IN............. 


ao aplalaa Posts and 


Pine, Hemlock, 


, - Poles 
sointiieineieass W. C.B. PALMER, CHICAGO. » 


WHITE CEDAR SHINGLES. 


EXTRA WIDE STOCK. 
P ? 
White Cedar Shingles, ee FRED K. BAKER, Menominee, Mich. 


DELIVERED ANYWHERE. 


Correspondence Solicited. 



























Harowooo LUMBER C0. 


MANUFACTURERS anpD 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S.A. 


Oak, 
_Ash, 
Gum. 
‘@fe) ddelanyceleye B 


THIN STOCK 
A SPECIALTY. 


cours mvs A, B, C, 4th Editio 
umber s Standard, Cable Address -Hardwo Pe diac 


Mx eee HK XX 


Walnut Only. 


FFF 


| 
\ 
{ 
| 













We are exclusive wholesale WALNUT MANUFACTURERS AND 
EXPORTERS. 


Ample stocks. High class lumber. 
Always on the market for good walnut logs. 


Fee MS 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


AMERICAN LUMBERMAN. 


aK KKK OK 











TAGART, BEATON & CO. 


2 Great Winchester St., 


LONDON, E. C., ENGLAND, 


Shippers’ Agents for all kinds of 


AMERICAN HARDWOODS. 


CORRESPONDENCE SOLICITED. 


D. A. SANDERS, Pres’t HAINES EGBERT, Séc’y & V-P. JOHN W. EGBERT, Treas. 


SANDERS & FGBERT (OMPANY. 


WHOLESALE 


Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICKORY, 


ASH, BUTTERNUT. 


BLACK WALNUT AND THIN LUMBER 
—A SPECIALTY.——___® 


GOSHEN, - - -= 


INDIANA. 


FEBRUARY 18, 1899 


Perdana 
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The Smile on this Cat —_-_ 
Is simply a reflection from the face of the boss. He has just 
unloaded a car load of 


W. E. BARRETT & CO’S 


16 Inch Pine and Cedar Shingles. 











They have 50,000,000 more piled in sheds at Muskegon. Write them as usual at 
GRAND RAPIDS, MICH. 



















THE OFFICE CAT. 


RUMPF-FRUDDEN LUMBER CO. 


DUBUQUE, IOWA. 


c. F. LUEHRMANN, Pr 
GEO. E: .W. LUEHRMANN. 





Wholesale »& Lumbermen 





Sum Charles F, Luehrmann Hardwood Lumber Co. 


C. LAMB & SONS, 


Manufacturers and Dealers 


{Lumber, Lath and Shingles. 


Mills and General Office, CLINTON, IOWA. 


- ar 


ESTABLISHED 1875, 


ufacturers, Cash Buyers and Wholesale Dealers of and in 


HARDWOOD LUMBER | 239927522" 


MILLS AT 
MARIANAA, ARK 


HAGBRISBURC, ARK, 


Office and Yards: 148 Carroll St ST. LOUIS, MO. 


INCORPORATED 1890. 
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“Carr, Ryder & Adams Co, CARR & ADAMS 60. 


| DUBUQUE. IA. | DES MOINES, IA. 











NI Nd OO a 





Ste NP BERLE OE Ee ee 
— Vlled Cu 
beh Mit “ily, _ Feb. 4, 1899. 
Cc Ryder & Adams Co., 
Dubuque, Ia. 
Gentlemen, - 

We have just finished unloading the car of sash and doors 
from you and take pleasure in saying that the quality of same is 
much be*ter than the ordinary run of doors, and espeeially the 4 
panel painted doors are a very fine lot. We will remit early nex. 
week. 


Yyeurs truly, 


AML La, 
CARR & ADAMS CO. ADAMS & KELLY 60. 


PEORIA, ILL. OMAHA, NEB. 


| 


| a —— 





Con aaeenl 
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“Get in Line, Folks” 


Be ‘‘in it” with the rest 
and have 





GooD LUMBER 
Goop BUSINESS 
GooD CUSTOMERS 


We can help you. 


C. H. Nictots LumBer Co. § 


ONALASKA, WIS. ; 
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Lumber, Doors, Sash, 
Blinds, Window and 
Door Frames, 


CUT UP STOCK & x % % me me 


Mouldings, and Box, 
Shooks, 


FOR.... 


Home Trade and Export. 


s% 
4 
cA 
A 
A 
A 
= 
2 
= 
= 
= 
= 
= 
= 
3 
= 
= 
J 
5 
= 
J 
= 
8 
= 
S 








manne 








WOVE TVUBUUTUB 








YELLOW POPLAR LUMBER COMPANY, 


MANUFACTURERS OF 
Band Sawed P O P 1, A R L U M B E R Kiln Dried Dressed or 
Cut Full Thickness. Rough Lumber. 
ct! COAL CROVE, OHIO. 


eee see ees ese eee ee eee 
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ae ; , 

pP Clay City Lumber & Stave Co. » 

: —— CLAY CITY, KY. ALE & BEER : 

A rl DOOR JAMBS. winoow ames. STAVES and A : 
. rs BEVEL SIDING. HEADING. i | 
POPLAR <@® POPLAR <@ POPLAR @® POPLAR @ POPLAR 


FLOORING NEGA we mpion LumberCo. 


sion, Keak eo FYellow Pine. ORVISBURG 


MOULUING MISSISSIFP, 


FINISHING Timbers up to60O rt: long. 














VIRGINIA 










OER TILE AGENcy | 
\E BOOK ieee LUMBERMEN, ) 


There are good openings in Virginia for 


The Sawmill Man, . ... . 
The Manufacturer of Woodenware, 










\ woe ie ay\t\\\ RETAILDEALERS IN LUMBER, SAW & PLANING MILLS, 
| anos SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 
\\" ne THEIR CAPITAL & CREDIT ratines. 
NEW ENGLAND & WESTERN COMBINED 
2 EASTERN EDITION EDITION _— EDITION 


LUMBER COLLECTIONS AA SPECIALTY. .0 







And in fact, for all wood working establishments. We know of 


one special opening for a Wagon Manufacturer. For all in- 
formation in regardto Virginia, along the line of the Norfolk 











& Western Ry., address, °  - 
PAUL SCHERER, Agent L. & I. Roanoke, Va. Wenrion Tr IS umbermen. § (red it dit Ass fi, 
W. B. Bevill, Gen’l Pass. Agt., Roanoke, Va. “PAPER: ur ESTABLISHED, 1676. CHIGAGO, ILL. 


SENET NIE as aS 





399 


wep 





peng 
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No, Thank You! | am Satisfied easy” 


The results from my last years’ business were such 
that I desire to make no change. I bought and 
will continue to buy my 


rkansas 
ellow | JN 
ne “SNe 


worked into Casing, Base 
and Interior Finish, 
from the 


EAGLE LUMBER CO., EAc-eE MiLts, ark. 


{EEE EEE EERE REE EEE REEL AG: 
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W. H. BRADLEY. J. W. BRADLEY. H. R. BRADLE 


Bradley Company 
Lumber, Lath Shingles 


Ship Via C. M. & St. P., 
M. T. & W. and CG & 
N.-W. Rys. and Soo Line 


Tomahawk, = Wisconsin 
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W. E. TERHUNE 


WHOLESALE 


LUMBER 


747 Park Bldg. 


PITTSBURG, PA. 





White Pine 
Yellow Pine 
Hemlock 


Pe aaa 
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LONG DISTANCE: 
“Pbg 2622” 











Wholesale Manufacturers 
and Exporters of 


OFFICE AND MILLS, 


Des Moines Lumber Co. 


of KANSAS CITY, MO. 


Walnut Lumber. 


KANSAS CITY, MO. 
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Established 
J 


Mill and Yards 
Clinesburg, Texas” 
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Capital, $300,000, paid up. 


FOSTER LUMBER Co. 


Yellow Pine Lumber 


KANSAS CITY, MO. 


Shipments for 1897, over 38 million feet; January to July Ist, 1898, 


We have every facility for manufacturing first-class stock 
and making quick shipments. 


Send for Delivered Prices 


PARRARARAARAR ARPA APRAP PAPAL PPP PPP PL PPP PPP PPP PPP PP PPP PPP PPP PPP PPS 





Incorporated 
1896 


Manufacturers of 


Capacity 
Daily, 125,000 Feet 


PPP PPPP PP PPP PPP PPP LPP PPL 


over 25 million feet. 
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ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 


SHORT LINE. 10,tHE NORTH, East 


AND SOUTHEAST. 
This line traverses the great timber and fruit region of East Texas.) 








For rates and further information, address 
S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Mngr. Tr. P. Agt. Gen. P. Agt. 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms ot 
MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 
NEBRASKA, 
The Grand, Picturesque and Enchanting Scenery, and the Famous 
Mining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 
The Cotton and Grain Fields, the Cattle Ranges and Winter 
Resorts of 
TEXAS, 
Historical and Scenic 
OLD AND NEW MEXICco, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 


States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company’s Agents, or 


H. C. TOWNSNED. 











QUEEN & @RESCENT 
’ ROUTE.’ Ff 


- ee 


Vibe w ORLEANS &NORTH CASTERWR ®t 
ALABAMA&VICKSBURG RY. 
VICKSBURG,SHREVEPORT&PACIFICRR 





To 
New Orleans, Jackson, Vicksburg, Monroe, 
Shreveport, 
AND TO ALL POINTS IN 


Texas, Mexico and California 


Solid Vestibuled Trains, 
Fast Time, Close Connections. 


MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 


at full information call upon your nearest Ticket Agent, or 

address 

GEO. H. SMITH, G. P. A. R. J. ANDERSON, A. G. P.A. 
NEW ORLEANS, LA. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
REACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and all points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 





and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line running 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms. Title perfect. Improved and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the Alabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other information, apply to 
any Railroad Ticket Agent, or CHAS. RUDOLPH, D. P. A., Room 
35! Marquette Building, Chicago, Ill. ; 





R. CARROLL, E. E. POSEY, 


E. L. RUSSELL, 
1st Vice Pres. 4 Gen’! Mgr. 


u one Pass. Agent, President 


TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of OAK, Gum, 
ASH, HICKORY, PECAN, COTTONWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 

Saw Mill Stave Mill Box Factory 

Heading Factory Furniture Factory Wagon Factory 

Hub and Spoke Factory Basket and Berry Box Factory 


Write us before locating anywhere else. Any factory for WooDEN 
Propucts located on the Cotton Belt Route will prove highly profit- 
able on account of abundance and cheapness of Raw Mater! , and 
“—-. accessibility to all the great markets. 

The fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 


Potteries, Brick Yards, Tiling Factories, Glass Factories, etc. 


The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 


Canning Factories and Ice Plants. 
For further particulars write to 
J. ST. KOSLOWSKY, 


Industrial and Immigration Agent, 
ST. LOUIS, MO. 


The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW. BAY CITY, Mt. Pleasant, 
Clair, Farwell, Reed City, Ludington, 
Manistee, MIILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


General Manager. 





E. W. LA BEAUME, G. P. & T. A. 












CarFerry Line~Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, [ich., and Kewan- 
nee and Manitowoc. Wis., to all points in Ohio, Pennsylvauia, 
Virginia, and all Eastern Points. 

The Favorite Route‘for Lumber Shipments. 
odations. 

¢. W. PBAKE, Com’! Agent 
Milwaukee, Wis. 


First-Class Passenger Accomm 
For information apply to 
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We Offer For Sale 
mmonm sor PORTER'S MILLS SAW MILL 





_ 








1 Double Rotary Saw with Carriage, 3} 1 23 Saw Gang. 


Steam Feed, etc., complete. | 5 Saw Edger. 
1 McDonough 12 in. Bandsaw, with Car- % 1 6 Saw Edger. 
riage, Steam Feed, etc., complete. 1 7 Saw Edger. 
| 31 Saw Gang. 2 7 Saw Trimmers (One Automatic) 


Boilers, Engines, Smoke Stacks, Shafting, Belting, etc. 
We will sell either separately or all together. 


North Western Lumber Co. 


EAC CLAIRE, WIS. 
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GIRARD LUMBER COMPANY. 














MENOMINEE STOCK. 
DUNBAR STOCK. DRY. Ail White Pine. 
eet. 
6 in. “C” & Better Strips....... 230,000 
Special Bills Sawed to Order. ee ee — 
Feet. 12 in. & Wider “C” & Better.... 28,000 
14, 1% & 1%-in. Shop & Btr... 50,000 1%~&1%inw “§ “ “* .... 535,000 
Ei NOo 2 BbODs wcewccsenscces 36,000 > 2 Ae 230,000 
eas a eer erererrr 68,000 Bi te Ne, ET BRO oe... c5cscee 414,000 
“Cc” & Better Norway.....;.... 33,000 ee. eee Pre ree 214,000 
E Pace: Basswood: .....66.0sces 35,000 pee a Seer er ee 38,000 
“C” and Better Boards......... 50,000 1¥, in. Shaky Clear............ 100,000 
No. I, 4.& 6 im. Stripa::......25 00 86,000 MS Co  .  aaaaiaa dee wae 86,000 
ING 2a GG ance 196,000 14%, & 14% in. 1 Face Shop & Btr. 400,000 
No. } Brds., 8, 10 & 12 im... 00 40,000 4 & 6 in. No. 1 Strips.......... 400,000 
No. 2 * - S  Peientes 350,000 Se NG 2 MOGs 6206s cescce. 51,000 
No, 3 4 & 6 in. Strips......... 335,000 6 in. No. 2 Strips. ........ 22-2. 407,000 
No. 3 Brda., 8, 10 & 12 in....... 1,371,000 8 & 10 in. N. 2 Boards......... 819,000 
Ne. 3 * 13 in. & up, 18 & 12 in. No. 2 Boards............ 323,000 
SU NOOU sn ea tatesccaeecueees 147,000 4 & 6 in. No. 3 Strips.......... 334,000 
No. 1 Pee. Stuff, 6 to 28 ft..... 2,630,000 8 & 10 in. No. 3 Boards........ 233,000 
Not “ ©“ %WOte dO ht... 190,000 ey Ee NGL BS OMe cc ceccces 630,000 
Small Timbers up to 42 ft...... 800,000 2x12 White Pine Common...... 209,000 
ie GUE eswd ic acseeuccconeas 94,000 3x8 to 3x12 W. P. Common.... 560,000 
Grain Door Stock... ...6.....6. 42,000 a — 6 lie Common Norway ........ 55,000 
NGS GF TROIWNS oksccicccccceus 83,000 No. 1 White Pine Lath (Pes.) ..1,800,000 
No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 150,000 
a OA AAARARAARAR ALLY 
All Stock Sorted into Regular Yard Grades | 
" We also have a 


Good Stock of 


~ Can Fill Orders by Rail or Cargo. Picks... 
Prompt Attention Given to Car Orders, == 
We Employ no Traveling Salesmen. 


MENOMINEE, MICH. DUNBAR, WIS. 


RR eee 





Cedar Posts and 
Piling to Order. 





S6 
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Tue Mitchell & Rowland Lumber Co. 


White Pine and Norway | 


LUMBER AND TIMBER. 





TOLEDO, OHIO. 








. MICHIGAN CORK 
PINE, 
| SS THICK PATTERN 
i LUMBER AND SASH 
FACTORY STOCK 
| A SPECIALTY. 


BARBOUR 
& STARR, 


Toledo,Ohio. 









“PARTIAL VIEW OF FLEET OF SIX VESSELS UNLOADING. 





W. H. H. SMITH, Prest.  -H. M. SMITH, Treas. 


The W. ri. ri. Smith 60. 


MANUFAGTURBRS OP 


PINE LUMBER, 


cme LATH AND SHINGLES, 
SPEGIAL BILLS Sexc‘itrateas Sarr? > 


SEND US A SHARE TOLE DO, OH lO. 


OF YOUR ORCERS. 








EDWIN S. HARTWELL 
LUMBER CO. 


Wholesale 
Lumber . . 
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Office and Yard: 
1324 ELSTON AVENUE 


Near Diversey Avenue 


CHICAGO 
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! DOORS. Danas. SASH. ; 
i GRILLES. MANTELS. STAIRS. j 


TERIOR HARD 4 D FL OOR ee 


1298 CATALOGDE” 2! 








DENNIS BROS., 
Hardwood Lumber, 


Manufacturers and Wholesale Dealers. 


We are in the market for % # ewe - 

OAK, ASH, HICKORY : 
and other Hardwood Lumber for ° 
which we pay cash. FH RM: 


GRAND RAPIDS, MICH. 





Prompt shipments direct from our 
mills by rail or water. 
Correspondence solicited. 
Long Distance Telephone. 
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WHOLESALE MANUTACTURERS OF SES 
VeRANo DA (oLuMNS 
2) CARVED 

®CARITALS 








NEWELS, 
| BALUSTERS: 
RAIL, E 





| DETAIL WORK A SPECIALTY ~ 
LLU COLUMNS BORED. OR BUILT UP 


Any Size Furnished up to a 
24 In Diameter an : 
































WRITE FOR PRICES 


—j AND CATALOGUE. d 24FtLona | 





C. Lams & Sens 


LUMBER 
inti >LATN 


~~ ™ SHINGLES 
ETC. 
CLINTON, IOWA 








ATWOOD LUIIBER CO. 


Willow River, linn. 
fo 


A Full Stock of Everything ainensisas and timbers 


WRITE US. 
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We Favor Expansion 





ROSS LUMBER CO. 


Because the trade wants our lumber, Arbor Vite, Wis. 


wt ot et 


. Stock of Dry Piece Stuff and Timber. 
We Favor Expansion 








10 ft. 12 ft. 14 ft. 16 ft. 18 ft. 20 ft. 2ft. Wf. 2%it 
Pes. Pes. Pes. Pes. Pes. Pes. Pes. Pes. Pes. 
2x4....12,900 22,900 23,300 31,500 12,100 3.400 700 730 90 
of our prices: just enough to 256.... 5,100 17,100 22,300 44,200 2,700 4.700 1,100 
2x8.... 2,300 7,000 12,900 32,900 6,900 8,900 2,800 2,400 490 
cover the advanced cost of 2x10... 1,400 3,000 7,000 26,600 9,200 6,600 220 1,300 7 
stumpage, labor and supplies. 2x12... 1,800 4,300 13,300 6,500 4,400 2,300 1,400 100 
2x14... 300 150 197 110 178 
3x10... 300 500 700 
3x12... 1,150 550 19,70 220 1,400 260 60 
4x4.... 550 2,200 730 1670 1,950 250 100 200 
ar 496... 450 37 140 130 15 458 802 32 
6x6.... 400 50 150 95 40 500 650 40 
>. See 520 260 70 560 400 700 750 95 
S885: 390 320 140 510 160 960 280 
NORWAY IS OUR SPECIALTY. 8x10... 60 260 60 95 102 32 
Bt ot si wh TS nt wt Rt Rt 
aG@..... 46 37 26 32 50 5 
P 6x8.... 95 52 44 54 67 22 57 
Cargo trade catered to. Job lots by car. ait, pee em pe a a a se 
8x10... 82 8 24 12 29 11 14 


ASH LAN D LUM BER CO. Long Joist and Heavy Timber quoted upon application. 


TO GET PROMPT SHIPMENTS 


Annual Cut, ASHLAND, WIS. ORDER EARL AND AVOID THE RUSH..#.%.%.% 


30,000,000 Feet. j jj éé#MMUDEERPREUEZ, VUE s Cg SRR RAR AAA AS 





BRADFORD-KINSLER 
LUMBER CO. 


that we make 

the finest Cabinet 

Woods. 

Well, we won't 

deny the “soft 

impeachment.”’ 

We think we do. 

Don’t you? 

Echo answers 
“Sure thing!” 


e 


Pace & LANDECK 
Indiana Q’td Oak LUMBER Co. 


Wisconsin Red Oak 


SOUTH OMAHA, NEBRASKA. 


LET US QUOTE YOU ON STOCK 
FOR PROMPT SHIPMENT, FROM 
OUR YARDS AT SOUTH OMAHA, 
OR FROM OUR STOCKS OF 
684 Park St. BOTH WHITE AND YELLOW PINE 
Tabasco Mahogany MILWAUKEE, WIS FROM THE MILL. 


SESESEEE CEEEE SEE EEE EEE EEE EE ECE EE EE EEE EEE CEE CEEEE EEE CEE EECEC EE EEE 
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Ss AMERICAN LUMBERMAN. 


mmr 


THIS ILLUSTRATION IS FROM FOUR PIECES OF ; 


PIP 
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Maple Flooring. 


It don’t show the joints because the 
joints don’t show in our perfect prod- 
uct. Its polished, bored, hollow 
backed and end matched. Write for 
specimens and prices. 


MITCHELL BROS. 


CADILLAC, MICH. 





| 
| 
| 
7 
- 
| 
| 
| 
| 
$ 


J. R. EMBREE, PRESIDENT. J.J. NICHOLS, Sec’y & TREAs, 


Bdseee 


SOUTH SIDE LUMBER CO. 


} 
Maple and Oak Flooring 
: 
: 


UP TO DATE. 


Ashland Ave. and Twenty-Second St., 


S. E. KELLAR, Eastern Representative. 
Room 303, 18 Broadway, N. Y. 


Ohicago, Ill. 
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WERHEIM MFG. CO. 
Sash, Doors, Blinds, 


MOULDINGS AND INTERIOR FINISH. 


We make a Specialty of Basswood, Siding, Ceiling 
and Finish. 


Write us for Prices on Sawdust. 


Mm AAAA AG 


) 
é 
¢ 
‘ 
) 
’ 
Hemlock Pine and Hardwood Lumber. ‘ 
‘ 
‘ 
WAUSAU, WIS. 
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22~ AND THROOP §T5.|‘: 
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GHIGAGO, ILL.) 


TEL. |Mamanotere- |{ 
PHONE ORDER$ FOR | |: 

|CANAL 293] pny ovanriry | 
|(ANAL ‘all PROMPTLY es 


ATTENDED To. | |: 


ay 


2] | PELISHED NyMAT(HED ENDS. | |. 
(TWICE 62. 
| Be we 
S|OFF(EAND FA(TORY —|[.. 
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$ v. W. SCHULTZ. A. J. SCHULTZ, 4 


SCHULTZ BROS.’ 


Wholesale. | 
R.R. ? 


J. M. SCHULTZ, 

















WH ITE AND 

YELLOW 

PINE 
TIES. 
CEDAR 
POLES, 


OAK 
FLOORING 
‘ POSTS 
A ano PILING 


PLAIN AND 
nbd y Perfect Maple Flooring,” 


QUARTER 
End Matched. END MATCHED. 


SAWED 
M4 
We Carry the Largest and most Complete Stock of Yellow Pine in the City. 
SPECIAL PRICES IN CAR LOAD LOTS. 


Kiln >» 


Polished, Bored 


BWOOOOE SSE EE BVOVSCESUVTESCETEBUUUSB 
A 


MAIN OFFICE: CHIC AGO YARDS: 


1550-1555 Old Colony Bldg. 22d and Fisk Streets. 
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«~WHOLESALERS-- MANUFACTURERS 


Ieee 


Pennsylvania and Michigan:“Winter Sawed” 


WHITE PINE LUMBER 

































Broadside view of our plant. 
Our Mills started Nov. 1st with three modern Bands and a Gang. JOH N ‘i y BOIS 
We make a specialty of the Better Grades. e u 


Hransox Bonowe == PHILADELPHIA 





™ FSUMBARGER Owen M. Briner ¥ Ee. 


COMPA NY Michigan White Pine 1430 S. Penn Square, Louisiana Gulf Red Cypress 
Tennessee Soft Yellow Poplar Long Leaf Yellow Pine 
Oak, Ash and Chestnut ’ PHILADELPHIA. ” Rift Flooring 
Manufacturers of and Dealers in Kiln Dried North Carolina Pine SHINGLES White Pine 


Flooring and Ceiling Oak, Hemlock timber 
Washington Red Cedar White Pineand Cypress Long Leaf Yellow Pine 


MAPLE, BIRCH, BEECH AND OAK FLOORING. 








Specialties: RED OAK and —e Bape a 
in Spruce and Hemlock cut to order and shippe P k t | | i B k 
by on railroad. . . “A. B. C.” and Lumberman’s oc e a 0O 
Standard Codes Used. FOR THE USE OF 
Branch Office: ELKINS, W. VA. Main Office: HARRISON BUILDING, Lumber Insp ectors, Buyers, or Dealers. 
New York Office : PHILADELPHIA, PA. Price 50c; 3 Copies, $1.25; Per Dozen, $4.50. 


anise AMERICAN LUMBERMAN, 217-226 Manhattan Building, Chicago. 


SEND FOR SAMPLE PAGE. 


Hardwood S, Spruce ih Hem lock LUMBERMAN’S and SOUTHARD’S CODE USED. 
} 
; 

















2 oe el 


I Manufacture 


Hemlock — | 
s QUARTER SAWED 
Shingles — 
From 6 to 10 Million always in stock. 


IMMEDIATE SHIPMENT GUARANTEED. 
No. 1 & 2 Surfaced Hemlock Boards a specialty. 


“eae Geen Fh Aik, 
8 inch No. 1 D.I.S. KANE, PA. 





THE AGTUARY & THE REGKONER 


THE LUMBERMAN’S ACTUARY 


Is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations may 
make mistakes—the Lumberman’s Actuary never. Ite calculations 
have been made once for all and are known to be correct. Sent 
postpaid to any address for £2.50. 


CHAPIN’S READY RECKONER 
For reducing to board measure all the fractional sizes of lumber, 
scantling and timber, advancing in regular order of % inch from 
1x1 to 30x30 inches, and up to 50 feet long. Price. bound in 
morocco. $3.00; bound in cloth, $2.00. 
Address AMERICAN LUMBERMAN, 217-226 Manhattan Building Chicago, Il. 


WORTH THEIR WEIGHT IN GOLD 
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Dont Attempt to Beg the Question 


ALL PRACTICAL EXPERIENCE PROVES THAT. EOR THE ORDINARY eerie OF 
BUILDING AND CONSTRUCTION, THERE IS NOTHING EQUAL 10 = = - = = = = 


Arkansas Yellow Pine 


Steam Dried, Superior Quality and High Class Work 
FROM THE MILLS OF THE 


FORDYCE LUMBER CO. 


ANNUAL CAPACITY, 30,000,000 FEET. Fo rdyce, Ark. 

















WRITE! 


The Muscatine Sash & Door Co. 
MUSCATINE, IOWA. 


ae ee 


Fancy Front Doors, 


SPECIAL DESIGNS Fancy Screen Doors, 


or Grained and Painted Doors, 
Brackets and Spindles. 








New Designs. Best Qualities. Right Prices. No Order too Large. No Order too Small. Try Us. 





MUS@ATINE SASH & DOOR @O. 
MUSCATINE, IOWA. 








( 
O 


“Count ’em’’ 


GEO. E. WOOD LUMBER 60. 





( 
O 











reals aaa - TABOR’S | 

in. Pj : “MODERN : 
Wisconsin-Ping-Lumber} | = = | Homes| 
eee eine <r . Price, $2.00 Postpaid. 


AMERICAN LUMBERMAN, 
MAIN OFFICE: 


1300 Old Colony Building, 


$ 

> 

CHICAGO. 50 “Practical Designs” 5O 3 
¢ 
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LS AT 217-226 Manhtttan Building, CHICAGO. 


WOODBORO, WIS. 
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In times like these when 
others plead the discomforts 
of the weather as an excuse 
for failure to meet your re- 
quirements, 











IT IS WELL TO REMEMBER US. 


Nothing is permitted to interfere with the most 


prompt execution of orders submitted to us for 


YELLOW PINE LUMBER 


Of which our average monthly 
ot ot ot 2 ot Shipments are , ; eet. 
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DRY POPLAR 
Mi. B, FARRIN, 


CINCINNATI. 





Anti-Friction Metals. 


BRASS CASTINGS —— GENUINE BABBITT’S METAL. 


‘(BISMARCK TOUGH, CONTAINS NO LEAD. 
HARD, sont THISTLE ; CR» 


ALSO FIVE OTHER GRADES. ¢ $9 


PPING STEAM PUMPS. 
EPPING CARPENTER CO. 


PITTSBURG, PA. 


WW) 













Saves Belte. Adapted to all 
Saves Belts. sizes and kinde 
Saves Money. of tal 


== Bristol’s Patent Stel Bal Latiag 


- SAMPLES FREE. 


my TC APPLY FINISHED = cal BRISTOL COMPANY, Waterbury, Conn. 





For handling all kinds of 


Dust «n¢ Shavings 


DUST COLLECTORS 


--AND-- 


BLOW PIPING 


g tHE ALLINGTON 


& CURTIS 
MFG. CO. 


# Saginaw, E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street. 


NEW YORK, 
No. 139 Liberty Street. 


EAST CAMBRIDGE, MASS. 
No. 29 Otis Street. 











BLACK DIAMOND FILE WORKS. 


re elle 








Twelve Medals of Special Prize, 


AWARD GOLD MEDAL 
at International at Atlanta, Ga. 
Exhibitions. 


1895. 


Cc. & H. BARNETT CO., Philadelphia, Pa. 





6. 6. MéNdél, JF. & Bro. 60. 


LOUISVILLE, Poplar, Cottonwood, 
si Quartered Oak and Boxes 


- = - EXPORTER OF LOGS AND LUMBER - = = 
For prices on PINE Box SHOOKS write...E. MENGEL & CO., Bay City, MICH. 
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BUFFALO LUMBER DRY KILNS ries Te 
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--- 400 PACE CATALOG ON APPLICATION --- 


BUFFALO FORCE COMPANY, Buffalo, N. Y. 


CHICACO STORES: 22-24 W. Randolph St. q@ 
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Cc. PrP. MILLER & CO., 
Wholesale Lumber, 


Office, 1518 Monadnock Bldg., 
CHICAGO. 





Write for prices on 
Hemlock and Pine. 


Mills and Yards, Merrill, Wis. 


(CARPENTER 
& FLOURNOY 


Manufacturers and Shippers of 





EASTERN OFFICE 
224-225 Lumber Exchange 


MINNEAPOLIS 
MINN. 


Red Cedar Shingles, Siding and Finish, Spruce and Fir. 


Our Grades are the Finest. Weship promptly. Get our prices before placing your order. 





GEO T. HOUSTON & CO., 
Chicago, III. 


HOUSTON BROS., 
Cairo, Ill, 


Extraordinary 


send us your inquiries. 
quote you prices to save additional handling expense. 
Address 111 correspondence to our Main Office 


Cable Address, 


HOUSTON. 


Lumberman’s and ABC Codes. 








We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut, 
stock consists of aJl grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 
No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 
The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 


HOUSTON BROS., 
Bigbee, Miss. 


HOUSTON BROS. 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 
CHICAGO, ILL., U. S. A. 




















